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Hardware 
A 


TWO DOLLARS A YEAR 
TEN CENTS THE COPY 


JANUARY 13TH, 1917 
VOLUME 99: NUMBER 2 


The Big 1917 Demand Is at Your Door 


Millions will read about CAMPBELL’S 
VARNISH STAIN and CAMPBELL’S VIR- 
GIN WHITE, and thousands of new purchasers 
will be added to the tens of thousands who now 


ask for them by name and who will accept no 
substitute. This means that 1917 will outstrip 
all previous prosperity records for merchants 
handling these two household teaders 


A Bigger, Better Advertising Campaign 


Our advertising appropriation has been doubled, 
and the most convincing ads we've ever run, 
including full pages in four colors, are now in 
the hands of such publications as the Saturday 
Evening Post, Ladies’ Home Journal, Good 
Housekeeping, Delineator, Pictorial Review, 
Woman’s Magazine and similar mediums, with 
a total circulation of more than seven millions. 


The first “big gun” appears in the January Good 
Housekeeping—read it, and identify your store 
with the big campaign by using the business 
getting store and window displays we furnish 
free. 

The big Sales’ Help Book, illustrated above, 
contains many suggestions that will help in 
crease your entire business. J[Vrite for your 
copy today. 


Carpenter-Morton Company 
Established 1840 
Makers of Campbell’s Varnish Stain, Campbell's Virgin White, Colorite and Cow-Ease 
77 Sudbury Street, Boston, Mass. 


Canadian Distributors: A. Ramsay & Son Co., Montreal, Canada. 


Table of Contents, Page 53 


Index to Advertisers, Page 146 


Situation and Help Wanted and Business Opportunities, Pages 144-145 
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CIhe Heraldic Pattern 


In this new pattern is offered a revival of 
the antique hand-hammered effect witha _ | 
decorative crest to relieve severity. : 
The Heraldic Pattern can be matched in hollow- 
ware —permitting the silver appointments of the table 
in a harmonious pattern. 
_ This is_one of the designs in silver plate which 
is being featured in our fall advertising. 
Write fer circular 1293 -T describing our advertising and display helps. 
INTERNATIONAL SILVER COMPANY, MERIDEN, CONN. 
uccessor to Meriden Britannia @o. 
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Will the Brake Lining Grip? ?? 


On that one question of brake lining depends the avoidance of most auto- 
mobile accidents. 

Therefore, sell your customers Thermoid Brake Lining, the kind that has 
friction, gripping power, through and through, even when worn thin as paper. 


rrr 
Pe Sic conned 
Brake Lining-100% 


is good to sell, also, because, in addition to immediate profit, you receive the good will and 
trade of customers whose safety you have guarded. 

Behind Thermoid Brake Lining is national advertising, hammering home to consumers 
every selling point. 

And all through Thermoid are the merits of construction and material—on the scales it 
weighs 50 per cent more than woven brake lining. 

It is made of high grade, long-fibre Canadian Asbestos spun on solid brass wire, woven 
and then impregnated with a friction-compound, impervious to gasoline, water and dirt. 
This material is folded and stitched, and, lastly, reduced under tremendous hydraulic pres- 
sure to a solidly cohesive substance. 

There is material and construction for you, and profit also. 


uYDRAULIC COMPRESSED XL 1g 


Brake Lming-100% TRENTON, N. J. 


OUR GUARANTEE: 
Thermoid Brake Lining is absolutely guaranteed to give more 
satisfactory results and to outwear any other lining manufactured. 
Not affected by heat, oil, water, gasoline or dirt. 
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WHY BUY THE 


Genuine Walworth Stillson ? 


BECAUSE— 


The Genuine Walworth 


Drop Forgings of High Grade Tool Steel are made in the 
Walworth shops 


The Genuine Walworth 


Extra Heavy Malleable Frames 
are cast in the Walworth 
foundry 


The Genuine Walworth 


Forgings are heat treated to 
add strength and toughness 
by Walworth experts 


The Genuine Walworth 


Consists of only four parts: 
Jaw, Bar, Frame, Nut 


The Genuine Walworth 


Parts are machined to gauge 
and are interchangeable 


The Genuine Walworth 


Will stop or start anything round, square or hexagon 


The Genuine Walworth 
Has behind it the Walworth Experience of half a century 


The Genuine Walworth 
Guarantees the user Service, Service and then SERVICE 

















Walworth Mfg. Company 


BOSTON 
NEW YORK CHICAGO 
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COES 


The Construction of the 


COES Steel Handle 


First, let us make this unqualified statement—this is the strongest 
wrench made. 

Now, to sell this wrench properly we want you to know why it is 
so strong and where it should be used. 

Here is how it is made, and the illustration shows how it is 
assembled. The bar is steel, fully hardened and cold swaged. It is 
the stiffest bar made. The jaw is solid, extra heavy, semi-steel and 
hardened. Some of the imitation jaws are in three or four parts 
The screw is hardened steel and in the ball bearing size it has a 
polished and hardened ball race. The ball is a first quality, standard 
bearing fully hardened. The handle is a semi-steel casting with the 
design and method patented. This wrench has tested 35 per cent 
stronger than any wrench made by competitors. 


SHOWING BALL 
IN FACE OF BAR 


STEEL SHELL HANDLE, 
INTERNALLY SUPPORTED 


To create sales for this, in addition to selling it where you are 
asked for it by name, remember that this wrench with a steel handle 
is the tool for damp places or where it may be exposed to heat, water 
and insects. For railroad and factory use where service may be 
exceptionally severe, it has no equal. Tell your customers—help 
build up your wrench business by explaining Coes supremacy 


Coes Wrench Company 


Worcester, Mass. 


Agents: J. C. McCarty & Co., 29 Murray St.; John H. Graham & Co., 113 Chambers St., New York 


WRENCHES 
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Handsome Display Stand 


Free with 


DISSTON 


PLUMB AND LEVELS 


Designed and finished ,to afford maximum 
sales-winning display combined with an orna- 
mental appearance which makes it an attrac- 
tive addition to the equipment of any store. 
Suitable for show case, window or shelf. 


This stand is furnished as a sales-help, abso- 
lutely free of charge. Our Display Stand Cir- 
cular explains the offer. Write for a copy 
today. 


=~ HENRY DISSTON @ 
SONS, Inc. 


PHILADELPHIA, - - - 
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Young 
Customers =. Customers 


Make Your Future Business Certain 


Did you ever attempt to estimate the number of young men in 
your vicinity entering machine shops every year? In building for 
the future these young mechanics should be carefully considered. 
They are entering a vocation that necessitates from the very start, 
the purchase of precision tools. Are you building for the future 
by supplying this demand with the well known and widely pre- 
ferred B. & S. brand which through quality, aggressive advertising and the 
recommendation of skilled machinists the world over has become a standard 
for quality. Plan well for the future, sell 





The Tools BROWN Sixty-Six 


of Three & Years 


Generations of Prestige 














SHARPE 














TOOLS 











CATALOG 27 “Small Tools” ON REQUEST 


A stock of our tools now carried at the Chicago Office, 
626-630 Washington Boulevard, Chicago, Illinois. 


Brown & Sharpe Mfg., Co. 


PROVIDENCE, R. I., U. S. A. 
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PROFIT 
MAKERS gis 


FOR COLD eae 


Clark Indestructible 
Steel Heaters 





For automobiles, carriages, 
wagons, sleighs, etc. 





These practical devices can 
be sold to nearly everyone who 
rides or drives in cold weather. 


, How Is Your Stock? 


Remember, when a _ cus- 
tomer wants a Clark heater he 
wants it quick. Keep prepared. 











All jobbers have the Clark— 
the quality line. 





Write for our 1916 cata- 
logue. 


Get this business in your 
community. It pays. 








Chicago Flexible Shaft Company 
606 La Salle Ave., CHICAGO 


New York Branch: 16 and 18 Reade Street 
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Nothing like it—nothing so 
good on the market 








If your store is tool headquarters in your section this 
new type of Plane should be with the other first-grade 
tools in your show-case. 


Mechanics who have used 


ISARGENT| 


Automatic-Set ‘Bench Planes 


say they are the BEST. They have superior features and do work 
that no other Planes will do. 


We are spreading the news of their value and explaining their 
points of superiority by the use of space in papers read by carpen- 
ters, many of whom have shown their interest by writing for infor- 
mation. . 


The sales of these Planes are growing and the growth will con- 
tinue in 1917. Be sure to get your share of the business. 


These Planes are made in six sizes, as follows, with both smooth 
and corrugated bottoms: 


Smooth Bottom Corrugated 
No. 707 No. 707C Smooth Plane, 7 inches long, 1 5¢-Inch Cutter 
No. 708 No. 708C 4 “ ie ” — = 
No. 710 No. 710C - ™ 1. ° 
No. 714 No. 714C Jack ” . = 
No. 718 No. 718C Fore ad — “ 2% 
No. 722 No. 722C Jointer “ _— 3 255 


NN 


Sargent & Company, Manufacturers 


New Haven, Conn. New York Boston Chicago 
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Screw Cutting Tools, Gages 
and Reamers, including 


“Acorn” Dies for Machines 

Burring Reamers 

Dies, Adjustable and Solid 

Die Holders 

Gages, Thread and Cylindrical 
“Green River” Dies and Screw Plates 
“Gun” Taps 

“Lightning” Dies and Screw Plates 
“Little Giant” Dies and Screw Plates 
Pipe Stocks and Dies 

Ratchet Die Stocks for Pipe 
Reamers for every purpose 

Screw Plates, for every purpose 
Taps of all kinds 

Tapping Attachments 

Tap Chucks, Friction 

Tap Wrenches, Adjustable 
Threading Machines 

Wells Self-Opening Dies 
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In This New Catalog © 


are shown all the lines now manufactured by 
the Greenfield Tap and Die Corporation and 
which have heretofore been shown separately 
in the catalogs of the Divisions: 


Wells Brothers Co. Div. No. 34 
Wiley & Russell Mfg. Co. Div. No. 36 


A. J. Smart Mfg. Co. Div. No. 3 
and include the following famous brands: 


Gitile Giant 
LIGHTUIG 
GREENRIVER 


Every need of the user of screw cutting 
tools will be found in this new book: 


Every tool is backed by our guarantee and 
45 years’ manufacturing experience. 





Greenfield Tap & Die Corporation 
GREENFIELD, MASS. 


Chicago: 13 So. Clinton St. 


New York: 28 Warren St. 


UWule To-day for OID), Cazale 


Philadelphia: 38 N. 6th St. 
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Wickwire Cortland 
Brothers New York 


Inc. 





There’s more than one reason for the popularity and selling strength of Wickwire product, but 
all of them can be traced back to the idea of giving the best value and highest quality possible. 

We mine our own ores, operate our own blast furnaces, open hearth mills, rod and wire mills, 
etc. In short, we control every step in the manufacture, and therefore can regulate the quality from 
the beginning to the end. Nothing but the best is allowed to pass. Ask your jobber for prices. 











HARDWARE AGE January 18, 1917 


> 


ee 

~ 
~ 
— 


Hilf == ) 
i y . 2 \ 
; Uy, ( 


\ 
f ya 











—S 


























“Tt’s aWrightW ire Clothes Line— 


It will wear much longer than the cotton 
clothes line you are now using. It is flexible, 
light and strong. It will not shrink, 
accumulate dirt nor get soaked through 
when it’s left out in rain or snow. 


sorvergestas 


It will not break so easily and it is heavily 
galvanized to prevent rust.” 


Couldn’t you make a lot of sales with a 
talk like that and a wire clothes line like the 
Wright? 

We can supply it in flexible or solid wire 
in convenient coils of 50, 75 or 100 feet. 


Order from your jobber. If he cannot 
supply you write us direct. 


Fee wh WNT ORD SAPS MIRE EIE A! BRR AML I ATSDR A ER TOT IRE IN 2 


Our catalogue gives details. Write for a 
copy. 


WRIGHT WIRE COMPANY 


WORCESTER, MASS. 
BRANCHES AT 
Boston New York Philadelphia Chicago San Francisco 
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WHEN ORDERING 


STILLSON WRENCHES 


Demand TRIMO With the 


Steel Frames and Nut Guards 


Of all Stillson Wrenches 
TRIMO is 
the Best 


Send for Catalog No. 133 


MADE BY 


TRIMONT MFG. CO. 


55-71 Amory Street Roxbury (Boston), Mass. 
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HONOR—QUALITY 
STRENGTH—SERVICE 


MVWILL of these have been found 
PAN in NICHOLSON FILES for 
more than half a century. 

For their keen cutting qualities, 
long life and general dependability 
they are unequalled. 

Through sheet merit Nicholson 
Files have become the standard 
and are demanded by careful file 
users and buyers. 

Their shape and cut, quality and 
temper of steel are guaranteed. 


Have you seen our catalog and 
booklet “File Filosophy”>? They 
are both decidedly interesting. 


NICHOLSON FILE CO. 


PROVIDENCE, R. I., U. S. A. 
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We Must Have 
Electricity 


42 inches high, 24 inches wide 
and 25 inches long 


ne 
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The farmers and country home owners today have reached the point 
where they are practically demanding efficient lighting systems—dealers 
who are awake to the possibilities of this field are investigating most 
carefully the right outfit to supply their customers. 

Up to the time that the Uni-Lectric was brought out, no truly efficient 
and practical machine had been marketed—because all of them found it 
necessary to depend on storage batteries. 

In the first place, the low voltage, storage battery outfit has a very 
limited capacity. It can be depended upon for very little work outside 
of running the lights. 


=Uni- - Lectric: 
? GASOLINE - ELECTRIC UNIT ~ 


LIGHTING SYSTEM 


\ 





The Uni-Lectric delivers standard 110 volt direct current the same as 
city central service stations. Uses standard lamps and fixtures 
obtainable at any electrical supply store. 


No Belts—No Batteries 


The Uni-Lectric machine is a single, compact unit, designed along 
thoroughly up-to-date engineering lines. The high speed perfectly 
governed four-cycle motor is, direct connected to the dynamo. No 
dangerous belts or gears—no switchboard with the complications of 
rheostat, volt-meter, ammeter, etc. 

The Uni-Lectric machine will operate from one to 50 lights—it has 
sufficient capacity to operate the various electrical devices and electric 
motor up to 1 H.P. for power purposes. 

If you would take advantage of this rich and prosperous field, get 
in touch with us at once. Our big national advertising campaign will 
dig up thousands of prospects, many of them in your territory. Our 
exclusive dealer’s proposition is unusually interesting. 


The Waterman Motor Co. 


124 Mt. Elliott Avenue DETROIT, MICH. 


ii A it 
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Thousands 


Why let the opportunity to make more 


money slip by you when you could seize it by 
selling a freezer that is peerless? 
There are thousands of women who will buy 


PEERLESS Freezers this coming season be- 
They realize that 


cause they know how easy it is to make ice 


cream in a PEERLESS. 
delivers the goods—smooth, 


PEERLESS 

velvety cream, like that made by the old 

French Pot Method, in three minutes. They 

know that the PEERLESS is “As Easy to 
They know 


a 


Wind.” 
ice cream 


Grind as a Watch to 
make good 


that anyone can 

in a PEERLESS Freezer and that it has the 
fewest parts of any standard freezer made. 
We help you to get this information to the 
women by advertising, show cards, handsome 


lithographed window displays, envelope circu- 
We will be 


lars with recipes, etc. 
Order from your jobber now. 
glad to work hand and glove with you in 


making the sales. 
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The Peerless Freezer Co. 
Massachusetts 


Winchendon 


J.C. McCarty & Co., Eastern Sales Agents, 29 Murray St., New York 
S : 
SAMI 
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WEEKLY 


See our advertising in these maga- 
zines of large, general circulation 


AAA 


Quality 


AWN MOWERS 


are being even more extensively advertised this 
season than ever be- 
fore. Large spaces 
are now running in 
the above magazines. 


Will it not pay you 
to localize this pub- 
licity? 





aes We will supply every- | 
& thing necessary. 


ill be ° 
found on the following: White us please. 


“Pennsylvania” “‘Lawn Cleaner” 
“Great American” “Coif” 
“Continental” “Putting G é 
“Pennsylvania, Jr.” (ns Yreen 
“Keystone” ‘Horse’ 

“Shock Absorber” “Pony 

“Braun Grass “Undercut Trim- 


Catcher” mer” and Others 
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Distinguished by its 
two-way method of 
operation. Supplied in 
brass or nickel finish. 
Retails at $8.00, brack- 
et included. 


J-M Non-Burn As- 
bestos Brake Lining 


A safe, dependable and econ- 
omical asbestos brake lining. 
By controlling the source 
of the raw material, Johns- 
Manville Asbestos,we are able 
to maintain its quality which 
assures its steady use by your 
trade, 


J-M (Mezger) Soot-Proof Spark Plug 


Soot-proof, leak-proof, heat - proof. 


Insures an intensely hot 


spark, Built in two units for easy disassembling. Price 75c. 
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AANVILLE 


A 1917 Message to Jobber and Dealer 
on policy and profit 


There is no gamble as to the commercial success of any accessory that meets a SERVICE 
demand, that is well manufactured and that is properly sold. And to prove our 
case let us point to J-M Non-Burn Brake Lining, the J-M Fire Extinguisher and co P 
the new line of J-M Speedometers —all products of proven merit, correct design, pad Sn, 4 

and unquestionable workmanship. : 


Wi 


Jouns J 
ANVILLE 






We have elected that you, the trade, shall sell them and you only—and on this basis: 
To stock legitimate dealers through recognized jobbers with protected profits for 
each. To the dealer, this means generous discounts that are uniform and rigidly 
maintained, regardless of size of order. To the jobber, this means dealer enthusiasm, 


, with an increasing dealer demand for a standard line of automobile accessories. 
on 








And back of it all, is a tangible consumer demand, that is 
being created by a new and larger national advertising cam- 
paign, meaning quick turnovers of stock and generous prof- 
its for both jobber and dealer. The nearest J-M Branch will 
tell you more about this new and bigger J-M Salee Policy. 




















Fig. 3 





J-M Speedometers For Ford Cars 


Now being supplied in three types:—the Standard Dash Type (Fig. 1) Price 
$10.00. The Suspension Type (Fig. 2) Price $11.00 and the Combined 
Speedometer and Instrument Board Type (Fig. 3) Price $11.25 Complete. 
All J-M Speedometers are built on the Centrifugal principle—simple in con- 
struction and accurate in operation. 
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Here is a partial list of the Hardware ads your 
farmers are reading in the Foremost Farm Papers 


You can make as many of these ads as you want to your ads by carrying 
the goods advertised—and letting the farmers know you are carrying them. 


Remember, these manufacturers wouldn't keep on advertising if the farmers 
were not buying the goods from somebody. 


A lot of the farmers would rather buy from you—and will buy, the moment 
you notify them in your newspapers and circulars that you have the goods. 


Handy Tools Guns and Ammunitions 

Luther Grinder Mfg. Co., Milwaukee, Wis., “ . ‘ : 
Tool Crinders Remington Arms-Union Metallic Cartridge 

L. S. Starrett Co., Athol, Mass., Fine Tools Co., New York 

Simmons Hdw. Co., St. Louis, Mo., Keen The Martin Firearms Co., New Haven, Ct. 
Kutter Cutlery Ithaca Gun Co., Ithaca, N. Y. 

Chicago Flexible Shaft Co., Chicago, Stew- E. I. Du Pont de Nemours Co., Wilmington, 
art Handy Worker Del. 

Milwaukee Grinder & Specialties Co., Mil- Du Pont Powder Co., Wilmington, Del. 
waukee, Wis., Grinders 

— or Hartford, Ct., Machin- Fencing and Gates 

Duplex Mill & Mfg. Co., Springfield, O.., Keystone Steel & Wire Co., Peoria, Ill. 
Grinders Ottawa Mfg. Co., Brazil, Ind. 

Thomas Tool Co., Dayton, O., Combination Cyclone Fence Co., Waukegan, Ill. 
Tools Rowe Manufacturing Co., Galesburg, Ill. 

C. ~ S. Forge Works, Saranac, Mich., Hand The Brown Fence & Wire Co., Cleveland, O. 
— Coiled Spring Fence Co. 

Harrah Mfg. Co., Bloomfield, Ind., Com- Tiger Fence Co., Waukesha, Wis. 


bination Tools . 
Chas. E. Benefiel Co., Indianapolis, Ind., The Mason Fence Co., Leesburg, Ohio 


Combination Tools 


Milk Cans, Churns, Etc. Household Necessities 


Columbian Mail Crane Co., Columbus, O., The Hoosier Mfg. Co., New Castle, Ind. 
Churns The Enterprise Mfg. Co., Philadelphia, Pa. 
Novelty Mfg. Co., Abingdon, Ill., Churns The Come-Packt Furniture Co., Toledo, O. 
Sturges & Burn Mfg. Co., Chicago, Milk Three-in-One Oil Co., New York 
Cans i Cooki il Co., Ken- 
The Sharples Separator Co., Chicago, bye one =" coking Ua Co ‘oe 
Milkers M. J. Whittall, Worcester, Mass. 
Empire Cream Separator Co., Bloomfield, Olson Rug Co., 40 Laflin St., Chicago 


New York, Milkers 
The Fayway Co., Cincinnati, Ohio, Churns Hartshorn Shade Rollers 


. Harold Somers, Brooklyn, N. Y. 
von — & Mfg. Co., St. Louis, Mo., G. & D. Mie. Co. Stranten 


Mason Mfg. Co., Canton, Ohio, Churns Newcombs Loom Co., Davenport, lowa 
And more are on the way. 
It is important for you to watch these three money-making lines and to tie up with 


manufacturers who show their faith and enterprise and good business-judgment by the right 
kind of advertising in the right kind of farm papers. 








To Keep Posted, Read the Foremost Farm Papers 
Frequency Circulation Subs. Price 
Successful Farming, Des Moines, lowa... . Monthly 800,000 $ 5 
Farm Stock & Home, Minneapolis, Minn.. Semi “ 140,000 


Southern Ruralist, Atlanta, Ga. * 261,000 
Kimball’s Dairy Farmer, Waterloo, lowa. . * ms 184,000 
Gleaner & Business Farmer, Detroit, Mich. “ ” 114,000 
Inland Farmer, Louisville, Ky - 135,000 
Practical Farmer, Philadelphia, Pa....... = 80,000 
Fruit Grower, St. Joseph, Mo ‘ ie: 125,000 
Western Farmer, Portland, Ore " - 75,000 


Total, 1,914,000 


To make it easy for you to do this, we offer a year's subscription to any or all of these 
papers at HALF PRICE. Write on your business letterhead and enclose check or money 


order. 
FOREMOST FARM PAPERS 


J. C. BILLINGSLEA A. H. BILLINGSLEA J. C, BILLINGSLEA A. D. McKINNEY 
1119 Advertising Bldg. 1 Madison Ave. 708 Kresge Bldg. 3rd Nat. Bank Bldg. 
* Chicago New York Detroit, Mich. St. Louis, Mo. 
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The 
DE LAVAL 
Agency 
Most Profitable 


HY waste your time and efforts push- 
Wve the sale of a separator that is little 

known or entirely unknown? Why be 
continually harassed by the question—‘‘Ts it as 
good as a De Laval ?’’ 

You may be able by dint of hard work to sell 
some inferior separator, but what is the use of 
wasting your time andenergy in that way? You 
can just as well take the course of least resist- 
ance—a De Laval Agency. It will prove by far 
the most profitable course. 

Your selling costs will be less because back 
of the recognized superiority of the machine 
itself you have the selling power that comes 
through DeLaval service and through the most 
thorough, extensive and persistent advertising 
that is done for any separator. Every farmer 
knows the De Laval: every De Laval agent 
knows it is the quickest, easiest selling and 
the most profitable line to handle. 


There is no better time than right now to send in your appli- 
cation for a De Laval contract. There is cream separator 
business all around you. You can get more of it and make 
more profits on it, with the De Laval than with any other 
separator. Ask any of the De Laval agents about this. 


THE DE LAVAL SEPARATOR COMPANY 


165 Broadway 29 East Madison Street 101 Drumm Street 
NEW YORK CHICAGO SAN FRANCISCO 
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HAVE A LOOK Lawn King - - - $1: 


AT A HOOK Little Giant - 
Little Giant (Adjustable) 
TO CLIP YOUR LAWN Komet (Adjustable) - & 


SLICK AS A BOOK Junior 


Quick Clerk Grass Hook Assortment 


Composed of 


1 Quick Clerk Ad. Card 19” x 9”. 2 KOMET Adjustable Grass Hooks. 

2 Lawn King Grass Hooks. 2 Junior Grass Hooks. 

3 Little Giant Regular Grass Hooks. Making it possible for a retail dealer to have 
3 Little Giant Adjustable Grass Hooks. a complete line without an over-stock. 


“Your Pail is Leakin’, Mister!” 


Said a boy to a farmer who was carrying a pail of milk from 
the barn to the house. The farmer thought it an April fool trick 
and paid no attention, but when he got to the house he found 


he’d lost half his milk. 





“Your Pail is Leakin’,” Mr. Jobber! 


When you get to next July you will find you've got just half 
as much grass hook milk as you would have had had you car- 


ried QUICK CLERK GRASS HOOK ASSORTMENTS in your 
pail. Particulars gladly furnished. 


Scythes, Grass Hooks, Corn Hooks, Corn 
Knives, Hay Knives, Bread Knives, etc. 


NORTH WAYNE TOOL COMPANY 


Hallowell, Maine 


Sales Office: 1409 Ford Bldg. DETROIT, MICH. 
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A Complete of a Complete 
Pump Catalogue Line of Pumps 


h 


Fig. 125 


Fig. 516 "Blue Special* 
House Force Pump 
This new 360-page pump Catalogue is in reality a cyclo- 
pedia of pump information. 
It tells which pumps to recommend under certain conditions; 
how to install them to get the best results; why a pump won't 
work, when it won't. A special section of pump data and 
engineering tables make this Catalogue invaluable as a refer 
ence book to every dealer interested in pumps. 
The book is divided into fifteen chapters or sections, making 
it extremely convenient to find the general type of pump 
desired, and from this, the particular one to be selected. fan! 
Complete information is given about ; 
Fig. 444 we 
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Hand and Power Pumps 


Cistern and well pumps Triplex and horizontal power 


Fig. 689 * Perfect Success" 
Bucket Spray Pump 


Set length pumps pumps 


Well pump standards Deep well working heads 
Cylinders or working barrels Hydro-pneumatic water systems’ 
Pipe, Supplies, etc. Spray pumps, Nozzles and 
Miscellaneous Pumps for the gar- Accessories 

age, factory, plumbing shop, etc. 

A copy of this new pump book will be sent free to all dealers 
in hardware, implements and plumbers’ supplies. 

If you have a water supply system to figure, send us the 


specifications and let us do the work for you. We will be Fig. 577 Power Rotary 
glad to relieve you of the responsibility. fnsePene 


THE DEMING CO., SALEM, OHIO 


General Distributing Agencies : 
Chicago: Henion & Hubbell Buffalo: Root, Neal & Co. 


Pittsburgh: Harris Pump & Supply Co. 
New York: Ralph B. Carter Co. Agencies in All Principal Cities 
Fig. 450 "Peerless" 
Pump 


Fig. 691 "Atlas" Power Pump "Atlas" Hydro-Pneumatic Water System Fig. 608% "Climax" House Force Pump 
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‘*The simple word ‘DOMINO’ has more meaning than most players 
of the little game understand. It has come to us from the Three 
Hills of Caesar’s City and means: ‘I rule—I am superior—I am lord 


—I dominate.’ ’”’ 


FAKHAKEKKK'S Od so, the great commercial game of World Dominoes 
goes on. Masters in their craft are arising on every hand. In their 
Master Craftsmanship they dominate; and, dominating, they are a 


potent power for good.”’ 


From an article by Elbert Hubbard 
which will appear in the World Wide 


“SPRING a NUMBER” 
oO 


HARDWARE AGE 
to be published FEBRUARY 3. 


Advertising forms close Wednesday, 
JANUARY 24. 


The leading manufacturers and 
wholesalers in all lines of hardware, 
house furnishings, farm equipment, 
automobile accessories, etc., will 
use the advertising pages of this 
great issue to show the quality of 
merchandise and quality of service 
wherein they dominate. 


Thousands of the largest and most 
important buyers in the United States, 
Canada, South America and abroad 
will receive, study and constantly 
refer to this issue for months. 
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From'Plumbers’ Safety Chain to Ships’ Anchor Chain 


THE COMPLETE LINE OF 
WELDED AND WELDLESS CHAIN 
All Sizes—All Styles—All Finishes 


ln addition to Coil Chain of all sizes, styles and finishes 
we manufacture a great number of fast selling specialties: 


Weed Tire Chains, Weed Chain-Jacks, American 
Tire Lock Chains, American Automobile Towing 
Chains, and Dobbins Blow-Out Chains; Halters, 
Dog Leads and Kennel Chains; Cow Ties and Tie- 
Out Chains, Hammock and Porch Swing Chains: 
Sash Chain; Oneida Galvanized Chain for Arc 
Lamp Suspension; Friction Chain for Looms; 
Saddlery Hardware, and Chains for all special 
purposes. 


We are the sole manufacturers of the Campbell Hammerlock 
Self-Spreading Cotter Pin. The most economical and prac- 
tical cotter pin on the market. 


AMERICAN CHAIN COMPANY, Inc. 


BRIDGEPORT CONN., U.S. A. 


In Canada—DOMINION CHAIN CO., Ltd., Niagara Falls, Ont. 


Largest Chain Manufacturers in the World 


Factories in 


Bridgeport, Conn. Braddock, Pa. York, Pa. Carlisle, Pa. 
Columbus, O. Mansfield, O. St. Marys, O. Marion, Ind. 





ex aS ee eee ——— SS = SSS 
SSS ———— _—— Se = SSS 


“a 2 —— 
npneanahhnlnnciccnatengp LA RASS < teonnptond SSS iy 


SSS: 


\pegttinins shopetceeosietenuticmaanodlenataneen cst smitten Satay San tein sen natn toy i i Fe tee aon eee ee ut 


ee nh 


ae 
Mae eegeniner rn 


Se 


~ 


>>> 


> 


oe 


Se SS 
— SS SS 
—_ 


AAEM BABAR AMLE AAMAS 


¥. 
} = 
Be 
s 
Y 
\ 
¥. : 
¥3 
¥ 
ie 
n 
\ ; 
(i 
Ve 


SS a V4) 
> SSS Mo < 
POLED PMA BMANUMAMNWUINAE DMA dbs 


Maden dreane ira diedeaduied dene 


AMMA MIO MMMM bed? en 





HARDWARE AGE January 13, 1917 


| 








| 


a 
Ph Weg 











Makes Change in a Harry Pays Out—No Record 


Many Merchants Who Fail— 
Fail Because They Are “Too Busy” 


To Manage Their Business 





HE Merchant who fails is almost always the 
man who “works like a slave’’ from early 
morning “till midnight. 


He wastes his time in doing what clerks should 
do—or a machine should do. 


He makes a clerk and a machine of himself. 





He has no time to plan, think or manage. 


He is “‘too busy’’ to talk to the the National 
Cash Register man or read the National Cash 
Register literature. 


He is too busy trying to ““make money”’’ to 
realize how fast he may be losing it. 


We have a kind of National Cash Register 
that was just made for that man. 


It will save him from both financial and phy- 
sical break-down. 


It will give him the time to be the real master 
of his business. 


Are you such a man? 


Then send for a National Cash Register Agent. 
Better telegraph. 


The National Cash Register Company 


Dayton, Ohio 
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What Will Your Inventory Tell You? 





Guaranteed 











The end of the year is here. Time 
to take stock and balance up the 
books. 


Where do you stand? 


Do you find that a great deal of your 
capital is tied up in stock occupying 
valuable space in your store? 


Some of this capital might be earn- 
ing good money for you instead of 
being invested in products that gather 
cobwebs and have to be forced out 
of the store. 


For instance, you can concentrate up- 
on one brand of bicycle tires such 


as Goodyear Blue Streaks and 


release part of your capital for other 
purposes. 


Good year Blue Streak Bicycle Tires 
havea constantly increasing demand 
and they are very high in public 


favor. They are sold through deal- 


ers only. 


The turn-over is so frequent on these 
popular tires that you will make 
more profit at the end of the year on 
a smaller investment than if you 
scattered your money among a lot 
of tires not so well known nor so 
highly regarded. 


Sales are easily made, too, on Good- 
year Blue Streaks." You don’t have 
to waste a lot of time convincing 
your customers of the merits 
of these tires. They are guaran- 
teed. : 


This is the time to make your plans 
for the coming year. Think over 
this bicycle tire situation and you will 
find that Good year Blue Streaks pre- 
sent possibilities for increasing this 
Dart of your business on a smaller 
capital investment. 


The Goodyear Tire & Rubber Company, Akron, Ohio 


AKRON 
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Theres 3 New 
Addition tothe 
Don uprin 
Family of 

Frre-Lut | 


Devices 













































































Like the Yon Buprin 
family of Fire Exit Devices, to Which 
it Belongs, The Prince Line 
is Exceedingly Handsome, Strong & Durable. “| 
















































































NU 
The best engineers in the land have supervised the severest 
kind of tests. The verdict zs that— 


The PRINCE is a real device and that it performs—insures a 
safe exit under every condition. 


High Class Detail Hardware Men Well Acquainted 
with Architects in Their Territory Are Wanted to 
Represent Us. Applications Accompanied with 
Sufficient References Invited. 
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Prince 


Self-Releasing Fire Exit Device 


It is the highest-grade Device obtainable at 
the price. 


Wherever Fire Exit Devices are required, 
specified, or talked about, VON DUPRIN 


Master Design is the standard by which all 
such devices are judged— 


The new PRINCE Line is produced for 
ly, those who recognize the supreme merit 
li of VON DUPRIN construction but 

My are unable to specify VON 
h DUPRIN Devices because of 
the price. 


Np rdware Co. 


iy ,U.S.A. 
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The First Joint Conve 


Held by New York State Retail Hardw 
Atlantic Seaboard Hardware Association, 





Exhibition Floor, Madison Square Gar- 
den, Convention Sessions, Hotel Astor. 


TTT TT TTT TTT 


Special Train for Members and Exhib- 
itors, Buffalo to New York City, Febru- 
ary 5th, 1917. 


Special Train for Members and Exhib- 
itors, Pittsburgh to New York City, 
February 5th, 1917. | 


To the Manufacturers and Jobbers who 
distribute through the channels of the 
retail hardware trade, this exhibition 
offers an unequalled opportunity for 
highly profitable contact with the hard- 
ware merchant. 





The volume of goods sold and the num- 
ber of new accounts opened on this 
exhibition floor will be measured by 
the spirit of the members who will come 
to buy and the spirit of the exhibitors 
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ntion and Exhibition 


are Association and Pennsylvania and 
New York City, February 6-7-8-9th, 1917. 


expressed through intelligent energy in 
exhibiting. 


Two great associations will develop an 
unparalleled attendance, every member 
will be a buyer, and from 1 p. m. to 6 
p.m. members and exhibitors will have 
unobstructed dealings. (Public not 
admitted.) 
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From 6 p. m. to 10.30 p.m. Public is 
admitted, a Band Concert will be pre- 
sented and our Publicity Manager will 
develop exhibitors’ contests, of profound 
interest, and an attendance of between 


80,000 and a 100,000. 


Please address all inquiries for space to 
W. P. Lewis, Huntingdon, Pennsylvania. 


J. B. Foley, Syracuse, N. Y. 
W. P. Lewis, Huntingdon, Pa. 


Managers 
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The Light 
That does 
Everything 


Think of anything a light should do and 
OLD SOL NITROJECTOR will do it. 


It will throw a brilliant spot of light or cover the 


Par) 


roadway with a diffused light. It focuses light to any 
height desired and to the accuracy of an inch. It controls 
the light in any and every direction. It meets 
all State laws. It is the most necessary — the most 
erorsiant convenient light ever designed. 





Beare 


OLDSOL 


No. TO 


seroma ate ea S08 i aah lah 


The OLD SOL NITROJECTOR is a composite of 


every light in one. It possesses at least ten exclusive 
and remarkable superiorities. 


rar eapa 


th ste wad The genius of Mr. E. A. Hawthorne spent years in perfecting them. 
0. —Always a big sel- 


cr all uker tthe" The trade-mark “OLD SOL” has always led in quality—in lighting ad- 
vantages, but the new OLD SOL NITROJE: OR has set a standard 


for lighting device perfection. 


pete Motorists will welcome its arrival. ‘They will tell their friends about it. Sales 


esi will spread in volume and territory because it brings to every car owner, 
not only that sense of safety and “within the law’’ night driving, but also 
pleasure and convenience. 


Canadian prices: Model 100—$15.00; No. 70—$10.50; and No. 77—$7.50. 


PRICE $5.00 HAWTHORNE MANUFACTURING CO,, INC. 
No. 77—Just_right for the BRIDGEPORT, CONNECTICUT, U. S. A. 


smaller car with the exclusive 


features in No. 70. Makers of Old Sol Windshield Spotlights and electric lighting devices 


LM i nn es 
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It complies with every 
law for a ‘‘no glare’’ 
lighting device 





Here are some of its exclusive 
features: —The cylindrical 
double shutter—three silvered 
reflector surfaces that extract 

the glare—an original focus- 
ing device—a universal 


bracket—the Old 
Sol crystal 


OLD SOL 
NITROJECTOR 
MODEL 100 














glass lens 
— nitrogen 
search- 
light bulb—a switch plug integral with 
focusing device and operating handle 
—a pilot bulb—instant ‘‘on” and 
“off” control and a handsome 
torpedo body—five feet 
of finely braided 
duplex cable and 
) copper ter- 
minals. 


DEALERS—Here is a surprising profit-making business for you. OLD SOL 
NITROJECTOR will be backed by a smashing national publicity campaign. Get in 
touch with your jobber at once and arrange for your first shipment. Every car owner 
in your community will buy one once he knows about it. 


JOBBERS—If you are not already in a position to take care of your trade “get there” 
immediately. Write or wire us at once. 


A: AR 
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The ability to manufacture a product of quality 
in large quantities has made the Union Hardware 
Company leading manufacturers of Police Goods 


Tower’s Adjustable Double Lock Hand Cuffs, made 
with two tumbler Locks, one self-locking, the second 
locked with key. Positively cannot be picked. 
Polished or Nickel Plated. 


Handcuffs 
Nippers 
Twisters 


Shackles 
Boston Billets 
Bean’s Patent Flexible Clubs 
Bean’s Heavy Pocket Billets 
Fluted Police Clubs 
Cocobolo Billets 


Tower's 
Perfect Twisters 





Tower’s Bean’s Pattern Adjustable Handcuffs. 
Extra light weight. Locks can be set so that Cuffs 
= — open and ready. Polished or nickel 
plated. 


Manufactured by 


UNION HARDWARE CO. 


90 Chambers St. TORRINGTON, CONN. 
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Rust Resisting Polished Tops 
on the Range Eternal 


Range Eternal dealers now have another exclusive 
talking and service point in the Parker Process Rust 
Resisting Polished Tops which are used on this famous 
line of malleable ranges. 


The beautiful dead black velvety appearance imparted 
by the Parker Process is practically everlasting. With 
proper attention the original finish is retained indefinitely. 


Including Eternametal, the indestructible flue lining, 
there are now 32 exclusive talking and service points for 


The Range Eternal. 


The Range Eternal line is the only complete line of 
malleable ranges for home and hotel on the market. The 
line comprises cabinet, leg base, reverse, white tile and 
combination coal and gas ranges. 


Give your customers what they want. If they want 
white tile give it to them. If they want a reverse range, 
give it to them. If they want coal and gas interchange- 
able, give it to them. 


And do it in malleable iron. 


a) 

YS lly 
SLA S 

THE RANGE ETERNA|- 


EVERLASTINGLY GOOD 


AL 


Engman-Matthews Range Company 
Two generations of malleable range builders 

SOUTH BEND INDIANA 
Sales Agents for the Banner Gas Range Works 
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TWO 
of a 


KIND 


How in the world can 
a man put a ROPE 
THRU THE EYE 
OF A SMALL NEEDLE? Then—how can you put 
three barrels of air thru a small tire valve? Trying 
the one is as ridiculous as the other. 



































Positive pressure, and a steady stream of air from 
A ROSE TIRE PUMP, with its PATENT VALVE 
makes pumping as easy under high pressures as under 
low pressures. 

“The Biggest Seller on the Market”’ 


Dealers! Order these pumps from your jobber. Or, we will send 
: ¥ you a sample at the regular dealer's price, transportation charges 
tte 8 prepaid, if you will send us your jobber’s name. 


THE E-Z WAY 


canis aeateas J. H. HANEY & CO., —_— Hastings, Neb. 


MANUFACTURERS : ROSE PUMPS GREASE GUNS FAN BELTS AND LEATHER SPECIALTIES 

















Domunation 


in any field of endeavor 
is a result. 


Its accomplishment re- 
quires both imagination 


This big idea in mod- and courage. 


ern merchandising 
will be exploited in 
HARDWARE AGE 
February Third 
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Go into nine hardware stores 
out of ten and you cannot see a 
Clothes Wringer. You must 
ask for them before you see one. 


ANCHOR BRAND CLOTHES WRINGERS 


priced in plain figures will almost sell 
themselves if you put them where they 
can be seen, and there’s good money in 
them. 


LOVELL MANUFACTURING CO., Erie, Penna. 


Largest Manufacturers of Clothes Wringers in the World 



































BUTCHER TRAYS 


Enameled in White and White 


No. 15—154, x 10% x %” 
“ 17—17%x11%x %” 
“ 19—19 x12%x %” 
“ 25—25% x 19% x 1%” 
“ 250—Same size as +25, with Cor- 
rugated Bottom. 
Note the new #25 and +250 sizes, which have heretofore been largely 


THE VOLLRATH CO. 


Sheboygan, Wis. 


NEW YORK 
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Mr. Deale fr: Isyour volume of Wash- 


ing Machine sales and 
If not, write us today and . : a 
we will send our forty-page margin of prolit satis 


catalog with complete in- factory ? 
formation on HAND, 

POWER and ELECTRIC 

MACHINES of the better 

grade. 





Voss Bros. 
Mfg. Co. 


Davenport, lowa 
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The T'wo-In-One 


Alaska Freezer 


The ALASKA Freezer can be used with or without the dasher. 
It will freeze rich creams and mousses without the dasher and 


WITH NO WORK 


in 30 minutes. Plain custard creams and sherbets cannot be frozen smoothly 
witnout a fast revolving dasher. The ALASKA with its open spoon dasher 
will freeze them smooth as velvet in 3 to 4 minutes. 

Buy the all-around ALASKA Freezer. It does all kinds of stunts in 
freezing in the quickest time, and we'll guarantee it will please every cus- 
tomer, rich and poor alike. 

We scll the dealer direct. You get all the profits from factory to kitchen. 
Write today for prices and terms. 


The Alaska Freezer Co. 


Winchendon, Mass. 





Mins 
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OW THE STOVE = IN THE OVENS ON THE TABLE ~ 


The Ware It Pays to Display 
—and Push 


Here are Five Sirong Points 


How to Increase Your House Furnishing Depart- 
ment in 1917. 
Tell your clerks to talk the five strong points behind 


Guernseyware. 
' Guernseyware Casserole Cooking is growing in favor— 
; but many of your customers need to be told of the rare 
\ j flavor brought out by a simmering Casserole. 
Pan Perhaps you need to know about the new Guernseyware Porce- 
4 


lain—double-fired at 2600 degrees Fahrenheit. This makes pos- 

sible the rich colors, Brown Betty, Olive Green and Ivory White. 

e - And it makes the ware fireproof, non-cracking and non-crazing. 

; Some dealers say that Guernseyware is the best trade puller in the 


rs) 
Wo / whole store. 


The Guernsey Earthenware Co. 
> , wie 138 East End Street, Cambridge, Ohio 
f f f . The name which introduced Casserole Cooking to America 





Essential for safe disposal of Rubbish 


“CORCO” RUBBISH BURNERS 


the perfection of all Rubbish Burner Construction— 


Place one Corco Rubbish Needed 
Burner out front where it can jn Every 
be seen, and very quickly you Hardware 
will be making deliveries of Stock 
others like it at a good profit. 


Corco Rubbish Burners impress you at first 

_ glance by their stocky substantial construction. 

That means long and useful wear. Burns rubbish 

to a fine ash—has an excellent draught that con- 

sumes contents from bottom to top. 

Needed Get in line with this good Spring 

in Every “Clean Up” specialty. Write a line 
Home today to nearest office. 


WHEELING CORRUGATING COMPANY. WaEELINGW.VA 


BRANCH OFFICES AND STORES 

NEW YORK PHILADELPHIA 

ST. LOUIS KANSAS CITY CHATTANOOGA 
RICHMOND 
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Supply Your Customers with the Very Latest Power Spraying Equipment—the 


MYERS AUTOMATIC POWER SPRAY PUMPS 


AND COMPLETE SPRAY OUTFITS 


Fruit growers realize more and more every day that there 

are many advantages gained by applying spraying mixtures 

with the force of a good power spray pump behind them. 

Many experiments have been tried and comparisons made 

with claims that power spraying is from 20 to 40 per cent 

more effective. Be this at it may, there is no question as to 

the following: Power Spraying takes less time, uses a 

minimum amount of mixture and, because of the force behind 

the spray, is more penetrating—and these facts uphold the 

balance in favor of power work for limited or extensive 

spraying operations. For these reasons power spraying will 

be carried on to a greater extent than ever before during the 

coming season. Fruit will also be high, and every fruit man . 
will make every effort to have full crops, so why not be ready with the latest 
Myers Equipment to do this work? 


THE MYERS AUTOMATIC—Duplex or Triplex Cylinders—Pumps, sold 
separate or mounted on Myers Outfits, as shown in illustration, are years ahead 
of others. 





The only type of pump that automatically regulates the pressure and eliminates 
the relief valve. It is fitted with the MYERS patented Automatic Pressure 
Governor, which regulates the plungers, stopping or starting them when pressure 
rises or falls below any fixed limit. See the advantages of this—Uniform pres- 
sure all the while—No waste of liquids through leakage at relief valve—Elimi- 
nation of unnecessary wear—Absolute safety at all times—Saving of engine fuel 
—Economical and uniform spraying from morning until night. Cylinders and 
all working parts are brass, gears are machine cut. In fact, the entire construc- 
tion is above the average. 


ci ton in 


Complete information, description and prices furnished the trade. Late catalog 
showing full line of Myers Hand and Power Sprayers, Nozzles and Accessories 


Other Myers Lines: gladly mailed. Write today. 
PUMPS, HAY TOOLS, m Ashland Pump and Hay Tool Works 


DOOR HANGERS | F, E, MYERS & BRO., = ASHLAND, OHIO 


— 
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Increase Ycur Sales 
with 


CLEVELAND 
GRINDSTONES 


They sell as easily as 
they grind. 


¢ 
: 
= 
i 
* 
. 
i 
: 


cara 





Best service can be se- 
cured by the use of 
tools of proven quality. 











The slogan of 


‘* CLEVELAND 
GRINDSTONES”’ 


“QUALITY” 


LOADING GRINDSTONES 


Manufacturers of the only Berea and Huron Grindstones 


Guaranteed even grit. Will do several times the work a cheap grindstone will. When a user finds ou! 
what a CLEVELAND GRINDSTONE will do no other brand will satisfy. ASK YOUR JOBBER 


Write for Catalogue on complete line and Trade Prices. 


THE CLEVELAND STONE COMPANY 


Leader-News Bldg. Cleveland, Ohio 
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AMERICAN 
ScrREWw 
Company 


Greatest 
Assortment 





WOOD SCREWS 
MACHINE SCREWS 
TIRE BOLTS 
STOVE BOLTS 


PROVIDENCE, RHODE ISLAND 


WESTERN DEPOT: 
69 East Lake Street, Chicago, Illinois: 
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Tools 


Stanley Adjustable Try and Mitre Square No. 21 


One of the handiest tools in a Carpenter's Kit. Especially useful for 
doing short work about windows, doors, etc., or in putting on butts or locks. 


















The Blade is adjustable, and as it can be reversed, provides any size of 
try or mitre square within the capacity of the tool. In reversing, it is not 
necessary to remove the blade from the handle, consequently the tool is 
always assembled and ready for use. 

The locking device is such as to insure the blade being firmly and accurately secured 


at any point desired. The edges of the Blade are machine, graduated in 8ths, | 6ths and 
32nds of inches, and the tool is square inside and out. 


It is also an excellent depth and marking gauge. 


Both Handle and Blade are nickel plated. Made in three sizes—6—9—12-inch 
| blades, 


The low cost of these Squares will surprise you and prove very attractive to your 
customers. 





STANLEY RuLE & LEvet Co. 
New Britain, Conn. U.S.A. 
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INLAND 


Basic Open Hearth 
ROOFING 
G&S SIDING 


INLAND STEEL COMPANY 


First National Bank “oy mew 
Works Indiana Harbor, Ind. and 
Branch Offices~ SLLOUIS-ST.PAUL- MILWAUKEE- = he tg 














Products of aplant that owns and controls 
all its wee from the Iron Ore up 


=H 





























BEWARE OF INF RINGEMEN Lr 





ALWAYS 
WANTED 


SLIP JOINT 


MADE IN 


3%, 4,5 
and 6 INCH 





Our New One-Piece Mitre 
“MULCOR™ Products backed 
by “MA7zzaR™ Quality and 
IMTLEGR™ Service will help 


Corrugated Round you get more business. Corrugated Round 


MILWAUKEE CORRUGATING CO. 


Branch at M 
Kansas City, Mo. wae, 
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“TRACE MARS 





Geo. H. Bishop & Co. 


Lawrenceburg, Ind. 


Bishops “Greyhound” 
srces) MER «case Lopes Easily to the Fron 


When you look over 
the different makes of 
saws in order to choose 
a winner, one brand runs 
easily ahead of all the 
rest — Bishop’s ‘Grey- 
hound,” 

Strong, swift and easy 
cutting, the perfect steel, 
the hang and the balance 
carry it ahead of the field 
and into the stores of the 
most progressive hard- 
ware dealers. 





“TRACE MARE 


























ell Tinem 
by the Set 


It isn’t hard. Every mechanic needs the 
entire set in his work, and it resolves itself 
to a question of selling him once or seven- 
teen times. Bring out the value of the case, 
its use in keeping the bits in order and 
near at hand, preventing loss, etc. Try it. 

Forstner Bits are the only bits that are 
not dependent on a center or a level to 
guide them. They cut from the outer rim. 
The entire surface is at work all the time; 
no jagged ends; every part of the work is 
smooth and polished. They bore their way 
through hard, knotty, cross grained wood. 
leaving a smooth hole and clean, polished 
surface. 

Let us send you catalogues. Order 
through your jobber or direct. 














Sets of 9, 11, 17 bits are ftur- 
nished in compact cases for 
the convenience of the user. 


THE PROGRESSIVE MANUFACTURING CO. 


TORRINGTON, CONN., U.S. A. 
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Leather Goods for The 

HARDWARE Electrical Worker and 
DEALERS! a, iLsemen 


Dependable in ev- 
ery seam oe 

: ; —Made of the best 
Novelties in | a 


. i, | Specify KLEIN’S 
Glass In ie ey and be SURE. 


Large C _ S oa eee = = 2 A We manufacture 


_ a complete line of 
. ; electrical workers’ 
Variety — = and _linemen’s 


Harness Leather Tool Bag tools. 











Write for catalog 17 just off the press. 


Neatly put 
up in individ- 
ual cartons. 
Easytohandle. 
Easy to sell. 


ed iaadadis RH 


W M.KLEIN & SONS 
r ite. Belt and Safety 
Strap Canvas Bag 


THE LANCASTER GLASS CO. Mathias Klein & Sons, Tool Mfrs. 
LANCASTER, OHIO Canal Station 21—Chicago 























Aluminum Solder 








CONTAINING | D 0 M | N AT | 0 N 


1 Ib. White Star guaranteed Alumi- 
num Solder. BY ELBERT HUBBARD 


1 Set of tools end complete directions. 


Read this inspiring 
Complete in box, $2.50 story in the World 
Wide 


Are you on our Mailing List? SPRING 
BUYING 
NUMBER 


of HARDWARE AGE | 
Brass Foundry Products published Feb. 3d 


Welding Equipment 
Welding Supplies 


The Ideal Bronze Co. Advertisers please note 


that forms close for press 


CLEVELAND, OHIO Wednesday, Jan. 24th 
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The Saw in 
the Home 


Who sold it? Who put it 
there? Who’s to be thanked 
for its service to the house- 
hold? Whose store is bought 
of when Quality Tools are 
thought of? YOURS if 
you've won trade with 








That saw in the home is a 
permanent fixture; an educator 
to value; a standard of tool ser- 
vice. When the home needs 
hardware it needs that kind. All 
of the family agree on that 

Less expert care is required 
with a Si-monds. Less sharp- 
ening less re-setting, less 
skilled use. 
Mr. Amateur Carpenter is none 
too sparing of saws; it’s to 
your advantage to see that 
, he gets a Si-monds. 
The Sharples Separator stands out from the rank and file It's to our advantage to help 
of separators as a unique mechanical achievement. It is ae 3 ee a = 
the greatest insurance against carelessness which has ever tailer 
been placed before the dairyman. 
This big fact—that the Sharples can be turned carelessly at Simonds Mfg. Compan 
widely-varying speeds and still get all the cream—is being “The S on kers”’ _— 
recognized as a mighty important feature of a separator. eee ee eee 
Nearly everybody seems to know something about it and Fitchburg, Mase. 
our national advertising keeps on telling more and more Five Factories Twelve Branches 
dairymen every day. The result is that this individual 
separator is the easiest and most 2 to sell. The 
Sharples has a monopoly on all real selling points. That's 
what makes it individual. 


SHARPLES 


SUCTION-FEED 
Cream SEPARATOR 


Individual because it skims clean at widely-varying speeds 
Individual because it delivers cream of unchanging thickness 
—all speeds 


Individual because you can turn it faster and finish skimming 
quicker 
Individual because there is just one piece in the bowl—no 
to clean 
Individual because of the knee-low supply tank and the once- 
a-month oiling system 
The Sharples dealer contract is individual too. It i 
. provides for a liberal 
bonus offer, which sheuld enable you to draw a fat check outside of 
Your regular commissions. Collins and Bates of Adams, N. Y., drew 
— check for $880 last year. The increasing demand for Sharples 
; parators is shown by the fact that we effected a 340% sales increase 
nm one year. Why not write us today for dealer contract? 


Sharples Separator Co., West Chester, Pa. 
Also Sharples Milkers and Gasoline Engines 
Branches: Chicago San Francisco Portland Toronto 


7 
SERBS EERE 
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Its First} Year a 
Big Success 


The Sanitary Flexible 
Rubber Fly Swatter was 
bought and sold by 1000 
jobbers last season. It 
gets the fly, the trade and 
the profits. Retails for 
10 cents. 


ol tig, favorite in the 1 1 32 Years Not Beaten 


ber. Sanitary and easily 

washed. “Steel Gem" Casters for thirty- 

two years have held the lead. 

Send us your orders for ys hardware men will tell you 
at. 








next season. Samples and 
jobbers’ prices sent on re- They are built of all steel. They 


quest. You need this big are roller bearing and revolve 
i t " 
seller. Better write today. at a touch 
They sell well and give good 


satisfaction—always. 


A. W. Drake 
Manufacturing Co. 


Standard Vending Machine Co. M. B. SCHENCK CO. 


Hazleton, Pa. MERIDEN CONN. 


Get our prices. 


























Three Blades 


for a Dime 


The Boston Razor, itself re- 3 
tailing at ten cents, with three 
blades for a dime, mects the = 
demands of a certain class of = 
customer whose wants you 


wrong Mn | Priest’s 


It gives the man who cannot 
afford a higher priced outfit, 
satisfactory shaving service at 


ataactrs havi | Gea Clippers 


Boston Razor Blades are 


5S 
= 
= 











carefully made from a special 
steel; every one tempered and 
hair tested. 


Three blades for a dime is 
the popular price. Be you 


wholesaler or retailer, ask for 
our proposition. 


Factory Sales Co. 


120 Broadway, New York City 








ROOTED 


IAI 


“alt 


Ih 


We have the biggest 
clipper proposition of- 
fered to the trade. It’s 
a proposition that pays 
and pays big—because it 
satisfies. 

Our proposition is 
that you stock Priest’s 
Clippers! Write. 


American Shearer Mfg. 
Company 

350 Main St., Nashua, N. H. 

Wiebusch & Hilger, N. Y. 
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BRIGHT WIRE AND 
BRASS WIRE GOODS 


SCREW EYES 
SCREW HOOKS 
GATE HOOKS AND EYES 





4s GROSS. 2% INCH. 








Brighi Wire 


GATE HOOKS AND EYES 


MADE IN U.S.A. 
MORGAN SPRING COMPANY 


WORCESTER MASS. 














A COMPLETE LINE. 
PROMPT SHIPMENTS. 
WRITE FOR PRICES 
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‘HOOVER 


SUCTION SWEEPER 


Agents making big money 
in cities great and small 


Every home with electricity—even homes where 
a sale has sometime been made of another type of 
vacuum cleaner—is a live prospect for a Hoover 
Suction Sweeper—and Hoover dealers are making 
the most of this situation. 


The Hoover, with its electric-driven 
brush—the only electric carpet sweeper 
bs) 





and vacuum cleaner combined—is so far 

superior to everything else—and shows 

that it is in its denonstration—that it is 

the easiest, as well as the fastest, seller 
among vacuum cleaners in the world. 

Business on The Hoover is again 

doubling this season—our agents are hav 

ing their most prosperous year. There 

are four models of The Hoover—a size 

for every need. We are particularly well 

equipped for and experienced in handling 

export business. Wr.te for full particulars. 


The Hoover 


Gee, Suction Sweeper Company 
Box 615 | +NEW{BERLIN, OHIO 








Parker’s 


NATIONAL 


IRON TOP 
BOX MILL 


A Mill that is just right for home use. Very 
handy—sets squarely on table or any flat sur- 
face. Easily adjusted to grind coffee to any 
degree of fineness. Also very popular for 
spice. 

A good Mill at a moderate price. Made 
strong and serviceable. Parker Coffee Mills 
are made in many styles. Send for Catalog 
and Discounts. 


The Chas. Parker Company 
New York Salesrooms Factories 
32 Warren St. Meriden, Conn. 

















The ATLAS 
Fly Swatter 


siatieoall 


This Style 


Retails for Five Cents 


Fly Swatters will sell faster than ever 
the coming season. Fly Swatting Crusades 
will boom in nearly every town. So will 
the Atlas; the best value ever offered in a 
Fly Syatter to sell at 5 cents. See cut. It’s 
made of the best wire cloth with a copper 
finished handle. Neat, flexible, and much 
stronger than other 5-ct. swatters—lasts 
longer. The triangular fold permits en- 
closing your ad if desired—a clever idea. 


We also make the “Atlas” in a 1o-ct. style 
and it’s a “killing beauty.” Watch for our 


next ad. Place stock orders now. We'll 
cheerfully quote prices and terms. 


Atlas Manufacturing Co. 
New Haven, Conn. 
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Tips For Hardwood And Marble Floors 


Stetson’s Combination Cushion Chair Tips are made from 
selected sole leather re-inforced with metal bushing. The chair 
is able to move about freely without noise or scratching the floor. 
The felt washer acts as a cushion. This line is only one of our 
big sellers. Write for catalog. 








Elastic Tip Co. 370 Atlantic Ave., Boston, Mass. 














me Want'a Stack 
es 
|FFERENT A A(() MADE FRO seabed f D 9 
piers Winel HERES (mean: 
Ag RE 
() ©) cent seller f P ¢ 
that your trade will take to in a rush-- 
} a clever little Screen Door Catch that [& 
holds the door shut by friction. It does 
away with the hook-and-eye nuisance, 


can be opened from either side and 
keeps the door from warping. 


You'll find it’s one of the fastest 
little movers you've ever had. Pays a 
real profit, too. Your Jobber handles it. 














Fernald Manufacturing Co., Pemsrvana 




















Order Now-—Be Prepared 
Either pair a safe Choice 
Each of the three, LIGHTNING, GEM or BLIZZARD, 


has served the housewives of America for thirty years, 
and like the cream they create, are in demand in all 
seasons. 

They are built of the best material and workmanship 

possible—their ingenious construction makes them easy 

to operate, quick freezing and economical to both 

dealer and user. They sell themselves and stay sold! 


This means easy net profits for you. 
Any jobber can supply you. 


NORTH BROS. MFG. CO. Philadelphia, Pa. 
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117 FRANKLIN AVENUE 


STIMPSON-EYELETS 


Wrais RIVETS —— NAILS Vis 


LARGE 
STOCK 
& WASHERS ves 4 









SPECIAL | 
TO ORDER 


GROMMETS 
BROOKLYN. NEW-YORK 




















Cary's Universal 
Box Strapping 


In Many Widths and Gauges 
Always Carried in Stock for Prompt Shipment 


The only strapping on 
the market guaran- 
teed to run true to 
width and gauge. It” 
is made from an extra 
soft annealed steel of 
great tensile strength, 
and nails can be 
driven thro’ it with 
" greatest ease. Each 
reel contains 300 feet 
equipped with patent 
metal reel frame; 20 
reels packed in a case. 
We also manufacture Flat and Twisted Wire 
Box Straps, Box Corner Fasteners, Clasps, 
Seals, Corrugated Joint Fasteners, Hinges and 
Hasps, and Cary’s EVERLASTING FLEX- 
IBLE STEEL MATS. 


SEND FOR PRICES AND LITERATURE 


CARY MANUFACTURING CO. 


Manhattan Bridge Plaza BROOKLYN. N. Y. 


SORES ae LE ee 


































a ‘| +) ¥ | " "wi |W | ) 
vihina| " ul | | 1 was “yf Wee AL " olga AY T 
| il : f ] 
hy iF i! ASTE wily 
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\ j “ny ui ‘ 
terials has driven waste paper ‘ 
prices sky-high. That which a 
few years ago was dead loss. expense, 
is now a cash asset if you handle it mght. 


Best, easiest, most profitable way to handle 
waste paper is with the 


Shortage o 
paper-making ma- 









Prevents Fire Risk—-Returns Its Cost Quickly 


All steel—simply built—strong and durable—easy to operate— 
takes up less space than piles of waste. Makes compact bales— 
easy to handle. Baler soon - s for itself because baled paper 
brings higher prices than un Ted. 


Made in Four Sizes—right size for every store, shop, factory, 


school, etc. 
Write for This Free Book 


“then to Make Money in Waste Paper” will 
4 bap — ¢ fa cts to you It will show 
r ~— > aper a8 
















1 th SS in 

tre ed. ax w il oh ou ie 
cash 
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Jobbers and 
Salesmen Wanted 





Davenport 
Mfg. Co. 


Dept. H 
Davenport 
lowa 























DISPLAY ALWAYS IN SIGHT 


C. HELLER & CO., Montpelier, Ohio 











HELLER’S 


PIVOT DOOR 


CABINETS 


showing the largest assortment of 
Hardware, Shelving, Fixtures, etc., in 
the United States. 


Send for Catalog No. 24. 
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EYE BOLTS 


A NEW LINE 





Shouldered or Plain 
DROP FORGED without weld 


Send for Catalog and Prices 





Lakeside Forge Co., ___Erie, Pa. 


Drop Forgers and Wrench Manufacturers 




















Establish a Give Your Goods 
Sharpening Depot! A Chance! 


Don't hide your axes, shovels, pitch- 
Cash in on the requirements of the thou- forks and other garden tools—bring 
sands who use safety razors, scissors and them out—show them—display them 


small tools—they want a reliable convenient on the 


henpaning .ctevice « Herrick Tool Rack 


you can give it to them . 
(Ball Bearing Action) 





with the 
‘ Revolves easily when 
Hatfield fully loaded. All 

malleable iron and 


steel. Guaranteed 


| Grinder against breakage. 
Holds 15% doz. 

Agricultural Tools 

This compact little of various kinds. 


machine grinds all such “ 
“9 Remember “Well 


instruments and makes dale te hett lie 
$ioto$isaday. Will sold.” Write your i 
you take the trouble to write to us asking jobber or us at once. 


for our plan for establishing a sharpening 


lepot in y ricinity ? It’s a money maker. 

depot in ipsa ity s e} The F. A. 

How about it: 
Herrick Co. 


HYFIELD MFG. CO. 1361 W. Bancroft St. 


Toledo Ohio 
21 Walker Street New York City 



































Rest es LOOK FOR THE LABEL 


O°$% = 2 = = = ns @ 82 8 82 @ ws @§ # 
1 ee ee ee eee 


INSIST and DEMAND— 
Get Strips “ALLEN” Tanned 
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BLACK DIAMOND FILE WORKS 


ESTABLISHED 1863 INCORPORATED 1895 


Twelve Medals of 
Award at Special Grand Prize 


INTERNATIONAL GOLD MEDAL 
Expositions Atlanta, 1895 


Copy of Catalogue will be sent free to any interested File User upon application. 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Co. 

















New York Wire Cloth Co. 
233 Broadway, New York. Works: York, Pa. 


Successor to 
YORK WIRE CLOTH CO., York, Pa. 
THE WIRE FABRIC CO., Homer, N. Y. 
J. H. DeWITT’S SONS, Brooklyn, N. Y. 
HAMILTON WIRE CLOTH CO., Hamer. N.Y. 


Manufacturers of 


Wire Screen Cloth 


Opal 
Heavy Zinc Coated 
White Satin Finish. 


. - Golden Bronze 
In every department of | Pure Bronze Metal 


Hardware and kindred a Bright (Golden) Finish. 
merchandising, is the a Egyptian Bronze 
Keynote of the wie Pure Bronze Metal 
S e 7 Dark (Antique) Finish. 
pring Fink ‘Black Painted 
‘ S CREEN Genuine York Brand 
Buying TS. cork Black Enamel Finish. 
‘levinkWeteh Co 
Number Meee = Look for OUR NAME on the 


of hollow bungs within each roll 
READ IT! 
Hardware srupy 11 


Age PROFIT BY IT! 


r 7 Advertisers please note— AN 
Issuing Feb. Third _ forms close Jan. 24th HM Ié Guarantees 


Best Quality Wire Cloth 























Chains—All Kinds 


STEEL, BRASS, COPPER 


Our Chains are made from HIGH GRADE 
material by AUTOMATIC MACHINERY, 
rivet heads SPUN, making a very SMOOTH 
finish, which will prevent chains interfering 
when hung side by side. Capacity of —_ 
plant, 30 MILES PER DAY. We 
large stock and can make PROMPT ship. 
ments. Send for Catalogue. 


THE SMITH & EGGE MFG. CO. 
BRIDGEPORT, CONN.., U. S. A. 
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The L.S. Starrett Company 


The Worlds Greatest Toolmakers 
Athol Mass. 


announce the new 


Starrett 


REG. U.S. PAT, OFF. 


Vernier Height Gage 





provide a height gage of 
widest utility and super- 


lative finish was our goal 
—and we achieved it. 


It is not possible by any known 
process to produce a more perfect 
jewel of the toolmaker’s art than 
this new height gage. The gradu- © 
ations are clean, fine, and dainty 
and permit close accuracy with 
vernier readings. The finish is a 
delight both to the expert and the 
novice. With the attachment for 
special jig work this gage has the 
widest range of usefulness. 





hd ert hnhtitiitttdth....Ldd...Ld....Ladd....adh._.skl mn. .kkt tun) NN) YET) 


Every toolroom should have it— 
every toolmaker needs one .__ 
—no school shop is com- ’ 
plete without it. 








Let us send you our new 
catalog No. 21A describing 
it in detail. 
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A “Motor Accessory” 
in Builders Hardware 


Here's an “accessory” that many car owners will want—but 
it is not for their cars—it is for the swinging doors of their 
garages. 


It is the aristocrat of garage 
door latches. The long, grace- 
ful lines of the handles, one 
on either side of the door, re- 
semble the higher grade door 

' locks and will improve the 
appearance of any garage 
door. 


The mechanism is simplicity 
itself. No complicated parts 
to get out of order. It does 
its work easily and effec- 
tively. 


Reversible for right or left 
hand doors. 


Packed one complete latch 
with screws in a neat, strong 
box, one dozen in a case. 


Furnished in any finish de- 
sired. 


Write for literature describ- 
ing this and other builders’ 
hardware specialties. 


National Manufacturing Co. 


Sterling, Illinois 
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Seventeenth Annual National 
Automobile Show 


f 
Manufacturers 
Accessory Tradein Hardware Stores 


HE Seventeenth Annual National Automobile 
Show, staged in the Grand Central Palace, 
New York City, was opened at 2 o’clock Sat- 
urday afternoon, Jan. 6, and continued daily up to 
Saturday evening, Jan. 13. The attendance on the 
opening day, afternoon and evening was over 
55,000. The estimated total attendance for the 





Tell of Sutcessful 





The exhibit of the Crew Levick Company 


4 


week is about 400,000. Among this number were 
approximately 15,000 dealers from all the Eastern 
States, New England and Southern States. Texas 
dealers to the number of 150 arrived Sunday on a 
special train from Dallas and were at the show in 
a body Monday. These Texans represent a big 
buying power. Cotton in their State has sold at 












The Joseph Dixon Crucible Company’s exhibit of 
graphite greases 


record prices during the past year, and during the 
current year they expect to go far beyond the 
$33,000,000 worth of cars, trucks and accessories 
sold through Dallas in 1916. 


Facts About the National Show 


It is conducted under the auspices of the Na- 
tional Automobile Chamber of Commerce. The 


exhibition space was 150,000 sq. ft., and the total 
number of exhibits 332. There were 91 different 
makes of cars, of which 5 were electric and 1 steam. 
The lowest priced car was $395, and the highest 


priced $6,000. Four hundred cars with various 
types of bodies and chassis were shown on four 
floors. The number of accessory and parts ex- 
hibits was 235, occupying nearly the entire space 
on the third and fourth floors. 


The Human Interest in the Show 


Thousands who attended the show were owners 
of cars and intently inspected the accessory ex- 
hibits, with the view to buying new or extra equip- 
ment. Thousands of visitors were this season’s 
prospective buyers of cars, accessories and sup- 
plies. Thousands visited the exhibition because 
they were interested in the main object that has so 
tremendously revolutionized transportation.  In- 
terest in motor accessories and supplies, essential 
to the proper maintenance of cars, follows the close 
relation of interest in the motor cars. 


Stewart-Warner display of motor-driven and 
vibrator horns 


Hardware Age 


The Great and Growing Volume of Motor Accessory 
Trade 


There are now over 3,000,000 motor cars of all 
types in use in the United States. The national 
automobile shows held annually in New York and 
Chicago have been of inestimable value in most 
effectively advertising the business. These shows 
have materially aided in creating this large army 
of motor car users. The shows are educational and 
have developed expert salesmen even out of me- 
chanical men and have created thousands of pro- 
spective customers. This year’s New York show 
was more extensive than ever. 

There has been no other commercial show so 
stupendous as this exhibition. It eclipsed all others, 
and the marvel of it was in its great popularity 
with the public. 


The Motoring Possibilities of Americans 


To see the crowds at the Grand Central Palace 
day and night one would imagine that the public 
was contemplating to eventually place itself on 
wheels and ride into eternal ease and bliss on rub- 
ber tires. And judging by the rapid strides of 
advancement the automobile has made within the 
short span of the fifteen years of its practical ex- 
istence, who dare contradict the most optimistic 
prediction of the extent of the motoring possi- 
bilities of the American public? Thousands of used 
cars are annually discarded by old owners buying 
later models. The great majority of these used 
cars are not thrown into the junk pile, but are sold 
at very low prices to persons taking their initia- 
tion in the use of cars. Then these beginners later 
advance into motorists with the determination to 
buy better and more pretentious cars, and conse- 
quently increasing business in motor accessories 
and supplies follows. It has been estimated by 
experts that the annual bill of the American motor- 
ing public is over $2,000,000,000. Over $6,000,000 
of that stupendous sum is invested annually in 
motor accessories and supplies. 


Motor Accessories a Success with Hardware Merchants 


A representative of HARDWARE AGE talked at 
the show with a number of manufacturers on the 
business they have done the past year with hard- 
ware jobbers and dealers. They told of big orders 
secured, and here are some of the opinions: 

D. D. Hains, general manager of the H. & D. 
Company, Goodland, Ind., said: “Twenty per cent 
of our jobbers are hardware houses. We recently 
sold one carload, 30,000 lb., embracing 1400 sets of 
our Ford shock absorbers, to one hardware jobber. 
We have definite orders for nine carloads of these 
shock absorbers to go to other hardware jobbers.” 

F. A. Fisher of the sales force of the Kellogg 
Mfg. Company, Rochester, N. Y., manufacturer of 
grease guns and tire pumps, said his firm has been 
selling large orders to hardware jobbers and has 
found this trade more than satisfactory. 

H. G. Wedler, who covers the Southern and Cen- 
tral Western States as one of the leading salesmen 
for the Emil Grossman Mfg. Company, Brooklyn, 
N. Y., manufacturer of Red Head spark plugs, 
bumpers and other motor accessories, was very 
enthusiastic over the big business he has done for 
his company the past year and the very bright 
prospects for the current year. He said: “I alone 
have fifty-one hardware jobbers upon whom I call, 
and I have sold every one of them. The largest 
order I booked the past year was one for $4,300. 
This was not an opening order, for I had sold them 
before, and that was during the first year of their 
existence.” 

J. W. Fisher, sales manager of A. R. Mosler & 
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One of the aisle views, showing in the foreground at the right, the display of Corbin-Brown speedometers 
manufactured by the Corbin Screw Corporation 
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The exhibit of the Emil Grossman Mfg. Company’s line of Red Head spark plugs, Ever-Good bumpers and 
other motor accessories 


Co., Mount Vernon, N. Y., manufacturers of Ve- 
suvius spark plugs, said: “We have worked up our 
biggest trade through hardware jobbers in the Cen- 
tral and Far West and in the South. In this ter- 
ritory we are more than holding our own. We 
have eliminated the small automobile accessory 
jobbers and have made the big automobile acces- 
sory jobbers come up to the high plane of modern 
merchandising that has always been so consistently 
maintained by the big hardware jobbers. One 
hardware jobber placed with us the largest order 
we ever received from any jobber in automobile 
accessories. The harness and saddlery men have 
been forced to draw capital from their former 
manufacturing of harness, saddlery and horse ac- 
cessories, and are now using that money with which 
to develop trade in automobile accessories and sup- 
plies. These tradesmen and jobbers are coming 
rapidly into the automobile accessory business.” 
J. F. Renfro, wholesale distributor of Sparton 
horns and other accessories manufactured by the 
Sparks-Withington Company of Jackson, Mich., his 


Pyrex Salesmen Meet in 
Corning 


The semi-annual convention of the salesmen of 
the Pyrex sales division of the Corning Glass Works 
was held recently at the factory in Corning, N. Y. 
The session continued for three days and consisted 
of a review of the work of the past six months, dis- 
cussion of the sales plans, together with inspection 
of the plant, including the new Pyrex building. 

Those present were Col. William C. Thompson of 
New York City, dean of the force; J. L. Burr of 
Pittsburgh, Pa.; George Heisler of East Liver- 
pool, Ohio, who is well known in the crockery and 
glass trade; W. S. Kelsey of Chicago, IIl., “the 
whirlwind from Chicago”; M. J. Lacey of Jefferson, 
Wis., who lost only his straw hat in a railroad wreck 


territory comprising the Eastern and Southern 
States, said: “We are selling large orders to hard- 
ware jobbers. One hardware jobber recently placed 
with us an order for $5,000 worth of Sparton horns 
alone. We have five other hardware jobbers who 
order the same quantity.” 

Colonel Brown of the Corbin Screw Corporation, 
New Britain, Conn., was very enthusiastic over 
the business his company has developed on their 
centrifugal movement speedometer. The concern 
recently booked an order from one hardware jobber 
for 2500 of the Corbin-Brown speedometers for the 
Ford car. 

A. P. Marshall of the sales force of the Wood- 
worth Mfg. Company, Niagara Falls, N. Y., manu- 
facturer of tire goods, tire chains and Woodworth 
tires, said: “I have sold extensively to hardware 
jobbers and have found them the most enterpris- 
ing of wholesalers. They buy in large quantities 
and are highly-trained merchants, having the abil- 
ity to quickly find a market for large quantities of 
goods.” , 


last summer; L. Lichtman of New Orleans, La.; 
G. E. Powell of Denver, Col., from the wilds of the 
mountain West; C. Y. Knox of Painted Post, N. Y.; 
B. A. Burke of Boston, Mass., no relation to the 
famous “Billie’; E. R. Harris of Buffalo, N. Y., 
who has forsaken soap to take up Pyrex, and R. A. 
Peckham of Elmira, N. Y., the juvenile of the force 


THE Ever Reapy INDOOR CLOTHES DRIER COMPANY, 
Seattle, Wash., has been organized for $15,000 by E. C. 
Woodworth, D. J. Conners and D. H. Payne, and it is 
stated will establish a plant for the manufacture of a 
patented device. 


THE AMERICAN GRINDER MrcG. COMPANY, 2203 Syca- 
more Street, Milwaukee, Wis., has increased its capital 
stock from $25,000 to $100,000 to cover the larger de 


‘mands for working capital resulting from rapid growth 


of its business. L. E. Barteno is secretary. 





Hardware Age Subscribers Continue 
to Take Active Interest in 


the Randall Rider 


More Letters to the Editor and to Representatives in Congress 


HE subscribers to HARDWARE AGE realize fully 
the vital importance attached to the defeat 
of the Randall rider to the Post Office Appro- 

priation bill and voice their protests to the Editor 
and their respective Congressmen and Representa- 
tives in the following letters. 


Randall Rider Would Cost 
Him $9 a Year 


LAGRANGE, ILL. 
Hon. JAMES MCANDREWS, 
Member of Congress. 

Dear Sir:—Just a word about the Randall rider 
to the Post Office Appropriation bill. 

As a former trade journal editor, and the son of 
one, possibly I am biased against this indirect tax. 
Still, the darn thing hits me at home as well as in 
my father’s business and my own. 

I take five magazines at home and four trade or- 
gans at the store. In that I am not much different 
from most of your suburbanite constituents. We 
are all easy marks for the magazine subscription 
agents, and we all read the magazines. This bill is 
going to cost me money, and every neighbor of 
mine, for it means an advance in the subscription 
rates of every periodical. The periodicals will pass 
it along to the dear public. 

A year’s issues of the HARDWARE AGE weigh 45 
pounds or over. They come from New York, and 
at 3 cents a pound they would cost me $1.35 instead 
of the present 45 cents for postage. I pay the bill 
in the long run. It means an increase of at least 
a dollar a year on nine magazines, or $9 a year. 
That’s a pretty stiff tax for me to pay. 

I may have to pay it though, so the postal de- 
partment can keep on shipping Tavenners’ speeches 
to me in wholesale quantities. 

I don’t believe you’re in favor of this—now you 
know that I am not. 

Yours ever, 


HARLEY MITCHELL, JR. 


Magazines a Necessity 


MYTON, UTAH. 
Hon. JOSEPH HOWELL, 
Washington, D. C. 

Dear Sir:—As a citizen of the Great State of 
Utah, I wish to ask, that you vote against the Ran- 
dall rider to the Post Office Appropriation bill. 

You can readily see, that this “rider” is going 
to take away the national magazines from a great 
many people in the State, because the price, that 
the publishers will naturally have to charge, will 
put the magazines out of reach of a number of the 
people. 

‘ There is no question in my mind, that our na- 
tional magazines have become a necessity, to busi- 


ness men, professional men, farmers and every one 
else who reads at all. We are living in an age 
where it is possible for us to get a national maga- 
zine that deals directly with nearly every walk in 
life, containing information that we cannot get 
from our newspapers or from any other source. 

We of Utah are proud of the fact, that we are 
building the very best possible educational institu- 
tions. It would not be at all consistent to legislate 
us, who are in the harness, out of our national 
magazines, from which we gain so much knowledge. 
and thereby, making us better citizens of the Great 
State of Utah and the United States. 

So again Mr. Howell, I will ask that you vote 
against this most absurd “rider” and let the people 
of our country continue to increase their knowl- 
edge by reading our national magazines. 

Very truly yours, 
H. C. KINGSLAND, Secretary, 
Utah Builders Supply Company. 


A Barrier to the West 


COMANCHE, OKLA. 
Hon. Scott FERRIS, M.C. 
Washington, D. C. 

Dear Sir:—I am writing to ask that you please 
give the “rider” to the Post Office Appropriation 
bill, (by a Mr. Randall), some attention and bring 
to bear on this measure your usual good judgment 
on legislative matters of wide and general effect. 

Just as an illustration of the effect that this 
measure will have on 99 per cent of the people en- 
gaged in mechanical and professional pursuits 
throughout the central and western part of the 
United States I am going to tell you just what it 
will do to me and my business. 

We are operating a small sheet metal manufac- 
turing plant, employing skilled labor, paying skilled 
labor wages and in every way possible, endeavoring 
to build up the manufacturing industry in our sec- 
tion. In order to operate this business successfully 
we are obliged to have continuous access to me- 
chanical and technical information that is to be had, 
economically, only through subscriptions to the 
trade and technical magazines, which, of necessity, 
are published in«he large manufacturing centers 
of the East. The passage of the measure in ques- 
tion will compel us to pay a bonus on the knowledge 
necessary to carry on our business and will be still 
another barrier in the way of the West becoming a 
manufacturing competitor of the East. 

I am going to ask you in the name of common 
justice to defeat this measure, to save your Western 
brother this handicap on intelligence, if it is within 
your power to do so. 

Yours very respectfully, 
L. M. KELLEY, Manager, 
R. H. Hillery Hardware Company. 
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New Yorker Makes Appeal for 
Dealers Who Would Suffer 


NEw York, N. Y. 
Hon. Wo. S. BENNET, M.C. 


Dear Sir:—There is considerable discussion 
among the hardware trade regarding the Randall 
rider to the Post Office Appropriation bill. The 
agitation originated with the editorial that ap- 
peared in HARDWARE AGE Dec. 23. This is the 
most popoular medium for the dissemination of 
general knowledge among manufacturers, jobbers 
and dealers of one of the most important class 
of products that humanity has use for. The variety 
of goods sold under the general name of hardware 
is of such a general character that it enters into 
every home, every building, every farm and every 
other activity of any kind on land and sea. You 
will therefore perceive the importance of allowing 
trade publications of this nature to circulate and 
be unhampered by any extra tax imposed upon them 
in the distribution of a medium which brings the 
manufacturer and the jobber, and the retailer, and 
incidentally the ultimate consumer, so close together 
that all are benefited thereby. You no doubt know 
that a building cannot be completed without hard- 
ware. Even your own home would not be secure 
without some sort of lock, and your keys would be 
scattered around if you did not happen to own a 
key ring. I therefore appeal to you to use your in- 
fluence and your vote to save our brethren who are 
somewhat removed from the source of publication 
any extra expense which would be inflicted upon 
them, a class of merchants who are as important as 
any other, and who furnish their communities with 
items made of metal, which go a long distance to- 
ward adding to the comforts of our simple lives. 

Yours truly, 


W. J. STEIN, 
The Standard Hardware Company. 


Injustice to Subscribers 


ALTOONA, PA. 
HON. WARREN WORTH BAILEY, 
Washington, D. C. 


My Dear Sir:—Some years ago when I was a 
small boy I recall an old gentleman who was one 
of the regular loafers around the stove in my 
father’s store telling how at one time this Govern- 
ment of ours charged a certain amount for carry- 
ing a letter to Pittsburgh, another rate for same 
letter to Columbus, Ohio, and the farther the letter 
went the more the rate, and how the post-office 


‘officials began to realize the injustice of this prac- 


tice and made the rate uniform for mail matter 
all over this country of ours. 

I understand that a bill is before Congress to 
establish a zone rate for postage on magazines 
known as the Randall rider, and I want to ask your 
opposition to the passage of the same. 

The weekly and monthly publications of this 1a- 
tion are one of the large educational influences that 
we have, and I am not objecting to this act on ac- 
count of the injustice that it does the publications 
so much as the injustice that it does the subscrib- 
ers; why a reader living in Ohio should have to pay 
more for any of the New York publications than 
one living in New Jersey is certainly a gross in- 
justice to the former. 

I wish that you would give this subject your 
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careful attention, and I am sure that your sense 
of justice is such that you will oppose this bill. 


Very truly yours, 


W. H. GOODFELLOW’s SONS. 
Frank H. Goodfellow. 


Hardship on Publishers 


and Readers 


TOLEDO, OHIO. 
Hon. Isaac R. SHERWOOD, 
Washington, D. C. 

Dear Sir:—In reference to the postal appropri- 
ation bill and the so-called Randall rider which, as 
I understand it, proposes to place second-class mat- 
ter on a parcel-post basis, charging according to 
distance transported, I wish to say that in my opin- 
ion this will work a hardship on all publishers and 
a greater one on magazine readers. 

Magazines, trade journals, etc., I believe, should . 
be looked upon from an educational standpoint. 
We all agree that the better a nation is educated the 
more enlightened and progressive it is. There are 
but few, if any, standard magazines, or even trade 
journals, but what carry articles that will impart 
to the reader some knowledge of value. 

If the so-called Randall rider passes it will surely 
increase the cost of periodicals to the magazine 
reader located, for instance, in California with the 
publishing house located in New York, or vice 
versa. I do not believe this is right. I think any 
magazine, book or other periodical, that is even 
in a small way educational, should reach the reader 
at the lowest possible cost and to all alike. 

Incidentally, I believe the time is not far distant, 
if not here now, when first-class letter postage can 
be reduced to 1 cent for each ounce or fraction 
thereof, and the time is now here, I think, when 
“drop” letters (for delivery within the delivery 
district) can be handled for 1 cent. 


Yours very truly, 
A. K. BRISTOL. 


New Jersey Association Man 


Protests 


WoopsTown, N. J. 
CONGRESSMAN BROWNING. 

Dear Sir:—As a member of the Pennsylvania and 
Atlantic Seaboard Hardware Association, I cer- 
tainly think I ought to protest against such a bill 
as the Randall bill, rider to the Post Office Appro- 
priation bill, and beg of you to do all in your power 
to have it stopped. 

Thanking you, 

Respectfully, 
THOMAS H. WRIGHT. 


Post Office Deficit Could Be 
Made Up in Other Ways 


Jan. 6, 1917. 
HON. ROLLIN B. SANFORD, 
House of Representatives, 
Washington, D. C. 

Dear Mr. Sanford:—I write to protest against a 
measure which I understand is before Congress and 
is called the Randall rider to the Post Office Appro- 
priation bill for revising the postage rate for 
printed matter. That would make an excessive rate 
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for trade publications so valuable to the merchants 
of the United States. It would seem as though 
nothing’ should obstruct the mercantile communi- 
ties in the business that all are trying to carry on 
for the betterment of the several communities where 
located. If there is a deficit in the Post Office De- 
partment, it would seem as though it might be made 
up in other ways which, perhaps you might have in 
mind rather than to impose this unreasonable tax 
on the merchants and publishers who disseminate 
such valuable news for the business men of the 
country. I do not know whether you are in favor 
of the bill or not but hope that, as in previous cases, 
you will be on the right side of this measure. 
With my kind regards, I remain, 

Very truly yours, 

CHARLES H. TURNER. 


Randall Rider Entirely 
Wrong 


Jan. 2, 1917. 
CONGRESSMAN NICHOLAS LONGWORTH, 
Washington, D. C. 

Honorable Sir:—Please enter our protest against 
the Randall rider, which is going into the Post 
Office Appropriation bill. 

The writer believes that this is entirely wrong, as 
a trade magazine is a school to those, who were un- 
able, and are not at present able to attend colleges 
or trade schools. 

The magazines are the best medium we have for 
learning what our neighbors are doing, the differ- 
ent goods our factories manufacture, news of our 
trade throughout the country, and should prices on 
same be prohibitive, we. feel that this would be 
against the principles of our country. 

We look forward to your entering our protest 
against same, and awaiting a reply we remain, 

Yours truly, 
THE BOEBINGER HARDWARE COMPANY. 


Would Be Seriously 
Handicapped 


TUSCALOOSA, ALA. 
Hon. W. B. OLIver, M. C., 


Washington, D. C. 


My Dear Mr. Oliver:—lIt will rather seriously 
handicap me, and I am sure the same is true of 
my co-workers in our district, if the Randall rider 
to the Post Office Appropriation bill passes. 

The prices of the four national journals, to which 
I am a subscriber, will necessarily be raised very 
materially. 

To HARDWARE AGE I am indebted for valuable 
information on my chosen business. 

It is my understanding that, as these journals 
are published several zones distant from Tusca- 
loosa, everyone here will have to bear the burden 
of the extra tax per pound on them. And I don’t 
believe that it is fair that, just because we are not 
within the 300-mile zone, we should have to pay 
extra for intelligence on above subject. 

Therefore, I, for one, am very much opposed to 
that part of the Post Office Appropriation bill pass- 
ing; and particularly because I know it will put a 
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heavier tax on the intelligence of those of my fel- 
low-citizens who are less fortunate than I. 


Trusting this will prove of interest to you, I am, 
Cordially yours, 


M. TORREY JEMISON, 
Allen & Jemison Company. 


Petty Legislation 


ERIE, Pa. 
Hon. Mr. M. LIEBEL, JR., M. C. 
Washington, D. C. 

Honorable Sir:—Believing that the Randall rider 
bill, taxing national journals and publications (by 
placing upon all publications a postal rate based on 
the distance of transmission), as outlined in this 
bill, would of necessity place the subscription prices 
of these valuable sources of national education and 
higher class fiction beyond the pecuniary limits of 
those subscribers who need and profit by their con- 
tents most; 

And further believing, after thoughtfully trying 
to ascertain the true facts, that this bill is being 
forced to aid some petty, personal achievement at 
the educational expense of the public of this nation, 

I hereby petition you to use your power and vote 
to defeat this bill. 

Trusting that your personal convictions are al- 
ready against such petty legislation and that the 
people of your congressional distriet may rely on 
you to protect them in this matter as you have done 
in the past, I am confident that you will put forth 
your best efforts to defeat this bill. 

Yours very respectfully, 
W. F. BALL. 


Additional Tax Not Needed 


RAUCHTOWN, PA 
Hon. EpGar KIEss, 
Washington, D. C. 

Dear Sir:—I am opposed to the Randall rider to 
the Post Office Appropriation bill because this addi- 
tional tax on national magazines and newspapers is 
not needed, since the Post Office Department is in 
such a prosperous condition as to turn over a sur- 
plus the first time in eighty years to the United 
States Treasury; because it is injurious to the na- 
tion to impose or block the spread of intelligence; 
because it is ruinous to many publishers and a crime 
against stockholders and the public to force these 
large influential publications to shut up shop; be- 
cause educating and keeping enlightened her people 
is the business of a republic, if she is to continue 
a republic, fit to meet and compete with all nations 
in the various activities of life. 

Now is the time we need the widest, most com- 
plete knowledge. It s a crime to put a check upon 
its dissemination. 

ad Yours respectfully, 
GEORGE A. Brosius. 


Cannot Carry on Business 


Without Trade Papers 


FARMLAND, IND. 
Mr. J. A. M. ADAIR, 


Dear Sir:—Do you think you would be treating 
the ‘business public fairly if you support the rider 
Mr. Randall is trying to push through on the postal 
bill? It looks as if a few are trying to get something 
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for their own benefit, and do not want the people 
to have laws for the people by the people. 

We as business men cannot carry on our business 
unless we have our magazines to keep us posted, 
and it is not fair to have to pay $5 for a paper we 
are getting for $2 now. I therefore enter a pro- 
test against such laws being passed. It is my de- 
sire that you vote against this rider. 

Yours, 
N. V. WRIGHT, 
Member N. R. H. A. 


Would Mean More Failures 


HUMBOLDT, IOWA. 
HON. FRANK P. Woop, 
Congressman, Tenth Dist., Lowa, 
Washington, D. C. 

Dear Sir:—We wish most earnestly to protest 
against the passage of the Randall rider to the Post 
Office Appropriation bill, as it would work an in- 
justice to all our interests. 

As all of our trade journals and many magazines 
are published in the East, it would put a prohibitive 
price on them, and I assure you that should this un- 
just legislation pass it will mean more business men 
getting along without trade journals, and in con- 
sequence more failures. 

Kindly look into this bill carefully, and if you 
find as we state help to defeat it. 

Yours truly, 
C. E. WARD. 


Unjust and Uncalled For 


CHICAGO, ILL. 
To the Editor: 

I have read your editorial in the issue of HARD- 
WARE AGE of December 23, with interest, and cer- 
tainly feel that the bill before Congress to advance 
the rates on trade magazines is certainly very un- 
just and entirely uncalled for. It would mean that 
the information to the trade in general, which is 
given in your valuable magazine at a minimum cost 
to-day, would have to be advanced to such an ex- 
tent that it would make it almost prohibitive for 
some people to subscribe to same, especially in some 
zones. We feel that information given the trade 
in such magazines as your own, should be furnished 
at the very lowest cost possible to the subscriber, 
and we certainly trust that your efforts in killing 
this bill will be successful. 

Yours truly, 
COLUMBIAN ROPE COMPANY. 
W. V. Hawkins, Chicago Manager. 


An Insult to Fair-Minded 
People 


NEw YORK, N. Y. 
Hon. THOMAS J. SCULLY, 
Third Congressional District, 
State of New Jersey. 

My Dear Sir:—The writer would appreciate very 
much if you would lend your protest and vote 
against what is known as the Randall tax bill, 
as the same is without doubt one of the most direct 
insults to the fair-minded intelligence of the people 
at large. 

Just imagine desiring to tax people in different 
parts of these United States according to what is 
called zone rates, for all kinds of periodicals, which 
are a‘ benefit to all mankind. 
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Why one part of the country should pay more 
than another is as unjust and criminal in the 
writer’s mind as to go in your neighbor’s pockets 
and abstract therefrom something which does not 
belong to you. 

Trusting that your intelligence and fair-mind- 
edness will help to place this bill where it right- 
fully belongs, in the waste basket, believe me as 
ever, 

Yours very truly, 
HARVEY BRONNER. 


Protest in Interest of All 


Technical Education 


Jan. 1, 1917. 
Hon. HENRY W. TEMPLE, 
Washington, D. C. 

Dear Sir:—We have been advised that an at- 
tempt is being made to add to some of the postal 
legislation a rider in the form of a postal rate 
based on zones for the purpose of taxing all jour- 
nals of any national circulation. 

While we ourselves, being in the first zone of 
nearly all the leading technical journals, are con- 
sequently not directly affected by the proposed leg- 
islation, yet in the interest of all technical educa- 
tion we must protest against any such taxation 
being placed upon the general circulation of our 
weekly and monthly magazines. 

We therefore respectfully ask that you give this 
matter your earnest consideration, and we hope 
to find that you are opposed and that you will do 
your best to prevent any such narrow law-making. 

Yours faithfully, 
JESSOP STEEL COMPANY, 
Per S. A. Grayson, 
General Manager. 


Would Cripple Trade Papers 


HON. HARRY HOWARD DALE, 
House of Representatives, 
Washington, D. C. 

Dear Sir:—We have over 14,000 retail dealers 
handling our material. One of the ways in which 
hey become better dealers, and therefore better 
buyers of our material, is through the free use of 
the trade papers. 

We understand from the HARDWARE AGE that a 
zone rate for postage on trade papers is being 
urged in Congress. This would cripple trade papers 
such as HARDWARE AGE, and a lot of others which 
perform a real service in the education of the 
dealer. 

Won’t you please do everything in your power 
to see that this obnoxious measure is defeated? 

Thanking you most sincerely, we are, 

Very truly yours, 


INTERSTATE ELECTRIC NOVELTY COMPANY. 


Hardware Age a Practical 


Necessity to Every Dealer 
CHARLOTTE, N. C. 


To the Editor: 

I am writing to some of our influential members, 
who I know will be interested enough to do their 
best to prevent the legislation that is so inimical to 
your most valuable paper. 

It is a practical necessity to every hardware man, 
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and it would be a great misfortune to have its use- 
fulness curtailed in any way. 

_ Hoping your efforts and the assistance of your 
friends throughout the country may meet with com- 
plete success, 


I am yours sincerely, 


T. W. Dixon, Secretary-Treasurer. 
Hardware Mutual Fire Insurance Company. 


To the Point 


Hon. J. T. ROBINSON, 

Member U. S. Senate, 

Washington, D. C. 

My Dear Sir:—Enclosed you will please find 
three sheets, pages 45, 54-55 and 56 clipped from 
HARDWARE AGE, December twenty-third. 

The reading of these pages has convinced me be- 
yond a doubt that a great injustice will be done to 
the reading public if this proposed Randall rider 
becomes a law. 

If you will do me the kindness to read these illus- 
trations, you will doubtless see the great injustice 
in this bill as I do. 

HARDWARE AGE, I presume has the largest circu- 
lation of any hardware journal in the United States. 

I hope you will fight this Randall rider to a finish. 

Your friend, 
HAMP WILLIAMS. 


HACKENSACK, N. J. 
Hon. A. C. HART, 
Washington, D. C. 

Dear Sir:—We understand that the House will 
vote shortly upon the Post Office Appropriation bill, 
to which has been attached a rider known as the 
Randall rider. We would respectfully urge you to 
do all in your power to kill this rider. It is unjust 
and unwarranted and puts a very high tax upon 
technical knowledge of all kinds. Technical and 
trade publications of all kinds must of necessity 
come from the large cities, and instead of increas- 
ing the rate of postage, same should be allowed 
special privileges. 

Yours truly, 
ROMAINE HARDWARE COMPANY, Inc. 
Theodore Romaine. 


JACKSONVILLE, ILL. 
Hon. H. T. RAINEY, 
Washington, D. C. 

Dear Sir:—This is to register my protest against 
the Randall rider which is or will be up for consid- 
eration. In my judgment it is a very unjust bill. 

Respectfully, 
L. H. KRaus. 
With Simmons Hardware Company. 


St. JOSEPH, Mo. 
Mr. JOSEPH TAGGART, 
Second Kansas District. 

Dear Sir:—My information is that there is a 
bill to come before Congress soon, putting trade 
magazine postage on zone basis; in other words, the 
farther away a subscriber is from the publishing 
point the more he has to pay to keep in touch with 
up-to-date affairs in the business he is interested 
in, and by which he makes his living. It seems to 
me that is a direct tax on information and intelli- 
gence, and a big handicap on business men in the 
small and far-away communities. My information 
may be incorrect, but if it is correct it seems to 
me that when this bill comes up for a vote that 
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any Congressman who has the best interests of his 
district at heart should vote against it. 


Yours truly, 
H. R. McCoy. 


DETROIT, MICH. 
CONGRESSMAN DOREMUS, 
Washington, D. C. 

Dear Sir:—I am writing you in protest against 
the Randall rider or tax as proposed in the Postal 
Department, and trust you will see your way clear 
to vote against it. 

Respectfully yours, 


A. J. WILLSON. 


WAUKEGAN, ILL 
HON. GEORGE M. Foss, 
Washington, D. C. 

My dear Mr. Foss:—Enclosed please find warning 
to its subscribers from the editorial department of 
HARDWARE AGE, published in New York City. 

You of course know (surely) what this move- 
ment is (I forgot the Congressman that is father- 
ing it) applying a zone rate on postage for regular 
printed circulation which will increase cost of car- 
riage charges by U. S. Government in proportion to 
mileage distances. I think and trust you will see 
the injustice of this increase and discrimination, 
and you will give your support and influence in op- 
position to its success. 

With my kind regards and best wishes for the 
New Year, I am, 

Very truly yours, 


W. G. BARKER. 


GRANDY, MINN. 
CONGRESSMAN THOMAS D. SCHALL, 
Washington, D. C. 

Honorable Sir:—We wish to let you know that 
we are opposed to the so-called Randall rider to the 
Post Office Appropriation bill. It seems to us that 
the passage of such a bill would be detrimental te 
the nation as a whole. 

Very respectfully, 
CHARLES E. MovEL, Manager, 
Midland Lumber and Coal Company. 


BRISTOL, CONN. 
Hon. P. DAvIS OAKLEY, M. C. 
Washington, D. C. 

Dear Sir:—We wish to protest against the Ran- 
dall rider for a zone postage schedule on periodicals. 
It seems to us a very unwise measure, and we hope 
you will agree with us and vote and work against 
it. 

Yours very truly, 
THE C. J. Root CoMPANY. 


HON. JOHN T. WATKINS, M. C. 
Washingtor? D. C. 

Dear Sir:—It is with considerable interest that 
I note the rider of Mr. Randall of California in the 
Post Office Appropriation bill covering certain zone 
rates on nationally circulated magazines, and I de- 
sire to personally offer my protest against such 
rates, for in a hundred cases I know of it will be 
unfair to firms and persons dependent upon certain 
trade magazines for valuable trade information 
and intelligence which they are entitled to, all at 
the same price, and which could not be obtained.if 
this unjust rider goes through. I sincerely hope 
that you are against it. : 
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With personal regards, and best wishes for a 
happy and prosperous New Year, I am 
Yours truly, 
P. C. BUTLER. 


TOPEKA, KAN. 
Mr. D. RK. ANTHONY, 
Washington, D. C. 

Honorable Sir:—I will appreciate very much, 
your vote against the Randall tax, on magazines, 
which he is trying to force upon us, and which I 
and other merchants know will be a backset to 
forming new and up-to-date ideas in our line of 
business. I get very good ideas out of HARDWARE 
AGE, which is a big help to our business, but I can- 
not pay the extra charge for same. 

Thanking you in advance for your vote against 
the Randall tax, I remain, 

Respectfully yours, 


W. G. NUSSBECK. 


Hon. HENRY T. RAINEY, M. C., 
Washington, D. C. 

Dear Friend:—I hope you will find it convenient 
to vote against the Randall rider in the Post Office 
Appropriation bill. 

This bill seems to be in favor of discrimination 
against HARDWARE AGE, which is a very useful 
trade paper for all hardware dealers. I think it 
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will work a great hardship if anything is done to 
hinder the circulation of such a useful paper among 
our tradesmen. 

Respectfully, 


M. O. ATTERBURY. 


McDonouGH, N. Y. 


Mr. GEORGE W. FAIRCHILD, M. C., 
Washington, D. C. 

Dear Sir:—As our representative from this dis- 
trict, I am writing you asking that you do all you 
can to kill the Randall rider on national publica- 
tions. 

I believe this to be one of the most unjust bills 
that has been introduced into Congress for a long 
time. It would place an unjust tax on intelligence 
and information. 

Yours truly, 


ARTHUR C. BROWN. 


INDIANAPOLIS, IND. 
HON. JAMES E. WATSON, M. C. 
Washington, D. C. 

Dear Sir:—We want to enter our protest against 
the Randall rider to the Post Office Appropriation 
bill, and we hope that you will make a vigorous 
fight against it. 

Very truly yours, 
SHARON E. JONES COMPANY. 
By Sharon E. Jones. 


An attractive display of traps which appeared in the window of the Geo. H. Ruby Hardware Co., Oneida, N. Y. 
The lithographs of the boy and the cabin as an as the A ogg cards were furnished by the Oneida Community, 
Ltd., Oneida, N. Y. 


F. E. Myers & Bro., Ashland, Ohio, have taken 
out for all of their employees a life insurance 
policy of $500, to be increased by $100 annually 
until a maximum of $1,000 is reached. This plan, 
the firm states, is a small token of its appreciation 
for loyal and faithful service. 


WILLIAM P. POLLITZER, for the past ten years 
western distributor of Edward V. Hartford, Inc., 


Jersey City, N. J., maker of the Hartford shock 
absorbers, has recently become sales manager of 
the Rock Island Mfg. Company, Rock Island, Il. 


THE AMAZON TIRE & RUBBER COMPANY, Akron, 
Ohio, has appointed Owen Moynihan eastern dis- 
trict manager. Mr. Moynihan will cover the en- 
tire eastern territory, with headquarters in New 
York City. 
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Stevens Price-Maintenance Bill— Webb Bill 


By W. L. CROUNSE 


WASHINGTON, D. C., Jan. 10, 1917. 

HE opponents of the Stevens Price-Maintenance 

bill have had their day in court. In fact they 

have had four days, having occupied that 

length of time in the hearings before the House 

Committee on Interstate and Foreign Commerce re- 

opened on the fifth instant. The friends of the bill 
will now be heard in rebuttal. 

After listening to the arguments of the cham- 
pions of price cutting it is not difficult to under- 
stand why they insisted on having seven months in 
which to prepare themselves as witnesses. They 
needed the time and they have not yet had enough. 


Opposition Organized By Price Cutters and Trading 
Stamp Dealers 


It is true that opponents of the bill have perfected 
a very compact organization to carry on their cam- 
paign. Under the leadership of the National Trade 
Association, the president of which is the head of 
the leading trading stamp company of the country, 
there have been brought together a dozen of the 
big department stores which systematically slash 
prices and use identified merchandise of national 
reputation as bait with which to draw custom. 

Several of these gigantic metropolitan establish- 
ments were represented at the hearing by their 
managers but the spokesmen of the remainder were 
trained lawyers, for each of these big concerns 
maintains a law department to protect its interests, 
to obtain federal and State legislation which it re- 
gards as favorable, and to defeat measures to which 
it is opposed. 


A Busy Band of Philanthropists 


Philanthropy is the keynote of the opposition to 
the Stevens bill by these interests. All the depart- 
ment store managers and all the lawyers united in 
expressing their conviction that the enactment of a 
price-maintenance law would injure the consumer, 
harm the retailer, prove disastrous to the wholesaler 
and finally drive the manufacturer out of business. 

Some of the witnesses experienced great diffi- 
culty in restraining their tears as they drew pic- 
tures of the fate of the small retail merchants of the 
country should the Stevens bill become a law, each 
of them struggling in the merciless grasp of a mo- 
nopolistic jobber who in turn was being squeezed to 
death by a relentless manufacturer. Ultimately the 
manufacturers also would go to the wall as the re- 
sult of their inability to do business after the de- 


struction of the distribution system afforded by the 
jobbers and retailers. 

It’s a heart-rending prospect and the only cheer- 
ing thing in sight is the fact that each department 
store manager shyly admitted his confidence in the 
ability of his particular house to survive the con- 
ditions that would undoubtedly spell ruin for the 
small merchants of the country. 


Twenty-four Turn-overs a Year! 


“In getting down to brass tacks, practically all the 
opponents of the Stevens bill based their opposition 
upon the results which they declare would follow 
if price cutting should be restricted. This argu- 
ment was put in a nutshell by one big department 
store proprietor, who declared that the bill was 
against the public interest “because it unnecessarily 
increases prices of trademarked goods.” This deal- 
er, who claims to be one of the ten largest retailers 
in the United States, demands the privilege of cut- 
ting the price of every article he sells to a figure 
so low that his establishment is enabled to show a 
net profit at the end of the year only because it can 
turn over its stock from ten to twenty-four times 
per annum. e 

Think of that, brother hardware retailers! How 
much could you afford to cut your prices if you could 
turn over your stock every two weeks? 

And yet if you can’t meet the prices of these 
giant monopolistic concerns you have no right to 
exist and you are robbing your customers! 


Price-cutting the Weapon of Monopoly 


The Stevens bill, these philanthropic gentlemen 
admit by inference, would protect the small retailer 
by guaranteeing his right to charge standard prices 
for standard merchandise. This the big department 
store managers object to because they want to do 
all the business themselves and are opposed to any 
legislation that stands in the way of the relentless 
stifling of competition. 

The supporters of the Stevens bill, who were pres- 
ent in large numbers at the hearing before the 
House Committee, express great satisfaction with 
the showing made by their opponents. Secretary 
Whittier of the American Fair Trade League, who 
is in charge of the Stevens bill, was delighted. At 
the end of the second day of the hearing he said: 

“At last the poverty in the argument and ma- 
terial of the trading stamp and price-cutting op- 
ponents of the Stevens Honest Advertising bill, is 
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clearly disclosed. They have now consumed two 
days, and have put forward as their only witnesses 
thus far four representatives of sensational big 
city department stores, one jeweler, the secretary 
of the National Trading Stamp Association, five’ di- 
rectors of the National Trade Association, of which 
the head of the Green Trading Stamp Company is 
president. There have also been two dry goods job- 
bers, and two lawyers representing the National 
Department Store Organization. 


Small Retailers for Stevens Bill 


“The character of the witnesses already heard 
proves the contention of the proponents of the 
Stevens bill, that the opposition is largely composed 
of monopolistic, metropolitan concerns with great 
capital. Congress already knows that the small, in- 
dependent business men of the country are unitedly 
appealing for this relief from the most oppressive 
existing form of unfair competition. 

“Friends of the Stevens’ bill are well satisfied that, 
without exception, every witness who has so far 
spoken for our opponents, has helped the cause of 
honest merchandising by weakness in argument and 
lack of knowledge of the facts, or of scruples in 
stating them.” 

With great fairness the House Committee has de- 
cided to permit the friends of the Stevens bill to 
close the hearing in rebuttal. Some star witnesses 
will be heard and the fur will surely fly! 


Webb Bill on the Rocks? 


There’s hard work ahead of the advocates of the 
Webb bill legalizing combinations of American 
manufacturers and exporters for the development 
of foreign trade. The Senate Committee on Inter- 
state Commerce, which has jurisdiction of the 
measure is from Missouri and it’s up to the busi- 
ness men of the country to show them. 

Friends of the Webb bill delivered some sledge- 
hammer blows in its favor at the hearing before 
the committee on the fifth instant, but the discussion 
on that occasion also served to show how far apart 
the members of the committee are in their views as 
to the necessity for the legislation and the exact 
terms of its provisions. Incidentally, it was also 
made apparent that the friends of the bill, while 
fairly united in seeking the elimination of certain 
amendments inserted in the House, are lacking in 
organization and have not taken the trouble to get 
together on a series of definite recommendations 
with respect to the text of the measure. 

The Webb bill was originally drafted by the Fed- 
eral Trade Commission. Subsequently it was ap- 
proved by the Department of Commerce and by the 
President and was then introduced in the House by 
Representative Webb, of North Carolina, Chairman 
of the Judiciary Committee. 


House Amendments “Queer” Bill 


The committee, which presumably is made up of 
the ablest lawyers in the House, reported the bill 
substantially in the form in which it was originally 
drafted, but the House insisted upon incorporating 
certain amendments “designed to safeguard the 
measure,” with the result that the bill was vigor- 
ously denounced by Senator Brandegee, of Con- 
necticut, at Friday’s hearing before the Senate Com- 
mittee as a “gold brick.” In the Connecticut 
Senator’s opinion the bill would restrict the export 
trade rather than relieve it from the automatic 
operation of the Sherman and Clayton anti-trust 
laws. 

The amendments added in the House specifically 
discourage associations formed under the proposed 
law from “trading or marketing”—which, of course, 
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is the primary object of the bill—and further stipu- 
late that such organizations must not “restrain the 
foreign trade of the United States.” It is probable 
that the House did not mean exactly what it said 
when it added these restrictions, but they are in 
the bill and it looks like a very nice job to get them 
out. 

The most serious feature of the situation as de- 
veloped at the Senate Committee hearing is the fact 
that the amendment of the bill, which is universally 
demanded, will make it necessary to send the meas- 
ure back to the House for concurrence in the modi- 
fications. What this means is enough to make the 
angels weep. 

Congress will adjourn in about seven weeks and 
the legislative mill must grind twenty-four hours 
out of every day if the docket is to be cleared before 
the fourth of March. In fact, an extra session is 
more than a probability. 


House Must Accept Amendments 


Under these circumstances it does not require a 
very vivid imagination to realize the difficulties in 
the way of passing the Webb bill if it must go back 
to the House for concurrence. The twenty-one 
lawyers who compose the Judiciary Committee could 
very easily consume the remainder of the present 
session in discussing the provisions of the bill, for 
it presents a very inviting field for academic debate. 
Considerable time would also be required to put the 
revised measure through the House, where it would 
be stubbornly fought and, finally, the bill would 
probably go to a conference committee for a battle 
royal. 

A newly developed feature in the situation with 
respect to the Webb bill is the fact that several 
members of the Senate Committee have about made 
up their minds that neither the Sherman nor the 
Clayton law was intended to restrict foreign trade. 
It follows, therefore, that these members do not 
regard the Webb bill as necessary to assist our 
manufacturers and exporters in building up their 
business abroad. Only half a dozen members of the 
committee attended the hearing on the fifth instant 
and of these Senators Brandegee, of Connecticut, 
Cummins of Iowa and Pomerene of Ohio, expressed 
the opinion that the anti-trust laws do not apply to 
transactions in foreign trade. Whether these Sena- 
tors will oppose the Webb bill remains to be seen. 


Necessity for Legislation Is Urgent 


There was a lot of punch in the statement made 
to the Senate Committee by Robert H. Patchin, 
Secretary of the National Foreign Trade Council, 
who declared that, even before the European war, 
doubt as to the application of the anti-trust laws 
“compelled American exporters individually to cope 
with government-encouraged combinations of for- 
eign rivals united to resist American competition 
and often to sell to combinations of foreign powers 
equipped to depress the prices of American goods.” 
Mr. Patchin also declared that “co-operation in ex- 
port selling with every safeguard against illegal 
restraint of domestic trade is imperative to meet 
proposed post-bellum co-operative buying, not only 
by groups of European industries but even by gov- 
ernments with the object of controlling prices.” 

Edward N. Hurley, who recently resigned the 
chairmanship of the Federal Trade Commission, 
also spoke forcibly on this point. He declared that 
lawyers might squabble indefinitely over the ques- 
tion as to whether the anti-trust laws apply, but 
the big, cold fact for Congress to consider is that 
there is so much doubt concerning the right of 
American citizens to combine for the development 
of foreign trade that the banks will not finance such 
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operations and without adequate financing the busi- 
ness cannot be handled. Coming from an experi- 
_ enced business man who was largely instrumental 
in drafting the Webb bill Mr. Hurley’s statement 
made a deep impression on the committee. 


Trade Press Solidly for Webb Bill 


The attitude of the American Trade Press on the 
Webb bill was briefly but forcibly stated to the com- 
mittee by A. C. Pearson, who, with M. C. Robbins, 
appeared as the representatives of the Associated 
Business Papers. The trade press is standing 
squarely behind the exporting interests in seeking 
this legislation and has already done yeoman serv- 
ice for the cause. 

Do you want to help the work along? If so, sit 
down and write a letter to one or more of the follow- 
ing Senators who are members of the Interstate 
Commerce Committee. Put in plenty of pep and 
don’t be afraid to call the Senators by their first 
names. 

Francis G. Newlands, Nev.; Ellison D. Smith, 
S. C.; Atlee Pomerene, Ohio; Henry L. Myers, 
Mont.; Joseph T. Robinson, Ark.; Willard Sauls- 
bury, Del.; William H. Thompson, Kan.; James 
Hamilton Lewis, Ill.; Thomas P. Gore, Okla.; Oscar 
W. Underwood, Ala.; Moses E. Clapp, Minn.; Al- 
bert B. Cummins, Iowa; Henry F. Lippitt, R. L.; 
Charles E. Townsend, Mich.; Robert M. La Follette, 
Wis.; Miles Poindexter, Wash.; Frank B. Bran- 
degee, Conn. 

Do it NOW. 

Some Conundrums 

Washington is always struggling with conun- 
drums. Just now the question on every lip is who 
“leaked” the President’s peace note to Wall Street? 
Up to this writing there is no answer. 

But here’s another conundrum of much interest 
to business men for which there is an answer: Why 
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did Edward N. Hurley resign the chairmanship of 
the Federal Trade Commission? The answer is be- 
cause the Commission has become a joke and Mr. 
Hurley is a plain business man and not a humorist. 

Mr. Hurley is also somewhat of a diplomat, so 
he declares that his reason for taking leave of his 
former colleagues is that his private business de- 
mands his attention. That was the reason Adam 
gave for leaving the Garden of Eden somewhat 
precipitately, and.Noah also gave it when he gath- 
ered the animals together and hustled into the Ark. 


An IIl-Assorted Commission 


As a matter of fact, the personnel of the Trade 
Commission included five as ill-assorted men as were 
ever brought together in a single administrative 
body. Commissioner Davies, who was chairman 
for the first year, had been Chief of the Bureau of 
Corporations, which was merged in the Trade Com- 
mission, and had gotten used to running things “on 
his own” and could not get out of the habit. 

Commissioner Harris, according to the Georgia 
newspapers, has been obliged to devote a good deal 
of time to the politics of that state and could only 
give a share of his attention to his official duties. 
Commissioner Parry never loomed very large in 
the Commission and has not had a very extensive 
experience in business. Commissioner Rublee, the 
fifth member, was never confirmed by the Senate 
and therefore always worked at a serious disad- 
vantage. 

When Mr. Rublee was finally rejected the Com- 
mission was left with but four members, which per- 
mitted even divisions and consequent deadlocks on 
many important questions. The result has been 
clogged wheels and little progress. 

Mr. Hurley got disgusted and quit, thereby prov- 
ing himself to be only human. It is what you or I 


would have done under similar circumstances. 


7 


A good winter window display made by I. G. Sprecher’s Sons, Ephrata, Pa. The aeroplane was made of Flexible 


Flyer sleds, express wagon wheels 
paddles, which were bolted to the blades of the fan. 


clothes-line rope and an electric fan. The tin shop 
The dummy was dressed in hunting clothes and football 


urnished the two 


head harness 





Builders’ Hardware Business Faces 


Radical Changes 


Manufacturers’ Lines to Be Simplified—Number of Patterns 
Cut Down—Discounts Made Uniform and Expensive 


Special Selling Corps Reduced 


By HARRY B. MACRAE 


Western Manager, Reading Hardware Company 


HE builders’ hardware department of most 
stores except where it has been specialized, 
can properly be termed “The Mystery” of the 

hardware business. In explaining the above state- 
ment, I can say, without fear of contradiction, that 
90 per cent of the retail hardware men, would 
rather see the rent collector come around than to 
see a contractor walk into the store with a set of 
plans to be figured. Why? For the simple reason 
that the hardware dealer is more thoroughly posted 
on any other branch of his business than on build- 
ers’ hardware, and he dreads to let the contractor 
know the truth about his inability to schedule up 
and figure a job intelligently. Nine times out of 
ten, he will hand out the following alibi: “No doubt 
you want a special job of hardware. We have noth- 
ing but the “regular goods” in stock. You had bet- 
ter let me wire for a factory representative to come 
here with a line of special samples and show you 
exactly what you ought to have for this building. 


Then I will handle the bill on a very small per- 
centage of profit.” This sounds good to the con- 
tractor and naturally he agrees to the proposition. 


Dealers Have Been Educated to Depend Upon the 
Manufacturer in Contract Sales 


The condition, as depicted in the foregoing para- 
graph is one that confronts the dealer and manu- 
facturer a great many times in the course of a year, 
and one that is bound sometime to bring about a 
revolution of the builders’ hardware business. 

In the first place, let us discuss the situation as 
the manufacturer has created it for himself. He 
has encouraged the use of special hardware, and 
has requested that the dealer call on his staff of 
special builders’ hardware men for assistance on 
any or all occasions. He has advocated special 
finishes wherever it was possible to get them ac- 
cepted, and in fact, the more complicated he could 
make the job, the better he has liked it. He has 








Complete active line of commercial builders’ hardware in standard finishes handled by one of the prominent 
manufacturers 
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Inexpensive builders’ hardware sample room in use by a small western hardware store. 


The entire equipment 


does not represent the expenditure of over $100 


insisted on taking the responsibility from the dealer 
by doing all the necessary detail work and assum- 
ing all the responsibility for the accurate count of 
openings.. In fact, he has encouraged the dealer 
to lean on him wherever it was possible, and has 
educated him to believe, that the less he knows 
about the builders’ hardware end of his business, 
the better off he will be. Naturally the dealer has 
followed the lines of least resistance, and has al- 
lowed the manufacturer to go ahead, under these 
conditions. 

From all indications, the manufacturer was en- 
joying an era of prosperity, and was oblivious to 
the fact that he had to make an enormous profit to 
enable him to maintain various elaborate sample 
rooms throughout the country, fitted up with beau- 
tiful lines of samples, expensive tables and chairs, 
and corps of de luxe salesmen, living at the most 
expensive hotels, also at the beck and call of the 
dealer. 

The manufacturer has created the impression 
that builders’ hardware is all profit, while as a 
matter of fact, the profit does not warrant this ex- 
travagance, and the manufacturers have been spend- 
ing too much money to get their business. Statis- 
tics show that the makers of builders’ hardware, 
have with one possible exception, made the least 
amount of profit of any type of manufacturer. This 
last year, the manufacturers in other lines have 
been able to give a bonus and pay a double divi- 
dend, while the builders’ hardware manufacturers 
have been striving hard to keep their heads above 
water and have been glad to be able to meet their 
usual obligations. 


Situation During the Past Year Renders Changes 
Imperative 


This last year has been an educational year to 
the builders’ hardware manufacturers, and the 
dealer must prepare himself to meet new conditions 
which are bound to be put into effect very shortly. 
I am not betraying any one’s confidence if I let 
you know how they expect to bring this about. 


First, it is going to be extremely difficult in the 
near future for you to procure the services of a 
special salesman to assist you, as he formerly has 
done, and you will be forced to depend entirely on 
your own force to handle your builders’ hardware 
sales. 

Second, the manufacturers are going to “knife” 
their catalogs and illustrate only commercial de- 
signs or “Fast Sellers,” doing away with all obso- 
lete designs and items. In fact, their new catalogs 
will look like a pocket edition of the original one, 
which you now have in your possession. 

Third, it will be very difficult for you to secure 
special locks, with special bevels and backsets, or 
special hardware of any nature. Some manufac- 
turers are even contemplating furnishing the archi- 
tect with a book of drawings, showing the size of 
stile and backsets their locks will accommodate, so 
that the architect can detail his work to fit the 
hardware, thus doing away with extreme narrow 
stiles, special rabbets, etc. 

Fourth, they are going to standardize their en- 
tire line, and advocate the sale of the “regular 
goods” which you have on your shelf, in standard 
finishes. They are also going to encourage the sale 
of stock items in case lots and discourage “schedule 
orders.” 


Simplified Lines and Uniform Discounts Are the Order 
of the Day 


The dealer, will no doubt be surprised to receive 
this advance inforfnation, but it is something that 
is sure to come, and the dealer who is prepared 
for the emergency is the one who is going to handle 
builders’ hardware at a profit. 

It is the manufacturers’ aim to simplify their 
line so that the average dealer can handle it intel- 
ligently, and instead of having twenty-five or thirty 
different groups or classifications of hardware, to 
reduce the number to five or six. By classifications 
I mean that the first class will cover the steel inside 
sets, and all steel inside sets will carry approxi- 
mately the same price. The second class will con- 
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sist of wrought bronze sets, the third will take in 
the commercial cast bronze sets, and the fourth will 
cover the high type of cast bromze, such as 
Gothic, etc. 

Instead of having a different list and discount for 
each and every design, they are going to be 
grouped, and a uniform discount used through- 
out. 

Naturally, the dealer will have to carry a stock 
of commercial hardware in standard finishes of, 
say, one or two designs, in the steel, wrought 
bronze and the commercial, cast bronze, which can 
be done with a nominal investment, and by turn- 
ing this over several times a year, on jobs which he 
has heretofore termed “Special,” he will be able to 
realize a handsome profit on his very small invest- 
ment. 


Retail Sales Forces Must Be Trained to Handle 
Contract Orders 


The dealer must also instill confidence into him- 
self and his sales force, so that he will be able to 
sell this line of hardware and handle it as he does 
other commodities in his store. It is a peculiar fact, 
and one worth mentioning, that if a customer 
should walk into the average hardware store and 
ask for the necessary hardware for a rear door, 
the dealer would know exactiy what was required 
and would be able to fill the order without question. 
The same thing is true in regard to an inquiry for 
the hardware to fit up a front door, double hung 
sash or hinged window. However, let this same cus- 
tomer walk in with a set of plans, or a list and want 
to buy this same hardware collectively, the dealer 
immediately becomes panic stricken, and feels that 
he must have the assistance of the manufacturer 
at once. Fortunately, or unfortunately, in the past, 
he has been able to procure this assistance, but 
under the new policy which the manufacturers are 
about to adopt, he will be thrown entirely upon his 
own resources. It is, therefore, up to the pro- 
gressive dealer to fortify himself with the neces- 
sary information to handle this branch of his 
business intelligently. 


Active Line of Commercial Builders’ Hardware in 
Standard Finishes Occupies Little Space 


I would like to call your attention to the display 
shown in the first illustration. The designs in this 
case represent the entire active list of commercial 
designs in standard finishes as displayed by one of 
the leading manufacturers of builders’ hardware. 
All other designs have been discarded. 
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The amount of space required to show this com- 
plete line of builders’ hardware, disproves the 
contention that in order to carry on a profitable 
builders’ hardware business, the dealer must make 
a heavy investment in a large and elaborate sample 
room. If the manufacturer can satisfy his vast 
amount of customers throughout the country with 
these few designs in standard finishes, isn’t it rea- 
sonable to suppose that the average dealer will be 
able to satisfy the trade in his locality without a 
more elaborate display? 

The dealer will find that he will be able to make 
a very handsome profit from the sale of builders’ 
hardware, by handling it himself and being in- 
dependent of the manufacturer. 

The second illustration shows an inexpensive 
sample room which has netted a very handsome 
profit for one of the small dealers in a small middle 
western town. The appointment does not repre- 
sent an expenditure of over one hundred dollars, 
and yet it has pulled many thousands of dollars’ 
worth of profitable business. 


Retail Stocks Should Be Carefully Culled to Meet New 
Conditions ; 

In summing up the situation, I would like to 
impress upon the dealers the fact that it is essen- 
tial, in order to make a profit on builders’ hard- 
ware, to carry a standardized line of goods, in 
standard finishes, and encourage the sale of com- 
mercial hardware instead of advocating the use of 
special hardware as has been done in the past. 

I would also advise them to clean up their stocks 
and dispose of all obsolete patterns, as it is much 
better to take a small loss on this class of merchan- 
dise now, than to face a situation later where it 
will be impossbile to match up the patterns car- 
ried. The change to which I have referred is bound 
tocome. In fact it is already under way, and future 
profits in builders’ hardware depend upon the 
dealer getting his stock lined up to meet the new 
conditions. 

The average hardware dealer has, in the past 
neglected his builders’ hardware business. He has 
left it to the tender mercies of others and has 
naturally failed to derive the profit to which he 
was entitled. The contemplated change will force 
him to a closer supervision of his stock and sales 
force and a firmer reliance upon his own endeavors 
and resources. The future will see a higher stand- 
ard for builders’ hardware sales in the retail hard- 
ware store. 


The enthusiastic force which gathered at the fourth annual convention of the salesmen held recently at the 


Champion Spark Plug Company’s factory in Toledo, Ohio. 


This convention exceeded all previous gatherings in 


point of enthusiasm and general interest. Visitors in attendance represented all parts of the United States. 


The purpose of the meeting was to show the salesmen the year’s im 
them the policies of the company and secure the co-operation o 


ovements in the factory, make plain to 
everyone in disposing of the company’: 


planned output for 1917 















The Diary of Dawson Blaek 


By HAROLD WHITEHEAD 


Twenty-fourth Section 


EDNESDAY, DEC. 7, 1915.—I haven’t been 
able to write a word in you for over a month, 
little Diary, have I? Still, if you knew how 

busy I have been you would forgive me. 

In the first place, Betty has been sick. It started 
with a little cold, and then it developed into a high 
fever and the doctor said she was threatened with 
pleurisy. She is in bed now, and her mother is 
with her. You can see, little Diary, that all my 
time has been spent in cheering up Betty. 

I must recount a little incident which occurred 
a short time ago in the store. Miriam Rooney, one 
of Mrs. Sturtevant’s maids, came into the store and 
said she wanted to get some kitchen goods for her 
mistress. I asked her for a written order for the 
goods, in accordance with instructions from Mrs. 
Sturtevant, and she drew out a little book printed 
especially for the purpose, in which the blanks were 
numbered, slipped in a sheet of carbon for the copy, 
and was about to fill out the order, when she said, 
with a peculiar look on her face: 

“I-I suppose you'll charge it up the same way 
as Mr. Stigler used to?” 

You know, little Diary, the moment she said it I 
felt there was something wrong there. I suppose 
I’m prejudiced against that man, and every time 
I hear his name I see red. While I haven’t told 
you much about it, little Diary, Stizler is trying 
every way he can to hurt me. He’s all the time 
cutting prices, and I’m afraid I’ve lost quite a lot 
of business because of my refusal to reduce my 
prices when customers come and tell me they can 
buy cheaper at Stigler’s. I used to do that at first 
until old Barley Water advised me not to. “Don’t 
you think it is quite possible,” he said, “that your 
friend Stigler is sending someone into your store 
to see how much they can beat you down?” I 
asked what good that would do him. “Suppose a 
woman came in for a fifty-cent article and by tell- 
ing you she could get it from Stigler for 40 cents 
you were induced to let down the price, and not 
only sell it to her for that price, but make that the 
regular price on the article? Well, I hadn’t done 
that, although I had occasionally let down the price 
on some individual article, but since then I have 
adopted the strictly one-price policy . . Isn’t 
it funny, whenever I think of Stigler I begin to 
talk upon the old rotter! Let me come back to my 
story. 

When Miriam Rooney asked me if I would charge 
it up the same way as Stigler, I was on my guard 
at once. “I don’t know what Stigler does at all,” 
I said with a smile. 

“Well,” said Miriam hesitatingly, “we use a lot 
of things up to the big house’—Mrs. Sturtevant 
is the wife of a very wealthy manufacturer in the 
neighborhood and keeps up a large establishment— 
“and you might want to make it worth while for 
us to buy from one place; and Mrs. Sturtevant said 
she’d as soon we’d buy from you as anywhere else.” 
a other words, you want a rake-off—is that 
it?” 

“Well,” she said, evidently not liking the brutally 
frank way I put it, “it ought to be worth something 
to you to get all the business of the big house.” 
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“No,” I said, desiring to get rid of the subject 
in the easiest way, “I can’t afford to at the price 
I sell my-goods and there would be no benefit to me 
in doing business without a profit, would there?” 

“Oh, you’re soft,” she said. “It needn’t cost you 
anything.” 

I knew well enough what she meant. “But that 
would be making Mrs. Sturtevant pay more for the 
goods than they are worth.” 

“What d’ you care, so long as she pays it?” 

“I want Mrs. Sturtevant’s business, young wo- 
man, but I’m hanged if I’m going to do any graft- 
ing to get it!” 

“Keep your d—d old things, then! If you're a 
fool, Stigler isn’t!” And with that she bounced out 
of the store. 

Larson was for telephoning Mrs. Sturtevant and 
telling her all about it, but I said we’d never had 
much business from her and I’d hate just before 
Christmas to cause a girl to lose her job. “Besides,” 
I said, “‘she’d deny it, of course.” 

I was telling the Mater about it when I got home. 
Of course I don’t tell any of my business troubles 
to Betty while she is sick. All the Mater did was 
to-come over andd give me a kiss and say, “I’m 
glad my boy is strong enough to do his business 
honestly. Now go upstairs and talk with 
Betty.” 

Now I'll tell you what it’s all leading up to. 
Yesterday Mrs. Sturtevant came into the store 
and bought quite a number of things. When she 
was through, she said to me: 

“Didn’t one of my maids come in here the other 
day ?” 

“Yes, Mrs. Sturtevant.” 

“Why didn’t she buy?” 

“I couldn’t satisfy her,” I said with a smile. 
That was pretty neatly put, wasn’t it, little Diary? 
Kind of double-meaning sentence, like you read 
about in problem plays. ° 

“How do you mean, you couldn’t satisfy her?” 
persisted Mrs. Sturtevant. 

“Why, we—we couldn’t agree on prices!” 

“You are a very foolish young man!” I looked 
at her blankly—I didn’t know what She meant. “If 
you hadn’t a mother to look after you, I don’t know 
what you would do!” 

“What do you—lI don’t quite follow you,” I 
smiled. 

“T’ll tell you, Mr. Black. Your mother and I of 
course know each other, and she paid me a call a 
few days ago; and in it she mentioned that you 
refused to sell me some goods because you would 
have to add a préfium to the price. I have sus- 
pected that I have been paying too much for my 
goods, and your mother telling me that made it 
sure. Besides, I suspected something when Miriam 
said she couldn’t find the things we wanted here 
and she had to go to Stigler’s, when I asked her 
why she didn’t buy them of you.” 

“O,” I said. “She said that she could get some 
things, but of course we don’t know for sure that 
she did.” 

“Den’t worry. I haven’t dismissed the girl; but 
I have given her a good talking to.” If you knew 
Mrs. Sturtevant, little Diary, you would know that 
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she could give anybody a good talking-to. “But I 
do know I paid high prices,” she continued, “be- 
eause I got a friend to go into Mr. Stigler’s store 
and buy some things and I checked those with the 
prices which I was charged.” 

“And they were——?” 

“Yes, about fifteen per cent more.” 

“Hum!” 

“Yes, exactly. I said something stronger than 
that, though, for your competitor first of all added 
10 per cent on for the maid and then apparently 
another 5 per cent for himself! I have been over 
there and told him that I have instructed my help 
never to buy anything from him again, and that if 
they do, I shall positively refuse to pay for it.” 

I wonder, Brother Diary, if other hardware 
stores have just these same little problems to solve 
that I have. I wonder if in a case like this one 
they have ever thought of suggesting to their cus- 
tomers that they get some friends to buy an article 
or two occasionally and compare the prices with 
those they are charged . I guess this won’t 
make Stigler love me any more, for the Sturtevant 
business amounts to quite a lot. That one order 
that Miriam Rooney bought of Stigler was eighteen 
dollars’ worth. 

Friday, December 9, 1915. Friend Diary, I be- 
lieve I’m getting Brother Stigler on the run! While 
Betty has been ill I have been going into the Elite 
Restaurant for my lunches. This is a place fre- 
quented by a number of the business men. Stigler 
was in there to-day when I got in, talking with 
some of the people who regularly dine there. If 
ours wasn’t a dry town, I should have said that 
Stigler had been drinking; for the minute he saw 
me, he flushed and an ugly expression came into his 
face. 

“There he is,” he cried to his friends, pointing 
at me, and he spoke in a voice loud enough for me 
and everybody else in the place to hear. “There 
he is! A pretty little chap he is—oh, so nice that he 
is!—to stab his competitor in the back. D—d 
young whelp!” he said to his friends, but at me. 
“What do yer think of a feller that goes behind yer 
back to hurt yer character? I’d sooner a feller’d 
come out in the open and fight . . . D—d character 
assassin !” 

His friends looked rather embarrassed. I sat 
down at the table, apparently paying not the least 
attention to it but my head was in a whirl. Then 
[ gave my order to Kitty. I believe Kitty has an- 
other name, but everybody knows her as Kitty. She 
is a pretty little Irish girl, who came to our town 
about five years ago, nobody knows from where. 
Old Grimm, the big, fat, kindly old German who 
runs the place at once gave her a job. He was 
too big-hearted to inquire why she came by herself 
and why her eyes showed signs of sleeplessness and 
weeping. He not only gave her a job, but in a 
few weeks had taken her into the family. She at 
first became known jokingly as Kitty Grimm, and 
now everybody thinks of her by that name. She 
thinks the whole universe revolves around genial 
old Hans, who really regards her as he would his 
own daughter. When Kitty first came into the 
town, Betty at once became her friend; and in fact 
Betty was quite severely criticised for making a 
friend of a girl whose character was unknown. 

Kitty thinks a lot of Betty and in consequence 
of me also. “I'll bring ye some nice steak,” said 
Kitty with her pretty brogue, and unobtrusively 
patted my back. She sensed the unhappy position 
I was in. 

When she came back, Stigler was saying in a 
loud voice: “There are some people—and their 
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name ain’t White, either—that ought to be ridden 
out o’ town!” Crash! Kitty had dropped her 
plate, and to the surprise of everyone—especially 
me—she walked over to where Stigler was sitting, 
gave his hair a vigorous pull, and said: 

“Arrah, now, ye dirty blackguard, ye’re not a 
gintleman yerself, an’ ye don’t know one if ye see 
one. Mr. Black there is too much of a gintleman 
to sile his hands on the likes o’ you, but l’m not!” 
and with that she gave him a resounding box on 
the ear. 

Stigler jumped up with an oath, while old Hans 
ran from behind the counter: Stigler, black with 
rage, Hans almost crying with vexation. What a 
difference there is in Germans! Old Hans and 
Stigler—both Germans, but there’s not the least 
resemblance between them. Just shows that char- 
acter isn’t a national trait, but an individual one. 

Stigler caught Kitty by the arm and angrily 
swung her around, and then—I forgot myself. 1 
rushed at him and caught him fair under the jaw. 
He fell back among the tables; and then some 
people caught hold of us and held us both back. 
Stigler walked out of the store without another 
word. I sat down at the table to eat my steak, but 
I was trembling all over with the excitement and 
could eat nothing. 

Friend Diary, I don’t think there’s anything | 
wouldn’t do to be able to run Stigler out of the 
town. Why he should be so bitter against me, | 


don’t know, unless it is that my business is slowly 
growing—very slowly, indeed. 

Old Barley Water came over to the store, having 
heard of the fracas. ‘‘Look here, Black,” he said, “1 
want you to forget that scrap. Forget Stigler as 
much as you can. 
him; but just plug ahead and saw wood. 


If you see him, don’t speak to 
If he likes 
to waste his energies in thinking up ways of get- 
ing revenge, why let him do so. Just keep your at- 
tention on your business and yeu’ll have a success- 
ful business when he is down and out. No man can 
build a successful business on spite. No man can 
increase his bank balance while he’s trying to make 
his business a weapon to secure revenge against 
someone else. I have seen so many business men 
spoil themselves because they began to worry over 
competition, and instead of just seeing how they 
can improve their methods of business, they spend 
good time in seeing how they can fight one indi- 
vidual competitor. Success to-day isn’t made by 
downing the other fellow, but by building up one’s 
own efficiency in business methods. There’s room 
for you and Stigler and me in this town—in fact,” 
he said with a queer little grimace, “we are going 
to have a little more competition yet.” 

“Where?” I asked, surprised. 

“In Macey Street.” Macey Street is a busy little 
street connecting High and Main. 

“Who is it?” 

“T don’t know; but I understand it’s one of a 
chain of stores.” 

“What kind of goods are they going to handle?” 

“Kitchen goods, same as you.” 

“H’m,” I said with a grin, “I guess I’ll have to 
go into the agricultural implements business and 
compete with you!” 

“Go to it! Good luck to you!” But he knew that 
I couldn’t do that, for I haven’t the money to put in 
the necessary stock; and besides, Mr. Barlow has 
had that business for years. 

“I was telling the Mater about it and she re- 
plied: ‘It’s nonsense to say that because Mr. Bar- 
low has had that business for years that you 
couldn’t get a part of it; but I really hope you won’t 
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try for it because Mr. Barlow is such a good friend 
of yours and his friendship and the help which he 
- has given you is worth more to you than the little 
profit you can make by selling goods against him 

. If you did, he might retaliate and sell elec- 
trical goods, and you know you are getting quite a 
name for those.” 

It’s a fact, little Diary, we are selling quite a lot 
of electrical goods—in fact, I think we are going to 
build up a very substantial business in this before 
long. I’m thinking of making a special department 
of them and hiring a girl to be in charge of it. I 
know it sounds funny to have a girl in a hardware 
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Billings-Chapin Convention 


HE sixteenth annual convention of the Billings- 

Chapin Company, Boston, Cleveland and New 
York, was held in Cleveland December 27, 28 and 29, 
1916, with headquarters at the Olmsted Hotel. 
Sixty executives and salesmen were present includ- 
ing the following: N. D. Chapin, president and gen- 
eral manager; R. C. Acker, secretary; D. W. Rob- 
erts, director of manufacturing; J. Murray Bacon, 
manager eastern division; A. J. P. Vandermyn, 
manager factory sales; F. R. Burnham, manager 
Boston branch; Halsey Steins, manager cement 
coatings department, and A. J. Howe, advertising 
manager. 

The convention opened on Wednesday, the twenty- 
seventh, with an address of welcome by President 
N. D. Chapin, followed by the business session. A 
smoker held at the Colonial Hotel in the evening 
was heartily enjoyed by everyone present. The 
entertainment feature, a comedy play, was pro- 
duced with “Bilchaco” talent exclusively. 

Friday was the big day The program in- 
cluded a talk on “Salesmanship,” delivered by 
President N. D. Chapin, a practical demonstration 
of “U. S. N.” deck paint, illustrating its many 
unique uses, by D. W. Roberts; an address, “What 
the United States Has +o Say About ‘U. S. N.’ Deck 
Paint,” by J. Murray Bacon, and “The ‘U. S. N.’ 
Deck Paint Campaign,” by A. J. Howe. A banquet 
at the Hotel Statler ended the most enthusiastic 
and instructive convention this company has held 
in years. 
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store, but just the same, I have a hunch that a girl 
could handle this kind of goods better than a man. 
At any rate, I can’t do it till after Christmas, al- 
though I’d like to. I’m seriously thinking, how- 
ever, of developing a household electrical goods de- 
partment for the spring trade and putting a girl in 
charge of it. I wouldn’t have to pay her so much as 
a man, and she certainly would know more about 
the use of the things than a man would. 

Betty is calling me now, and of course she has 
first preference over everything else; so now I’m 
going to shut you up for a little while. 

(To Be Continued) 
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Frank Gould Recovering from 
Wreck Injuries 


HE many friends of Frank Gould, of George H. 
Bishop & Co., will be, pleased to learn that the 
genial saw salesman is rapidly recovering from the 
serious injuries incurred in a recent railroad wreck. 
On Dec. 9, Mr. Gould was traveling from Cincin- 
nati to Louisville over the Baltimore & Ohio Rail- 
road. The train was moving at a very rapid rate 
and while making an extreme curve, the engine left 
the rails. The pullman in which Mr. Gould was 
riding turned completely over, injuring many of 
the passengers. Mr. Gould sustained three broken 
ribs, had two bones of his right hand fractured, 
and was badly lacerated about the head and body. 
His back was also bruised and strained, and for a 
time it was feared 4hat he was injured internally. 

Mr. Gould was immediately rushed to Lawrence- 
burg, Ind., and was confined to his bed in that place 
for two weeks. He was then able to be moved to 
his home in Chicago, where he was again confined 
to his bed for another week. 

While still suffering considerable pain, he is now 
beyond the danger zone, and in a few weeks will 
be in position to again assume full charge of his 
business. Frank says it is as hard to kill a good 
man as it is to down the reputation of “Greyhound” 
Saws. 
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The Value of the Webb Bill 


VER since the passing of the Sherman 

law, combinations have been so danger- 
ous to the combiners in the United States 
that co-operation of the most constructive 
nature has come to be approached with cau- 
tion and cunning. 

There have been differences of opinion 
among laymen and even among law-men. 
The difference cost the laymen money and 
business picked up with the lawyers. Dif- 
ferent lines of thought from lawyers who 
have been advising clients on phases of the 
Sherman law have started all sorts of law- 
suits which have cost all sorts of money to 
all sorts of people. And yet the Sherman 
law stands as it did when its makers had 
finished it, a law of many interpretations, 
each and every one of which is admirably 
suited to the building of business for the 
barristers. 

For years business men fell for legal 
advice on the Sherman law—and paid. It is 
doubtful if Sherman’s unmentionably dis- 
tressing march to the sea created more 
hatred in the South than the lawyer-lined 
and lawyer-coated Sherman law has in bus- 
iness circles in this country. 

The Sherman law is indeed typically 
American. We loafed and lolled around 
until combinations of over-shrewd business 
people controlled our metals, our foodstuffs, 
our clothing and the places in which we 
lived. Then we woke up. No Free- 
Methodist nigger revival in the Carolinas 
ever produced a greater percentage of con- 
verts than we dug up when the reform wave 
struck us. Silver-tongued trust busters 
talked themselves into office and held down 
their jobs by passing all sorts of laws re- 
straining big business. There wasn’t enough 
big business to go around, so a lot of laws 
were made to curb the ambitions and actions 
of small business people, who might at some 
remote period in the future become great. 
There was an orgy of law making, and when 
the general public began to get its bearings 
the bitter truth that our lawmakers had 
over-trained began to filter out. It took 
time and thousands of our business men had 
to spend good money for holding or permit- 
ting their lawyers to hold different opinions 
on the Sherman law. But the pendulum is 
beginning to swing backward. We have 
learned that laymen, lawyers and judges are 
just human and that one man’s opinion is 
as good as another’s. The Sherman law is 
now recognized as a spider web of interpre- 
tations. Most of us know men who have 
been caught in it, and through our knowl- 
edge of what they got we are exceedingly 
gun-shy of venturing too near the fire. Not 
that many people have been reprimanded or 
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fined or imprisoned for breaking the Sher- 
man law—not that at all—but because men 
have invested their money in business and 
because of this law’s exceedingly uncertain 
meaning, because of its fence-straddling 
proclivities which make it readily inter- 
preted in opposite ways they have uncon- 
sciously stepped into the web of lawsuits or 
launched themselves on the sea of uncer- 
tainty. 

It’s a tough proposition for a merchant or 
a manufacturer to be in doubt as to whether 
he is obeying the law or not and particularly 
so when the penalty is surcharged with 
prison possibilities. The results have been 
just exactly what might have been expected. 
Bad combinations have been so overwhelm- 
ingly legislated against and precautions 
have been so liberally used that plain, ordi- 
nary business co-operation has been unmer- 
cifully lambasted. A lot of good, whole- 
some constructive business co-operation in 
this country is still-born, dead before it 
draws a breath of life because our business 
men from their experience or their knowl- 
edge of the experiences of others doubt the 
legality of or the interpretation which may 
be put upon their action. 

In a way some of us have become accus- 
tomed to it. We have suffered from it but 
we have been taking our molasses and sul- 
phur out of a common bowl. In fact this 
applies to most of us for nearly all of us are 
engaged in purely domestic business. Our 
competitors have been up against exactly 
the sanie handicaps. 

This even-break condition does not apply, 
however, to those among us who are selling 
their products in foreign fields. The ex- 
porter has been up against it good and hard 
ahd we are all very much interested in the 
exporter because our factories have grown 
so large that all the things they produce 
cannot be used in the United States. If 
these factories are kept going in good shape 
and their people are to be kept steadily em- 
ployed, an outside market must be found. If 
such a foreign market is made and our man- 
ufacturing plants are kept running to 85 
or 90 per cent capacity instead of being 
forced to operate at 60 or 65 per cent ca- 
pacity the unit of cost is greatly reduced and 
favorably reflects itself in the price of the 
product of such factories in our own ccun- 
try. We are all interested in developing just 
as much foreign business for our manufac- 
turers as we possibly can. In fact, our 
Government has during the past three years 
sent many commercial representatives to 
other countries for the sole purpose of devel- 
oping trade, and the results have indeed 
justified Uncle Sam’s expenditure. 

The information received through the 
U. S. Department of Foreign and Domestic 








January 13, 1917 


Commerce has been of great help, and has 
even made direct sales of millions of dollars 
worth of American goods during the past 
year. War conditions have greatly in- 
creased the number of our merchants and 
manufacturers who sell goods to the people 
of other countries, and one of the first things 
these men discover is that they are being 
discriminated against by self-imposed laws. 
We are not the only nation making goods to 
sell to other countries. In fact we only began 
manufacturing to amount to anything about 
the time the Civil War closed, and we have 
been so busy making things for our own 
ever-increasing demands that we have but 
barely started to go out after the business of 
people in other parts of the world. The 
people of England, France, Germany, Italy 
and the Scandinavian countries are old 
world-merchants. We are still apprentices. 

Such of our manufacturers as have 
already sought foreign markets for their 
goods have been quick to find that their com- 
petitors from other countries are splendidly 
organized. Not only are trade combinations 
permitted among the great competitors we 
have mentioned, but they are actively en- 
couraged by their governments, encouraged 
to a degree that practically amounts to a 
partnership and against such competition 
our distributor unless he be an individual or 
a corporation with enormous financial and 
selling resources is practically helpless. 

There is a growing feeling in this country 
that Uncle Sam should get solidly behind his 
manufacturers who are now ready to go 
after foreign trade and the result of this 
desire last year was the introduction into 
Congress of the Webb bill, the original con- 
struction of which would greatly aid and 
encourage our export trade. This bill would 
permit combinations for foreign business. 
It would not permit combinations for manu- 
facture or for domestic selling, but it would 
work wonders in the sales we could make 
abroad. 

For instance if a manufacturer is going 
to sell goods abroad it is first necessary that 
he analyze his market here at home. The 
result of his investigations show that he can 
sell 75 per cent of his output here—he has a 
surplus of 25 per cent. Supposing he is a 
manufacturer of carpenters’ tools and that 
25 per cent surplus is worth $75,000? Not 
enough perhaps to warrant a branch office 
in South America or South Africa or Aus- 
tralia; not enough to justify a special man 
in the foreign field. Too small a figure to 
warrant even a thorough investigation of 
outside markets. But—this manufacturer 
knows a builders’ hardware concern in the 
United States whose surplus of locks and 
other items amounts to $100,000, and they 
both know a cutlery concern whose surplus 
is $40,000. They get their heads together 
and find a steel goods concern which can 
readily make another $100,000 worth of 
rakes and forks of various kinds, and an 
axe maker who can make 30 per cent more 
axes without enlarging his plant. The 






pooled surplus of these concerns amounts to 
half a million dollars worth of non-competi- 


tive articles. Under the Webb bill these 
manufacturers could legally form a joint 
selling company, open and maintain a for- 
eign office and at a minimum of expense sell 
that surplus most advantageously. 

Some lawyers claim they can do this now, 
but the Sherman law has so visualized the 
element of doubt that the manufacturers 
will not take the risk, and the result is a 
greater unit cost on all the items these firms 
make. 

Then there are competitive lines, and here 
we run squarely up against the cunning of 
our foreign competitors. They have so jug- 
gled the markets that our manufacturers 
have been known repeatedly to ruinously cut 
prices competing against each other. The 
foreign sellers through their government 
aided combinations, either sell jointly or are 
allotted certain fixed foreign territories in 
which to sell. Then we have been shame- 
fully hoodwinked through unscrupulous 
agents. 

A good example of this common practice 
recently came to the attention of a well- 
known automobile magazine publisher. He 
was about to sail for South America when 
he met at luncheon one of our biggest auto- 
mobile tire manufacturers. Hearing of the 
publtsher’s trip he very enthusiastically told 
of a splendid agency he had just established 
in South America with the biggest garage in 
a southern metropolis. A few months later 
the publisher drove his car into the garage 
mentioned and noticed with surprise that 
while the walls of that place were profusely 
decorated with posters proclaiming the mer- 
its of an Italian and a French tire that no 
advertising matter relating to the tire made 
in the United States was in evidence. 

He then asked for his friend’s tire, and 
was told that they did not handle it, but 
recommended the French, and Italian brands. 
Naturally the publisher went some length to 
obtain evidence. This is but a fair example 
of buried agencies. That tire concern needed 
a man on the ground. 

Now the Webb bill would relieve a world 
of such trouble. It is a non-partisan bill, 
and is really meeting with little opposition. 
The amendments which have been offered to 
it have both been fathered by local interest 
in a limited territory. It really seems as 
though congressmen are more interested in 
the legal phases of this bill than in its mer- 
chandising features 

If the Webb bill dies it will come to its end 
because of lack of interest of the public at 
large. It needs thinking men in numbers 
to get behind it. 

Surely the great probability of largely 
decreasing our costs makes this bill one in 
which hardware merchants are interested. 

Combinations for foreign selling are abso- 
lutely necessary if our manufacturers are to 
have an even break in the markets of the 
world. It’s worth more than a letter to your 
senator. 





Hardware Age 


TIME TO GO TO WORK 
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Man Behind 


the Counter 


Selling Alcohol for Automobiles 


Automobile Radiators Are Legitimate Consumers of Alcohol—Automobile 
Owners Are Consumers of Hardware—Are You Sending This 
Profitable Trade to the Corner Drug Store? 


OCTORS tell us that alcohol does not make the 

consumer any warmer. As a matter of fact 

it cuts down a man’s vitality and renders him 
more susceptible to cold and chills. We are willing 
to take their word for it. Personally we prefer a 
steaming radiator to a pint of “red-eye” at any 
stage of the game. We have never been able to dis- 
cover a profit in working up a semblance of heat at 
the expense of our health and our mental well-being. 
We have never derived any satisfaction from taking 
on a load of liquid fire and leaving our overcoat at 
home. We dislike the taste of the morning after, 
and we prefer to meet the judge in a purely social 
way. Also, we are not strong for the man who 
makes it his business to sell alcoholic heating plants 
to his fellow man. We can be mean enough in a 
strictly legitimate way. 


The Automobile Really Keeps Warm on a Diet of Alcohol 


Thank fortune the internal apparatus of an auto- 
mobile differs from that of aman. You can shoot a 
forty per cent solution of alcohol into the radiator 
of a motor car, without influencing it to climb a 
telephone pole or kick the walls out of the garage. 
A little stimulant seems to keep the radiator at a 
normal temperature. At least it keeps the water 
in the tubes from freezing when old King Winter 
shoves the mercury down. Naturally this saves the 
customary winter wear and tear on the owner’s 
temper and lowers the output of cuss words. There- 
fore we are willing to go on record as favoring the 
sale of alcohol for automobile consumption, and as 
such sales carry a profit without lowering the sell- 
er’s moral fiber, we are in favor of the hardware 
man going after the business. We still stand pat 
however on the policy of selling the denatured prod- 
uct only. Garage men are so careless! 


A Million and a Half of Prospects 


It is conservatively estimated that at least a mil- 
lion and a half of automobile owners will drive their 
cars during the winter months. It is safe to say 
that the greater proportion of them will use alcohol 
to keep the radiators from freezing. Somebody is 
going to sell this vast army of automobile users the 
alcohol it needs for its machines. Whoever does, will 
in all probability sell these people automobile acces- 
sories, robes, winter sporting goods and other items 
that the hardware man carries in his stock. Are 
you going to send this million and a half hardware 


prospects to the corner drug store? It strikes us 
that you have already built up enough sales for the 
pill dispenser. Formerly it was customary to mix 
glycerine with the alcohol to be used in automobile 
radiators. It has been discovered, however, that 
the glycerine is not necessary, and as the price of 
glycerine is high just at this time, there is no par- 
ticular reason for calling the druggist into the 
game. 


Some Facts About Alcohol and Radiators 


Denatured alcohol can be purchased from the 
wholesale companies at from 65 to 75c. a gal. and is 
perfectly satisfactory for use in an automobile 
radiator. Wood alcohol is generally about 25c. a 
gal. higher, and is really no better for the purpose. 
It should be put up in half-gallon and gallon con- 
tainers, or it may be sold in bulk if care is used to 
prevent evaporation. Some merchants are now 
handling it in quart bottles, but most of the sales 
will be for a gallon. Below we print a list of the 
various percentages of alcohol and water solutions 
with their freezing points, taken from The Stew- 
art Lever, the house paper of the Stewart-Warner 
Speedometer Corporation. 


Alcohol Water Freezing Point 
5% E 28° Fah. 
25° Fah. 
20° Fah. 
15° Fah. 
5° Fah 
10° below zero 
15° below zero 
As the average radiator holds about a gallon and a 
half of water, a ten per cent solution would require 
about one and a half pints of alcohol; a twenty per 
cent solution would take two and a half pints, and 
a forty per cent solution would call for a little over 
two quarts. It can be retailed at from 25 to 30c. 
a quart and will yieki a fairly good profit. It will 


also turn a flood of new customers your way. 
A Few Suggestions for Building Up Sales 


Get a show-card man to make a copy of the chart 
on percentages, and place it in a conspicuous place 
in your store. It will act as a reminder to the cus- 
tomer and will enable your salesman to answer ques- 
tions as to the quantity of alcohol required for a 
car. Another good scheme would be to have the 
table printed on postal cards and mailed to all the 
automobile owners in your community. The card 
should, of course, call attention to the fact that you 
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carry the line and should quote prices. A list of 
the car owners can be readily obtained from the 
office where the licenses are issued, and it will prove 
useful in many other ways. After the card has 
been sent, a follow-up campaign can be instituted, 
advertising your automobile accessories and kindred 
lines. Winter is our dull season simply because we 
make it so. It can be made as profitable as any 
other part of the year if we only use our heads a 
little more. Start a campaign for the sale of auto- 
mobile accessories during the winter months. It is 
the logical time for the owner to overhaul his car 
and put it in readiness for the next season. If you 
can get him to put alcohol in the radiator and run 
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Hardware Age 


the car all winter, so much the better, as that will 
mean the sale of many more accessories. In most 
cases we hate to advise a man to start a selling cam- 
paign on an alcohol basis, but this case is different. 
Alcohol in a radiator doesn’t mean broken homes 
and punctured careers. It only means automobile 
comfort in cold weather and a profit in some mer- 
chant’s cash register. It is up to you to be the first 
in your community to furnish a profit bearing 
stimulant for radiators—and incidentally trade in 
general. 


Yours for the Automobile Accessory Trade, 
THE MAN BEHIND THE COUNTER. 
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A display built by the Supplee-Biddle sate Company, Philadelphia, Pa., during the recent drive on 
ilbert toys 





Schroeter Brothers Hardware 


Company Gives Bonus 


THE Schroeter Brothers Hardware Company, 

717-719 Washington Avenue, St. Louis, Mo., 
gave to each of its employees a bonus of from two 
to three weeks’ salary. 

This bonus, which was based on a 6 per cent 
basis of salaries earned during the year 1916, was 
paid in cash, and was additional to any adjustment 
of salaries in the usual course of business. 

The board of directors also voted a similar distri- 
bution to the officers and directors of the company. 

The Schroeter Brothers Hardware Company is 
employing at present approximately 100 employees 
in its hardware store and manufacturing depart- 
ment. 


Johns-Manville Opens Office 


in Des Moines 


‘W/ITH the opening of its new office at 911 Wal- 

nut Street in Des Moines, Iowa, Jan. 1, the 
H. W. Johns-Manville Company brought the total 
number of its branches up to fifty-five. Practi- 
cally every important city in North America now 
has a Johns-Manville branch. 

W. B. Roberts, who has been with this organ- 
ization for a number of years caring for the lowa 
sales, has been appointed manager of the new office, 
and will have under him a corps of salesmen and 
construction men to make “Johns-Manville Serv- 
ice” a man-to-man service throughout that section of 
the country. 
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Coming Conventions 


THE WESTERN RETAIL IMPLEMENT, VEHICLE AND 
HARDWARE ASSOCIATION CONVENTION AND EXHIBI- 
TION, Kansas City, Mo., Jan. 16, 17, 18, 1917. 
Headquarters, Coates House. H. J. Hodge, secre- 
tary, Abilene, Kan. 

PACIFIC NORTHWEST HARDWARE AND IMPLEMENT 
ASSOCIATION CONVENTION, Spokane, Jan. 17, 18, 19, 
1917. E. E. Lucas, secretary, Spokane, Wash. 

MIssOoURI RETAIL HARDWARE ASSOCIATION AND 
MISSISSIPPI VALLEY IMPLEMENT DEALERS’ ASSOCIA- 
TION CONVENTION AND EXHIBITION, St. Louis, Coli- 
seum, St. Louis, Jan. 23, 24, 25, 26, 1917. F. X. 
Becherer, secretary, 5136 North Broadway, St. 
Louis, Mo. 

WEST VIRGINIA RETAIL HARDWARE ASSOCIATION 
CONVENTION, Wheeling, W. Va., Jan. 23, 24, 25, 
1917. Headquarters, Windsor Hotel. John H. 
Morgan, secretary, Morgantown, W. Va. 


MOUNTAIN STATES HARDWARE AND IMPLEMENT 
ASSOCIATION CONVENTION, Denver, Col., Jan. 23, 24, 
25, 1917. J. H. Jenkins, secretary, Pueblo, Col. 

TEXAS HARDWARE AND IMPLEMENT ASSOCIATION 
CONVENTION AND EXHIBITION, Dallas, Tex., Jan. 24, 
25, 26, 1917. Headquarters, Adolphus Hotel. B. 
D. Tingle, secretary, Chamber of Commerce Build- 
ing, Dallas, Tex. 

INDIANA RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Indianapolis, Jan. 30, 31, 
Feb. 1, 1917. M. L. Corey, secretary, Argos, Ind. 

NEBRASKA RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Omaha, Feb. 6, 7, 8, 9, 
1917. Nathan Roberts, secretary, Lincoln, Neb. 


PENNSYLVANIA AND ATLANTIC SEABOARD HARD- 
WARE ASSOCIATION AND NEW YORK STATE RETAIL 
- HARDWARE ASSOCIATION JOINT ANNUAL CONVEN- 
TION AND EXHIBITION, New York City, Feb. 6, 7, 8, 
9, 1917. Headquarters -Hotel Astor, for both as- 
sociations. Exhibition in Madison Square Garden 
auditorium. W. P. Lewis, Huntington, Pa., secre- 
tary-treasurer Pennsylvania and Atlantic Seaboard 
Hardware Association, and John B. Foley, Kirk 
Building, Syracuse, N. Y., secretary New York 
State Retail Hardware Association. 

NEW ENGLAND HAR» VARE DEALERS’ ASSOCIATION 
CONVENTION, Springfield Auditorium, Springfield, 
Mass., Feb. 6, 7, 1917. George A. Fiel, secretary, 
Rice Building, Boston, Mass. 

ILLINOIS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Springfield, Feb. 6, 7, 8, 9, 1917. Leon 
D. Nish, secretary, Elgin, III. 

WISCONSIN RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Milwaukee, Feb. 7, 8, 9, 
1917. P. J. Jacobs, secretary, Stevens Point, Wis. 

KENTUCKY RETAIL HARDWARE AND STOVE DEAL- 
ERS’ ASSOCIATION CONVENTION, Louisville, Feb. 13, 
14, 15, 1917. Headquarters, Tyler Hotel. J. M. 
Stone, secretary, Sturgis, Ky. 

IowA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, Des Moines, Feb. 13, 14, 15, 
16, 1917. Exhibit in Des Moines Coliseum. A. R. 
Sale, secretary, Mason City, Iowa. 

MICHIGAN RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Detroit, Feb. 13, 14, 15, 16, 1917. Official 
headquarters, Hotel Statler. Exhibits will be held 
at a separate hall to be announced later. Arthur 
J. Scott, secretary, Marine City, Mich. 

NorkTH DAKOTA RETAIL HARDWARE ASSOCIATION 
CONVENTION AND EXHIBITION, Fargo, Feb. 14, 15, 
—— C. N. Barnes, secretary, Grand Forks, 
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MINNESOTA RETAIL HARDWARE ASSOCIATION CON- 
VENTION, St. Paul Auditorium, St. Paul, Minn., Feb. 
20, 21, 22, 23, 1917. H. O. Roberts, secretary, 1032 
Metropolitan Life Buildirg, Minneapolis, Minn. 

THE OHIO HARDWARE ASSOCIATION CONVENTION 
AND EXHIBITION, Dayton, Feb. 20, 21, 22, 23, 1917. 
Exhibition will be held in Memorial Hall. James 
B. Carson, secretary, Dayton, Ohio. 

SOUTH DAKOTA RETAIL HARDWARE ASSOCIATION 
CONVENTION AND EXHIBITION, Sioux Falls, Feb. 27, 
28, March 1, 2, 1917. H. C. Parker, secretary, 
Murdo, S. D. 

AMERICAN IRON, STEEL AND HEAVY HARDWARE 
ASSOCIATION CONVENTION, New Orleans, La., March 
27, 28, 29, 1917. Headquarters, Hotel Grunewald, 
Arthur H. Chamberlain, secretary, Marbridge 
Building, New York City. 

AMERICAN HARDWARE MANUFACTURERS’ ASSOCIA- 
TION, in conjunction with the SOUTHERN HARDWARE 
JOBBERS’ ASSOCIATION, Houston, Tex., April 17, 18, 
19, 20, 1917. Headquarters, the Rice Hotel, F. D. 
Mitchell, secretary-treasurer, Woolworth Building, 
New York. 

SOUTHERN HARDWARE JOBBERS’ ASSOCIATION CON- 
VENTION, in conjunction with the AMERICAN HARD- 
WARE MANUFACTURERS’ ASSOCIATION, Houston, Tex., 
April 17, 18, 19, 20, 1917 Headquarters, the Rice 
Hotel. John Donnan, secretary-treasurer, Rich- 
mond, Va. 

ARKANSAS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Hot Springs, May 3, 4, 5, 1917. Grover 
T. Owens, secretary, Litt'. Rock, Ark. 

FLORIDA RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Tampa, May 8, 9, 10, 1917. W. L. Harlan. 
secretary, Atlanta, Ga. 


Years of Discretion 


«pa; what does it mean when it says that a man 
has arrived at years of discretion?” 
“It means, my son, that he’s too young to die and 
too old to have any fun.”—Exrchange. 





Publicity for the Retailer 


Some Ads That Have Made the Cash Register Ring— 
A Well-Edited Store Paper from West Virginia 


By BURT J. PARIS 


Gets Its Message Across Quickly 
No. 1 (1 col. x 4% in.) The Hoyt Hardware 
Company of Wellsville, N. Y., sent us this ad and 
a snappy two columns of space it is. Bird cages 





About a Dozen 


(a 


) Styles from 


iw 


" 85c to $6.00 


Some have become acquainted with 
Crow this fall, but for those satisfied 
with Canary we have the goods. Cage 
Cups and Springs also. 


i] 
[he 
i 


Let the ’Phone tell us your wants. 


HOYT HARDWARE 











No. 1—A snappy bid for business 


are not mentioned in the heading, but you know 
that the prices are on cages just the same. The cut 
displaces the words. Read the neatly turned copy. 
The display is peculiarly Hoyt. The company uses 
black-face type and wide margins always. The re- 
sults are that the ads are most easy to read and 
are easily picked out on the newspaper page. Hoyt 
never uses an address on its ads and we would sug- 
gest that this be done. Some Hoyt ads might get 
into the next county or even into the next State, 
and an ad can’t do work outside of its immediate 
selling vicinity unless it carries an address. 


A Most Attractive Suggestion Ad 


No. 2 (8 cols. x 10% in.). The Newman Hard- 
ware and Stove Company, Columbia, Mo., sent us 
this ad, which they featured as a Thanksgiving re- 
minder ad. By eliminating the words “Thanksgiv- 
ing ‘Suggestions,” the ad is most suitable for ad- 
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vertising during this month. The articles grouped 
are all decidedly useful, and a few are ornamental 
as well. The ad makes a strong appeal to the house- 
wife bent on improving her table and kitchen equip- 
ment. We would have liked to have seen prices on 
every article listed or at least a price range. The 
layout is particularly good, the cuts are tastily ar- 
ranged and print clear and sharp. We highly rec- 
ommend a similar ad to feature your table and 
kitchen accessories. 


It Brought Good Results 


No. 3 (3 cols. x 14 in.). Benjamin Reeslink of 
The Barlow Hardware Company, Corry, Pa., sent’ 


lamgp aie OD Soogestons, ome 


Necessary Articles for the Table and Kitchen. 

















FOOD CHOPPERS 
Large size family food chop- 
pers at @ special price of 
98e 





CARVERS 
Keen Kumer and Robe 
sun High-Grade Carving 
Sete-—they give satisfac 
tion and are guaranteed. 


bz f 


CASSEROLES 
Large size Nickel frame 


ALUMINUM BARGAIN 
Extra Heavy Pure Alum 

inum Preserving Ketle. 8 

#., price 

Sanfary, Convenient; - Economi- 98e 

cal. All sizes and all patzerns. 


A-B GAS 
RANGES 


Guernsey Insets. 
Special Price $1.98 


PYREX WARE 
We are showing a complete 
line of Pyrex Glass Cooking 
Ware. It is very attractive and 


Knives and Forks, Sugar 
Shella, Oyster Forks, Berry 
Spoons, Pie Servers, Gravy 
Ladles, Salad Forks, To- 


COFFEE PERCOLATORS 
We have Coffee Percol- 
ators for stove, alcohol and 
electricity. Also Tea Ball 


ALUMINUM 
TURKEY 
ROASTERS 











No. 2—Use an ad like this one during January 
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NEWS AND NOTES 
November. 
Thanksgiving. 
Oh you turkey! 
Watch us grow. 
Just a little more Wilson, thank 
you. 
Watch Lumberport growing. 
Everybody loves a Booster. 
The election seems to have been 
general, pretty much all over the 
country. 
California has been heard from. 
It is reported to have taken several 
pottles of camphor to revive Jack 


Weekly when he heard the result of 


the election. 


Every man who ever succeeded was 


on time or ahead of time. 

Now that Main street is all dressed 
up it doesn’t seem like the old town. 

All we need is a few bright lights 
and no one will want to go any where 
else. 

Did you see that crowd at the agri- 
culture exhibit at the High School. 
Who says that this community is not 
alive to opportunity. What might it 
have been had it not been rainy all 
that day? 

Next year will be better than ever. 
Make your pisns right now to raise 
the biggest and best prize winner. cf 
them all. You gotta to begin early 
to win nowadays. 

Yes, things cest more now, but you 
get more. It works both ways. 
Things didn’t cost as much two years 
ago, but you didn’t have so much to 
buy with, Who .would’ wish to go 
back to that time. 

The high cost of living. The cost 
of high living. The high cost of 


loafing.” The high cost of wasting. ; 


Which is it? Take your choice. A 
French family will live and save 
money on what the American fam'‘ly 
wastes. 

A Big Ben will get you there on 
time. Come in and get one now, be- 
fore you miss getting to work some 
morning and lose the price vf ‘the 
elock. 

There seems to be a dearth of boys 
about Lumbérport. In another co}lumn 
is an advertisement of the Mound City 
Glass Company for boys. 

Don’t sympathize. Help or shut 
up. The way to sympathize best is to 
Help. 

This is your town; Keep it clean. 


LINOLEUM 


Our linoleum is waterproof. 
old i? + i, cork M. 3 don't 
wear out; it rots. Hence it is fot 
practical for your kitchen or dining 
toom. You necessarily have to mop 
it often and if it isn’t waterproof it 
will rot. 

Our linoleums are sanitary. We 
have them in all colors; they har- 
monize perfectly with light or dark. 
They are in keeping with modest fur- 
niture or elaborate surroundings, 
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a 








When the heat of summer’s over 


Of a crisp and sunny morning of 


When the frost is on the punkin 


A preachin’ sermons to us of the 





THANKSGIVING DAYS 
There’s sompin kind o’ hearty-like about the atmosphere 


Of course we miss the flowers and the blossoms on the trees, 
And the mumble of the hummin’- 
But the air’s so appetizin’, and the landscape through the haze 


Is a picture that no painter has the colorin’ to mock, 


The husky, rusty rustle fo te tassels of the corn, 
And the raspin’ of the tangled leaves as golden as the morn; 
The stubble in the furries—kind o’ lonséme like, but still 


The straw-stack in the medder, and the reaper in the shed, 

The hosses in their stalls below, the clover overhead,— 

Oh, it sets my heart a clickin’, like a tickin’ of a clock, 

Wen the frost is on the punkin an dthe fodder’s in the shock. 
—James Whitcomb Riley. 


and the coolin’ fall’s here. 
birds and the buzzing of the bees; 
the early autumn days 


and the fodder's in the shock. 


barns they growed to fill; 
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Don't throw rubbish in the 


Virginia in addition. 
yourself liabie to prosecutnon. 


farm in Roan county. 

We want this paper to go into ev- 
ery home in this section. If you 
den’t get it regularly or know of any 
pne who don’t get it we will be glad 
to have you tell us so. If any one 
who is now getting it don‘t want it 


se ,but we want to keep on sending 
it to them. 
know it will get read some time by 
some one. 

“O, war!” she suddenly cried. 
“Why war?” he. queried. 

“Well, I just turned my ankle, and 
you know what war is.” 

Aré you out of sorts ‘and is the 
world treating you bad? Just take 
‘a Nyal Little Liver Pill and see how 
much brighter every thing will be- 
come. 

If success came easily everybody 
would be successful. 

Grafonolas and talking machines 
from $3.00 to $500.00. It will be a 
pleasure to play for you any time. 
Why not-get one for Christmas? 

Keep a Kodak history of the doings 
abot the home and town. What 
would you give now to have a picture 
of the first automobile that came to 
town. 

The man who said it “can’t be done” 
was killed by being run over by the 
fellow who was doing it. 

‘Pears as though the men didn’t 
want the suffragetts to suffer. Now 
the suffragettes are singing “There'll 
Come a Time Some Day.” 

“A silk petticoat for 10 cents,” 
That’s what a mail order firm adver- 
tised, and caught thousands of them 
things that are born every minute. 
Wonderful how quickly the state- 
mants of any mail ofder firm are be- 
lieved. Just think of any one think- 


streets | 
and alleys. It looks slovenly and dirty 
and is in violation of the Code of West | supply any thing you need if you will 
Don’t make | give us time to get it. 


Mr. A. O. Hedges has moved to his ito pay. 


we will be glad to have them tell us| 


If it gets in the house we; 


any thing you want. We can usually 
Any thing 
' you want at the price you may wish 


One mail order house began busi- 
| ness two years ago with a few thous- 
| and dollars, 1-8 acre floor space now 
claim to be worth $5,000,000.00 and 
' occupy six acres of floor spate. Looks 
like they had saved. money for them- 
selves. Wonder how much they 
saved for their customers, if they can 
| pile up such big profits for themselves. 

Some carpenters would rather file 
a saw than work. 

It is the biggest mistake in the 
world to think that you are working 
| for some one else. Try and realize 
that some one else is paying you for 
working for yourself. 

Yes, prices are mot only high, but 
it is getting more and more difficult 
to get goods at any price. Try to 
anticipate your needs and buy all you 
will need for some time to come. 
Flour will no doubt go to $2.00 a sack. 

All wire fencing- is-showing a 
steady increase. The wire fence No. 
1047-9 which we have been offering 
for 47 cents rod now costs 56 cents 
per rod in Adrian, Michigan. We 
wonder if any land owner would sell 
us potatoes, hogs or cattle at last 
year’s prices as we are offering this 
fence. 

Mr. F. M. Robinson was the winner 
of the Keen Cutter Hatchet which we 
offered at the agricultural exhibit for 
the largest pumpkin or squash. 

The slow payer and don’t want to 
payer is having hard sledding just 
now as a concerted effort is being 
made by merchants all over the coun- 
try to weed out this class of trade. 
Over 100 suits were recently brought 
before Clarksburg justices and a list 
of those sued given to other mer- 
chants for reference. 

An account which runs over 60 days 
means a loss to any ‘merchant, so 





ing they could get a silk petticoat 
fro 1) cents. 
Flash lights, batteries and bulbs any 





We guarantee satisfaction. 


us this ad, asking our opi 


tising stories, 


time you want them. 


The 
ad, let us state, was successful in boosting the sales 
of guns and hunting equipment for the Barlow 
Company. The opening tale is an interesting piece 
of publicity work. It is entirely readable and the 
"oral is so neatly turned that there is no bad taste 
left in the mouth, as is the case with some adver- 


nion of the effort. 


. The heading is well calculated to 
arrest” attention, for it possesses the true news 





No. 3—Brought business in hunting accessories 





there is nothing gained by having 
that class of trade. Modern busi- 
ness methods, increasing expenses, 


Get the habit of coming here for 





For 
R. D. No. 1 
Postmaster: If this paper is not de- 


livered notify Hedges & Oyster, Lum- 
berport, W. Va.,, who will send post- 
age for its return. 





settlements. 

Mail order houses have taught aeal- 
ers one lesson worth while, it is, that 
it is possible to get cash for the*goods. 
The old time easy going, easy collec- 
tor merchant was content to get the 
credit business and let the cash trade 
go to mail order houses, peddlers and 
agents, “but times ain’t as they used 
to was.” 

We didn’t notice that any of the 
mail order houses offered any pre- 
miums at the agricultural exhibit. 
They take but never give. 

We will buy eggs and pay the best 
market price for same. 


HOUSES WANTED 
Wanted, houses for factory opera- 
tives. Four and five room houses. 
Builders of such houses can be insured 
of good renters and a good return on 
the investment. We cannot operate 
a factory without men and we can’t 
get men to come here to live unless 
they can get houses to live in. Far 
mers can get double returns on the 
investment by building houses in 
Lumberport, for every new house 
means another consumer for them 
products. Build more houses. 

Mound City Glass Company. 

SAVE THE PAVEMENTS 
Good streets like other things have 
to be given care to make them last. 
If drivers persist in tracking each 
other driving over the edge of the 
pavement, cutting off the concrete and 
allowing the ter to seep under the 
pavement to freeze, paved streets will 
soon wear out. Drivers, of all peo- 
ple, should be interested in caring for 
paved streets. The streets are yours. 
Take care of them. 


Orr 
TYPEWRITER FOR SALE 

We have for sale one No. 7 Oliver 

Typewriter in first class condition, 





Enterprise Meat 
Choppers 





POST CARDS 


POST CARDS 
We sell more post cards than all the 
rest. Why? Simply because we 
are carrying the largest assortment, 
the newest designs and always have 
the latest. 
Only local views of the town sold by 





closer competition requires promptg 


1 CENT EACH 





tang. Following the story, as will be seen, is a 


very complete listing of g 
er’s accessories. 


uns, ammunition and hunt- 


This section of this ad, like the 


story, is well displayed, cuts balance and the large- 
size type is most easy to read. Taking the ad as 
a whole, it will be easily seen why it produced busi- 
ness for the Barlow Hardware Company. The com- 
pany has a neat firm slogan in the shape of, “Sup- 


plies Your Wants.” 


2 
Hunter Arrested $7. 
by Game Warden 2:48 


At 2:00 o'clock this nimrod had ten Squirrels, which is four more than 
the law allows for entire day. 


A Clerk From the Barlow Hardware Co. 


partly to blame for the young man’s mistake. When this clerk sold him 
that “peach of a Gun” and the ammunition last Saturday, he should 
have included 
A Card of Game Laws That They Give Free to Anyone. 
When seen by a reporter the young man remarked ‘‘I’m satisfied” and 
smiling as he glanced along the barrels, he added: 
“She’s Worth all I Paid tor Her Iucluding the Fine.” 


Come to the Big Store for Dependable 
Guns and Amunition at Right Prices. 


SHOT GUNS 

Double Barrel 
Knickerbocker Hammer .....$12.00 
Knickerbocker Hammerless 15,60 
Stevens No. 107............ 6.60 Union Fire Arms 19.20 
Stevens Hammerless .... 12,00 L C Smith, Hammer 
Winchester Repeating Pump Gun $26.40) | Fox Sterlingworth Hammerliess... 
— —— | | Ithaca Hammerless. . 
Tobin Hammeriess .............-. 
| Parker Hammerless 


Single Barrel 
American Gun Co...........$5.40 
Harrington & Richardson... 6.00 


24,00 
25.00 
2 





Biack Powder Shells 60¢ o Box 
Smokeless Stell Lined Niro Club S0¢ 
Smokeless Stell Lined Arrow Ch. Shot 8c 
Smokeless Repeater Ch. Shot S5e 











_ Revolvers 
|| Young American 22 K 
and 32 . $ 3.00 

'H. and R. Hammer 32 5.00 
H. and R. Hammetless 5.50 
Ives Johnson 32 ..... 5.50 
Colts Automatic 25 12.50 
Colts Automatic 32.. 15,00 
Colts New Police 32.. 15.00 
Colts Police Positive 

18.50) | 3B ......4. seenee »- - 15,00 


] “WR | 


Jointed Shot Gun Cleaning Rods 40¢ 

3-in-1 Oil, regular 25¢ bottle for 2Uc 

Hunting Coats $2.25, $3.75, $4.50, $4.88 
Gan Cases $1.35, $4.00, $6.38 Caps 94c 

Axes with Sheath $1.00 Hats 8lc $1.19 


Sn 


Rifles 
Steyen’s Little Scout 22 $3.25 
Steven's Crack Shot 
| aes 
Steven's Favorite 22 
and 82 ..... ... 6.50 
Savage Repeater 22.....15.60 


4.00 


Stevens Repeater 22....10.00 
Marlin Repeater 33 ... 


A Fall Line of 
Metalite Cartridges 
at Lowest Frices 








A Big Display of 
Haters’ Goods. 
Prices Right. 








Shell Vests $1.50 
Leggins 68¢, $1.05, $1.33 


The Barlow Hardware Co. 


“Supplies Your Wants” 
No. 4—A store paper with a powerful sales influence ' 


A Pretentious Store Paper 


No. 4 (11 in. x 15 in.). Week in and week out, 
hardware men are telling us that the store paper 
is the best form of advertising they have ever tried. 
This week we show you a page from the Home Trade 
Journal, the store paper published by the Hedges 
& Oyster Company, Lumberport, W. Va. It con- 
sists of eight large pages, four columns wide, and 
is printed on news print stock. The first page, re- 
produced herewith, will furnish you with a good 
idea of the paper’s make-up and character. This 
particular page is from the November number, and 
James Whitcomb Riley’s famous poem is given 
premier position. “News and Notes” is a collec- 
tion of snappy paragraphs pertinent to the store 
and to Lumberport. Take notice that this paper 
runs paid advertisements. One of them is shown 
on this page. On other pages, several professional 
ads are run. Pretty solid proof that a store paper 
is read, isn’t it? Five display ads on various items 
are used throughout the paper and placed opposite 
the reading columns, these ads stand out to excel- 
lent advantage. This paper is well edited. Items of 
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genuine interest are run and fillers and chaff given 
a wide berth. For instance, this issue contains a 
reprint of an interview with Charles M. Schwab in 
which he sets down maxims for success in life. This 
made most interesting and instructive reading. 
Then there is an exposure of a mail-order fraud 
that may save readers many dollars, as the fraud 
was being operated in the vicinity of West Vir- 
ginia. Comment on local industrial happenings is 
made, and this is particularly interesting to the 
community as local industrial progress directly af- 
fects their well-being. One of several big things 
this store paper is doing is the boosting of Lumber- 
port. In this issue a 2-column article is devoted 
to picturing the advantages of living in Lumberport 
and being a booster for the town. On this page here 
shown will be noticed an item headed, “Save the 
Pavements.” The store paper is eminently fitted 
to carry on a boosting propaganda, and it is one 
mighty fine way to reach the public’s sense of ap- 
preciation. The Hedges & Oyster Company have 
a store paper with an influence; it is safe to say 
that it is the biggest single factor in upbuilding 
their business. 


Store Paper Propaganda 
Brings Results 


SHELBYVILLE, IND. 
To the Editor: 

It is certainly very gratifying to receive such 
splendid commendations of our store paper, Dep’s 
Pep, as were published in the Oct. 19 and Dec. 30 
issues of HARDWARE AGE. The success of Dep’s 
Pep has been marked and the results far-reaching, 
and for this we are duty bound to give HARDWARE 
AGE the credit. It was your insistent propaganda 
for house trade papers that caused us to publish 
Dep’s Pep, and it has been a winner from the start. 

We started with a mailing list of 3200 in October 
and now our mailing list has grown to 4200, and 
this growth has come about by customers asking 
to have their names put on our mailing list. As 
an advertising medium we think these monthly 
trade papers cannot be beaten. In addition to 
Dep’s Pep we carry advertising in the three local 
papers here. 

Thanking you for your commendations which we 
are striving to merit, we beg to remain, 

Yours sincerely, 
THE J. G. DEPREZ COMPANY. 


A. Vere Martin Moves Offices 


A VERE MARTIN, Chicago, IIl., manufacturer 

* and agent for hardware specialties, has moved 
his offices from 164 Wabash Avenue to more spa- 
cious quarters at the northwest corner of Lake 
Street and Wabash Avenue. The new offices are 
situated on the ground floor and have large plate- 
glass display windows fronting on two streets. 
Mr. Martin has felt for some time that the old 
quarters were inadequate for the business handled, 
and the heavy trade of the past year has rendered 
the change almost imperative. 

Mr. Martin is at present serving his second term 
as president of the Hardware Club of Chicago, and 
the remarkable growth of that organization is due 
in a great measure to his efforts. Probably no 
other man in the Middle West is better known in 
hardware circles, or boasts a larger circle of 
friends. Mr. Martin issues a general invitation to 
the hardware fraternity to call on him at his new 
location. 
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To Make a Four-Piece Elbow 


By A. F. MUELLER 
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Patterns for a four-piece elbow 


HEREVER pattern drafting is done there is 
always among the draftsman’s tools a 
30-60-90 and a 45-45-90 degree triangle, 

used with the tee square. A method is here pre- 
sented that, owing to certain conditions, a four- 
piece elbow can be laid out, or as much of it as is 
necessary to develop the patterns, by using the 
triangles instead of following the usual geometrical 
method. It is a method that is absolutely correct 
and is much the shorter. For brevity throughout 
this article the 30-60-90 triangle will be called the 
30 triangle and the 45-45-90 will be called the 45 
triangle. 

_ Draw an indefinite line, as in I, and a line at 
right angles to it, as in II. Set off from the inter- 


section a the throat radius of the elbow, as a-b in 
III, and draw an indefinite perpendicular. From 6} 
set off the diameter of the elbow, as c in IV, and 
from c draw an indéfinite perpendicular. Place the 
triangles in the position against the tee square, as 
shown in V, so that the upper edge will touch, ac- 
curately, the point a, and draw a line across the 
elbow as in VI. Draw a line parallel with a-c from 
d, and then the distance f-e will be the rise of the 
miter line. This work can still be further short- 
ened, if the length of the rise only is wanted, by 
drawing two vertical lines a distance apart equal to 
the diameter of the elbow and a horizontal line con- 
necting them, as d-f in VII, and then using the 
triangles as before. The triangles can be used in 
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different positions and the miter line can be drawn 
to the left as well as to the right, and the 45 triangle 
may be placed against the tee square and the line 
drawn along the edge of the 30 triangle. The 
student can manipulate them to suit his own prefer- 
ence in the matter. 

For elbows that are 10 in. and less in diameter 
the method of projecting the pattern from the miter 
line is a better method than drawing lines from 
proportional circles. In VIII bisect the line d-f, 
and from the point g and radius to d describe the 
semi-circle to represent the half-profile of the elbow, 
and from g draw a perpendicular to d-f, dividing 
the half-profile into two equal parts. The usual 
method is to space these parts into a number of 
equal spaces by means of dividers or spacers. In 
this problem the semi-circle is spaced accurately into 
six equal spaces by using the 30 triangle. Place 
the triangle as shown in IX so that it touches ac- 
curately the point g and then make a short mark 
at the point where it crosses the half-circle at 3, 
as shown in X, when the triangle is taken away. 
Place the triangle in the position in XI and make 
a mark as before, locating the point 2 as in XII. 
The points on the other half of the semi-circle are 
located in the same way by reversing the triangle, 
and then the half-circle will be spaced as in XIII. 
From the points in XIV draw lines at right angles 
to d-f to intersect the miter line d-e. Parallel with 
d-f draw a line and on it place twice the number of 
spaces that there are in the half-profile, and from 
the points draw perpendiculars to which project the 
points on the miter line. Connecting the intersec- 
tions will result in the net pattern for the ends, as 
at A in XV. The pattern for the middle pieces is 
then marked from the end piece as at B, and the 
pieces will have the seams in the sides. 

In the larger elbows a rectangle is laid out in 
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XVI, as e-e’-f’-f, whose length is equal to the cir- 
cumference of the elbow and is divided into 12 
equal spaces and perpendiculars drawn from the 
points. On the ends is set off the rise of the miter 
line, as e-f and e’-f’, and these distances are bisected. 
Using the points as centers and radius to e and e’ 
describe half-circles, which space with the 30 tri- 
angle into 6 spaces in the same manner as de- 
scribed above for the half-profile. Connect corre- 
sponding points on the half-circles, and beginning 
at the lower edge of the circles draw curved lines 
from one intersection to the next higher one until 
the center on line 7 is reached, and this curved line 
will be the net pattern edge. The patterns for the 
middle pieces are marked from the pattern C, and 
are shown at D and E, and the seams will be in the 
heel and throat of the elbow. 

Owing to the peculiar conditions in a four-piece 
elbow the side elevation can be laid out with these 
two triangles without having recourse to describing 
any circles or doing any spacing, and the method is 
absolutely correct. Proceed to lay out the drawing 
V by following the successive steps I to V, in which 
V shows the drawing of the first miter line. Re- 
move the triangles and place the 45 triangle with 
its hypothenuse touching a and draw a line for the 
second or middle miter line, as a-j7 in XVII. Take 
away the triangle and place the two triangles in the 
position so that the long side of the 45 triangle 
will touch a and draw the third and last miter line 
a-k, as at XVIII. Place the 30 triangle as in XIX 
and draw the outlines of the second piece from the 
points d and e, as d-o and e-n. Reverse the triangle 
and place it as in XX, and from o and nm draw the 
outlines for the third piece as o-r and n-p. From 
r and p draw lines that are at right angles to the 
line a-h or parallel with a-f, as r-t and p-s, com- 
pleting the outline or the elbow as in XXI. 








Metal Companies in 


$10,000,000 Merger 


ANOTHER large industrial merger is being com- 
pleted, bringing together the Cleveland Foun- 
dry Company, the Cleveland Metal Products Com- 


pany and the Cleveland Factory Company. The 


new concern will be capitalized at $10,000,000 and 
will be known as the Cleveland Metal Products 
Company. 

The foundry company is a producer of blue-flame 
kerosene stoves and the metal products company 
manufactures sheet aluminum and aluminum 
kitchen utensils. The Cleveland Factory Company 
is a leasing company and owner of real estate. 








Trade Conditions and Iron, Steel and Hardware Prices 


NEW YORK 


Office of HARDWARE AGE, 
New York, Jan. 11, 1917 

PROMINENT buyers having large and wide con- 

nections, both for domestic and foreign accounts, 
say conditions are as exacting as they have been for 
several months and frequently worse in iron, steel and 
allied metal production. The way one experienced offi- 
cial, who is exceedingly well informed from the buyer’s 
point of view, puts it is that the only reason that iron 
and steel mills are not sold up on output to 1918 is that 
mill managers won’t accept the business; that there 
is still an enormous tonnage being offered for domestic 
and foreign shipment at premium prices which cannot 
be placed at any figures within reason. Tonnage is 
being rejected far beyond the comprehension of average 
merchants who do not come in close contact with trans- 
actions of this character. 

A keen observer of events, and one continually han- 
dling large business for many clients, sees, so far, little 
or no possibility of a downward reaction for months 
ahead because of large orders placed irrevocably, where 
the agreed volume of tonnage must be taken, although 
sometimes it will be possible to make variations in par- 
ticular articles under certain circumstances. 

There is a strong belief that trade following the war, 
for some time at least, in products of iron, steel and 
kindred materials will be exceedingly large, and radical 
declines are not expected even should peace negotia- 
tions begin in the not-distant future. 

Some are convinced that transactions following the 
end of the war will be better still for many merchants 
and manufacturers, numbers of whom have not par- 
ticipated appreciably in business related to such sup- 
plies during the past thirty months but whose business 
has frequently suffered because ‘of the preponderance 
of hurry production, more or less related to the con- 
test, which has outrun other lines. 

We are also told of various plants which are work- 
ing only to part capacity because of a shortage of raw 
material, fuel and labor. We know of certain large 
mills which are greatly hampered because of the close 
inter-relation of a series of plants, each dependent on 
the other and of identical ownership. For instance, if 
blast furnaces and coke ovens are forced to shut down 
for want of fuel or ore—and this is true of some of the 
most important of them—other works miles away lapse 
automatically, because in numerous cases they get 
power from by-product gases economically utilized to 
develop electricity, which in turn is wired to other 
shops more or less remote. s 

Frequently mills are not operated by steam at all, 
although occasionally there is a steam boiler to fur- 
nish needed heat for keeping working quarters warm. 
Then the increasing extension of natural gas connec- 
tions among householders, the known supply of which 
is gradually diminishing, aggravates the situation, es- 
pecially in real cold weather, whereby industrial plants 
suffer through the diversion of this cheaper fuel to pri- 
vate houses for space heating in addition to ordinary 
cooking requirements. 


Wire Natts.—This trade is seasonably quiet as it 
invariably is in January. There is still considerable 
trouble in transportation, both in receipts and out- 
bound shipments, although so far, in this vicinity, there 
has been but little hindrance due to climatic conditions. 
The docks are jammed with freight and the ability to 
unload trucks for both foreign and domestic trans- 
portation is greatly hindered. Some merchants are 
suffering from lack of nails past due on orders, owing 
to difficulties at the mills where there is often a lack 
of fuel, material and labor, the outlook being poor 
for maximum production. 
secre nails, in store, are $3.60 and carted by the jobber 
3.65 base per keg. 


Cur NaILs.—The turnover in cut nails just now is 
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very moderate as customary from the middle of De- 
cember well into January, more activity being expected 
toward the latter part of the month. In the producing 
end it is still very difficult to get raw material such 
as slabs and nail plate, and conditions are extremely 
irritating in the labor department. Because of higher 
wages men often work about half a week and idle 
away the rest of it. 

Cut nails, in store, are $3.60 and delivered by the jobber 
$3.65 base per keg. 

NAVAL Stores.—There is little if any change locally 
in naval stores. Buyers for the consuming trades have 
not shown much active interest so far and purchases 
now are chiefly of routine character for current use. 
In the primary markets, similar conditions obtain, 
with prospects of betterment because of lighter re- 


ceipts in the South. Foreign trade is exceedingly 
quiet. 
Spot turpentine, in yard, is 56% to 57c. per gal. 


Rosins are dull with expectations of an advance when de- 
mand begins and southern holders are anticipating higher 
a in yard, on the basis of 280 Ib. per bbl., common to 
good strained, are $6.60 and D grade $6.65 per bbl. 

WINDOW GLASsS.—Trade in window glass is quiet at 
this time, but experienced merchants say it is astonish- 
ing how well the trade kept up to the end of the year 
and much beyond normal in volume. There is con- 
siderable difficulty in conducting the business. One 
concern with 11 cars of glass inbound had all of them 
arrive within three or four days of each other, which, 
with but two days to unload without incurring de- 
murrage charges, caused considerable difficulty in cart- 
ing and taking in at the store. Six cars arrived be- 
tween a Saturday and following Monday in one in- 
stance. 

Window glass prices are unchanged as follows with 
little immediate prospects of a change: 
is 75 and AA, 


AA, picture glass, single thick, per cent, 


double thick, 78 per cent discount. 

A. single thick, first three brackets, is 86 per cent, and B, 
single thick, first three brackets, 88 per cent discount. 

All above the first three brackets, A and B quality, single 
thick, is 85 per cent; all above first three brackets, A grade, 
double thick, is 86 per cent, and all larger than first three 
brackets, B quality, double thick, is 87% per cent discount 
from jobbers’ lists. 

LINSEED O1L.—The oil market is quiet but with a firm 
undertone, which may lead later to somewhat higher 
rather than lower prices as*spring approaches. This 
is the mid-winter season and always the dull time of 
the year, but manufacturers whose output requires 
linseed oil as a component part are very generally 
making up stock for spring trade freely, with present 
prospects apparently good for excellent -business later. 
The flaxseed market is very firm, with practically no 
change for some weeks past, prices advancing and re- 
ceding about ic. per bu. but with changes of only 
slight importance beyond these figures. 


Linseed oil, raw, city brands, is 95c. in 5 bbl. lots and 96c 
per gal. for less than 5 bbl. 

State and western oil ranges from 93 to 94c. per gal. ac- 
cording to whether carloads or smaller quantity. 

CopPpeR.——New demand is very passive in this line, 
although the mills are working steadily on old orders. 
Generally speaking littke new business is coming in, 
buyers seeing no sufficient reason for ordering at pres- 
ent figures, which are admittedly very high compared 
with what was usual before the war. 
at mill per Ib. base 


Copper sheets are still 42c and 44c¢ 


out of stock. 

SoLpeER.—Solder has varied rather narrowly in price, 
in sympathy with frequent fluctuations in tin and lead 
from which it is made. If a buyer wants, say, 200 to 
250 lb. merchants will figure closely, contingent on 
prevailing tin and lead prices, and often concessions 
will be made to secure business if worth while. 


For average trade half and half solder brings 30 to 3lc., 
No. 1, 27% to 28%c. and refined 23% and 24\c. per Ib. 
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BINDER TWINE—Such of the trade that is interested 
in binder twine will undoubtedly pay much higher 
prices for it than heretofore, with relation to harvest- 
ing the coming crops. The last sale of 50,000 bales of 
raw sisal for January was at 14%c. per lb. but that 
price was at once withdrawn after the available sisal 
was snapped up. Thoroughly qualified manufacturers 
say there is still at least from 300,000 to 400,000 bales 
required for the harvesting ahead, and even 500,000 
bales are mentioned by some as a reasonable figure. 
The manufacture of binder twine is practically con- 
fined to Manila hemp and sisal hemp fibers, and so 
far as known there is no other suitable substitute. 
Silk, flax and wire are impossible; cotton is too high 
and doesn’t work well in harvesting machines as now 
made and scattered throughout the world. Jute is not 
strong enough and soon rots in any event; neither does 
it work well in the machines. The Mexican commission 
in control of the monthly allotment, the next for Febru- 
ary delivery, seems disposed to put on all the traffic 
will bear. Whenever practicable, attempts should be 
made to increase the production of both sisal and 
Manila hemp, as has been attempted in several coun- 
tries, at intervals through cultivation outside of Mexico 
so far as sisal is concerned. As to Manila hemp it 
has never thriven well outside of the Philippines. 
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Rope.—Conditions in rope making are becoming in- 
creasingly difficult. The better grades of Manila fiber 
are exceedingly scarce or impossible to get, even at 
high prices. Native Filipinos, like most tropical work- 
ers, choose to exert themselves as little as possible 
provided they can live. The present high prices for 
Manila fiber mean that more is received for the lower 
grades than normally was obtained for high grades. 
Therefore, the native, as a rule, does not clean the 
fiber of the worthless pulp adhering to the valuable 
part so thoroughly, and the best grades depend on the 
careful working out of the worthless surrounding 
tissues. Likewise, it must be done at the start or not 
at all. Then freight space in ocean Sottoms is scarce 
and often unobtainable even at high freight rates. 
Some rope makers have withdrawn all prices on high 
grade Manila rope, and are not selling any of this 
product to other than their own old customers, with 
deliveries contingent on their ability to get the neces- 
sary raw hemp. 


Rope prices are still on the same basis as heretofore. 


PapLocks —Sargent & Co., New Haven, Conn., and 
New York City, effective from Jan. 5, have revised their 
prices on padlocks, advancing them approximately 10 
per cent. 


CHICAGO 


Office of 
Chicago, Jan. 10, 


YONTRARY to the general expectation, the past 

4 week has shown very few radical price changes, al- 
though there are many rumors of changes to be made 
in the near future. Business has shown a somewhat 
quiet period, due to the fact that many retail merchants 
are still busy with inventory; but traveling salesmen 
are again on the road, and orders are coming in freely 
at this time. While the car shortage is still a menace 
to shipments, the situation is not as acute as during 
the few weeks just passed and there is less complaint 
from jobbers regarding inability to get shipments. The 
embargo on freight shipments over the Union Pacific, 
which has tied up more than 500 cars in the yards at 
Omaha and Council Bluffs since Dec. 26, was lifted 
Jan. 9 and the cars are now being moved toward east- 
ern points. Other lines are expected to follow the lead 
taken by the Union Pacific, and a decided improvement 
in the car situation is to be expected from this date on. 

The retail trade is reported to be better than at this 
time last year. Much of the money for the 1916 crop 
is now in the hands of the farmers, who are paying 
their bills and buying their wants. The merchants are 
not at this time purchasing in large quantities, but the 
demand is compelling them to keep up their stocks and 
the jobbers are receiving a heavy volume of business 
in comparatively small individual orders. Gradually 
the feeling seems to be gaining ground that there will 
be no radical slumps in prices even if peace should be 
declared in Europe. Retailers are realizing that in 
many lines an actual shortage prevails and that orders 
now on the books of the manufacturers are bound to 
take the factory outputs for a long period to come. In 
such lines as steel goods, lawn mowers, builders’ hard- 
ware, wire cloth, barb wire, nails, nuts and bolts, build- 
ing paper, sheets and rope dealers generally are placing 
orders freely and in excess of the usual amounts. Wire 
cloth is practically out of the market so far as the man- 
ufacturers are concerned, there being small liability of 
their obtaining raw material in sufficient quantity to 
relieve the situation. Jobbers are well sold up and in 
most cases are quoting prices only on specification. 
Barb wire is getting constantly harder to obtain and the 
mills are in no position to take on future orders at 
this time. The stocks of both jobbers and retailers in 
this territory are very low, and it is confidently ex- 
pected that many retail dealers will be unable to meet 
the demands of the coming season. Building paper, 
perticularly red rosin sheathing, is scarce and very 
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high in price, and jobbers report great difficulty in get- 
ting shipments. Builders’ hardware has shown steady 
advances for some time past, and there is still an in- 
clination on the part of the manufacturers to ward off 
orders. Such items as rim locks, knobs and certain 
sizes of butts are almost impossible to obtain. Whui.e 
there have been advances in the prices of rope during 
the past two weeks, the situation is far from good. 
There is an actual shortage of both manila and sisal 
fiber, and the freight conditions have aggravated mat- 
ters. It is reported that 50,000 bales of manila fiber 
are on the docks at Seattle which the owners are un- 
able to forward at this time. No sisal fiber is being 
offered, and when it is again available there is little 
question but that it will be higher in price. Rope 
manufacturers are restricting orders, and no orders 
for car lots are even being considered. Old customers 
are being protected so far as possible, but no new ac- 
counts are desired. Higher prices for all grades of rope 
are predicted by the jobbers. 


Reports on the crop situation are very encouraging. 
More winter wheat was planted last fall than for some 
years past, and the weather has been more than favor- 
able. There is nothing at this time to indicate that 
iprices will be anything but high in the spring. 

Sales of automobiles are reported to be showing a 
seasonal dullness, although the manufacturers are said 
to be facing heavy demands from dealers. Automo- 
bile accessories are selling freely, due to the fact that 
open weather has allowed owners of cars to use them 
constantly at a season when many cars are usually 
stored for the winter. Tires are reported to have ad- 
vanced approximately 15 per cent, but jobbers in this 
territory have as yet received no official notification 
from the manufacturers. 

Jobbers are all confident that the volume of business 
for the coming year will be even greater than that for 
1916. The same feeling prevails among the traveling 
salesmen and, in a general way, among retailers. 


WRINGERS.—The manager of one of the large 
wringer-manufacturing concerns is responsible for the 
statement that practically all makes of wringers are 
due to advance about the twelfth or fifteenth of this 
month. The amount of the advance is expected to be 
about 10 per cent over the current prices. 


REGISTERS.—Although registers and register faces 
advanced in price only a few weeks ago, manufacturers 
are said to be contemplating further advances about 
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the fifteenth of the month. Jobbers are advising re- 
tailers to place their orders at once. 


- AMMUNITION.—Jobbers report that the new lists on 
ammunition have been received. Shot shells and me- 
tallic cartridges are now placed under a uniform dis- 
count. There is no advance in price over that given in 
the last report. 


BUILDING PaPER.—The shortage in building paper is 
becoming more apparent daily. Red rosin sheathing 
paper is now quoted at $78 per ton, f.o.b. Chicago, from 
jobbers’ stocks. Further advances are expected. 


CrupE O1.—The Sinclair Oil Company has advanced 
the price of mid-continental crude oil 10c. a barrel, 
making the new price $1.70 per barrel. This is the 
second time the Sinclair company has posted a price 
greater than that of the Prairie Oil & Gas Company, 
the first incident of the sort creating a sensation among 
crude-oil producers. 


O1Ls.— Wholesale prices for single-barrel lots, to re- 
tailers, f.o.b. Chicago, are quoted as follows: 

Iron bbl., standard white, 150 test, 16%c. per gal.; gaso- 
line, 18%c.; machine gasoline, 3lc. ; V.MP. naphtha, 1l6c.; 
turpentine, 62c.; denatured alcohol, 69c. to 70c.; wood alco- 
hol, $1.10; summer black oil, 8%c.; winter black oil, 9c. 

Wire Naiis.—There have been no price changes in 
wire nails, but it is apparently as difficult as ever for 
jobbers or retailers to get shipments. The manufac- 
turers are not at all anxious to take contracts at this 
time, and are reported to be sold up for a year in ad- 
vance. Retail stocks, paticularly in the more staple 
sizes, are comparatively low, and jobbers report their 
stocks far below the expected demand. Bonuses are 
being offered in many cases by jobbers for prompt 
shipment. Prices are firm and cealers in close touch 
with the market are predicting further advances. 

We quote to retailers from jobbers’ stocks, f.ob. Chicago, 
$3.45 per keg base in small lots. Larger quantities quoted on 
specifications only. 

Cut Naits.—The cut-nail situation in a general way 
is much the same as that in regard to wire nails, al- 
though the domestic sales are much less and are con- 
fined to certain sections of the country. Sales in the 
Chicago territory are always low and are made in 
small lots. The foreign demand, however, is said to be 
exceptionally heavy, and the mills are sold to capacity 
for a long time ahead. If wire nails advance, cut nails 
are almost sure to take a proportionate advance. 

We quote steel cut nails to the retail trade at $3.55 per 
keg base, f.0.b. Chicago. The quotation is for small lots only 
as there are no large sales from this territory. 

BarB WIRE.—Barb wire is scarce at the present time 
and is almost sure to be even more so when the spring 
trade opens. The mills are swamped with orders from 
both foreign and domestic sources, and are not in posi- 
tion to accept orders for anything like prompt ship- 
ment. Dealers and jobbers face a heavy demand with 
very light stocks, and those who have not had their or- 
ders booked for some time are apt to go through the 
season with little or no stock. Prices are firm and are 
expected to advance. 

We quote painted barb wire to retailers, f.o.b. Chicago, in 
less than car lots, $3.60 per 100 Ib.; galvanized, $4.30 per 100 
lb; polished fence staples, $3.60 per keg; No. 9 plain wire, 
$3.35. and galvanized, $4.05 per 100 lb. Regular advances 
for the smaller sizes. 

Wire CLoTtH.—Price is no longer a factor in sales 
of wire cloth. The manufacturers have nothing to sell 
and the ‘obbers are fast approaching the same predica- 
ment. Manufacturers are unable to get the raw ma- 


PITTS 


Office of HARDWARE AGE, 
Pittsburgh, Jan. 10, 1917. 
OT in the past year has there been as quiet a situa- 
tion as exists at the present moment in the iron and 
steel trades. Inventories have just been concluded, not 
only by steel works and other finishing mills, but also 
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terial, and the output is below normal. Jobbers have 
in most instances withdrawn prices, and are quoting 
on specification only. Dealers who have not covered 
their wants for the coming season will find it extremely 
difficult to get shipments. We quote as follows: 


Black Galvanized 
Se SE nine hecctawnwencea ine $2.00 $2.50 per 100 sq. ft 
Ti) Dt achaadd dane end telaeces 2.50 2.90 per 100 sq. ft. 
9 eS rar 3.35 per 100 sq. ft 
Bee EE We cidbawestsagcawene 3.75 4.25 per 100 sq. ft 
Prices to dealers, galvanoid, are: 12 mesh, $2.50; 14 mesh, 
$2.90; 16 mesh, $3.40; 18 mesh, $4.25 per 100 sq. ft. 


Rope.—No advances in the prices of rope have been 
announced this week, but manufacturers are restricting 
orders, and car shipments are not even considered. 
Sisal fiber is off the market at the present time and 
when again offered will undoubtedly be higher. Manila 
fiber is scarce and the freight conditions are making it 
still more so. Those in position to know are predicting 
higher prices in the near future. They also predict a 
price of 25c. per lb. for rope before the situation is 
relieved. 

We quote rope to retailers, f.o.b. Chicago, as follows: No. 1 
Manila rope, 22%c. per lb. base; No. 2 Manila, 21%c.; No. 3 
Manila, 19%c. No. 1 sisal rope, 18%4c. per Ib.; No. 2 sisal, 
17%c. 

Bars.—Bars are still in good demand, and the orders 
booked will exceed the output for months to come. The 
mills are apparently carrying all the orders they desire 
to carry at this time, and do not care to make new 
contracts. Sales from jobbers’ stocks are fairly heavy, 
and one prominent jobber is authority for the statement 
that his entire stock could easily be disposed of at a 
profit to certain manufacturers. Prices from jobbers’ 
stocks have been advanced and we quote as follows: 

From jobbers’ stocks, f.o.b. Chicago, soft steel bars, 3.75c. ; 
reinforcing bars, 3.75c.; bar iron, 3.75c., base. 

NuTs AND BoLts.—Jobbers in the Chicago territory 
have advanced the prices of nuts and bolts to conform 
with advances made by the manufacturers. The de- 
mand is said to be very heavy and deliveries from the 
mills slower than at any time in the past. Jobbers have 
for the most part covered their wants for the coming 
season, but report that many dealers have not as yet 
placed orders. Prices are firm. 

We quote to retailers from jobbers’ stocks, f.0.b. Chicago, 
as follows: Machine bolts up to % x 4 in., 40 and 10 per 
cent discount. Larger sizes, 35 and 5 per cent discount. 
Carriage bolts up to % x 6 in., 40 and 2% per cent discount. 
Larger sizes, 30 and 5 per cent discount Hot pressed nuts, 
square, $3, and hexagon, $3 off per 100 Ib. Lag screws, 50 
per cent discount. 

SHEETS.—The sheet situation for several weeks past 
has been such that mills having stock on hand have been 
in position to name their own prices. Bars for rolling 
are almost unobtainable, and the mills have already 
over-sold the amount of sheets that the raw material 
on hand will allow them to manufacture. Stocks of 
jobbers are low and in some cases have been offered 
a bonus for the stock on hand. Jobbing prices have 
been advanced and we quote as follows: 


To retailers, from jobbers’ stocks. f.o.b. Chicago, No. 10 
blue annealed sheets, 4.65c.; No. 28 black, 5.15¢c.; No. 28 gal- 
vanized, 7.25c. 

LINSEED O1L.—There has been little speculation in 
seed during the past week and few fluctuations in lin- 
seed have taken place. The price of oil has advanced 
lc. per gal. over the quotations of last week, and manu- 
facturers predict that it pill go higher. 


We quote to retailers. f.0.b. Chicago, strictly pure, old 
process linseed oil, carloads, raw, 93c. per gal.: carloads, 
boiled, 94c. per gal. Smaller lots, 5c. per gal. higher 


URGH 


by the jobbing and retail hardware merchants, and’ the 
records of the past year, both as to volume of business 
and profits made, are most satisfactory. This is par- 
ticularly true of the jobbing and retail hardware trades, 
to which HARDWARE AGE caters. Two leading jobbing 
houses in this city state that their volume of business 
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in 1916 was very much the heaviest in any one year 
in their history and profits were correspondingly large. 
The same is true of three or four of the largest retail 
hardware stores, two of which do a partial jobbing busi- 
ness in surrounding country towns. The owners of 
these stores state that the only complaint they have to 
make at present is the great difficulty in securing goods. 
This applies not only to the leading lines, sold over 
hardware counters, but practically to everything a first- 
class hardware store handles. As an indication of this, 
several stores report that on such goods as ammunition, 
shovels, spades and scoops, builders’ hardware and 
many other lines, they have enough goods due them on 
old orders placed last year to run them over the next 
two or three months. 

The outlook is not very good for betterment in this 
direction, as manufacturers who sell a good part of 
their output to hardware jobbers state they are not 
getting deliveries of steel from the mills in a satisfac- 
tory way, and this, in addition to a shortage in skilled 
labor, is holding down their output very materially. 
There is also the ever-present shortage in cars when 
the volume of trade is heavy, and this is affecting the 
entire manufacturing and selling trades. Prices are 
firm all along the line, and advances at an early date 
on some goods are certain. 

Wire CLoTH.—Several leading manufacturers have 
withdrawn prices and have informed their trade that 
new price lists will be sent out in a few days, carrying 
a considerable advance. There is a shortage in the 
supply of wire cloth, and all indications are there will 
not be enough to meet the spring demand. Stocks held 
by jobbers are almost sold out, and many jobbers have 
withdrawn prices to the retail trade, and will quote 
only on specific orders and to regular customers. 


Nuts AND Bo.tts.—Makers say that even with pres- 
ent high prices, the costs of manufacturing have gone 
up to such an extent they are only making a fair mar- 
gin of profit. Their output is seriously cut down by the 
shortage in steel, and labor is also scarce. The new 
discounts are as follows, delivered in lots of 300 lb. 
or more where the actual freight rate does not exceed 
20c. per 100 Ib., with terms 30 days net or 1 per cent 
for cash in 10 days: 

Carriage bolts, small, rolled thread, 40 and 10 per cent; 
small, cut thread, 40 and 2% per cent; large, 30 and 5 per 
cent. Machine bolts with h. p. nuts, small, rolled thread, 50 
per cent; small, cut thread, 40 and 10 per cent; large, 35 and 
5 per cent. Machine bolts with c. p. c. and t. nuts, small, 40 


per cent; large, 30 per cent; bolts ends with h. p. nuts, 35 and 
5 per cent; bolts ends with c. p. nuts, 30 per cent; blank 
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bolts, 35 and 5 per cent; lag screws (cone or gimlet point), 
50 per cent; h. p. sq. nuts, blank, $2.50 off, tapped $2.30 off 
h. p. hex., blank, $2.50 off, tapped $2.30 off; c. p. c. and t. sq 
nuts, blank, $2.10 off; tapped $1.90 off; c. p. c. and t. hex 
nuts, blank $2.25 off, tapped $2.00 off; semi-finished hex 
nuts, 50, 10 and 5 per cent; finished and case hardened nuts, 
50, 10 and 5 per cent; rivets, 7/16 in. diameter and smaller, 
45 and 10 per cent. 

Wire NAILs.—Mills report that the new demand, and 
also specifications against contracts, both of which 
showed a falling off during the holiday season, are 
again getting more active. There is still a shortage 
in the supply of wire nails and jobbers’ stocks are very 
low. The expected advance in prices has not yet come, 
but is looked for at any time. Official prices in effect 
at this writing, but on which premiums of 15c to 25c. 
per keg and more are readily paid to get fairly prompt 
deliveries of wire nails, are as follows: 

Wire nails in large lots to jobbers at $3 base; in carload 
lots to retailers, $3.05 to $3.10 base; less than carload lots, 
$3.25 to $3.35; galvanized nails, 1 in. and larger, $2 extra, 
shorter than 1 in., $2.50 extra. 

WInDow GLass.—Inventories have been taken by 
hardware merchants, and they are now looking around 
for a source of supply of window glass to meet their 
spring trade. The American Window Glass Company 
had the most profitable year in 1916 in its history, and 
is straining every effort to meet the demands of its 
customers, but is handicapped in getting out a full 
output of window glass, due to shortage in labor. Ship- 
ments are also held up, due to the car shortage, and it is 
a question whether window glass is going to be ob- 
tained fast enough to meet spring demand when it 
starts. Jobbers report that the following discounts are 
being quoted by leading makers: 

AA, picture glass, single thick, is 75 per cent, and AA, 
double thick, 78 per cent discount. 

A, single thick, first three brackets, is 86 per cent, and B, 
single thick, first three brackets, 88 per cent discount. 

All above the first three brackets, A and B quality, single 
thick, is 85 per cent; all above first three brackets, A grade, 
double thick, is 86 per cent, and all larger than first three 
brackets, B quality, double thick, 
from jobbers’ lists. 

All window glass terms are now 30 days net or 1 
per cent discount for cash in 10 days, instead of the 
former 60 days net and 2 per cent for cash in 10 days. 


is 87% per cent discount 


TirES.—The Republic Rubber Company, Youngstown, 
Ohio, has advanced prices of tires about 15 per cent, 
inner tubes 10 per cent, and motor truck tires 10 per 
cent, effective from Jan. 5. The company states that 
the higher costs of rubber, the scarcity in supply and 
the higher wages they are paying their employees are 
responsible for this advance. 


BOSTON 


Office of HARDWARE AGE, 
Boston, Mass., Jan. 10, 1917 

[HERE has been little noteworthy occurring during 

the past week in local hardware circles. Many are 
still involved in or are preparing for inventory and 
are purchasing as lightly as possible. The volume of 
business continues to be large, however, and prices are 
increasingly firm with advances continuing to come with 
great regularity, or more accurately, frequency. 

A manufacturer of lawn mowers in speaking of trade 
conditions in manufacturing makes plain what the 
manufacturer is up against in what is likely to be the 
price conditions of the next season. He says: “The 
prices of materials entering into lawn mowers have ad- 
vanced far more than the mowers themselves. ‘For 
instance, lawn mower steel costs more than double 
what it did a year ago. Paints cost three times as 
much; boxes, handles, bolts, rolls, nuts, screws and all 
such articles have advanced far beyond anything manu- 
facturers expected. The lawn mower business is of a 
seasonal nature and most manufacturers have con- 
tracted for or have purchased their principal materials 
for the season of 1917-1918, and even though 
prices should drop off the last of the year on raw ma- 
terials or other lines, we cannot see how there can be 
any reductions in the price of lawn mowers, owing to 
the facts outlined.” 

The Millers Falls Company has issued a new price 


list under date of Jan. 5. Jack screws have been ad- 
vanced about 5 per cent and some of the other goods 
advanced are butcher saw frames, star chucks, hand 
drills, breast drills, hack saw frames, miter boxes, 
screw drivers and vises. 

The Bristol Company, Waterbury, Conn., has with- 
drawn all prices on safety set screws, belt plates, etc. 

The Southington Hardware Company, Southington, 
Conn., has issued a new price list on levels, squares, 
and other of their products which show advances of 
about the amount which seems to be the standard ad- 
vance at present. 

Many of the standard makes of tires have been ad- 
vanced about 15 per cent, while other makers have 
been content with a 10 per cent raise. In most cases 
this applies to both casings and tubes. 

Retailers are selling Welsbach mantles at an ad- 
vance, which in the case of 10 and 15c. mantles amounts to 
3c., while no advance has been made as yet in the 25c. 
mantles. The glassware of these lines participates in 
the advance. 

Some of the goods which have advanced approxi- 
mately 10 per cent are: Wood measures, egg beaters, 
jack screws, heavy hammers, barn door hangers, safety 
chain, horse rasps, horse cards, asbestos irons, spool 
wire and barn door rails. Carbon drills have advanced 
from i0 to 20 per cent and steel oilers are up 20 per 
cent. 
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Minneapolis, Minn., Jan. 8, 1917. 


F popular opinion seems to indicate that people had 

spent all their surplus cash before Christmas it is 
misleading. A tour of the various stores reveals a 
very healthy condition of business in general. The 
stores are well filled and selling as much, if not more, 
than usual at this season of the year. Rumors of 
higher future prices may have something to do with 
this. Shoe dealers are warning their patrons of fur- 
ther advances in the near future, and the well-known 
condition of the cotton market will have its effect. On 
the other hand, the banks report a falling off of the 
amounts of deposits which, while usual at this time of 
the year, is undoubtedly influenced by the higher prices 
on all foodstuffs and other commodities. Bank deposits, 
it is predicted, will not recover or build up as usual on 
this account, to the extent usually enjoyed in other 
years. The prices on all commodities are being ad- 
vanced or are holding firm. 

The proposed increase in demurrage rates was de- 

nied, it being claimed that the rate of $5 per day, the 
amount suggested, is more than the actual earning 
capacity of a freight car. The contention was that 
the new rate, therefore, would not be an aid toward 
the clearing up of freight congestion. There has been 
some relief granted to the flour mills and linseed oil 
mills in the car situation, more empty cars being avail- 
able than any time since the middle of December. The 
mills are still handicapped but are able to care for 
Eastern orders better than for many weeks. 
- In a report of conditions a local bank states that 
business in general is adjusting itself in preparation 
for the end of the war in Europe. It is generally con- 
ceded that even though present negotiations may 
amount to no specific results the fact that negotia- 
tions have been started will eventually bring about con- 
ditions that will make peace terms possible. Basic con- 
ditions are sound enough to insure a reasonable amount 
of prosperity even if peace does come at an early date, 
but every business move of consequence must be made 
with proper consideration of-conditions which will come 
with the close of the war. It is inevitable that there 
will be a tightening up all along the line, to say the 
least, at the first mention of actual peace proposals. 
It could even mean decidedly dull times for a while until 
readjustments are accomplished. 

Anticipated advances in prices did not develop dur- 
ing last week, except in a few items. Building papers 
suffered a readjustment of prices, the new ones being 
higher, naturally. The change in terms on glass is in 
effect a very sharp advance, considering the difference, 
in terms of interest, between 1 per cent and 2 per cent 
cash discount. Linseed oil is covered by the same 
terms as glass, the new terms being thirty days net or 
1 per cent for cash in ten days. Glue prices are ad- 
vancing with a decided shortage in probable supply. 


Wire Nalits.—The market shows no change in nails 
although a strong advance is expected at any time. 
Mill conditions are not improving and orders are ac- 
cumulating. 


We quote from local jobbers’ stocks, standard wire nails 
at $3.60 per keg and coated nails at $3.50 per keg. 


FENCE WIRE AND STAPLES.—No variation in prices 
has occurred, and demand from consumers is light. Or- 
ders are quite generally placed with jobbers for retail- 
ers’ stocks, though deliveries are slow. 


We quote from local jobbers’ stocks as follows: 

Galvanized Glidden cattle wire, $3.55 per 80-rod spool: 
galvanized Glidden hog wire, $3.70 per 80-rod spool. Painted 
Glidden cattle wire, $3.00 per 80-rod spool;: painted Glidden 
hog wire, $3.15 per 80-rod spool. No. 9 galvanized smooth 
wire, $4.25 per cwt.; No. 9 black annealed wire, $3.55 per 
cwt. Polished fence staples, $3.75 per cwt.; galvanized fence 
Staples, $4.45 per cwt. 


Wire CLorH.—A decided advance may be looked for 
at any moment, and retailers who have failed to place 
their orders would be wise in getting under cover im- 
mediately. No change has been announced, but the 
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MINNEAPOLIS 


very decided shortage will without question mean a 
higher price. 

We quote from local jobbers’ stocks 12 mesh black painted 
at $1.85 per 100 sq. ft., and 12 mesh galvanized at $2.35 per 
100 sq. ft. 

Braps.—Small sizes are very difficult to obtain, the 
mills claiming the shortage due to scarcity of the wire 
from which they are made. 


Local quotations show discount of 75 per cent 


Tacks.—Local jobbing houses have made no further 
advance in prices. The Tower Mfg. Company, one of 
the sources of supply for this territory, suffered a very 
severe fire recently, and they will be unable to make 
deliveries for some time. 

We quote from local jobbers’ prices upholsterers’ gimp and 
tinned carpet tacks at list price. 

Bo.ts.—Conditions of supply remain unchanged with 
probability of further advances. We quote on bolts of 
various kinds as follows: 


Machine, rolled thread, % x 4 and smaller........§ 50 per cent 
Machine, rolled thread, larger and longer......30-10 per cent 


Carriage, rolled thread, % x 6 and smaller......45-5 per cent 
Carriage, rolled thread, larger and longer.........35 per cent 
y . 2 cE ESS sere Sere errr rr 45 per cent 
hs oon penn ebeancecaceseocecasennader 66% per cent 


Plow bolts .+++..83% per cent 


Coach screws 


GLass.—New settlement terms on glass act as an ad- 
vance with printed discounts remaining the same. New 
terms are thirty days net, 1 per cent for cash in ten 
days. 

We quote from local jobbing stocks, single strength A 
grade, first three brackets 86 per cent, balance 88 per cent 
Double strength 88 per cent. 

TURPENTINE.—After a fluctuating market the price 
is back at high mark. Demand is very moderate at this 
season of the year. 

We quote turpentine in barrel lots to retailers at 64c. per 
gal 

LINSEED O1L.—No change is made with decreased de- 
mand in a retail way. 

We quote from local stocks f.o.b. Minneapolis boiled oil at 
99c. per gal. and raw oil at 98c. per gal. 





BUILDING PaPeR.—A sharp advance is noted, espe- 
cially in felts and rosins. Higher grades of rosin paper 
have been scarce for a long time. We quote from local 
jobbing stocks as follows: 


Deadening felt . $5.00 per cwt 


Nos. 1, 2 and 3 tarred felt...... ee ree $2.70 per cwt 
SO Th. TOG FORM PRPET oc cece sc ccccscccscccvces $0.55 per roll 
ee ek Ee HN PE ccc cc ecteeccevencosawons $0.68 per roll 
ee en ns cok cceenasenesencenet $0.85 per roll 
Bee Be DO TO MO ok vcd cccdcswetecccccesees $0.95 per roll 
SOT PF FO BA sc Sree ctaccccscceceress $1.10 per roll 


Rore.—No further advances have begn made, al- 
though the extreme condition of shortage would indi- 
cate a change at an early date. Materials are almost 
unobtainable, and orders are being filled by the mills 
proportionately with the size of the order. 


We quote from local jobbers’ stocks best grade Manila at 
22% per lb. base, sisal at 18%c. per lb. base and cotton 


22%c. 


rope at 25c. per Ib. base 


The Goulds Mfg. Company 
Gives Bonus 


THE Goulds Mfg. Company of Seneca Falls, 
N. Y., has just made announcement of a bonus 
of an extra month’s salary given to all salaried 
employees. This includes all office employees, both 
at the home office and branches, and all shop em- 
ployees on the weekly and monthly basis. 
In November this company also granted a wage 
increase of 10 per cent to all piece-work, hourly and 
day men. 
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Observations of a Salesman 


JOSEPH H. BLAKE. 


MANY people have written of sales psychology 

and its adaptation. It is by no means my pur- 
pose to attempt to add further literature on such 
a difficult and complex problem, but I desire to put 
forth a scheme which in my opinion employs no 
little sales psychology, but is masked under the title 
“common sense,” and can therefore be used by all 
of us, little or big. 

It is simply this: Before doing one of the accus- 
tomed things which you have been in the habit of 
doing, stop, and ask yourself for what reason it 
will make your sales bigger. It may be that a 
different way of doing it may strike you or it may 
be that the uselessness and harm of it all may be 
suddenly apparent. 

I believe the first merchant who utilized the idea 
of an outside or sidewalk display was a hardware 
man, and I am sure that it was springtime and the 
garden tools made the customer’s blood quicken and 
eliminated the feeling of resentment which must 
have naturally risen when he found his way blocked 
by a wheelbarrow, spade or hoe. But there is no 
springtime to quicken the blood when one trips 
over rat traps, buckets or patent mop handles, and 
it is possible that the angered one may pass on to 
the more humane store to purchase his saw. At 
any rate, it’s a thousand to one and possibly a still 
greater proportion that the passer-by is not inter- 
ested in what has been put out front, and had the 
storekeeper given any thought to the subject he 
might have come to the conclusion that it were 
better to allow the people to get up close to his 
window and see there a display of tools of interest 
to both the professional and amateur carpenter 
than it was to continue to clutter up his sidewalk 
just because he had been doing it ever since spring. 

Will it make your sales bigger to open the door 
of your store, speak a hasty greeting to your em- 
ployees, take your overcoat off as you walk, sit 
down at your desk and start looking over the mail? 
Or could you, perchance, holding your overcoat on 
your arm, stop and speak on one or two subjects 
to a different clerk each morning? It might be the 
means of encouraging the men and of spurring 
them on to greater effort, which translated means 
profit to you. 


Personal 


GEORGE E. STERNBERGH, long with The Peck, Stow 
& Wilcox Company, New York City, in a respon- 
sible position, some years ago, is now with the A. 
Z. Boyd Company, 126 Chambers Street, New York 
City. Mr. Sternbergh is giving his entire atten- 
tion to marketing the several lines of goods for 
which the company is direct sales representative 
in this territory and for foreign trade. The com- 
pany is handling the products of the Chapin- 
Stephens Company, Pine Meadow, Conn.; The 
American Saw & Mfg. Company, Springfield, Mass. ; 
Baldwin Tool Works, Parkersburgh, W. Va.; 
Vaughan & Bushnell Company, Chicago, Ill.; Erie 
Tool Works, Erie, Pa.; Page-Storm Drop Forge 
Company, Chicopee, Mass.; Defiance Lantern & 
Stamping Company, Rochester, N. Y.; Sawyer Tool 
Mfg. Company Ashburnham, Mass.; Wright Mfg. 
Company, Lisbon, Ohio; Maple City Mfg. Company, 
Monmouth, Ill.; Michigan Sprocket Chain Com- 
pany, Detroit, Mich., and Gustav Wiedeke & Co., 
Dayton, Ohio. Mr. Sternbergh has been head of 
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Sternbergh, Porcheron & Co., Montreal, Can., in- 
troducing a line of hardware, but greatly changed 
business conditions in Canada due to the war, 
brings Mr. Sternbergh back again to the U. S. A. 


F. W. SCHUSTER has recently accepted the posi- 
tion of advertising and sales manager for the Globe 
Mfg. Company, Perry, Iowa. Mr. Schuster was 
formerly connected with the Anderson Printing 
Company, Streator, Ill, as advertising service man, 
and previous to that was advertising manager for 
the Meadows Mfg. Company, at Pontiac, Mich. 


C. F. KOLLMAN, 665 Hancock Street, Brooklyn, 
N. Y., has been engaged by Van Cleef Brothers, 
Chicago, IIl., to cover the New England States, 











C. F. Kollman 


eastern New York, Pennsylvania and New Jersey 
in the interest of “Dutch Brand” products. His 
purpose will be to call on the dealers in the interest 
of the jobbers. His orders will be referred to the 
jobber with whom the dealer happens to be doing 
business. Mr. Kollman, who is well and favorably 
khown throughout the territory, will call on the 
trade regularly from one end of the year to the 
other, and will be in effect, Van Cleef Brothers’ 
representative for the jobbers in that section of 
the country. 


D. M. KaGay has accepted the position with S. 
F. Bowser & Co., Inc., Fort Wayne, Ind., of man- 
ager of the publication department. Mr. Kagay 
leaves the Richards-Wilcox Mfg. Company, Aurora, 
Ill., where he has for the past three years been 
advertising manager and editor of the two house 
organs published by that firm. Prior to that time, 
Mr. Kagay was advertising manager for the Ap- 
pleton Mfg. Company, of Batavia, IIl. 


JOHN L. BUTLER, who for the last year has been in 
charge of the advertising department of the Pennsyl- 
vania Rubber Company at Jeannette, Pa., has been ap- 
pointed advertising manager. 


Not Compulsory 


He—“The person who offers me a drink insults my 
principles.” She—“But, then, you know, it is an insult 
you don’t have to swallow.”—Baltimore American. 
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Increased Efficiency 
n your Store wie 








Time is money. Save both for yourself and your customers by 
selling them 


Stanley “Sc” Hinges 


Boxed with Serews 


HE “Stanley System” of selling 

Hinges conserves time and effort, 
pleases your patrons, keeps your 
shelves neat and your stock of 
Hinges in good condition. The 
Stanley Hinge Display is a quick index 
to your customer’s choice. On its swing- 
ing pane’s he points out the hinge he 
wants. You take from your stock a com- 


‘pact box bearing the number of the hinge 


he has indicated. Exchange the box for 
his money and the transaction is com- 
plete. No need to pull out half your stock 
for him to select from; no need to experi- 
ment with different sizes of screws to find 
some that fit; no need to wrap an un- 
handy parcel; no delay to make your cus- 
tomer impatient. 


Stanley Hinge Displays— 


Perfect full-sized reproductions in natural colors of the various styles and 
sizes of Stanley Hinges and Hasps. Each display consists of four stout 
cards hung on a steel support. The cards are hinged so they can be swung from side 
to side. Furnished free to any dealer who stocks Stanley Sc Hinges packed with 
screws, a pair in a box. 


If you would like to increase and facilitate your sales of Hinges, 
write today to the Service Department of the Stanley Works for 








information concerning our special offers and Sales Helps. 


© 


NEW BRITAIN 
New York, 100 Lafayette St. 


Worrs 


CONN., U.S. A. 
Chicago, 73 East Lake St. 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market 
by Hardware Manufacturers 


Metal Cutter 


The Universal Mfg. Company, Stroh 
Industrial Building, Milwaukee, Wis., 
is marketing a new tool that can be 
used for cutting all sorts of metal, 
fiber and slate and which can be ad- 
justed so as to cut holes of various 
sizes with very little effort and in a 
very short time. 

To use the tool a pilot hole is drilled 
through the material and through 
this the stud is passed. A flange-nut 
is then secured on the opposite side 
of this stud. A few operations of a 
ratchet-wrench cut out a neat hole. 
This tool is said to be especially use- 
ful in cutting holes in cabinets for 
holding conduit in metal lockers or en- 
closing cases. 

The accompanying illustration 
shows one of the uses of this appli- 
ance. The knives, which may be ad- 
justed for cutting holes of several 
diameters, are held in a swing chuck 
and are automatically fed by means 
of the spring. For drilling a hole in 
a tank where the flange nut cannot 











A new metal cutting ool in use 


be secured to the stud on the inside it 
is only necessary to tap the pilot hole 
and insert the stud in this hole. 


THE NATIONAL MFG. COMPANY, 
Bridgeport, Conn., maker of metal 
novelties, has been incorporated for 
$25,000 and will begin business with 
$10,000. The incorporators are An- 
drew Tucker, Louis J. Auger and 
Stephen Toth, of Bridgeport, and 
William Miller, Charles McLean and 
Joseph Miller, Stratford. 


P. E. Somers, tack and nail manu- 
facturer, 35 Lagrange Street, Worces- 
ter, Mass., has sold his business to the 
Diamond Tack & Nail Works, Boston. 
It has been reported that Mr. Somers 
has been offered the position of gen- 
eral superintendent of the Diamond 
Tack & Nail Works, but has not 
definitely accepted. 


“King” Drinking 
Fountain 


The Relax Company, Norwood, 
Ohio, has recently placed on the mar- 
ket the “King” combination sanitary 
drinking fountain and _ anti-water 
splash. This little device may be at- 
tached to any faucet as shown in the 





A “King” drinking fountain and anti- 
splasher in use 
accompanying illustration. It is so 
constructed that it will filter the wa- 
ter before it can be drawn into the 
mouth through the little glass tube. 
This little attachment is also said to 
prevent splashing. The retail price 

is 15c. 


Range Improvement 


The Engman-Matthews Range Com- 
pany, South Bend, Ind., manufacturer 
of the malleable “Range Eternal” is 
now furnishing this range with the 
Parker Process rust-resisting polished 
top. 

The company has been searching for 
some process that would preserve pol- 
ished tops and give them the proper 
color. It was learned that the Parker 
Process is used extensively in the Brit- 
ish Isles where the atmospheric con- 
ditions are such that it is necessary 
to treat all polished metals in order to 
preserve them for any length of time. 
Further investigation developed the 
fact that the Packard Motor Car 
Company and a number of other 
American firms making fine automo- 
biles were treating carbureters and 
other important parts with the 
Parker Process. The Engman-Mat- 
thews Company then began exhaust- 
ive tests on its own account. Under 
this process the metal is given a skin 
or layer of rust-resisting material, 
which is in reality part of the metal 
itself and which must be penetrated 
before: the metal can be attacked by 
oxygen, the rust-producing element in 
the atmosphere. The tests of the com- 
pany proved that the Parker Process 
would do all that was claimed for it. 

This process will not only add to the 
long life of the “Range Eternal,” the 
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company states, but will give perman- 
ent beauty to the top. Discoloration 
can easily be removed by brushing off 
the stain with a wet cloth and then 
rubbing a little with a rag moistened 
with Parker “Velvet Top” finish. The 
tops are thereby given a rich, velvety 
black appearance. 


Martin-Senour Advertis- 
ing Bulletin 


The Martin-Senour Company, Chi- 
cago, Montreal, Winnipeg and Lin- 
coln, has recently sent out an adver- 
tising bulletin illustrating the Martin- 
Senour dealer helps for 1917. In this 
new bulletin special attention is di- 
rected to the following items: an 
enameled agency sign that links the 
store displaying it to the general ad- 
vertising; a window trim and cut-out; 
a display stand which features “Neu- 
Tone,” a flat washable wall paint; a 
display stand for floor paints; attrac- 
tive hangers for the various finishes; 
counter display stands; cross-road 
signs for dealers’ use; advertising um- 














Illustrating the new reservoir on the 
“New Perfection” oil stove 
brellas; painters’ caps and fence signs. 
This company also stands ready to 
offer suggestions to dealers for the 
betterment of interior and window 
displays and for the origination of 
any special advertising features. A 
sales promotion department is kept 
for this purpose which is at all times 
at the service of Martin-Senour deal- 

ers. 


1917 Fisk Bicycle Tires 


The Fisk Rubber Company, Chico- 
pee Falls, Mass., has recently an- 
nounced to the trade five new bicycle 
tires for the 1917 season. 

Chief of these new tires are the 
Fisk cord “Non-Skid” and the Fisk 
cord “Road Racer.” These cord tires 
are designed primarily for ease in 
riding. The strands of each ply run 
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“‘THERE’S THE BEST GARAGE DOOR ARRANGEMENT”’ 


That is what every autoist says who has 
equipped his garage with our 


No. 435 R-W SLIDING-FOLDING 


(Pacented) 


GARAGE DOOR OUTFIT 


and what he says is convincing to his listeners because he has no axe to grind. 
Here are some reasons why he is satisfied: — 


—can use three, four, five or six doors to close opening. 

—the doors fold and slide inside the garage. 

—the doors so installed occupy less room when open than single doors. 

—makes a weather-proof and tight fit when closed. 

—the doors fit flush with the jamb and in the center, no lap, ‘so keep 
the cold and weather out. 

—doors will not sag, being hinged to jamb and supported on outer 
edge by hanger which slides in trolley track. 

—will not warp at top as will a wide door. 

—permits use of all or part of opening at any time. 

—with five or six door outfit provides a front entrance door. 

—allows the use of narrow doors up to three feet wide, which can 
be plain or paneled to match residence. 


You put a salesman, for you, on the job every time you sell an outfit. 
Get started, sell one outfit, watch them work. s 
Write us for help. 


“A ich ds Wil Branches: 
a NEW YORK 
Hanger ar co CHICAGO 


For BOSTON 





me MANUFACTURING Co. PHILADELPHIA 

y ST. LOUIS 

Door AURORA, ILL.U.S.A. Tt MINNEAPOLIS 
INCORPORATED = 1880 -1903-1910 LOS ANGELES 


That Slides’’ Richards -Wilcox Canadian Co., Ltd., London, Ont. SANFRANCISCO 
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in the same direction.. There is no 
cross weave or filler to lessen the re- 
siliency, each thread being stretched 
around the tube in such a way as to 
yield at the slightest touch. The 
“Non-Skid” has a light-red side wall 
with a heavy black tread of the same 
design as the regular “Non-Skid.” 
The cord “Road Racer” is a coal black 
special light weight tire of cord con- 
struction, designed for light, easy 
riding, rather than for exceptionally 
long and strenuous service. It is for 
use in road racing and boulevard 
riding. ; 

The “Premier Tough Tread” is 
made of excellent grades of rubber 
and fabric, and is finished with a 
heavy non-skid tread of tough black 
rubber. The side walls are of white 
rubber. The “Premier Gripfast” is a 
two-ply tire with white side walls of 
“Premier” rubber. It has a medium 
weight, sure-traction tread of long 
wearing black rubber. The Fisk “66” 
road tire is described by the company 
as a first-class product, light in 
weight and sturdy in construction, and 
that will give exceptionally long 
service under all conditions. The side 
walls are of white rubber and the 
finely corrugated tread of pure red 
rubber combined with high grade 
fabric makes the “66” road tire espe- 
cial!y suitable for all ordinary riding. 


« Kaxo ” Shoe Brush 


The Tube-Brush Company, 145 Main 
Street, Cambridge, Mass., has recent- 
ly placed upon the mar‘et the “Kaxo” 
shoe brush which contains in one 
article, polish, dauber and polisher. 

This new article consists uf a brush, 
half of which is composed of bristle 
and the other half of which is a lamb’s 











The “Kaxo” shoe brush 

wool polisher, and a metal cover 
that slides over the back of the 
brush and which contains a tube of 
polishing paste. This metal back is 
held securely in place by means of a 
catch. 

When the cap is removed from the 
end of the tube, the polish can be 
forced out by turning the key on the 
side. A little is placed on the tce of 
the shoe and the polish rubbed thor- 
oughly over the entire surface of the 
shoe. The bristle end of the brush 
is used for this purpose. The polish- 
ing is then done thoroughly with the 
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Three Fisk bicycle tires for 1917. 


From left to right, the 


“66,” the “Premier 


Gripfast” and the “Premter Tough Tread” 


bristle end until the shoe is fairly 
well shined. The finishing touches are 
given with the lamb’s wool polisher. 

After the entire contents of the 
tube has been used a new tube can be 
purchased for 15c. and inserted in 
the handle ready for use. The retail 
price of the “Kaxo” shoe brush is 50c. 


‘‘Instanto” Automatic 
Knife Sharpener 


W. Jackson & Co., 302 New York 
Life Building, Chicago, Ill., is mar- 
keting the “Instanto” automatic knife 








The “Instanto” automatic knife sharpener 
The little cut at the left shows the align- 
ment of the wheeis 


sharpener, which, according to the 
manufacturer, will quickly put a fine 
edge on butcher knives, kitchen 
knives, carvers, etc. 

The “Instanto” automatic knife 
sharpener is made of two fine quality 
corundum wheels that automatically 
adjust themselves to any knife blade. 
The knife blade is simply passed back 
and forth between the two wheels, a 
little pressure being applied at the 
same time. 


Pennsylvania Lawn Mower 
Advertisements 


The Pennsylvania Lawn Mower 
Works, Inc., Philade!phia, Pa., have re- 
cently issued a new booklet of news- 
paper electros and advertising sug- 
gestions for Pennsylvania quality lawn 
mowers. Because of the fact that, 
though most dealers are competent to 
write their own advertisements and 
printed matter, they have not always 

















Corbin surface bolt cataloged as No. 1580% 


the time and because difficulty is often 
found in securing the right kind of 
cuts, this concern has offered a wide 
selection of strong, carefully written 
advertisements. The electrotypes of 
the illustrations only are furnished. 
Any printer can easily follow the 
style and any changes in space or 
copy can be made to suit the dealer’s 
individual requirements. These sug- 
gested advertisements are single col- 
umn by 8 in., and double column by 
8 in. A page in the front of this new 
booklet sums up a number of the most 
important selling features of the 
Pennsylvania lawn mowers. 


“Royal Chamipion” Trace 
Buckles 


The North & Judd Mfg. Company, 
New Britain, Conn., is presenting to 
the trade a “Champion” pattern trace 
buckle known as the “Royal Cham- 
pion.” The buckle is standard in 
every way and, according to the man- 
ufacturer, will fit any condition which 
the old-style “Champion” may have 
created. Further than this, the com- 
pany states, this buckle gives addi- 














The “Royal Champion” trace buckle. A 
phantom view of the trace itself is given 
to illusirate the construction of the Luckle 


tional value for the user, as the un- 
derplate upon which the trace rests 
gives it the support needed to elimi- 
nate the breakage prevalent in traces 
where old-style “Champion” buckles 
are used. 

The bail is of sufficient length and 
the curve so designed as to prevent 
the hame tug from pressing against 
the heel of the frame and thus becom- 
ing worn when in use. 


Corbin Surface Bolt 


P. & F. Corbin, New Britain, Conn., 
have recently announced to the trade 
a new surface bolt known as No. 
158014. 

This bolt is made with cast-bronze 
knob, guides and strike, and with a 
wrought-bronze rod %4 in. wide. The 
width over all is 1% in. It is made 
in 6, 12, 18, and 24-in. lengths. 

Another bolt, known as No. 3580, 
is manufactured with the same rod, 
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Famous “Ten-Ten 
Watershed Track 


and Hangers 


ANOTHER INSTANCE OF A-P SUPREMACY 


The “Ten-Ten” door track is bird, ice, snow, dirt, rust. 
rain and weight proof. It is simple in design and strong, 
being made from one steel blank without rivets or welds. 
Because of the cylindrical wheel tread and watershed 
extension, the tandem-type hangers operate with least 
possible friction. No service too hard. No door too large 
or too heavy. The only perfect watershed providing the 
swingout feature by the frictionfess tilting of the hi inger 
wheels on the rounded tread of the track. Allows 4% 
feet swingout on a 9 foot opening. 


“Satisfaction in Hardware” 


Ten-Twelve"™’ Ad- 
justable, In and Out 
Jp and Lown 


No. ** Ten-Ten”™ Ne. °“ 
Adjustable In 
and Out 


The Gigantic Press used for making 
Famous 1010 Track 


Since our first monthly shipment of 55.000 feet of 
No. “Ten Ten” track, each month has witnessed an 
increase until we have been obliged to increase our 
Y acity to an annual output of over four million feet. 

e now operate one of the largest power presses in 
a world. This wonderful press, especially constructed 
under the supervision of our engineers, is built of the 
highest grade steel and can produce 1500 feet per hour 
It is one of the huge presses behind the “Ten-Ten” 
track. Th’s track weighs 2'4 1b. per foot. Compare 
it with others 
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but with cast-iron knob, guides and 
strike, and with a rod made of a 
wrought steel instead of bronze. Both 
are packed 1/3 doz. in a box. 


Dayton Sprinkler 


The Dayton Irrigation Company, 
Dayton, Ohio, manufactures the Day- 
ton rotary and oscillating sprinkler. 

All working parts of the Dayton 
sprinkler are made of high-grade 
brass, aluminum and German silver. 
It is adjustable to all conditions and 
requirements. The nozzle is adjust- 
-able not only to the size and kind of 
stream, but also to the radius of the 
stream or the area to be watered. It 
can be adjusted to operate in a com- 
plete circle or to oscillate like an elec- 
tric fan, making a half circle. The 
water consumption of the Dayton 
sprinkler normally adjusted and oper- 
ating at 40 lb. pressure is approxi- 
mately 1% gal. per minute. It will 
operate on as low as 20 lb. pressure. 


ders, ete., from the rain water as it 
flows from the roof, and will deposit 
this material outside the filter while 
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The Dayton sprinkler 


The lawn type illustrated retails for 
$6. An irrigating type fur mounting 
on pipe risers retails for $5. 


« New Perfection” Stove 


Improved 


The Cleveland Foundry Cémpany, 
Cleveland, Ohio, manufacturer of the 
“New Perfection” oil cook stove, has 
recently announced that these stoves 
in the future will be equipped with a 
new oil reservoir that is said to be a 
decided improvement over the old 
style. 

This reservoir consists of a glass 
bottle held in place by a metal frame, 
which is fastened to the side of the 
stove. The bottle is fitted with a 
wire bail or handle so that it can 
be easily filled without any of the 
oil coming in contact with the hands. 
After filling it is placed in the frame 
and inverted into the correct position 
by means of a hinge. A valve is pro- 
vided in the neck of the bottle to pre- 
vent the oil from spilling when the 
bottle is thus inverted and which re- 
leases the flow of oil when the bottle 
is again in position. 


Sanitary Filter 


Sanitary Filter 
Nevada, Ohio, has recently placed on 
the market the Sanitary rain-water 
filter, which, according to the manu- 
facturer, will separate all leaves, pine 
needles, bugs, worms, flies, soot, cin- 


The Company, 


The “Sanitary” filter 


the clean rain water passes on into the 
cistern. 

The water in falling passes through 
an oblique fine screen of metal which 
separates all refuse matter from the 
water. The filter is made entirely of 
metal, galvanized ingot iron, alum- 
inum, brass and solder, and is fin- 
ished with marine spar varnish. It is 
said to be strong and durable, rust- 
proof, frost-proof, self-operating, self- 
cleaning and sanitary. It can be in- 
stalled easily and requires no atten- 
tion once it is put in place. 

The filter is made in sizes to suit 
practically all conditions. The size of 
filter required is governed by the size 
of conductor pipe leading to the cis- 
tern. A cistern having a 3-in. spout 
will require a No. 3 filter; a 4-in. 
spout will require a No. 4 filter, etc. 
It is made in Nos. 2, 3, 4, 5 and 6, re- 
tailing respectively at $5, $6, $7.50, 
$10 and $15 each. 


Halladay Can Tipper 


The L. P. Halladay Company, 
Streator, IH., has recently placed on 
the market a little stand designed 
for use in tilting an oil can so that 
the contents may be poured easily. 
According to the manufacturer this 
stand will hold any 5-gal. can, either 














The Halladay can tipper 


square or round. It can be controlled 
by one hand with very little effort. 

This new stand is made entirely of 
steel. One is packed in a corrugated 
paper carton, knocked down ready for 
express or parcel post shipment. It 
can be assembled in a very short time 
ready for use. The retail price is 
$1.75. 
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Columbian Calendar 


The Columbian Rope Company, 
Auburn, N. Y., has recently sent out 
to the trade a handsome new calendar 
for 1917. The illustration is one of 
Admiral Farragut’s flag ship, the 
U. S. S. Hartford. The calendar it- 
self is of large size and the figures 
are easily read. On each monthly 
sheet is also the preceding and the 
following months in miniature. 


*¢ Giant ” Rope Meter 


John E. Chumbley & Son, 1008 
Stehlman Building, Nashville, Tenn., 
are distributing the “Giant” rope me- 
ter, a device for use by retail dealers 
in measuring cord and rope. 

It is solidly constructed of metal 
and is mounted on a wooden base. 
Rope of any size from % to 1 in. can 
be measured by means of this meter. 
The rope is threaded through a hole 
in the side of the meter. A spring 
tension holds the rope tightly against 














The “Giant” rope meter 


a cog wheel which is geared to the 
indicator shown in the illustration. 
This indicator shows accurately the 
number of feet of rope that have 
passed through. A little counter in- 
dicates the tens and hundreds of feet. 
Moulding, weatherstrip and chain can 
be measured equally as easily and as 
accurately as rope or cord. 

The price of the “Giant” rope meter 
is $5. 


Black Sheets and Special 
Sheets 


The American Sheet & Tin Plate 
Company, Frick Building, Pittsburgh, 
Pa., has recently issued a 28-page 
catalog of black sheets and special 
sheets. For the convenience of the 
trade, such fihishes as are of special 
qualifications have been grouped un- 
der the industry responsible for their 
origin. These, however, have a gen- 
eral application and are not neces- 
sarily limited to particular fields. 
Brief descriptions are given of the 
various kinds of sheets and illustra- 
tions of some of them showing the 
manner in which they are marked. 
Tables are printed giving the weights 
of American painters’ roofing and 
siding, U. S. gage, thicknesses of steel 
sheets, bundling table of black sheets, 
ete. 


H. C. C.ippincer, Shippensburg 
Pa., has recently installed new ma- 
chinery for the manufacture of web 
bar cotton cord fly nets. The i- 
stallation includes electrically driven 
sewing machines, ferrule machines 
and other appliances. 
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The Minute 
Demountable 


Wheel 
For Ford Cars 


It’s a certainty that every Ford owner will be inter- 
ested in seeing a demonstration of the wheel that 
enables tires to be changed on the darkest, storm- 
iest, coldest night, as aa as in sunshine in race 
track speed. 

It’s equally certain that once he has seen this demonstration, 
how you change tires in sixty-seconds, with your eyes shut, 


he will want his Ford equipped with the Demountable Wheel 
in preference to any fotm of demountable rims. 


You can Demonstrate these Facts 


Mr. Dealer, just as soon as your allotment arrives. Get after 
your jobber for it—Then we help you with advertisements in 
the big national magazines. 































Four Minute Wheel Hubs— 
-' to replace Ford Hubs 


This is the equipment: One wheel to carry extra tire already 
inflated—(tire not supplied) one extra flange, one wrench, 
four Minute hubs front and rear, to replace Ford hubs. 


Price Complete $30.00 


(H-S} Letts Manifold Heater 


For Ford Cars—is guaranteed to give from 20 to 40% more 
mileage in gasoline, to reduce carbon 50%, lessen spark plug 
troubles, to make a cool, even, smoother running engine. The 
heater is a two unit chamber enclosing intake, heated by tube from ex- 
haust, easily taken apart to clean which is an essential feature for the suc- 
cess of any manifold heater. Summer driving-comfort in Winter, 
a cool, even pulling quiet engine in Summer. No more “‘boiling’’ 
radiators. Style B for the Chevrolet also ready. 


Price $6.00 
S now typify in the Ford owner's mind highest 
Gis} Raper Farts quality in waterial and workmanship and perfect 
iting parts. o ro the Jobber. 


Dealers—Ailll the above are sold only through [H-S] Jobbers. Get in touch with 
the nearest [H-S] jobber for your allotment. Booklets on the Minute Wheel and the 
Letts Heater will interest you as will our price list of [H-S] Repair Parts. Send for all three. 


' HILL-SMITH METAL GOODS COMPANY 


MANUFACTURERS OF MOTOR PARTS AND ACCESSORIES 


REPAIR PARTS FOR THE FORD AND OVERLAND CARS 
BOSTON, MASS. 
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Single and Double 
Ignition Plugs 


The Power & Efficiency Company, 
Trenton, N. J., has recently made de- 
cided changes in its single and double 
ignition plugs. The most marked 
change being the use of a heavy stone 
material for insulating purposes 
known as “Stone Adamant,” which is 
said to be much tougher and stronger 
than ordinary porcelain. 

In a sing.e plug single sparking 
points are used instead of the former 
multiple point style. The double igni- 
tion plug is simply a plug in which 
both electrodes are insulated so that 
the current passes from the magneto 














A double and a single ignition spark plug 
made by the Power & Efficiency Company 
through an electrode over the spark 
gap and out through the other at the 
top of the plug without grounding. 
This plug is placed over the intake 
valve of a T head motor and a regu- 
lar single plug over the exhaust valve. 
Two simultaneous sparks are ob- 
tained in each cylinder at every ex- 
plosion. 

The price of the double plug is 
$1.50 in brass and $1.25 in steel. The 
price of the regular single plug is 


$1. 


Thermoid Catalog 


The Thermoid Rubber Company, 
Trenton, N. J., has recently published 
a new catalog of Thermoid automo- 
bile products. It is a well-illustrated 
and printed 32-page booklet describing 
among other things Thermoid hydrau- 
lic compressed brake lining, “Braid- 
oid” brake lining, asbestos brake and 
clutch blocks, cone clutch facings, 
clutch disks or rings, packing, gaso- 
line hose, radiator hose, air pump 
hose, gas tubing, fan belts, rubber 
spring bumpers, rubber mallets, 
tubing, pedal pads, Thermoid tires, 
inner tubes, garden hose, etc. 


Accessory Cabinets 


W. C. Heller & Co., Montpelier, 
Ohio, have recently announced to the 
trade a new line of cases especialiy 
designed for automobile accessories. 

The new catalog published by this 
company illustrates more than forty 
different units with drawers as small 
as 3 x 2 x 12 in. up to 24 x 8 x 24 in. 
to accommodate all classes of mer- 
chandise from the smallest line of 
goods such as bolts, nuts, washers, 
etc., up to the more bulky items such 
as tubes, chains, jacks, etc. Each unit 
is fitted with Heller’s patent steel 
drawers, with solid oak fronts, with a 
standard finish so that additional sec- 
tions or units can be purchased at 
any time with the assurance of a per- 
fect match. Separate bases and tops 
are furnished for these units so that 
by the addition of one or more sec- 
tions the combination can be expand- 
ed at any time. 

Any section unit can be furnished 
with any assortment of drawers de- 
sired other than those illustrated in 
the catalog at an additional cost of 
50 cents per section net, plus the 
difference of the cost of the boxes se- 
lected. Usually divisions are not re- 
quired owing to the large selection of 
sections containing small drawers. 
When required these divisions can be 
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One of the new Heller accessory cabinets 


supplied and are packed 1 doz. in a 
package. When the divisions are in 
sets consisting of two thin wood sides 
scarred with five slots, with five thin 
wood cross divisions to slide in the 
slots, they are known as kits. They 
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are used to divide the boxes into small 
compartments, generally from two to 
six compartments to a box. Boxes 
can be provided also with a good cross 
division or with steel divisions running 
lengthwise. 


Cabinet for Puncher 
Plugs 


Stevens & Co., 375 Broadway, New 
York City, has recently originated a 
new display cabinet for the Sampson 
“Featheredge” puncture plug trial 
kit, which retails for 50c. The color 
scheme of ‘this counter cabinet is 














new display cabinet for Sampson 
“Featheredge” puncture plugs 


orange and black. It is equipped with 
end pieces which support the cover 
and which have pockets for holding 
circulars. Twelve kits fill the cabinet. 
It is supplied free with an order for 
1 doz. or more kits. 


Hoover Commercial Truck 


The Hoover Wagon Company, York, 
Pa., has recently brought out the 
Hoover worm-drive standard commer- 
cial truck with a capacity of 1250 
to 1500 lb. 

It has a four-cylinder engine with a 
three-bearing crankshaft. The lubri- 
cation is a combination force feed and 
splash with a plunger pump and sight 
feed located on the dash so that the 
operator can see at a glance whether 
the oil is circulating or not. A thermo- 
syphon cooling system is used, which 
is further:assisted by a four-blade fan. 
The carbureter is of the float feed, 
adjustable type, with starting control 
or choker located conveniently on the 
dash. The worm and worm wheel at 
the rear axle are built in the axle 
housing, although both are accessible 
and can easily be removed for inspet 
tion. The driving shafts are seml- 
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For all-round satisfaction to yourself and your trade you 
ought to be selling 


‘Chemically Correct” 


AUTOMOBILE ACCESSORIES 


A diversified line that offers all kinds of short cuts in repairing and adds 
to the efficiency of both the motorist and garage man. 
Sold in lithographed, pumpkin colored cans that display well on counter 
and shelf. 
Write for Catalog. 


THE NORTHWESTERN CHEMICAL CO., MARIETTA, OHIO 





















































SE-MENT-OL 


The Original Self-Acting 
Radiator Cement 








Gaining in fame every 
day, because it is nation- 
ally advertised, and be- 
cause it 


*““FINDS THE LEAK 
AND, 
FIXES IT’’ 


Should be in every motor- 
ist’s kit. 
Retail Price, 75ce. 


THE NORTHWESTERN CHEMICAL CO. 
Marietta, Ohio 
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floating and allow the rear wheels to 
be removed easily. Ample provision 
has been made for lubrication of the 
differential and worm gearing. The 
front axle is of large size and is of the 
I-beam type with taper roller bear- 
ings. The truck is equipped with heavy, 
durable springs. The frame is made 
of pressed steel, carefully designed for 
strength. The width of the frame at 
the widest point is 35% in. and is 
drawn in at the front which permits 
short turning of the front wheels, and 
which at the same time, on account 
of the width in the rear, allows the 
rear springs to be placed out near the 
rear wheels, giving a large carrying 
capacity to the rear axle. The gaso- 
line supply tank is situated on the 
right-hand side under the chassis. A 
Carter automatic gravity feed tank is 
also used. Every chassis is equipped 
with front and rear fenders. The 
equipment consists of oil, dash and 
tail lamps for oil, hand horn, tool 
equipment, spare rim, spare tire 
carrier, rear license bracket, and hub 
odometer. The wheels are painted 
canary yellow and the balance of the 
chassis black. Commercial bodies can 
be had for any requirements. 


Model 3 “Long” Horn 


The Edward A. Cassidy Company, 
Madison Avenue and Fortieth Street, 
New York City, is directing the en- 
tire sales policy of the new model 3 
“Long” horn, which has been placed 
on the market to retail at $3. 

The exceptionally compact mech- 
anism of the model 3 horn is of a new 
and improved design. It is mounted 
as a unit on its own bedplate, which 
reduces to a minimum the possibility 
of the bending or buckling of the vi- 
brator shaft and which insures 
rigidity and the proper alignment of 
the working parts. The gear train is 
so arranged that it can be operated 
easily from the initial application of 
power throughout its range of action. 
The arrangement allows the shock 
and strain of impact to be equally 
distributed through the several gears. 
This feature prevents the vibrator 
shaft from being subjected to sud- 
den shocks or strains. 

The model 3 “Long” horn is fur- 
nished with either the long or short 
bell or projector so that it can be 
used on either automobiles or motor- 
cycles. 
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The Hoover Commercial Truck 


“Oro” Automobile Jack 


The Au-To Compressor Company, 
Wilmington, Ohio, has added to its 
line of. automobile accessories the 














The “Oro” qutomobile jack 
“Oro” automobile lifting jack. It is 
handsome in appearance and is very 
well made. The body is massive and 
is rigidly reinforced. The moving 
parts, according to the manufacturer, 
are accurately made and_ operate 
smoothly and freely. 

This jack has a projecting heel that 














The new “Long” horn, Model 3, illustrating both the long and short bell 


can be adjusted to accommodate prac- 
tically any load that is suspended too 
low to permit the use of the top bear- 
ing. This feature was especially de- 
signed for use on automobiles the 
axles of which are so placed or so 
complicated by under suspension and 
tie rods as to make an ordinary lift- 
ing jack difficult to use. 

The “Oro” lifting jack is double act- 
ing. The ratchets engage the pawls 
with a secure grip. By a special ad- 
justment of the company’s own design 
the arm of the jack automatically 
drops to its lowest adjustment as soon 
as the pressure of the load is relieved. 
The handle of the large size “Oro” 
jack is extra long and is adjustable to 
provide additional lifting leverage and 
to enable the operator to work advan- 
tageously in places that would be im 
accessible with a short handle. This 
handle, which is made of metal, cam 
also be used as a tire tool. The jack 
is finished in green. 

The “Oro” automobile jack is made 
in two sizes: No. 322, for 1 to 2-ton 
cars, which lists at $2.25 and No. 323, 
for cars over 2 tons, which lists at 
$3.75. 


Lane Handle-Control 


Truck Jack 


The Lane’ Brothers Company, 
Poughkeepsie, N. Y., has brought out 
a new handle-control jack for use on 
trucks weighing up to 3 tons. It 
weighs 27 lb. complete, stands 12 in. 
high, lifts 6 in. and is fitted with 4 
48-in. folding handle. : 

As in the smaller sizes of “H-C 
jacks, the handle is securely held in 
the socket by a spring catch. In 
operation the handle is first unfolded 
and pushed into the socket as far a8 
it will go. The jack is then pushed 
under the load by means of the handle. 
The extremely long handle allows the 
operator to remain at a safe distance 
from the car while using the jack 
and to work comfortably. The length 
of the handle gives great mechanical 
leverage. The usual pumping motion 
raises the lifting bar. 

In order to lower the car the handle 
is drawn back a little. The pumping 
motion then lowers the rack bar no 
by notch. As soon as the load 18 ei 
tirely released the lift bar drops auto- 
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matically and the jack may be re- 
moved from underneath the car by 
means of the handle, whith is still se- 
curely attached. The handle is then 
released by pulling out on the spring 
catch on the under side of the socket. 
The jack in use may be reversed as 
often as desired by merely pushing on 
the handle or pulling back on it. 

A locking device has been provided 
in the handle joint to hold it rigidly 
open when in use. In the event of 
an obstruction the lock can be slipped 
between the two parts, which raises 
the operative end of the handle several 
inches higher, due to the fact that the 
opening of the joint is smaller. The 
price of the new jack is $10. It will 
be exhibited for the first time at the 
Chicago and the New York automo- 
bile shows. 


Picard Electric Parts 
Cabinet 


A. J. Picard & Co., Inc., 1719 Broad- 
way, New York City, has placed on 
the market a dealer’s cabinet for the 
handling of electrical automobile 
parts. 

The nine-drawer wood cabinet, cov- 
ered with black imitation leather, 














The Picard cabinet for automobile electric 
parts 

contains ninety-five connectors and 
twelve switches. A chart on the side 
of the cabinet facing the customer 
contains clear photographs of each 
article, showing its number. On the 
salesman’s side each drawer is la- 
beled with prices and numbers. The 
cabinet contains goods amounting to 
$32.80 at retail selling prices. 


“Simplex” 


The L. P. Halladay =Company, 
Streator, Ill., has recently announced 
to the trade the Halladay “Simplex” 
bumper, which is sold with either a 
1%-in. and 2-in. channel, diamond 


Bumpers 
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The Lane handle-control automobile truck jack 


channel or full diamond bar or with a 
2-in. round or spring bar. The fit- 
tings are made of hard baked black 
japan. The bars are finished in black 
japan or in buffed nickel. 

Attachment is made by means of 
two stirrup clips that pass outwardly 
over the bumper connection and which 
are bolted at the bottom. This at- 
tachment is easy to apply and is said 
to be perfectly rigid and reliable. 

The plunger mechanism is entirely 
enclosed. It comprises a plunger rod 
surrounded by an extra heavy Vana- 
dium steel spring, both of which work 
within the tubular frame connection. 
The springs are said to be secured in 
such a manner that they cannot loosen 
or rattle. The attachment between 
the bar and the plunger head is made 
by means of a single invisible bolt 
which is locked in place. The head is 
so designed that in case of a blow no 
strain is placed on the bolt. 

The “Simplex” bumpers are fur- 
nished, unless otherwise specified, with 
clamps suitable for frames up to 1% 
in. in width. Special clamps can be 
furnished when requested for frames 
up to 2% in. in width. 

This company has designed two at- 
tractive display stands for bumpers. 
These are made to hold either a single 


. bumper or a number of designs. They 


are solidly constructed of steel and 
beautifully finished. Full informa- 
tion regarding these special display 
stands can be obtained from the manu- 
facturer. 


THE W. A. WALKER Mrc. Com- 
PANY, Racine, Wis., manufacturer of 
automobile jacks, accessories and 
parts, resumed operation in its new 
plant at North Michigan and Hamil- 
ton Streets, Jan. 2, which provides 
36,000 sq. ft. of floor space and cost 
$50,000. The company is increasing 
its force of 100 men to 150. W. A. 
Walker is president; M. H. Walker 
vice-president, Willard T. Walker, sec- 
retary and treasurer. 
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At the left 


is the Halladay ‘ page gl bumper. 


A euoeny stand for a single bumper 


shown at the right 


‘«‘ Giant ” Searchlight 
Mirror 


J. H. Faw, Inc., 41 Warren Street, 
New York City, has recently per- 
fected an adjustable detachable mirror 
for use with the “Giant” searchlight 
which this concern markets. This 
enables the dealer to carry separate 
mirrors in stock and equip lights with 
them or not as the customer desires. 
It is said to simplify the matter in 
making repairs, as a new mirror can 
be substituted if one is broken in- 

















The “Giant” searchlight equipped with 


removable mirror 
stead of returning the entire lamp to 
the factory. The retail list price of 
this new mirror is $1.50. 


AS AN INDICATION of the extent to 
which more automobiles are now being 
used during the winter months the 
experience of a large maker of radia- 
tor and engine robes is especially in- 
teresting. This concern contracted the 
first of last September for three times 
the amount of raw material for its 
manufacturing that was used during 
the preceding year. This entire 
amount of raw material was used by 
Nov. 1 and it is only with extreme 
difficulty that additional supplies can 
be obtained and then only in small 
lots. 


THE Vacuum OIL COMPANY, 
Rochester, N. Y., with general sales 
offices at 61 Broadway, New York 
City, has recently awarded additional 
compensation to a large number of its 
employees. All salaried employees re- 
ceiving up to $300 a month shared in 
this bonus. The reward was made on 
a sliding scale of percentage from 5 
to 25 per cent of the yearly salary ac- 
cording to the annual remuneration 
of the individual. 
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Sell 4 
Diamond 


Every automobile‘requires four tires. They 
should be Diamond Squeegee Tread Tires. 


In recommending Diamond Tires to his customers 

the dealer cannot overstep the mark. He does the pur- 
chaser a real service when he induces him to buy four 
Diamond Squeegee Tread Tires at the Fair-List Price. 


It is worth while for the Dealer to remember that very 
often it is just as easy tosell four tires as it is tosell one. 
The car owner who buys four Diamond Squeegee Tread Tires 
gets four times the benefit that one of these strong, durable, 
honestly-made and honestly-priced tires gives him. 
“hap This is a fact for the Dealer to emphasize. 


\ Diamond , 
\\)  Saeere Tines 


For Automobiles, Bicycles and Motorcycles 


Black Tread 
—Red Sides 


Factories: 


AKRON, OHIO 


Distributors 
Everywhere 
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N nearly every case an automobile is stolen 
within a very few minutes after it has been left 
by the owner. Delay is fatal in an attempted theft. 
And there is no inclination in the mind of any 
motor car thief to steal a Ford protected by the 


Thiefoil Ignition Lock 


‘‘The National Guardsman”’ 


The Thiefoil Ignition Lock opposes an obstacle impass- 
able in the limited time in which a thief has to work. It is 
a combination lock without dials and without keys. 
Operated in less than half the time of any ordinary com- 
bination or key lock with gloved or ungloved hand when 
the correct combination is known; without this knowledge 


Wea tches over it cannot be unlocked even through hours of effort. 


your! ORD The demand for Thiefoil Ignition Locks is only limited 


by the number of Ford owners you can reach. It’ is the 
cheapest form of insurance against theft that they can 
buy. And it is the one form they all want. The Thiefoil 
Ignition Lock can be attached to any Ford Car in a few 
minutes’ time. No changes in the wiring are required— 
no special tools. 


Price $3.50 


Your Jobber carries Thiefoil Ignition Locks in stock. We have 
prepared a ‘fill line of selling helps that we will gladly furnish i 
FREE. Don’t delay. Write us now—let us give you full information. 


The Caskey-Dupree Mfg. Co- 
Marietta, Ohio 
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Products, Assortmentsygand Selling Helps 








Automobile and Carriage Color Varnish 
TRIAL ASSORTMENT No. BC, 14 





re Eee epee 2qts. $1.60 $3.20 
1 Quart each Coach Blue and Brewster 
GUOUS bv ocbdee se decens ‘covccccc ed Gh 1.35 2.70 
DLW CORED. WEEE srcccvvccaceseceare 110 2,20 
2 Pints each Light Red and Medium 
OD  00000neceséeaceees eodeeees 4 pts. 85 3.40 
1 Pint each Coach Blue and Brilliant 
Green, Brewster Green and Perf. 
BE < wirvebbecn hake eeepucee 4 pts. 70 2.80 
Se GR ME, Cccccadecevetesesbhens -60 1.80 
2 Half-Pints each Light Red and Medium 
Rr eee 4% pts. 45 1.80 This Handsome Display Cabinet 
For Automobiles, Carriages, Store 2 Half-Pints each Coach Blue, Brilliant Showing Colors on Wood Dowels 
Fronts and Lawn Furniture. Green, Brewster Green, Perf. Yel- Free with Every Trial Assortment. 
BO Se bebeetetebccctacnkieséens 8 pts. 40 3.20 
2 Half-Pints each Coach Blue............ 35 « .70 
$21.80 
Less 30 per cent.... 6.5 
$15.26 





Kyanize Linoleum Finish 
TRIAL ASSORTMENT No. L-1o 











a. gO nee eee . $10.20 
pe a eS eee ere 3.60 
ee ME avsccacctercccyserauner 1.50 
$15.30 
Less 30% trade discount... ou xalew Gekawe: “eee 
, 
This Automatic Novelty Counter 
Makes the Old Linoleum Look $10.71 Display Free with Every Trial 
Better and Wear Longer. Lot. 





Black Dazzle Iron Enamel 
TRIAL ASSORTMENT No. BD, 73 


NN ADC bp cdecloventecccauaaa $2.70 
TONS og SE re eee eee 3.00 
err nee 3.60 
12% Pints at 1oc... a ; OT tt 

$10.50 
Less 30% trade discount........... viaitel> ae 
$7.35 





Order now. These goods sell during the winter 


For Stove Pipes, Iron Grates and months. Terms April 1st dating 60 days, or 2% 
All Iron Work Indoors and Out. 


: This Attractive Counter Stand, 
A Wonderful Seller. Discount April toth. case SP J ohn ll gaa with 


BOSsTON VARNISH COMPANY 


Fine Varnishes and Enamels 
Chicago Warehouse and Office Everett Station San Francisco Warehouse and Office 


519 West Twelfth Street BOSTON, U.S. A. 311 California Street 
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MISTOKLEEN 


Spray cleaner and 
finish preservative 











MISTOKLOTHS 


Always a clean Kloth 
for car and hands 











GREASE-in-TUBES 
Quick, economical, handy, clean— 
for grease lubrication 


Pe; 
MOTOR OILS & GREASES 
Highest quality to suit every 
wo 
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This mark is destined to become one of 
the strongest factors in the motor car 
industry. 


It identifies an exceptional line of motor specialties 
of the very highest quality, which is sold through 
dealers with the assistance of a most comprehensive 
national sales and advertising campaign. 


Crew Levick Company is the oldest and among the very 
largest producers and refiners of oil and manufacturers of 
petroleum’ products in the world. The motor specialties, 
which this organization now offers dealers for national 
distribution, include: 


MISTOKLEEN—A spray cleaner of the highest quality. 
MISTOKLOTHS—Ready-cut and conveniently packed cleansing Kloths in cartons 
of six to twelve each. 

GREASE-in-TUBES—The modern, handy, economical, clean means for grease 
ubrication, 

MOTOR OILS AND GREASES—Refined from the purest Pennsylvania Crude 
in grades for every purpose. 

Dealers who are willing and have the facilities to co-operate 
with us in the development of this tremendous campaign 
are invited to communicate with us promptly, as, owing to 
the extensiveness of these plans, complete distribution is 


being arranged more rapidly than usual. 


CREW LEVICK COMPANY 
2227-51 Land Title Building, Philadelphia 





New York Titusville, Pa. Hamburg Yokohama 

i Liverpool Frankfort-A/M Tokio 
San Francisco London Brussels Buenos Aires 
Baltimore Paris Calcutta Vi i 
Boston Kobe Rio de Janeiro 
Warren, Pa. 


<= 





Plant at WARREN, PA. 








Plant No, 2 at TITUSVILLE, P. 
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Current Metal Prices 


The quotations given below are for small lots, as sold from stores in New York City by merchants carrying stocks. 
As there are many consumers whose requirements are not sufficiently heavy to warrant their placing orders with manufacturers for shipment 
in carload lots a mills, these prices are given for their convenience. 


On a number of artieles the base price only is given, it | being impracticable to name every size. 


















































1RON AND STEEL— Os: OF cn scseviens adnenne Per Ib., 5.45 5.95¢ Planished copper, Ic per sq. ft. more than 
Bar tron and Soft Stee! Bars— - 28 bse ves bP odakc ke Per Ib., 5.50 6.00¢ polished. , 
: = Saat a = Epes . -Per lb., 5.70 —- Tinning, one een 3%c. per sq. ft. 
Refined iron: Per lb. No. 30 Per lb., 6.00 
1 to 1% in., round and ~eaet -. 3,60@ — , gis 3 'R, poe Pi $e o “ie opper Wire 
1% to 4 in. x % to 1lin.... . 3.60 @ 3.65¢ ussia, Planishe e. rice. 
Yt to 4 in, x % to 5/16 in...... 3.80 @3.85c Genuine Russia, according * assortment, eH, price as mill, small lots 40c, quantity 
. er Ib., 20 24 
posit s H. B. & S. Bar Iron, base Spey Satoh ethiatid: i: Maines Won? @22 Yac METALS— 
Burden’s best bar iron, base price. .4.30@4.35c Per Ib. A, 10¢; B, 9c net Tin— 
Norway bars, base price........... 7.00¢ N 22 ont bs Galvanized isi geraite, Oe ssc cieisvivicecinct Per lb., 46@47c¢ 
Soft steel: Nos. an Cr ED., O.OCS | BOF ccccccscccceccceeete eccereseees se I0@S52¢ 
¥% to 1% in., round and square. . .3.85@3.90c os tn b., _ ensten 

1 to 6 in. x OO ie veaeee ners 3.85 @3.90¢ NO. er Ib., 7. 

1 to 6 in. x % and 5/16 in. .3.95@4.05c | No, 27 Per lb., 7.30c | Lake SO rr Pere Per lb., 35@37¢ 
Rods—% and 11/16 in............ :'3.95@ 4.05c No. Per Ib., 7.50c ED so can ccs ce korea 4 6 Per Ib., 34 @35¢ 
Bands—1% to 6 x 3/16 to No. 8...4.10@4.15c No. 30 Per Ib., 8.00c eee ere Per Ib., 33 @34c 

Shapes— No. 28 gauge, 36-in. wide, 10c. higher. Speiter— 
ve i ti aed = 7 
Jemma net chenecte—t to 15 im....5.96@4000:] _ Sorengatnd Goatine--Gabreniens. Western ..cccccesscseeeeeees Per Ib, 14@ 6c 
: Y%-inch corrugation, per 10 over 
: - x % in. and larger........ 3.95 @4.00c flat “sheets. Zince— 
Sie, Oe 6 Ge. --.+-- rye? ber Corrugated Roofing—Painted No. 9 base, casks. Per It 
BSC Meee oe 56 WBacas sec 0 nee ss 4.10@4.15c o— aud er Ib., 22c 
ig to 24 7 3/16 in. and thicker, 2%: 7 corrugation. No. 9 base, open.. Per Ib., 224 
4.00 @ 4.05¢ ee 2 Bet ss senate’ — 100 sq. 2 a ietin aahiel we 
1 fe 4.10@4.15¢ No. 26.......... POP BED GG. Be vvceccees 4.50¢ 
: = 14 Lg %. prsiegn'ae pe ee rere re oe eS eee Por 100 06: Gt. oi cic ccndaee Qavion | eee Ned i» 8% @9e 
4 . ? i pAGCte yes beCORE WOME rye > Hy to Genuine iron Sheets— ye 2 Serece . 0 972 @10c 
Bo vcscccvcsvecnecccsese 5 p tae Mie ai 
% be $32 ia es rath te ae. 00 mab O60. ise ee Per Ib., 8.75 2%, 0. 96, WOMPOMNNEES 6 oc hese cccccce Per Ib, 31c 
TeZt: JO S/S Meverccece sai titi ichathcan ean stacn age agit ans Serer statis Per Ib., 9.00¢ el apt’ tepansaneesssenieness «+ v4 id 28 
: ey ey A NO ¥ CD ee ate ecsscersesrcoseseseoss er 25¢ 
saat x1 Tis" hire he ede Ali ret oye inating Per Ib., 9.508 Prices of solder indicated by private brand 
re) in, “3 x, spigot 4:08@4.10 Tin Plates— vary according to composition. 

1% to 244 X Vaeweecccscecverens +09 @4,10c American Charcoal Plates. 

1” to 4 “S| er rye or 094 Ahh cutecinads cialis Antimony— 

im, ORG larger... cccecccccsees .00@ 4. IC 14 rg er 8 eee ane 
Merchant Steel— Ix “4 a = soptnbshkp Neel need eng ix A SO OT 
Bessemer machinery ...........-.- 3. 85@3. Me Tok eee er ee eee . Asiatic (Chinese).......... -Per lb., Wa 20e 
gee Cale... eee eee eee eee ee eee eens PO IC Eee Perera: $9.60 Btemeth- 
TPE sve eeaeeserecenseeee eer eeenes Tc Sere Or ee aa Che 10.7 - 
Coechte cori ge EE ores @i.o0e American pode Plates—Bessemer ’ Per Ib. ....... teen e eee eweenaee $5.00@$5.50 
rucible spring Ste€l......+--++--. a 5 IC 14 x i, We WE 0.064i> ih Pobana danas cen 8.40 Aluminu 
Beat cast steel, base price in small fote. 99 We | IX 14 % 20......0eeccteecisecstecac 9:40 | No. 1 aluminum (guaranteed over 99 per cen 
Tank Plates—Steel— J American Terne Plates Rob.’ mill meer. re. ene 
Per. lb. IC 20 x 28 with an 8-lb. coating........ errr ©. Rak i Ns Fi oa kaos ohesnedlacscxcescss c 
ee. £ APPS ee TTT, 4.75@5.00c | IX 20 x 28 with an 8-lb. coating........ 15.80 
wee Pe ethuaerccot secure recen enn pee by bo Brass Tubes, Copper Tubes, Rods and Wires Old Metals— 
tier sereesva sche ebave se Rianofessurens have olden ah aneniis Dealers’ purchasin prices paid in New York, 
Sheets— = . ; which are still declining, are as follows: 
pce led because of unsettled prices of raw materials Conte oar hh. 
ue Anneate — and will only name prices to actual buyers. Copper, heavy and crucible o P3.00 
eM case bpavbadsnraceedseiee 4.50@4.65e Copper Sheets Copper, heavy and wire.................22.00 
A ee aa Ree ee er 4.55 @4.70¢ Sheet copper, hot rolled, 16 oz. (net from | Copper, light and bottoms............. 20.00 
ee. BE see shah sGavaadneked on 4.60 @4.75c mill), base price, per lb., 42c; net from stock, —, neevy EL > ee ee 14.00 
Gs Wanaka esc deuasnseeusomannnes 4.70@4.85c 44c base per lb. Oy TEE hd vGd od de desetinns cecvececes 10 00 
Box Annealed—Black. Cold rolled, 14 oz. and heavier, 1c per Ib. ad- | Heavy machine composition............. 18.00 
One pass, C. R. Woods | vance over hot rolled, No. 1 yellow rod brass turnings......... 15.50 
soft steel refined Polished, 20 in. wide and under, lc per sq. | No. 1 red brass or composition turnings <= 
se 2 Serre Per tb., 5.30 —_— ft. extra. Rane: MMI a clas cick Gta ive ne Siaw'y44. €0's 00 
Nos. 22 00 24... .cccceces Per Ib., 5.35 5.75¢ Polished, over 20 in. wide, 2c per ag. ft. | Lead, tem 2.6. . ccc sec cecscesccccceceses $50 
MG BS scvcesrecevecoss Per Ib., 5.40 §.85¢ extra. SEE uhdd GUA a oaks Ob oi ny vw nae oe 6.50 
PAINTS, OILS AND COLORS 

Animal, Fish and Vegetable} Of color f.o.b. whe. snaounese pease. wy botecesnn st .. es Brown, RE 5 cicicat 16.00@ 20.00 

Oils— on 22. 24.00 |Indian Red .....e.+++: 2 . ines alge 
Laneoat Raw, Carload lots. .93¢@—|Chalk, English... ton nominal | Venetian Red .........-- 10 @12 |Carmine, No. 40, bulk.. 4.75@ 5.50 

City, ‘five-bbl. lots and over .94¢@— o hee | anced ae nominal — _— ete ee eeee 4 o2; \Green, Chrome, ordinary. 9 @13 

hina Clay, Importec Sienna, Burnt .......... s 
tae _ vee: peas “8 ste a 08¢@ tmp ® ton 15.00@993.08 se el ) all see eeeenes +. oi |Green, Chrome, pure....40 @65 
2 Oo | ee 12.00@15 0 mber, MEME cc cccccces Ly 
belle, ig “inte a awe Cobalt, Oxide -@ ™ 1.00@ 1.05 |Chrome Yellow ........ 80 38 -— Paint, @ ton, 18,00@ 20.00 
Extra No eee sai o2| Whiting ........-..6.54. . ) 2 SS See Coes tee eee nile Saye te kG celia 14.00@18.00 
. . , Boat Commercial s.r ere i eth a eee “ 

Cotton seed, ag gahsd bb os et White and Red Lead, &c.— Ochre, American, @ ton. .20 ax 
. (wal as as 4 eof 82 vx. ers ..+-- “ Cents # ID. ge Golden, # b. °.3 q ou 
ellow, Summer, 3 — pf 
——. a “ Lead, English White in 011.12 @—| forelgn, Golden, ® desi 20 @ 3 

Yellow, Winte es Lead, ite Dry. 8 _ 

Tallow, ‘Acidless ....... “1.04@1.06] Putty, Commerctal— ete Ol White, 100 packs ne |Orange, Mineral, Bngiish..— @— 
~~ > Sponcon ee 77 @78 ages, OF OVer.......-. 9%@—| German ............ 12 a3, 
Northern Crude =! - |Im bladders ..... .$1 70@2.00 |Litharge, American, powdered. American ....... eoee-12 @IP 

Southern, f.0.b. factory.nom. 70 |In 1 ™ to 5 i tins. 3.30@4.00 94@—'r 

Light Strained y: 79 | @80 ed, Indie 7 @9% 

MOG wc cece ees at 

Yellow Bleached ..... 81 @s82 D Standard 8 100 Db. = on 

White, Bleached, Winter..83 @84 Zinc, 7 Red, Tuscan ......+.+.++ 25 . 
Cocoanut Ceylon spot ® .14%@15 Spirits, Turpentine— # Red, Venetian, # 100 m.. 2 @ 2% 

Yochin Imported, spot..17 @18 Paci. | american 9% @9%|Rose Pink ............. 30 @45 

Domestic . pagers 16 @16%\|In Machine bbls........ 56% @57 Red Seal (French proc.) .17%@17% d 
Cod, pacetie, Prime....76 @78 Green Sl, (French proc.).18 @18% Sienna, Italian, burnt an 5%@ 8 

SNL WE BNPMSRENEOGREISR 0+ th Oe ee 2 4 q 4 * “gews mezokl | 0 6. POWGOTOERD 3 accseecese 
Gan ha ‘Satialose White Sl. (French proc.)-18%@18%| Burnt jump 1... 2... a 
Porpoise body ......... a Gum Shellac— German Red Seal (French Italian, Raw, powdered. $, @ § 
Olive, denatured ....... 1.05@1.10 ® oe , RO ee ree nominal American, Raw ....-. =A 
Penn ae Prime ‘ss vense 1.00@1. Pi Diemont I 47 @47% eee Me oS. ove bodes nominal —_ Burnt and 2 @3 

alm, Lagos, spot @ ™..18 @13%| pine Orange |. ))) 2) °°: 4 Se ee rere nominal OWEEEOS «eer ereees “ 
x » i’ +a :ba ee be 8 @44 . ; 
“ acter A.C. Garnet.....2...1.:37 @3T% |Prench Red Seal ........ 16 @18__|Tale. French ... ton $15,000.06 
, utton ee ee eecces 45 merican ..-- on 
yma a bbls. :..12 Siz. e's Orange PAA eH @42 Green Seal ......eeeeeees nominal Italian ........ton 25.00@— 
_ ala i er ere i i) —_ 
Black, 3 29 Eravity, 600 Pe, e rs Ss tversavern seg 39 $3. Dry Colors— "Frenah 100  .90@1.19 

29 gravity, ante oe Tb tha allman ee adi Bnglish ie 100 i 1.0081 

MDE oc ncvscecsescs 3 14 z merican . 
Cylinder, light’ ‘Gitered | | 21 G26 Black, Carbon Gas.......14 @20 American.# 100 t No. 2 .70@ .75 
me filtered @19 Colors in Oll— Black, , ae ervece eeve $ 1s Umber Turkey, Burnt P 

raffine, high ‘viscosity. 129% @30 lack, TOP ceeeeceeves and Po ean a 6:6 4 

™.  |Black,; Lamp ........... -- i 
coe eS ote d siete ttt ine Mae ce 2” 30 |Binck’ — se Phe 4) 13 Geo Raw and "powdered. <a 4 
Red Paraffine 4......... 18 @19 =~y acotehs mene Mineral Blacks, @ ton...29 @30 Sew bunes a%@ 5 
~ ° . lue, MED coveserice an. ) a. 
Miscellaneous— Blue CY deacon war 1.50@1.75 Blue, Chinese ieeee Kawa 7°50 7° BAW ccccccecosscccess 3 plo 
ue, Prussian .........1.45@1.70/Blue, Italian .............- nominal | Yellow, Chrome, Pure... .25 
Banite, Foreign ®@ ton.$38.00@40.00 |Blue, Ultramarine ......40 nO Blue, Prussian, Domestic. .1. 60@1.75 ed ceecee 3B @ 8% 
Domestic, prime, white Brown Vandyke ........ 25 80 |Blue, Prussian, Foreign. . Oxide, B ee =0@1.00 
or floated, f.0.b. French Ochre .......... 11 13 |Blue, Soluble ........... 1. 1.3082, 00 | Vermition, English ......1 1.00 
works, eo ton..... 25.00@35.00!/Green, Chrome ||...) ...: 70 — 'Blve, Ultramarine ...... @40 GE oe Sc a cedsece 95+ 
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The Book That 
Guarantees its Prices 
in Wartime 





“OUR DRUMMER’ catalogue is the 
book that guarantees its prices in 
wartime. = 








Will 
tt 





It also is the book that has the goods 
behind it in wartime. 


When you order from it you know, 
regardless of the uncertainty of cost 
and supply prevailing in merchandise, 
that the goods will be billed to you, at 
the: NEW PRICES printed in the 
catalogue in plain figures. 


You know also, that instead of excuses 


for non-shipment, you will get the 
goods. 


The February Number of “OUR DRUMMER,” 
with its net guaranteed prices AND THE 
GOODS is in the mails. If you have not received 
your copy we will send you one on request — 
presuming, of course, that you are a merchant. 


BUTLER BROTHERS 


Exclusive Wholesalers of General Merchandise 


NEW YORK CHICAGO ST. LOUIS 
MINNEAPOLIS DALLAS 
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manufacturer are 


REVISED, JANUARY 9, 1917 


The prices named represent 
Very small 


er 
Current Hardware Prices 


GENERAL GOODS,—Goods which are made by more than one 
printed in /talics. 
those obtainable by the fair retail Hardware trade. 
orders and broken packages often command higher prices, while 
lower prices are usually given to larger buyers. 


SPECIAL GOODS—Quotations printed in smali type (Roman) 
relate to goods of particular manufacturers who request the 
publication of the prices named and are responsible for their 
correctness. They usually represent the prices to the average 


retail trade. 
able for large | 


—Contains the list prices of many 


lished in loose-leaf form and is kept up-to-date by a monthly 
pages, 7 x 10 inches. 
ADDITIONS AND CORRECTIONS.—The trade are requested 
to suggest any improvements with a view to renderi 
quotations as correct and as useful as possible to Retai 


subscription service. 472 


ware Merchants. 
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\~ } oa goods slightly lower prices are obtain- 
STANDARD LISTS AND DIRECTORY OF MANUFACTURERS, 


January 13, 


wo 
—_ 
a 


leading goods. It is pub- 
Price, $5.00. 


these 
Hard- 
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Aosusters—siina— 
H. B. Ives Co.: 
Upson’s Patent 
Window Stop— 
Ives’ Patent 
ives’ Stop Bead Screws and Wear 
CTS wo. 20% 


ADZES— 
Carpenters’, per doz.. 
Ship no rt go 
Railroad, per d 


ANTI-RATTLERS— 


Fernald M ‘f. Co, Burton ant 
ee doz. pairs, Nos. 
$1.00; 90¢; 3, 7T5¢; 4, $1.55 ; 


é. 
Wereaia Quick-Shifter, @ 
$2.25 sass. 00 


e 
.$2. 00@$2.2 25 


— 50@ 4 a4 


ANTI-SPLASHER — Dish Pro- 
tector— 

Durst Mfg. 
Duma 


ANVILS—American— 
Fisher & Norris: 

Hagle, @ 
Hunt, Helm, 


10., ited Rubber, per doz. 
65 


‘Ferris & Go. 
doz., $15. 00 
wes Rw Tor. ~ oe 
eter t Sons 
Pend 49 ID. we ise: 3 350 to 600 I. 13%¢ 
Anvil, Vise and Drili— 
Millers Falls Co., ea $21 


APRONS—Blacksmith’s— 
Livingston Nail Co.: 
Leather, Livingston list: 
Medium and Heavy Split... .1 
Mule 10% 


AUGERS AND BITS— 
evised list 
Ordinary Double Spur 
Jennings Pat., Bright. 
Black Lip or "Blued.... 
Boring Mach. Augers 
Bar Bits, 12-in. twist 
. A. Ives Mfg. Co.: 
Mephisto 
Irwin Auger Bit Co.: 
Auger Bits .. 
Asers ss Sets... 
L ennings 
ag 10, ext lip, standard list. St 
No. 30, standard list 
Russell Jennings’, wueneet I jist 


80&2 % % 
Lapance Jegiee Co. : st , t 
10: L Twis 

No. ig pe 20&10% 


. -50&10% 
-50&10 % 


No. 308 Cabinet Z Twist, 


Pexto Solid Center 
Progressive Mfg. © 
orstner 
Pugh's Black 
Smith & Hemenway Ca., 
Red Devil 
ons ae. Co. : 
Bat 


tra 
Jennings’ Pattern ‘ 
eel Patterns, iid BORE % 
Sta 50@50&10% 
Jas. Swan Co. : 
Auger Bits, No ) ‘o 
Twist, No. 4 50&10@ 60 % 
Jenning’s Pattern, No. 80.5 B0k 10% 
Jenning’s Pattern, Black, No. joe 
© 


Segaiag’e Pattern, Blued, No. 
Single Twist, rh 20. .50@50&10% 
Car Bits— 


Irwin Auger Bit Co. old list 
sagt 50810810 % 
Russell Jennings &\ Co 
Lebanon Machine Co. : 
No. 112 High Speed Z Twist, 
30&10% 
No. 812 Cabinet Z Twist, 
0&10 % 
Dowel Bits— 
Irwin Auger Bit Co.. 
Russell Jennings Mfg. 


Expansive Bits— 
©. B. Jennings & Co., Steer’s et. 


Russell Jountnee Mfg. 
2% in., $20.00 


%\|Best Grades ....++++++ 


Machine Bits— 
Russell Jennings & Co....50&2%% 
Lebanon Machine Co.: 
Combination Point 
Plumbers’ 
Lebanon Machine Co. 

No. 105 Reinforced High Speed 
Z Twist 50&10% 
Ship Augers and Bits— 

Revise 

Ship Augers 0&7 as 
Irwin Auger Bit Co. 

Ship Augers (old lst) 
Cc. KE. Jenningy « Co. 

L’Hommedieu's 

Watrous’ 
Lebanon Machine Co, : 

No. 118 High Speed Z Twist, 

30&10% 

No. 318 Cabinet Z. -40£10% 
Snell Mfg. To. 

Ship Augers ...... -40&10 % 

Solid Center . -40&10% 
" «+ .50% 


Single Bit, base weights, unhandled: 


First Quality 
Second Quality 
Double Bit, base weights: 
First uality 
Second Quality .... 


B ALANCES—Spring— 


Light Spring Balances..... 
Chatillon’s : 
Light Spring Balances 
Straight Balances 
Circular Balances 
Large Dial 
Jacobs Bros, Co., Inc 
Straight Spring Saienees. 40@50% 
Light Spring Balances. ..40@50% 


BALERS—Waste Paper— 
Davenport Mfg. Company: 
Schick Steel Bolers, No. 1, $38; 


Open Top, $95 


BARS—Cro 
Steel Coombare | 10 to 40 lb 


per Ib., 44%4¢ 
BASES—Porch— 
S. Cheney & Son: 
Zimmerman Patent 
BEAMS—Scale— 
Scale Beams 
Chatillon’ % No. 


BE LLS—Cow— 

Wrought Cow Bells...... nexus 
Hand— 

Polished Brass 

White Metal 

N tc kel Plated 


Miscellaneous— 
Farm Bells 
Church and School 
Trip Gongs 


BELT DRESSING— 
See Dressing 3elt. 


BELTING—Leather— 
From No. 1 Oak Tanned Butts. 
Belting, Butts 18 oz, and over... .35¢ 
Belting, Butts 16 oz. and over .40&54 
Belting, Butts 14% oz. and over, 
45&54 
Belting, Butts 13 oz. and over. — 
Second Quality, Sid 
Second many Shoulders. . 
Cut Leather Lacing, 
No. 1, new li. 
Lacing Sides, 
Raw Hide, a | 1 
17 sq. ft. and over.. 
Under 17 sq. f 
Rubber— 
Competition (Low Grade) 


Standard 
«+ 40&10&54 


Ky trictly 


per 


, gies 
4 


RLOCKS—Tackle— 
Common Wooden ... 


%\ Patent .... 


Gimiet Bitse— 
(See oii “s Gimlet Bits.) 
ollow Augers— 
Bonney Pat., per doz...$5.50@$6.00 





First 
A 





Blowers—F orge— 
Lazarus Mfg. Co.: 
Lazco, $25.00; 


BOBS—Piumb— 
Keuffel & Esser Co.. 


BOLTS—Anchor— 
Ankyra Mfg. Company 
Ankyra Anchor Bolts 
Ankyra Collapsing Tools 
Parker — Co. : 
Anchor ts or Screw ollie: % 


ss 0eeee 83% % 


Star Expansion Bolt Co.: 
beo Screw Anchors......70&10% 
Carriage, Machine, &c.— 
Common Carriage (cut thread): 
¥% x 6, and smaller 
Common Carriage (rolled thread): 
x 6, and smatier.......-35&54% 
arger or longer....sesseses = 
Phila., Eagle, $3.00 Me tases, 
Bolt Ends, Hl. PB. Nebeccocsece S08 
Machine (cut thread): 
% x 4 and smaller. .....s+e-- 
Larger or longer 
Door and Shutter— 
Wrought Iron: 
es $4 panned 
50&10& 54 


eeeeeeere 


Light 


BRACKETS— 


Wrought Steel .cccoseees 56G12%$ 
Atlas Mfg. Co.: 
Bradiey 

Griffin's Pressed Steel 
Griffin's Folding Brackets. 
McKinney Pressed Stee 
Stanley’s Pressed Steel. 50K 1: Sigaion 
Stanley's Folding Brac ke ts, 

37% &10&5% 
R. & E. Wrought Shelf........ 65% 


- 6045 to 6545 % 
60% 


40& 10% 


BROILERS— 


Wire Goods Co. : 


Broilers, Common 
Broiler, Sherwoods 


«+++ -60&10% 
40410 % 


BUMPERS—Barn Door— 


National Mfg. Co., No. 16 Barn Door 
Bumpers, doz. $1.50 


BUTTS—Brass— 


Wrought coccccccesNed 


se eee eee enee 


BRIGHT 
Light Narrow 


Heavy ..... ceveeen nee ss SESS B 


Spring Jap .... 
Spring Neck ... 
ave oseesaee becesdecetescee deem 


« I3YGS4 


Wrought Door 
Expansion— 
Ankyra Mfg. Company: 
Ankyra Anchor Bolts 
Ankyra Collapsing Tools 
Parker Supply Co.: 
Expansion Bolts ..... 
Lag Screw Type 
Machine Bolt Type.. 
Richards- Wilcox Mfg. Co 
Star Expansion Bolt Co.: 
Sebco & Star Expansion Bolts 
70&10% 


00+ OBES 


eer 


Stove Bolts . 


Common Iron .. 

Eagle 3 145G54 
American Screw Co.: 

Bay State, list Dec. 28, oe. 210% 

© 


Eagle Phil., list Oct. 16 “se 10% 
Norway Phil., list Oct. 84. ...75% 


Toggle— 
Ankyra Mfg. Company 
Ankyra Anchor Bolts 
Ankyra aay ey Tools 
Parker Supply $ 
Toggle Bolts . 
Star Expansion sid ‘Os Co: 
Sebco Toggle Bolts.. 


BORERS—Bung— 
Batespeine Mie. Odiccccccces - 2% 
an’s 


40£10% 
25% 


BORING TOOLS—Automatic— 


Millers Falls. No. 8, per doz., $11.27; 
No. 4, $14.09; lo. 8, 19.72; 
No. 45, 5.50. 


BOXES—Mitre— 
E. Jennings & Co -25% 
Millers Falls, New Langdon, size 1, 
$4.40; Langdon Acme, size 1, 
40; New Langdon, Imp. size 


Co. : 
“Interchangeable Locked Co’ 
each. 1, 9¢: 2, q1¢3 3. 
13¢; 4, 17¢; 5. 254; 7. 354; 
22. 18¢; 28, 20¢; 24, 25¢; on. 
40¢ 50% 


SPOOR RRO e ee eee 


rner. 


BRACES— 
Common Ball ........++ Levene! 4 
Cc. B. Jennings & Co... 
P. 8. & W.: 
Sweep 
Samson oper doze 
"$28 75 $29. oe 620.90 
7000. 22.75 23. 25.00 
. 21.50 24.00 
14.75 
13.25 


+: 10.15 10.60 11.00 





BRONZED 
Light, Narrow, Loose Pin....+ 2 
Light, Narrow, Loose Pin, Ball tS 
per doz. pair, 
4-in, 


1% 2% 
140 168 1.88 2.55 


road, per 100 pair 
4 4% 5 
$20.00 20.50 20.75 21.00 28.00 41.00 51.00 


3% 


3 y 
2.21 2.35 


Caces—sira— 


O. Lindemann & Co,: 
Japanned Canary 
Brass Canary 
Parrot Gna, 

Stand: 


CALIPERS AND DIVIDERS— 


Athol Machine Co.: 
Premier; A. M. O...... 


CALKS—Toe— 
i a Medium, 1 prong, per 


Heel— 


Biunt and Medium, 1 prong, per 
100 ib. $6.50 


CANS—MIIk— 
Sturges f Burn Mfg. Company: 
Stu “¥ eeraaneed Japacity 


CARRIERS—LIitter— 


Hunt, Helm & Fetris Co.......25% 


CARTRIDGES—Metallic— 
Black Powter, 22 Rim, $1.80. 


32 Rim, $3.30 Blank 
32 C. F. $6.60 Blank 


. Caps, Round Ball, $2.10. 
. F., 22 Short and 22 Long, Black 

and Lesmok 404 

22 Long Smokeless 

fall fhe 

esmok and Smokeless....-. 
Smokeless, .22 Short ved 
All other sizes 
C. F. Pistol and Rifle plus. «i 
Military and Sporting plus 
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ITS WEAR BUILDS BUSINESS 





Car Owners 


know 


THAIS SILVER EDGE 


OTORISTS easily identify genuine 
Raybestos brake lining—it has the 
Silver Edge. By this Silver Edge, 
they also identify the first-class hard- 
ware dealer who sells honest merchandise 
instead of the short-wear imitations. 
And mark this. The largest advertising cam- 
paign in the history of brake lining is back of 
Raybestos. It pays to handle a Nationally 
advertised article like— 





BRAKE LINING 





Your stock is constantly turning over. You 

make real profits, and what is more important, 

satisfied customers. . 
1917 will be another Raybestos year. The 

original asbestos lining will be in greater 

demand than ever before. May we give you 

the facts concerning the livest proposition in 

the lining industry? 


The RAYBESTOS COMPANY 


BRIDGEPORT, CONN. 


EEE a 
ME F £oo eo coer 
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Peters Ka ge CHISELS— COOLERS—Water— Slaw— 
B. B. Caps, Semi-smokeless Socket Framing and Firmer /|Cordiey & Hayes: Bluffton Slaw Cutter Co. : 
2. 10 net XXth Century No. 560 and No. “Ke, 9 Slaw me Vege table © utter. 
C. B. Caps, Semi-smokeiess. Standard List: 570, Mahogany, $12.00; 0, per doz. with metal box” 
2.65. net Socket Framing ...... 40@40& 104 NRE carb ga RE . $14.00 No. 1, per doz., $3.50: 
22 Short Somt- pew nen reteees $2 Socket Firmer ......++ 70@70&5%| No. 160 Mahogany, Dit ie $2.00: No. & ber gross, 
.22 Long, Semi-smokeless....... GED :.6cduneoreos bus 2. 25. os. 0, and 2, 
‘22 Long Rifle, Semi-smokeiess. . 5 +, A. ioe Mfg. Co.: 30% | Ne. 1504 Mahogany, $11.00; | ., extra 8% : gross lots. 
30 lo POIBTO «cee eereee eeeeeeeee i a a ie ae 11. = obacco— 
Cc. F. Revolver & Rifle........ +5%|C. E. Jennings & Co. No. 116A Mahogany, $9.00; { | Bnterprise ............. -25@30% 
©. F. Military & Sporing....+14% Socket Firmer Nos. 10 and 70, WIGS. obi srncscvevess 9.50 
™ ae 25&10%] 56° Mal 5 0 
ad M4 No.  5¢€ ahogany, 50; 
Socket Framing No, 15. on 25% White Pye int ‘ vi .. «$10.00 Disrensers—tiquia Soap— 
Pexto Firmer, Cabinet, ‘ocket, No. 16 Mahogany, 8.00 ; 's 
CASTERS— Batt ccccccnvvsevveves 70&10% OT ETRE a tia ecg ah ay: $8.50 es png BA : 
PROG 0 coc cvcvoveocsenst 4045 % Note: These prices are without slab $36.00; mee ga . 
Bed savcesecreeccrcseecenceaes 45% Swan's Socket Firmer.......70&10% | bottles. $27.00; No. 2 slab, $33.00: 2 
Plate wsvcccccsescecerersevnees 45%| Swan's Socket Framing.......40&5%|L. & G. Mfg. Co. No. 5 slab, $30.00: No. 3 [# 
Philadelphia .....cccceeesssvees 45% Galvanized Lined, side handles, wall” ater he 4 nat ie 
Slt RPE, Pieter, 50& 108 s Tanged— ee $1.50 1.75 2.25 2.15 350 $18.00; No. 3 wall $24.00. 
Fauitiess «Pivot Hearing), Tanged Firmers ..ceeecseeeeees 25% . hite Knameled Lined, Side DRESSING—Beit— 
a 50&55% | C. E. Jennings & Co., Nos. 191, 181 os" a a Jobbers’ Mfg. Company: 
Fibre ......-..+-++-+e++ 45450 % 25%) Gel. ot sip 8.50 4.75 600 Blue Ribbon Stick, @# ID... .. .20 
Glass (Insulator) DESO Te ach. $2.5 r¢ Paste, 5 & 10 ID. cans, @ ID. .24 
Leather wheel ....... » AD Swan’s ...... ee Agate Se ee Liquid in gal cans, @ xul-... 1.50 
DEE. orcccsesesdoseegeeen 5c ¢ . a 
EE weds cuesigee suaees 45% Bach: $4.00 4.50 6.00 7.50 9.00 DRILLS AND DRILL 
Schatz Mfg. Company: s STOCcKS— 
Acme Ball-bearing........--. 80% an Burn Mfg. Company: COPPERS—Solderinc— b 43¢ T@iat BB. Stochs. vcccececess. 
M. Bt. Schenck Co. : us Sturges Steel Churn, no mt i'n Lek eswee sees Te ese 44¢| Lwist Taper and Straight Shank.404 
Gem (Roller Bearing)........ cea No. 1, 5 gal. each........ $5.00 L "aes PRON dada 46¢ Small Wire, No. 53 and less..... 204 
a ee. ¥-4 Oa No. 2, 7 gal. each........ ree orem mee en veneer es Seb aes Larger than No. 53........ . 3348 
ale (Double Wheel) low list. .35% No. 3, 10 gal. each....... a CcoRD—Sash— Wood Drills for Braces......... 2 
ig = it: ib, £5¢) Specs Aatematic Delile, List, Oct. 
, Braided, White, Com. Nos. 8 7e Ratchet, Parker’s .. 2.22252 /.: 30% 
CATCHERS—Grass— CLAMPS— 12, 32¢; No. 7, 32¥a¢; No. 6, 3342¢| Smith & Hemenway Co., Inc. : 
Specialty Mfg. Co.: Patent Russia ....... ‘Ib. joe 2 ee ieeeyepeee 50% 
. = Athol Machine Co. lb. 42¢ 
na Emptying, Nos. 1, om10% Machinists’ and Tool Makers’. -25% ca a co Ne ae 56 DRIVERS—Screw— 
who ccercecvcccescecd lo ndia . Besesese sbDe, rs ' 
pany Bain, Nos Wd: 0G.10,% | Mame EC x [India Hemp, Treated... “ib. 174229] Goodell Auto, Lt Oot. 1, 1010, 
Easy crubdreneneverrene Carriage Mekers’ H. P. Screw. 35% rotons In ia, Twisted. 1b. 20@24¢ Hyfield Mfg. Company: 
5, REPRE TT : Pad ded, Nos. i " gy 3 Ry oy 
Easy Emptying, Nos. 14W a a cartinge Co. er kers wihnagigie % Drab Cotton, “ibe pause wrt = crete 3 
‘ = Carriage Makers’ Clamps, @ doz. Hemp, 75¢; Linen, OU; Millers Falls, @ doz., 
Terre O&:? ; 7 » , 
ponsapsyente Liab Saower ier” Bo. 22. 65-00 No. 18. .$8.50 ee wer; Oe +e $14.06; 12, $18.88: : 
> ; No, 14.. 4.5 No. 15.. 5.5) Os “ 6s: 21, 06; 19; 4: g 
Pa. Brawn Grass Catchers... .25% 16. 7:00 No. 17. 8:50 Massachusetts, White, ® ID 50¢ wenn os = $16 of ei 
No. 18..11.00 No. 19.:13.50] Massachusetts, Drab, @ Ib 65¢ Smith & Hemenway Co., Inc.: 
No. 20. .15.00 No. 22..17.00 Phoenix, White, Nos. 8 to BD TIE 6 608 coms 604% 06 . 50% 
CHAIN—Proof Coli— J. H. Williams & Co. : DD es <cvnekhe ¥002 84004 35¢ Swan's: “a 
Small lots, New York, per 100 B.: Machinists’, Agrippa n0b.0be ae 20% Silver Lake Mfg. “ : Nos. 7565 to 7568, 50&10%; 
American Coil Straight Link: Machinists’ Vulean ......... 20% Silver Lake, per Ip. . 3 White 7561, 60&10%; 7562, 70%: 
3/16 % 5/16 ¥&% 7/16} Hose Clamps, see Hose Attachments. $0¢; Italian” ‘Hemp, 75¢% — > 
$10.60 $7.00 $7.05 - $6.50 $6.35 Sa : E 
& 9/16 % y White, —_ 
ne % 37° $7.40 $750 CLEANER—Automobile— Silver Lake, Drab, 50¢; ‘ise| = AVES TROUGH at 
. << co M Ms : x 8 to 2 Galvanized Steel ........45.. 70& 10% 
1 1%4&1% The Wonder-Mist Company: maepetene, Braided, Nos. Galvanized Charcoel I ry 
$7.40 $7.50 Wonder-Mist Automobile Cleaner, 85¢; 7, 835%¢; 6......6+- 36% Copper TOR + oe one - 
American German Pattern Coil 1 gal. with sprayer. ..$3.00 ‘ P a ve ee 859% See also Cunductor— Pipe ‘and Ki 
6/0 £0 O. ccccescvccccceceseses % gal. with sprayer.. 2.00 [,,| Tinned 25 ft. Cotls.....+--..- eg) ROWS. 
ostsecvoecovesesovoeesd 1 gt. with sprayer.... 1.25 >©° 25 yd. Cous....-++eeeee 80610552 
Pe erry . 2 Saree epeta 50 [Si Gilt 25 ft. Coils....seeeeeeee 70& 10% ELBOW N 
S AND SHOES— 
ee err 6u% os See eae .25 Full Length ....ccccees gos seen: ir Galvanised Steet: 
Pennsylvania Lawn Mower Works : furner & Stanton Co. Wire F 80% Pla, Round and Corrugated, 
_— Pa. Lawn Cleaner Rake.....3314% | OOO ---sereersecesesseeeees s all —_ _ oS eas" 
pele i i einai, ae ey Penne ch) ll See 
corTeRns—sering— | Sauares al sees fo Gin... 
CLEAVERS—Butchers— Spring cotters in packages... 87729) werdinand Dieckmann Co.: 
. : Plain Round and Corrugated, 
Foster Bros. & Chatillon Co....15% CRAYONS— 29 Gauge ......-..e+e00e, 70% 
White Round Crayons, Cases, 100 26 Gauge ...........48 55 Yous 







ff (Sears 35% 
gro., $8.00, $8.50, $9.00 and $10.00 Square Corrugated A and B, s 
60% 














CLIMBERS—LInemen’s Pole— according to grade. TS on corns cate’ 
Smith & Hemenway Co., Inc. : Joseph Dixon Crucible Company: BED eaves dssidesaees 45% 
Med Devil ..ccccccccccccces 50% Lumber Crayons, in Colors, per RRS os Kae o%6<¥ or 20% 
4 ct) 
ite, black, 
Pump— Lumber Crayons, Grap . $5.00 | EMERY—Turkish— 
Galvanised Pump Chain. .per 1b., 10¢ eat ee oe and Sheep— per gross ..-.+- ++ cab af aatiee Gh peceny tine 
Shicago Flexible Sheft Co. : ) 
No. eac CRUSHER—Ice— 
Safety— © 3 Chicago Horse, cach | | Alaska roeser Co. 2 os | ENGINES—Chemical— 
Safety, Brass ....++ceeesecseess 30% Lightning Belt Horse, each Toy Town, each......-...++ « - $3.25 ye... oe a. ‘ 
8 : 15.00 . £208.00@ $350.00 
Sash— tewart’s Enclosed Gear Bali CUPS—F orce— 






$08 ors ‘ i 7 
Niagara Falls Metal Stamping Works: sunnte neg Moder P iba The Durst Mfg. ©%.: EXTINGUISHERS—Fire— 








































































Premax Steel Chain Bright; § OF rae > or Dumaco Spec., 4% in..@ doz. $4.50) 0, J. Childs Co. : 
"Electroplate Copper, Nickel, Shearing Machine, ec 2.75 [S| Dumaco Spec., 5% In..@ doz. 6.00) Utica, ea. $14.00............ 25% 
Brass and Zinc...... oocee AH Stewart Enclosed Gear Shesr- Priming— Childs, ea. $15. «00-25% 
ing Machine, No, 8 each Morgan Mfg. Co.: a ut. Co, 500 less 50% 
$9.75 Priming Cupe .....-.-++. 50&20 % rr feot ea. §?: -+ bbe lose y 
CHAINS—Miscellaneous— Stewart ae Beartnd Bacles d neh, ea. $1.00...... 
Ge Shee 8 J 
Migguss Petia Metal Gametag Wests: chine, No. 9 each. . "$11.50 CUSPIDORS— F 
Premax Coil Chain.......... Cordley & Hayes: ASTENERS—Blind— 
Premax Special and FETS ogy All Fibre, we dos., , é 
Dog ends ....cccccreess 4% d e, per $10.80 t th a ba _ 
ee ye No. 2 Cord and Weight— 
Trace, Wagon, &c.— ‘Gem, ‘per OR uae -$2.00 No. 8 H. B. Ives Co.: — 
Traces, Western Standard 100 pr Ansonia, per dow...........+. 15 Indu-Namel i ROPAEERAUD De Nebes ee = 
6%4—6-3, Straight, with ring. .$45.00 No. ee ‘ 2 
‘if 540 No. 2 Corrugated— 
6%—6-2, Straight, with ring. .$54.00) as Maia es cane Oo 
6%4—8-2, Straight, with ring. .$60.00 ‘ Sau Stee -...........56R1OS10% 
64%—10-2, Straight, with ring .$68.00 CLeT ary White Tops, per doz., Wer Wee os 70&1085 % 
See Paper. Cary Mfg. Co.: 

NOTE.—Add 2¢ per pair for Hooke No. : ee ° ac Mogg | 55% 
Twiat Trosen; etd ser, vey, fer Bee. 3 No. 8 ... a | Pinin Rize’... 2.222001 aane 
and 3, 2¢ o. I, o ¢ to Ty Rl oe so 

/ cocKs— Brass Tops, per doz., Stanley Works: 
price of Biraight ‘iink g Brass Hardware list BO, T spedsedevesess $18.00 Saw Kdge ...........8 55K 10&10% 
Eastern Standard Traces, Wagon lain Bibbs, 704%; Globe, 504; NO. 2 wee eee eee eens $15.00 PE I iascanssces TO&10&5 % 
Chai t 506 S: Rack 50: Li No. 8 $11.00 
MOEN, CBC. ween rere raennvnee Kerosene. 604: ac ing, 504 : gs NO. DB weccecccccevcs ° 
quor, 4&7'\%4¢; Bottling, 40&7% Nickel Tops, per doz., FAUC ETS— : 
Compression Bibbs ........ oa | Sp Wee tee: $19.00 | Cork Lined, Common, 50% a. 408 
CHALK— Iron Petroleum ...... 505 10&5@ 604 ; cot eeeesccens $16.00 } Metallic Key, Leather Lined. |. 
Carpenters’ Blue ..........g10., o5¢ i $12.00 ed ne babure CS vee <2 + oo giaa 
Carpenters’ Red .......+..g70., 9¢ OIEEM ceccecsecee Sete eee 
Corpenters’ White ........gro.,84¢| COMPASSES, DIVIDERS, &c.— Sons teen oe a. John Sommer Faucet Co. : 5% 
‘ . 714 . « ome /0., oe on MOCK 2.0. occoeee 
Ordinary Goods .......+++. Sree WU DUNE %; Gass novos 5ces on) fee Sa te ........n 
Ses + Raw Oe..-... sated Meat and Focc— Boss Tin Key.......--++++* 40% 
0 eer They Pre re 10% le nterprise : Vietor Metal WKey........-+ 50% 
CHECKS—Boor— Nos 12 22 32 | Duplex Metal Key 0% 
Superior Spring Hinge Co Each $2. 00 $3. 00 $ $2.75 $5.00 $6.50] I. X. L. Cork Lined. - 30% 
Superior Screen Door. 3314 % 25 @25&T % % Reliable Cork Lined ; 4 
CONDUCTOR PIPE— No Laer i ‘. Pa .. #235 ¢ _ RS yg a eevee ARR 
Bac f hicago r ner seeee 
Corrugated, Round or Square: 25@25&7%%} Washington Red Cider..----+ pe 
CHESTS—Tool— Galvanized Steel ......... 60&10&54| P. 8. & W. Favorite: Bdoz.|_ Leader Butternut Key...---: 
©. B. Jennings & Co.'s ¢ ‘arpenters Galvanized Charcoal Iron........50% Paty, Ne iT, setae beeen o-28 me ie > inne — 
Re re ee a i, . irk. h5h$4% Y interprise. Se PAS 
Machinists’, Emp’ a 28% Copper SEV SSPE SL See Soo eE SEEDY 154 Large Family. Me. o7...... * 13/00 Priming Pump, ® dos. $96.00 
With Tools Com EOE 20% See also Eave Troughs. Ce CN ME nee avkasnes 17.50 20% 
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Vulcanize Your Tubes 


Anywhere 
On the Road 















































PERFECT 
SEALING 


The Patent Heat Unit 


Actual size. Simply touch a light 
to this Dise and it produces the nec- 
essary degree of heat to seal the 
rubber patch over the cut in the 
tube. 

The Disc is chemically treated to 
produce the right amount of heat 
without flame or blaze. 

Each Disc contained in metal 
holder which is placed over the Rub- 
ber Patch and clamped onto the 
tube 





Dealers! 


Over 100,000 of these won- 
derful vulcanizers sold last 
year with scarcely any adver- 
tising. The demand is tre- 
mendous! Every motorist 
wants the 5-Minute Vulcan- 
izer. Our advertising will 
send you the buyers. Write 
for our proposition. 











Complete With 


Twelve Discs 
and Patches 








The Rubber Patch 
Actual size. Pure Para 
Rubber, fabric-backed. 

The heat of the Chemical- 
ized Disc, when latter is light- 
ed, seals the cut with this 
new rubber, making the dam- 
aged part like new. 

Each Shaler 5-Minute Vul- 
canizer Outfit includes 12 each 
of the Patent Heat Units and 
Rubber Patches, 

Order yours to-day. Your 
money back if you are not 
more than satisfied 


Send Today 


Use the coupon attached for 
convenience or write your order in a 
letter, enclosing $1.50 (check or mon- 
Better order quick, as the 
demand for this wonderful little time, 
work, money and worry saver will 
Orders received 
will be 
Order NOW! 


C. A. SHALER. CO. 


1450 Fourth St., Waupun,Wis. 


ey order). 


exceed the supply. 
within the next 10 days 
promptly filled. 


A Chemicalized Disc 


Furnishes the Heat 
A Match Is All That’s Needed! 


New principle in heating for vulcanizing tubes. A 
wonderful idea. The Shaler 5-Minute Vulcanizer 
operates without gasoline, electricity, steam 


You can seal the cut in the tube yourself in five 
minutes. Seal it with new rubber—make a perfect 
and permanent repair in five minutes! You can do it 
any time, anywhere. You carry the vulcanizer with 
you everywhere, right in your tool box! 


Can’t Burn the Tube 


A Chemically Treated Disc about the size of a dol- 
lar furnishes the heat. (See illustration.) The Chem- 
icalized Disc contained in the metal holder is simply 
placed over the rubber patch which is clamped over 
the cut in the tube. Touch a match to the Disc and it 
creates just the right degree of heat to seal the punc- 
ture permanently. 


Positively no danger of ever burning the tube! 
No heat—absolutely none—reaches the tube sur- 
rounding the patch. There is no flame, no blaze. 


HALE 
VULCANIZERS 


NOTE 2 The Shaler 5-Minute Vulcanizer is 

manufactured by C. A. Shaler Co., 
the oldest and largest makers of vulcanizers in the 
world. Basic patents covering this vulcanizer are 
owned by C. A. Shaler Co. All genuine Shaler Vul- 
canizers bear this well-known trademark. 


Besides the Shaler 5-Minute Tube Vulcanizer at $1.50 
there are other Shaler models for Motorists and Gar- 
ages from $1.75 up, as well as complete plants for pub- 
lic repair shops. 


Your Money Back 


Order a Shaler 5-Minute Vulcanizer to-day. Vulcan- 
izer and twelve patent heat units and twelve Rubber 
Patches sent for $1.50 if dealer's name is given. Test 
the vulcanizer on repairing old tubes Use it 10 days 
at our risk Your money back if you are not delighted 


in oO Minutes 


The New Shaler 5-Minute Vulcanizer 


Manufactured Under Low and Miles Patent 





MONEY BACK COUPON 











your 


Gentlemen: Enclosed find $1.50 for which 


back if I am not satisfied 
Name 
Street and No 


Geb wecksseane win neet ...Siate 





My Dealer’s Name cr Garage 


C. A. Shaler Co. 1450 Fourth St., Waupun, Wis. 


you 


will send me postpaid your Shaler 5-Minute Vu! 
canizer with 12 heat units and 12 Rubber Patches 
I am to have the privilege of returning the Vul- 
canizer within 10 days and getting my money 
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FILES—Domestic— 


Best Brands 

Standard Brands 

Lower Grade .cccccccrsseses 80& 10% 

AmericaN .ccccoscscccsers 65410 % 

BERGE ccc crevcocstenvaevs 6: 5&10 Yo 

Biack Diamond 

Delta Brand 

Delta oe st 

Delta 

EKagie 

Great Western 

Kearney & Foote.........- 65&10% 

Liveright Bros., Gold Medal....70% 

Liveright Bros.. Blue Ribbon Special, 
OY 


Liveright Bros., 
McCaffrey Amer. 
Nicholson 
Simouds Co. 
J. Barton Smith. 
X-F Swiss Pattern. 


FIXTURES—Fire 
Richards-Wiicox Mfg. . 
No. 102, Monarch A; 
Mutual 
Fusible Links, No. 96... 

Grindstone— 


a B ga 
Por ées.. “gs85 640 $700 
FRAMES—Grindstone— 


Athol Machine Co.; 
Iron Grindstone Frames 


yp ote od » 
i] 


Door— 
Co.: 


No. 201 


-40&10% 


21 
$7.70 


FREEZERS—iIce Cream— 

Alaska Freezer Co. : 
Alaska 4-qt., each.......... $2.15 
North Star 4-qt., 
North Pole, all 

per doz. ° ceece 

Peerless Freezer “Co. : 
Peerless, 4-qt., list, $3.30. 
Frezo, 4-qt., list, $3.00 


FUSE—Safety— 
Ensign-Bickford Co.: 


Hemp 

Singie Tape 
Double Tape .. 
Beaver Brand . 
Anchor Brand .. 
Reliable Gutta Per 


‘natal, 
4.00 net 


. 30% 


$7. 
$6.75 
$7.65 
. .$8.40 


GATES—Molasses and Oll— 
Stebbins’ Pattern 


GAUGES— 
Varking, Mortise, etc 
Athol Machine Co. : 
are Screw Pitch... 
Cente 
x ebanen Rule 
"No. 48 Marking, #@ doz 


GIMLETS AND GIMLET 
BITS— 


Per Gro. 
Gimlet Bits. 
Common Dbl, Cut 
German Pattern ....Nos 
10 $7.70; 11 to 3 $s. 75 
Single Cut Gimiets "Ass’t per gro. 
Nail, Metal, No. 1...$3.00; 2, $3.50 
Spike, Metal, No. L 5-8: 2, $6.00 
il, ‘Wood Handle o 
‘ $3. 25; 2, $3.50 
Spike, Wood eR 
No. 1, $5. 50; 2, $6.00 
GLOBES—Gas— 
Safety Wire Gas Globe Company: 
Protect-a-lite Inverted | and Up- 
eee per doz., + bes 


Protect-a- lite Inner Wire Globe, 
per doz., .80¢; per gross, $9.00 


GLUE— 
Cents ber lb. 


Cabinet ...ccccsccseseoceces 30@45¢ 
Common Bone 20@25¢ 
Fish, liquid, bottles or cans, 

with brush 
Fish, liquid, 50 gal. 

per gallon 
Foot Stock, White tee 
Foot Stock, Brown 20@25¢ 
Medium White 40 @ 50¢ 


Marine— 
W. Ferdinand & hing 4 
“Marine, Jefferys, s 
Waterproof, liquid, Pom ‘a 


ans 


GONGS—Stee!— 
P. Wall Mfg. Supply Co. 
Foot or Hood, Street * Railway, 
33% % 
Spring or Locomotive... .60&10% 


GREASE—Axie— 
Common grade: 
1-lb. tins, per doz... 
15-lb. pail, per doz... 
aang? Everlasting, 10-1. 
of, eee, ® doz., 


$1. 20 
Automobile— 
Harris Oil Co. : 
Harris Transmission Compeund, 


.83¢ 
 1$10. 80 
pails, 
TD 


Dh. tin $1.75; 5 I. tio §1. 





GRINDERS— 
Athol Machine Co.: 
Bench Grinders 

8. Cheney & Son: 


Royal 
Luther Grinder Mfg. Co.: 
Dimo-Grit: 


eac 
™ 14 (Mechanic Special, ats 


No. 35 Compacto 
Yo. 51 (Best Maide).... 
No. 63 (Farm Special, 


No. 83 (Spartan) 

No. 104 Multigear 

No. 271 (Hummer) 

No. 3809 (Power Bench crite 


No. 310 (Power Bench Grinder). 
$7.50 
Star Spec. 


ow 
Hyfield Mfg. 
Perfect he “Wheel. . 4 
Wonder Electric ........+.+-. 20% 
Wonder Ft. Power 
Valve— 
Frank Mossberg Company: 
No. 605 Valve Grinder for ae 


GRIPS—Buffalo— 
Smith & Hemenway Co., 
Red Devil 


GUNS—Shot— 
Iver Johnson: 

Champion Single Barrel, 
$6.00 @$8.00 
Hammerless Double Barrel. . $20.00 


H ALTERS AND TIES— 


Cow Ties 

Halters 

Niagara Falls Metal Stamping Werses 
Premax Halter Chains 40Y 
Premax Special Halter Chains. 60% 
Premax Cow ‘Ties 40% 

E. T. Rugg & Co.: 
Web Halters. 
Jute Rope Halters. and Ties. . 50% 
Sisal Rope Halters and Ties. .50% 
Cotton Halters and ‘Ties..... 
Cotton Livery T 
Leather’ Halters 


HAMMERS — Handled 


- 89% 


Ham- 


mers— 
Maydole list: 

Blacksmiths’, 

Bricklayers’ 

Farriers’, Driving 

Machinists’ Ball 

Nail, c, 

Riveting . 

Tinners’ 

Note.—For extreme Western states 
prices are approximately 5% highe r. 
Pexto, Machinists 
N 


Hand 


65% 


20&7 i % 


Heavy tera and Sledges— 
; to 5 Ib., 333 
ver 5 ib., 


A. R. Robertson: 
Horseshoe Magnet tack. 
Billposters $1. 


50¢ @$2.00 
15@$2.50 
less 25% 
HANDLES— 
A Wiguitural Tool— 
Axe, Pic 
ee Rake, Shade, Fork, Shovel, 
, New List 0&4 


Cross-Cut Saw— 


Mechanics’ Tool— 
Auger, assorted ....gro., $3.50@$4.00 
Brad Awl gro., $1.75@$1.85 
Chisel Handles, Ass'd, pr. gro.: 
Tanged Firmer, Apple. ..$3.00@ 
$3.25; Hickory 
Socket’ Firmer, 
$2.35; Hickory 
Socket Framing, 
File, assorted 
Hammer, Hatchet, ; 
Hand Saw, Varnished, doz., $1.30; 
Not Varnished $1 
Plane Handles 
ack, doz., 50¢; Fore, 
Grover File Co.: 
Grover File Handles, 
No. 1 for 6 in. files... 
No. 2 for 8-10 in..... 5.5 
No. 83 for 12-14 in.... 
No. 4 for 14-16 in.... 
No. 5 for 18-20 in. and 
soldering coppers... .10.50 
Nicholson Simplicity File Handle, 
gro. $0.85@$1.5) 
Nicholson Ferrule 
Handle 
Pott’s Sad iron— 
Aluminzed or Japanned, per doz.90¢ 
Tinned per doz., $1.00 


4ANGERS— 
Note.—Barn Door Hangers are gen- 
erally quoted per pair, without track 
and Parlor Door Hangere per double 
set with track, dc. 
Allith-Pronty Co. : 
House Door ... 
Accordian Door 
Garage Door ... 
Griffin Mfg. Co.: 
Solid Axle, No. 10, $12.00....55% 
Roller Bearing, No. 11, aes 


Spun 


70 





ae 1d Bearing, Ex. H me = 
18.00 ing y-, 60% 


‘© 

Bull Dog, $24.00. 160% 
Hunt, Helm, weerie & Co. : 

Cannon Ball 

20th Century, Round, @ doz. sin 6 

Flexo .. ®@ doz.$6.40 
McKinney Mfg. Co. 

Roller Bearings, Nos. 1 and 2. ee 

Anti-Friction 

Hinged Hangers, King Charm, 


Pittsburgh Trolley - 50% 


F. E. Myers & Bro., Stayon; 0. K.; 

OK Aajustable ; Sure Grip; Sure 

Sup Adjustable; Sure Grip Tan- 

dem, Sure Grip Tandem Adjust- 

able; Tandem Adjustable we 

Garage new lists 

New Way Tandem Tubular. 

New Way Tandem Adj. Tubular, 


Giant Tandem Tubular 
Giant Tandem Adj. Tubular... 
Faultless Tandem and Faultless 
Tandem Adjustable 30% 
National Mfg. Co., @ H 
Big 8.40; No. G6 Storm 
Proof, $13.00; No. 77, Storm 
Proof, $14.00; No, 88....$15.00 
Richards-Wilcox Mfg. Co.: 
Hangers, Nos. 147, 247...50&5% 
Roller Bearings, Nos. 37, 38, 41, 
60&5 % 
No. 44, size 1, $8.00; Size 2, $11.00 
Anti-friction, 0. 42. 50&5 % 
No. 44, sizes 2% and 3. 
$17. ponees.ce 
Poaseg Door B. R. Swivel 
135 No. 1 


No. 20 40% 
120; No. 121; No. 150. 


Trolley B. D. No. 24.... 


me E 
To > he 3. 


Garment— 
Wire Goods Co. 
=~ 17 in, No. 0410, 


Tourists, fold’g nick’d, per don. 

Picture— 

Moore Push-Pin Co. : 

Moore’s Push-less Hangers, r 
doz. packets, 80¢; per gross. $9.00 
Screen and Storm Sash— 

National Mfg. Co.: 

Screen and Storm Sash Hangers, 
No. 80, Jap. Automatic, 

@ doz. 70¢ 

No. 80, Sherardized 85¢ 


HASPS— 

Griffin’s Security Hasp.. .50&10&5% 
McKinney's Safety No. B820....10% 
Wrought Hasps and Staples. .7545% 


HATCHETS— 

Regular list, first quality.........: 5% 
Second qualit y 

COO Ser heeriepeWews cease 33 4% 
POD Scincadnccvscbheseacses 2545 % 


HEATERS — Automobile and 
Carriage— 


Chicago Flexible Shaft Co.: 
A B C Coal, doz 
Clark, C 

fp — 


$2.25; 

8 case, $13. 80; 
Tank— 

Hunt, Helm, Ferris & Co.: 

Star, each 

Standard No, 

Standard No. 

Harvard No. 

Harvard No. 

Black Jack No. 

Black Jack No. 


Assortment, 


HINGES—Blind and Shutter— 
Wrought Steel Gravity Locking Blind: 
Doz. Sets with Fastenings, No. 


1, $1.65. 
Surface, No. 3, $0.95; No. 4... .$1.30 
Charles Parker Co........ 65 @70% 
Parker Wire Goods Co.: 

Antomatir 


& Benjamin 


Stanley’s Steel Gravity Blind. 
No. 1647%, ® doz. sets, with- 
s screws, $1.65; with screws, 
9 
Gate— 
Western: 
With Latch ‘f 
Without Latch doz., $1.70 
Miscellaneous— 


Griffin Mfg. Co.: 
Fleur de Lis Surface Seer: 


doz. 1.3: cast. 50 
McKinney. Mfe. Co. 
— Surface Eusbossed A doz. 
$1.25@$1.50 


Bommer Bros. 


Pivot— 
Pivot, Ball Bearing 
80 % 


Spring— 
Holdback, Cast Iron 





Non-Holdback, Cast Iron 


Allith-Prouty Co. : 
reen .... 
Floor ...... 
Bommer Bros. : 1 
Spring Butt Hinges.... 
“— Floor, 


40@45% 


25% 
, Bear: 
Mortise Floor, Ball Bearing,” 


Lavatory Hinges ’o 
Engine House Spring iiinges 
and Latches vie 
Non-Holdback 
vo, 2000 


No. 
Non-Holdback 
iinges, No. 2100 
Non-Holdback 
No. 


Chicago Spring 
a lex Spring Hin 
cago Mortise 


io. 
nges. 40% 10% ” 
~~. 


Chicago Relax Stee 
4547 % &10% 
Chicago Premier eo ™ 


Chicago Ajax (3000) .2 
Chicago Fire _Tesee.. 
Lavatory r Hinges... 40% 
Chicago Screen Door (2000) 
50&10% 
Chicago Screen Door ieee) 
0&5 
Non Hold Back Sereen Door. , 
Steel 


Richards-Wilcox Mfg. Co. 
Double Acting Wiser Hinges, 
0% 





No, 615 
Shelby Spring Hinge Co. : 
Buckeye a Steel og oF 
Sereen Door -®@ gr. $7. 
No. —_ Sheet Steel foiab’ "k. 


was0hH — Jo 380ml Uo weAyS wazJ0 %OL BX 


nges 10 % 
Adjustable Se. ‘Door’ Hinges,” 
75% 
Superior Spring Hinge Co. : 
Superior Floor Hinge. ..50% 
Superior Hold-Back. .50&10% 





Wrought Iron— 
Strap and T Hinges, &c. 
Light Strap 
EGGS SETEP occccessccenes 45&54 
Light 
Heavy T 
Extra Heavy 
Hinge Hasps 
Cor. Heavy Strap.. 
Cor. Ex. Heavy T. 


Heavy Eye 
HODS—Coai— 
Net per dozen 
Inch.... I 
Galv., open 
Jap., open 
Galv., funnel 
Jap., funnel 


M 
Cleveland Wire Spring Co.: 
Steel, Brick, No. 162...each $1.05 
Steel, Mortar, No. 158. .each $1.35 


HOES—Eye— 
Scoril and Oval Pat... .60&10&54 
Grub, list Feb. 23, 1899. .70&10&2'4% 


HOLDERS—Door— 
Richards-Wilcox Mfg. Co.: No, 111, 
Everready, 40% ; Nos. ‘118, 119, 
Sure Gri 40% 
ile and Tool— 
pein File Holders — File 
Handles »- 40% 


HOOKS—Beilt— 
Nos. 1 to 15 


Ben 
See Stops, Bench. 


Bush— 
Light, doz., $6.50; wets, $7.50; 
Teavy, $8.50 
Ceiling 


Atlas Mfg. Co... 308104 @60&5 % 
Shelby Spring Hinge Co... . 4 5&10% 
Lavonite .70% 
Wire Goods Co, : 
Coat and 
Atlas Mfg. Co. 
Morgan Spring Co 
Parker Wire Goods 
King No. 10, Steel.. 
No, 10, Brass....... 
No. 11, Steel...... 
No. 11, Brass... 
Shelby Spring Hinge Co. 
Wire Goods Co.: 
Crown, 70%; Chief, 
Chieftain, 60% 
Corn— 
Wayne Tool Co.: 


at— 
.50&10% @ ene 


ee “G0Rto% 


0% 


70 © 
"60&10&10% 
80% 


60% ; 
North 


G 

Bent Shank. per doz.......++: 
North Wayne Tool Co.: 

Little Giant 

Junior, Wall, 

Lawn King 

Nolins Concave 

Little Giant 


Wall, etc. 
C. T. Williamson Wire Novelty Co.: 
Wall, Picture, Thumb, Mouldieg 


or Cornice 
Punch Bowl 
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Sell 


FISK 


TIRES 


Put yourself in line to 
take advantage of the Ee 
EHS 
unprecedented popular- a 
ity of Fisk Tires‘and to 
cash in on that demand. 























































































































































































































































































































































































































| Fisk advertising gets the 
business for you; Fisk quality 
| keeps it. There was never a 
time in the history of tire mak- 
ing when business opportun- 
ities were as great as today 


for Fisk Dealers. 




























































































Write Dept. H for complete 
information about Fisk 
Tires and dealer proposition. 













































































Tue Fisk Ruspser 


ComPaNy 
of N. Y 












































Chicopee Falls, Mass. 














(Buy Fisk) 
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MUNUONTONNAETUET 


























































































































¥, 
5% 
5% 
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HOOKS AND EYES— ,EAPERS-—Catre— MEASU RES—Liquid— Moller & Shumann Co. : 
csoegecevccdpececses SeIam Small, doz., 75¢; la -++++++-85¢| Cordiey & Hayes: Hilo Molmanite White Enamel, : 
Mocebis FeBe oc besctoves 54 Pexto, malleable, pa "G0: large 80¢ Fibre, pe doz., 1 gal..$11.80 BS Race soe gpsczees +$7.00 a 
*evee odin sme 9.60 ng (Flat ¢& 
HOSE ATTACHMENTS— LEVELS— ; = 8:40 | Wall Enamel), a Pes - $3.90 J g 
Morgan Mfg. Co.: Frank B. Hall Co.: . ae? Stee ERC eS 620 >&| Montauk Puiut Mfg. 
Hose Clamps ....-...--50@72%%| Stevens Line Level, per doz. $12. 00 wie ee eecesccccecs Ri s«Di-mel-ine ‘gbenions,’ Enamel, 
Stuber & Kuck less 66% % re, 1 al pone 2 qt. nest 2.35 Gold and Prepared ‘Paints 
Hose Menders, @ doz., % in.80.75;| Keutrel & Esser Co. ; = sttereee 5 = ea. per gro., $10.20 
Hob vt @ Gos., % and % Favorite Farm Level. so00+ 80% weer of acecee , Dt-gel-tne Stove Pipe and Screen 
pret’ $2 85. » J. Sand MILLS Saito gic. » @@. Der gro.....$10.20 
. Stu nterprise 3 ‘ 
Stulp Menders % in., ee ss 2 016% % | PANS—Dripping— 
® gro., + sh 0@50% 00 Bone, Sheil and Gorn........,26% | Standord List sseeseeees 0@UGS 
William Widen Charles Parker Conipany : Petrigerater, Gaivanizeo— 
Hope C mps, “Garden Hose, a as¢ pet Bearing, Store........ «25% Tie cccces' an 14 18 
rass, per doz....... evedeuvccccces 
All other’ elses, Water, Mteam, = seccecccccccoocecs BBG 50% | Per dos. ....$3.50 4.00 $00 7.75 
Air, etc., list less...... LIFTERS—Stove Cover— MOPS— Per Ip. |PAPER—Bullding, L. Cc. L.— 
HOSE—Rubber— Morgan Spring Co.: C. C Per Roll. 
ar ae, Y- mad ane Straight Hdle., with fins. nal ‘Swine OBGOM sceseccceces pers Rosin sized Sheathing; $00 sq. ft 
4 UGTANEEED sosesssees ee ° se ceeererecessseeeees — 
peed Guaranteed ....e+0++-744¢| Toop Hdle. ...... aes 7.50 [Extra Fine ......+++++++++-21@23¢ 35 “ibs: AE sexy sreeceeeecelif 
;: ply Guaranteed ..seeceree+ L0G Transom— Polish— 30 Ibs. to roll Pr 
Garden Hose, “%-inch: DE cconcceccbsvesesccs ae Products Compa fe rs: 14 
Competition saneehee 25 4 erie ‘snae. y 2 in 1, combination, Desdening, Felt, 50 sq. yd. rolls 
3-pl acranteed ..o terme pene TN Si etn Cet e000 tes eSe os 06 2. in 2, PET FOR. ee eree 
+> ty peat renga o saeff SAG 10 a¢ ag +4 > ey Nos. $3. 5 Py Ae in single O-So-Exy polish mop, 00 | Reching. Kubber, see Rooting. 
Cotton Garden -in., couple CB soreveae ePID 2.00 CIDE tema sees asses cess see rlin Mills Company: 
pe’ = yp hppe ter 75 feet..s1:2.+. 8275 235 2.25] Bay Slip-On polish or dust _ Bermico, carloads per ton... .860.00 
Chalk Lines, Cotton, Y-lb. MOWERS Cownee Sid Less than Firat per ton. .$65.00 


&¢ 
Good quality seen RE 10@i2¢ 
icE TOOLS— 

















is, per 





oe 


Mason woe Linen, Y-lb. 


coccccccees AF 





Pennsylvania Lawn Mower Works 
Pennsylvania and Continental. . 40% 





Flint and Emery 



























Gifford-Wood Co. : 

BSD 5 vn ndes chsikenesoee onnlee A, PY soon 0000 05a Pennsylvania Junior B. B. 83 15 Ye Flint Paper ana Cloth..........35 
merican je Bowes . 

lRons—saa— Soild Braided Chalk.'Noe. 0 to 8. |] Shock Abnorber : orig 4 Apetpaes z 

From 4 to 10....ss2s++e20elB,, 444] Masons’ Lines, Shade’ Cord, $9.00 $10.00 $11.00 $12.00 Garnet Paper and Cloth....... 58 

ae. hl deeeey zs @ - .. at Son , wy ‘, Ta! . Foams Ivania Trimmer.... oes Tarred Feit— 
ap’d Caps .... vo. 3 ; Ddercut  ....eeeees ++ e+ $6.50 | 1-pl néeeeewde 
japid Cabs «=: 4s 100 | Nos diy $2.60; at? (| Benn. Grand Horse. .6.2001221225% 12519" ber roll. 2222 22 eee 
Note—Some Western m’f'g’r's., 3.00; No. ve $1.03” lo. 5, Penn. Pony ..scceeesscerees 188% % 4 er roll... ........$110@*L 

quote veinebestos Lined— Tent and Awning Lines: No. 5, a Ad Felt, per ro “n 

Dover Manufacturing Co. : pcaeadl wn ¥ Clothes ‘Line: oO Nai %0. lb, seetereneenaees siee 30 
Dover Laundry set No. 60, ft.. $7.50; 75 ft., $11.25; 100 |Wire Nails and Brads. Miscel- soeenes 

per dos. .$9.30)  ¢"" $15.00. a a laneous ...... .754| PENCILS—Carpenter— 
Electric— Silver Lake Clothes Lines: Cut and Wire..See Market Report. 1 

“ever Manufarturing Co. : tt r gr., $35.00 Hungarian Finishing, Upholster- oseph Dixon Crucible Company: 

A-Best- O Automatic Electric No. > per gr., sdaleigsipiic ° ° Red and Black Framer's and 
ge phepagpe hem an spel 4.55 75 ft., per gr., 52.50. - pmet ers’, &c. ad — Tortoise Finich, per arecs. 42-00 
Dover Blectric No. 6, each. 80 see is a ow. 0 70.00... 4 5% \Jobbers’ S. he , d Polished Cedar, per gross... .$2.35 

Bar and Corner— White Cotton Maxon ‘and Shade’ tent eat, Os tb. N@12y% 

Richards-Wilcox Mfg. Co., Bar a 2 5% wan 06% 2 H@L2A¢| picks AND MATTOCKS— 
Irons, 40% ; Corner Irons, Nos. | awning, White, No. 6.........5%| "tse Noo 8 Wie ccsceeeeeees RY } > nl ah a KS 
Oe Gey Wersonapts rikinen, 3% to 44. -net & 20% on list] Northwestern ..... pips 20&5% | Contractors’ Picks 2.6.0... 0: 605 105 

urner anton 

J acks—wrgon— Solid Braided cnet. Mason's ,and aes 2 2% 3in,| PINS—Escutcheon— 

Richards-Wilcox Mfg. oa _ » cccesceeeel Brass Hd., gro.. +75 90 1.15 1,25| Brass ...+0sececeeeeeeeee List, net 
Steel, ~~ 19855 ~asigl Twisted renee ASS: 50% | Plated Head, gro., all sises..... .50% Push— 

a Clothes Lines, White Cotton... 120% Upholsterers’— apg| Moore Push-Pin Co. : 
Hicharde- Wilcox. Mfe. mee ns Tae! : ~~ Npnesesononretpes 2-5 Be BOY Rade 
see eeneeeee eae LocKs— Turner & Stanton Co.: oe 
sane Bread— Sash, &c.— Rail Furniture. --.+ 10% on Het PIPE—Vitrified Sewer— 
North Wayne Tool Co.: ® doz. | Ives’ Patent: lated se "Til Zest, net| Standard Pipe and Fittings. 
Brooks Bread Kuives.,...... $2.00 WEBCENE «. 6. eee sees ee snes %o PON Ge ee ae ae .0.b, New York points, carloads: 
Butcher, Kitchen, &c. ey aaa Metal Sash. % |NUTS—Blank or Tapped— 3 to 24 in Ceeecsee 744 
Foster a oe He...-.ee 20% Window P ventilating Stee % Cm Punched, Plain Of list. A 4 ~ 
re CBOGON cccccccvcccccsescses 
Stonderd Lie. snigacanusess 40& 108 as A” we ane. — Square Sipe is «hb his cekeen 50¢ 
~. Jennings & o.,, Nos. 45, 25% $1.80; per gro. ting . $14.40 . Pressed: Of nt ry ie m 
GQUATE cc cccccccccccccceceses lamch, first qual...ccccccccesers 
+) Folding Handle. .25% as eae 
¢. Ls ee Me laed list, LUBRICATORS—Auto Spring— | Hexagon ....ccccscsveseeses DUG Bench, second qual,...... ¥ 
—, tf * «240% Lazarus ae OLUEND nevcenseeee PTeTETeT ET 

a ey eee © 40410% Lasco Adi. + eee set of 4, me) 

Swan's Regular Grade, No. 1480, oun oo ‘on $5. ILERS— PLANE IRONS— 

40&10% ; Extra Grade, No. = O% F er ao aber Steel, Copper Plated.......+-70&108| Wood Bench ..cccscccceecesss 2 
ay— : Chace, 700 gee Copper. evcces “ae PLIERS 
. i a ace, Zim€ Plated... cecscwoces 

nee Segue heer Co <p Pty Macunese-enre 8 Railroad, coppered ..........+.. 50% Button, fair quality, per doz. 

lg Giant 9.00| Com. Upright, without Augers. rit Railroad, brass... ....+++++++++ 254) 4% 6 8 9 16 I2im 

a. Com, Angular, without Augers. Malleable Hammers’ Improved, Nos. $3. 35 3.80 495 550 605 750 
KNOB Millers Falls, Nos. 145 and 146,_ 11, 12 and 13, 10%; Old Pat- |Gas Burner, fair quality, fer dos., 
Base, 2% Tanck, Birch or Maple Mh n6gkengheeenese- Oe eaee $6. rn, Nos. 1, 2, 3, 4, 40%. 5 in., 32.60; 6 in., $2.8 

Rubber TEP .cccccceces gro., $1.40| Swan's Improved ...... . aonio% P. Wall Mfg. Supply Co. : a Ges Pipe. . g 10 12in. 

Cherry and Oak ison - vgs oft $0 ‘ Ice Cutting— Ce See See Se #3. ‘0 3.80 4.20 5.20 6.00 
) VOL occ veee ee GOR. . C. BE. Jennings .2 

pest. Por. Jav’ : eres $7.3 Guantiee” ap Caaf A 5.20% Railroad Ollers...........-70&5% oy Foo Gs Se Pe 60% 
Door, Por. Nicket.......+d0%., $3.50 Washing— ‘ OPENERS—Box— Pexto No. 30 per dos.: 7 

. c Doz 

Lapvvers—store, &c.— P Dexter Double Tub Power, m cereeshas ae ne $9.00 10°00 12 25 |, 14.26 20.75 
icycle St Ladder wey ght sates senses sees . Schat " : Smith & Hemenwa ‘o., Ine.: 

Bi Gders cach ......89.00, $12.50 Dexter Double ‘Tub’ Wiectrte, yo 4 Company: .$7.50| “Red Devil” Button Pliers No. 1000, 
Track, per ft.....-. 12%¢ 30¢ Model 2B... ...- +. ss eene 56.001 Kan Kut, per gross..... coos Te per doz. : 

Myers’ Noiseless Store Ladders. .35% Dexter. Hand, Model DH. 8.50 5 in. 6 in. 8 in 10 in. 

Milbradt Mfg. Geyser Vacuum ......++..+. .50 $4.20 $4.75 $6.05 $7.55 
Rolling Store Ladders, each $9.00@ Dexter Electric, Stave Leg P 

13.00; Steel Track, 20¢ per ft., MEE cv cccvissoueccuars 39.50| 7 ACKING— PLUGS—Spark— 

‘ood Track, 15¢ per ft. Duchess, Power, 3P......... 23.00] Ashestos, Packing, Wick and Champion Sark Plug Co.: Each 
LADLES—Melting— me a, ag, 45.00)" “Rope, any quantity.......+.-+-00¢| Heavy Ston 604 
L. & G. Mfg. Co.'s am Melting "land Power, ‘No. 544, each. .$8.00 (Fair eee a fick 

‘and Plumbers’ ........+-+++> 35%] Long Bench, Belt Drive, es Sheet I meena Ford. X ee 
me iench,. Rlectrle. ‘No. 4 £0 |Sheet, CO. Secs... Bn Grossman” Ste, Corp 
ere M. I. Band..cosccees 35% | Tone ng Heench, ” Biectrte: No. 4 Sheet, C. B. S...cscccceeeeees-25¢] Red Head Spark Plugs: 
Twin Tub Bench Power Washer, Sheet, Pure Gum..ssccecceeees BOG Combination. Oe ocavenwe 
a & ~-y. Hien oe 1 Pee oe ae 2 Pes Vac Fe o0 Sheet, Red ..cccccccccccesscse sdf Pied ee ies 
= L ere $9.00 er? eee DE GR. cc ccc ccvces 
Guach Mert Gite cose g.n0| Voge Bros. Mfg. Company:  g'oo | PAILS—Fibre— Standard, ea............ 
ye by as Globes. . G4 Vacuum, Hand Power...... 8.00 Cogtiey & Mayes: . P Cabinet No. 50, with plugs, fas 
ctor Ho ast ... : Platt Me. G-1... 26.00 tar re, per doz.......... ty 
Monarch Hot Vilast ry 4 Platform. No. E-1, Blectric. 48.00 Less 25% Cabinet No. 100, with plugs, ¢@ 935.37 
comes Pr be oh : 750 Swinging Wringer, No. G-41 22.50 F cog ogy ore A. R. Mosler & Co. : pane 
Buckeye Dash Lamps . -_ 7.50 waLLETS— —— > 14 6 Display Cabinet. 4 |e ag "906 
No. 2 Blizzard Dash Lamps. ie ET Os Po ches shee nckuaee 10% ype $2.75 3.25 3.50 3.90 4.50 ~ ala Platinum Point. ¢ 7 
goa, wan A salle Lignumvitae - 208) Fr. heavy ..... 4.90 6.00 Motorcycle, Mica or Mica ‘stone, 
No. 2 Wizard Wagon Lamps. 13.50 Tinners’ Hickory ond “Apple. Roural Bottom Base ....... PRET S hes = 
Octo Driving Lamns........2 OT] WO0d ...esccrccesrerscceeces 041 Fee Pails, Superior, peed petal $19.80 
Union Driving Lamps ...... 20.50 Rod Painted.. 4.50 5.00 6.00 en. Dian ny 3 
Eureka Driving Lamps. .....12.75) MATS "Door Well Pails...» 4.50 5.00 .... @bary Spark Plug Co: Osi 
Bestoy Hand Lamps ........ 5. 00| Acme Flexible Steel............ 50% a so aol hl Core... 
Pioneer Street Lampe. $3.50 each| Cary’s Everlasting ‘Fxibie oe. PAINTS— tome bam na Mica Core... 5 
LATCHES—Door— Wire Goods Co. : Josenh Dixon Crucible Co. : Mica, Ford Special... .++°*'g4 
National Mfg. Co.: Elastic Steel, new Mat... scee 80% Silica-Graphite, in % gal. cans, Mica, Indian M/C Special..--: 
Washburn, No. 28, per doz... .$2. MecKinnev Mfg. Co. $1.75; 1 ga ss. $1.65; 5 gal. Mica, Goliath ee ale 
All Steel. No. 29, doz... . .$2.25 Glen Folding. anek sizes..... 415% kegs. $1 60; kegs, $1. ay Porcelain. Gorath | aie 
rds-Wileox Mfg. Co. : Glen Folding, special sizes. we 25 gal. bbis., ". 5s 50 gal. bbls, Sharp. Open End seer 
, Heavy, No. 125... .40% “SS lr he $1.20. Porcelain, "Reser King. 
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ELECTRIFY YOUR FORD 


FROM HEAD LAMPS TO TAIL LAMP IN TWO HOURS 


Perfect Electric 
Lighting System 
for Ford Cars 


Tail Lamp 





Head Lamp Dimmer Head Lamp 
Bulbs Switch Control 


















































The Biggest Sales Producing accessory of the year 
1917—Hundreds of Thousands of Ford Owners want 
it. The Greatest Dealer Opportunity Ever Offered. 
4 

. 
Genolite tyre c $29.85 
. 
VERSAL PRODUCTS Dealers, there never has been an electric lighting system that you could offer your 
” eae tee oes customers to equal this. Unlimited sales are assured through the completeness of the 
system, its low price and the big national advertising back of it. System consists of 
adequate Generator, Storage Battery, _Two Handsome Electric Side Lamps, Electric 
‘ _ Tail Lamp, Dimmer Switch on Steering Post for Head Lamp Control, Two Extra 
734 Nitrogen-filled Bulbs, a Complete Electric Lighting System that will add immeasurably 
71$ to the comfort and convenience and safety of Ford Owners. No machine work 
required to install, no expert needed. 
256 ° 
354 
E Genolite tyre p $31.85 
208 Here is the complete and Perfect Electric Lighting System that meets every exacting 
requirement of night driving. In addition to an equipment that electrifies the Ford 
from Head Lamp to Tail Lamp there is a windshield Spotlight as good as the best on 
12 in the market and possessing many superior exclusive features. Every Ford Owner will 
7.50 want this system once they know about it. Remember, the se includes two hand- 
cos. some Electric Side Lamps, Electric Tail Lamp, Generator Storage Battery, all wires 
12 in and connections and a BEAUTIFUL FINISHED, SCIENTIFICALLY DESIGNED 
6.00 SPOTLIGHT 
60% | * 
wn Dynolite $6.85 
1000. This is the Windshield Spotlight Ford Owners have been waiting for. It is the first 
10 in. and only practical spotlight ever made exclusively for the Ford Car. Lights the 
seas roadway with a sunlike beam hundreds of feet ahead, behind or around the car. Has 
patented focasing device, strong universal bracket adjustable to all positions, large 
Each mirrorscope for day driving, regulator that provides a steady flow of current at all 
a speeds, duplex cable with copper terminals and 24 c.p. Nitrogen bulb 
5¢ 
“9 ] ° 
e Constolite $4.85 
, 65¢ 
. 06 Every Ford Owner needs Constolite for speeds. Gives full candle power at low 
ate night-driving comfort and safety. Regu- speeds. At abnormal engine speeds, au- 
0a! lates flow of current from Magneto to tomatically cuts down the glare. Dims 
$25.95 head lamps. Is operated by dimmer light at will of driver. Immediate and 
a: switch on steering post. Provides a prac- assured sales are yours, Mr. Dealer, as 
$55.37 tically unvarying light at all engine soon as your allotment arrives 
$24.0 
. by Write at once for these Versal Products for the 
stone Universal Car. Address Dept. H, 
“e 
$19.90 ° P 
2 The Detroit Starter Co., Detroit, U.S. A. 
aS : 
| 
a OUR REPUTATION IS YOUR GUARANTEE 
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Bilvex Co.: 
Bethlehem, 5 point........ ea 


Overland & Buick Spetial, 
Mica Insulator 4% & % in. 


etric 
Mica-Pore. Insul. %& in. Metric, 


Display Case, stocking 36 piugs 


PLUMBS AND LEVELS— 
Athol Machine Co, : 






PLUGS—Basin— 
The Durst Mfg. Co. : 
Dumaco a Rubber, all sizes, 









gro 
Dumaco Suction Basin Stop 
per, per d0Z.....-+-.++6- 
Dumavco Suction “Bath Stopper, 


per dog, ....---+sseereees 
Dumaco Suc tion Sink Stop- 
pers, per doz. ésedwenwe 























©- -~ Ezy Products Company: 








Vet2ai— 








6 oz. metal polish, No. 60. 
1 pt. metal polish, No. 70. 
1 gt. metal polish, No. 
gal 
gal. metal polish, No. 90.. 
Stove— 


Jos. Dixon Crucible Co.: 


















Dixon's Piumbago. ~ 






















yy ~ air pain enamel, No. 
: « 






Veneer Liquid— 
Buffalo Specialty Co. : 












Regular— 

4 oz. 12 oz. 

Per doz.....$2.00 4.00 
% gal. 
errr $1.20 






For Automobiles— 










POPPERS—Corn— 









POTS—Giue— 
Bimameled ....0cccscsccce eee 









PRESSES— 
Athol Machine Co. : 
eT aT 








CE WOE voc cccocencvons® 
Lard Presses and u 
OTB wccesvecessene 

Seal Presses— 
Morrill's No. 1 Jap’d, 






Morrill’s Pocket, Jap'd, $16.00, 
208 





Morrill's Pocket Nickeled, $20.00 
Per dos. .....--ececcees 


PRIMERS— 












PULLERS—Naii, Etc.— 





We. 46, GOm. .0..-scceee 
Cc nas. Morrill Company : 











Smith & Hemenway Co., Ine. 
“Red Devil’’ 







PULLEYS—Single Wheel— 












Regular %4, % in. Metric, Ford * |Common Frame; Square or Round 
ea. 60¢ 

N Worss: 7. geese 

Niagara Valls Metal Stamping neem "Aine 

Hog Rings and Ringers— 
Hill's Kings, per gro. boxes, 

454 $4.50@$4.75; per doz. boxes... .60¢ 

seen tense rere tees 5 Hill's Kingers, Gray Iron, doz., 


tie BATH cc cc ww rcwweenenee 
ca. 558) pulley Blocks—-See Blocks. 


ea. GO¢ 


ea. $20.60 
Extra Cores .o--ceeceeccue ea. JOC 


nr, Spout [rom..csccesesess 454%} Hill's Ringers, Malleable Irom, 


C ompany : 


ME nw cceccccecs 70&10% 


Carpenter's and. Machinists’ ivan 
2 
606 set epee Re 


Plumbers’, Pocket ......-.-- 25% 


Uo. 
‘Double Acting “Thresher Tank.$6.88 
No. 3, Side Suctivn, 


DEP BTOES 2c. c ct ressccese $3.50 


Tank Myers | Century 
and Faultless Low Down Tank, 


POINTS—Glaziers— 
Bulk and 1-(b. oer. oebe rae lb. 10¢ 
Ya-lb. papers ....- were * 1¢ 
Va-lb, POPeTs ..ccecvcceeccene ib. 12¢ 
POKERS— 
Morgan Spring Co.: 
Nie kel Piated, Straight or Bent, 
% x 20 in., @ gro....--++ $7.50 


POLISH—Auto and Furniture— 
So- kzy cedar oil polish... .40% 


' Black Silk Stove Polish Works: @ doz. 
iy - 





80. 
metal polish, No. 50. 700 
2.00 


2% 
96¢ “ 4 $1. 46 $1.79 PY 93 
4 


Joseph Dixon ..--eserecres o. 


' Fireside .....-eeeeeereeee 

} GO .cscriveccvecsnceeccves 4.0 
Japanese Cob eesncesee a 
Jet Black 





Black Silk Stove Polish w eke: 
5 oz. cuns, paste, No. 5.. . 
% ™ can, paste,'No. 10... ..$1.00 
1 I) can, paste, No. 15 . $2 
5 I can, paste, No, 20......$8.40 
6 oz. can liquid, No. 6 
t. can, liquid, No. 8. 
7x can, liquid, No. 12....$2.00 


Saddlers’ or Drive, good full polish. 
Pe sd0 conser reveevceices ems 95¢ 


POT PPC rer ter. $1.10 Sisal, 


single tube, good qual- 


p | Revolving (4 tubes)....... doz. $5.00 
Revolving (6 tubes)....... doz. $6.95 Sisal, 
Call Co.’s Cast Steel 

D ME anv basphesescaneeaennd 40% 
Morrill’s No. 1, Doz. $12.00. .33% % 
1 die, each $4.00. 


8.40 
1, 


L-V Sprayer, per doz...... $10.00 
1 gal. Veneer and Sprayer, ea .$2.10 


1 qt. Square...doz. $0.90; gro. $9.80 
1 qt. Round... .doz, $0.95; gro. $10.80 
1% qt. Square. doz, $1.15; gro. $12.80 
2 qt. Square...doz, $1.55; gro. $15.30 


See Track, Barn Door. &c. 


SASE Pate 


t & Son 
-y 44-4 Whip Display.| _ : 
1, with Display Shelf, | Galvanised 
No. 2, without Display| Special brands 
Bright Steel 


Sheif, isd%e 
Bright Iron 


.. 25% 
Tinned and Turned.......... 25&54 
OE Gone oan 


Knuterprise Mfg. Co.. Fruit, Wine 
20% 





et ae 


hablo’ tne Handy, Speco. .30&5% 
Handy Hose Rack and Carrier, 


8 dos., 
BIBOO wocrvcccssscevcece 20&10% 


20&10% | REFRIGERATORS— 
Grand Rapids Refrigerator Co.: 

Leonard Cleanable One-Piece Por- 
AU Nos. 100 in box.....++00+++ $2.28) Carload ag aba papal 10% 


All Nos. 250 in box. ......000++ 


REGISTERS— 
——, Electroplated and 


Millers Falls, No. 3, doz...... +1338 


No, 1, Nail Puller, @ doz. $18. -. 


REVOLVERS— 
Iver Johnson Safety Automatic Ham- 
$6.00. Hammerless, 


Pearson Cyclone Spike MB iy 

00 20 

.00 ; 

I. J. Model 1900 Double Action, 
3.00. 


oneh, BIC.CO ..cscsees ee 


Mae Grade— 
Pcs watpesd per doz. $3.00@$3.25 
Se Pee per doz. $3.25@$3.50 
bhi a Bah bail per doz. $3.50@$3.75 
‘z. Galvanized, add $1.50 per dos. 


Awning or Tackle, Jap’d........ 
Awning or Tackle, Gal........-. 4 
Hay Fork, Swivel or Solid Eve. ~ 
8 Stee aie gepttipcayipemnese re: * 
i 4s" 


SC cer eerererrerssseeseeeeeee 





Sash— 
d, barrel lots, per doz...... 25¢ 
aR SOR 27¢ | Steet 
Smali lots, per do. ¢ Copper 


Tubing, &c...... 50% | Blair's Rings. 
Blair's Ringers. . 


RINGS AND HOLDERS— 

40% |C. T. Williamson Wire Novelty Co.: 

Key — and Holders, No. 02. 
r 2.00 


, $3.50 


$16.83 


1129 and White RIVETS— 
$3.38] Copper and Burrs 
My & Bros, (low list) |Tinners’ and Miscellaneous 
Ae ting Force and Lift; 
and Well; House; 
Cog Gear Handle ; Assorted in Pasteboard Boxes. 
Pump Stands; Hydro-Pneumatic Per dozen boxes, 50 count... 
Power; Hand and 100 
Spray; Ashland Force Cop’d Clinch, 


30% 


Cog Gear Handle, 


Co.: 
Cog Gear Handle; Handy Adj. and Reversible 3 


and Well; louse; Richards-Wilcox Mfg. 
Stands; Hydro-Pneu- 
Bulldozer Power; Hand 0. K. Adj. and 
Power Sptay; Ashland 58 
RARE 40% Lag Screw, Nos. 
Tank—-Myers Century ga ‘ a 
Faultless Low Down Favorite, 64 
Plain and Cog Gear 
BOW MOGs. ic6hso0% 40 % 
Leathers— ROOFING— 


| Plunger Leather, Crimped, per doz.:| Rubber, 
per 


2% 2% 


2 2% 2% 24% 
66¢ 86746 4 + a 


2% 21 


2 Ye 2% 
&3¢ 88¢ $1.10 er 18 sios ROPE— 
4 


$2. 30 $2.80 | Eastern Retail J rade. 
Manila, ‘ 7 


Highest Grade ... 


pée neceneed 10¢ less 


33% % 


Star, 18 in., slim, 


).25@$5.50 |RUBBER— 
. Cooper, Star, 14 in, slim, Lazarus Mfg. Co.: 
$4.7! = Repair Rubber, per sq. .. 
Less 


75@35.50 
Bros. cece ce TEQTERIO% 
Die es asaeec 70&10@75% | py eg— 
Ivory 


50&25 % 


Oe ceccccceccnes 60 


Solid Brass or hone Metal... .254 





af = arrester 


RINGS bass ings 


2 3 in 
«+ $0.70 4. 75 0.80 y= 
eee $1.25 2.25 2.50 doz, 
$1.50 








Combination Sets ... 
Millers Falis haw 


ne, i 


Buck 
Red, St’d Brace, per doz. 
Red, D’ble Brace. per doz. 
Plain Frame, per dos. 





Hack Saw Biades and Frames— 
C. E. Jennings & Co. : 
Frames, yeast” i80. 


Arrow Head Blades 
Arrow Head Frames.... 


neh é 
fea "$3.79 $4 04 34°. 24 #43 


ROLLERS—Stay— 


. seen 30% | Myers’ 
Comb. Pumpg. Hd. & National Mfg. Co.: 

Kareiee- din bie 45% Barn Door Stays, No. 18, @ doz., 

Ac ting Force and Lift; 1.10 


Co. : . 
Rogers, complete, $4.50 and $4.80 


LES— 
John Chatillon & Son: 


108 sq. ft. rolls, 32 in. wide, 


“Improved Gem, per gro 


ag, ed 1.40@1.50 
A H SCRAPERS—Foot— 


1 ply—35 Ib. 
$2.04 $3.52 2 ply 
3 'y- 

a 3 
1 ply—35 lb. rolls Richards: Wlicar Mfg. 


3 
96¢ i 31.76 2 ply 


3 ply—55 Ib. rolls SCREWS—Bench and Hand— 


Bench, Iron, per doz.: 
1 1} 


pairs Laks and Hand Rail— 
404 
Coach, — Point 





Hardware Grade 
54 in, diam. and larger, 


Second Grade 
Sisal, Hay, Hide and Bale ‘ae 
Medium wd Coarse: p Cut Thread, Iron, 
Tarred. Medium Lath vers: Tiet Heat or Kound it: 


Cotton Rope: 
Best 5-16-in. and larger.. 
Medium, 5-16-in. and larger... 
Common, 5-16-in. ag larger. 
In coils, 
, | Jute: 

ae 4 1, “%-in. and up 


Flat Head ed Head. . 


P. Ht. of R. H., Nos. 8 to 14.. 


Flat Head, Iron......-+++:: 19 
Round Head Iron 7 


Round Head, Brass.....--- 454 
Flat Head, Bronze....-+- 
Rownd Head, Bronze......- 408 


SOT QO0e Pasay 


Kenffel & Esser Co. : 


a owt Rule Co. : Plain, Grass, Cutting ee AY: 
Clipper, No. 2 Finish. 
ear” ' cate Web and Ea 


Saws— 
E. C. ames & Co.: 


egeeW ce epabea teen Clipper Grain, Bronze 
North Wayne Tool Co.: 


One-Man Cross Cut 
Little Giant. Grass 


Narrow Cross Cut 
Hand, Rip and Panel........ 33% 


Miter Box and Compass 
SEEDERS—Cherry— 





Diamond Saw & Stamping Wks. : 
Sterling Hack Saw Blades.... 
Sterling Hack Saw Frames. 
ae - aed al Hack Saw Mehs. | 


2 
.. - $24.50 28.40 29.50 33.40 
On. 3a 
Each’ :$85.00 87.00 92.00 125.00 


SETS—Awi! and nod 
Millers Falls Company: 





























January 13, 1917 HARDWARE AGE 


DEALERS! Meet Mr. 
No-Worry-Springs 





He Has a Money Making Tip for You 


And here it is: Do you realize the money that 
is being made by live hardware dealers on 
spring replacements? Also do you realize that 
more Tuthill Titanic Springs are sold for 
spring replacements, than of all other makes 
of springs put together? 


TUTHILL Lubricated 
TITANIC SPRINGS 


lead the field for replacements because of their reputation for 
freedom from breakage. When a spring breaks the owner doesn’t 
want another of the same make. He buys the Tuthill Titanic because 
it is strong at the center, the point where seventy-five per cent of all 
springs break. Tuthill Titanics are absolutely guaranteed against 
center breakage. 


Carry a Stock of Tuthill Titanics 
The Springs That Motorists Want 

















‘¥ And Remember Our Quick-Shipment Service 
. All stock orders are shipped the same day as received. All special 
- orders go out within two or three days. You can’t beat this service 
os The quality of Tuthill Springs, their reputation for breakage- 
“7 freedom, and the delivery service we offer, make you best equipped 
te to GET THE B/G BUSINESS on replacements. 
+ ° 
As Write for New Booklet, Latest Price List 
and Name of Nearest Distributor 

108 

254 ” - 

i Tuthill Spring Company . 
638 

760 Polk St. Chicago, Ill. 

> 

. 
dos. 

0 
tr) 
0.0 
$9.25 
11.50 
12.00 
) dos. 

4s: Strong where other springs 
1% % are weak. No center hole or 
530% center nib. Cannot break 


at the center, where other 
springs can and do break. 
















































120 








HARDWARE AGE January 13, 1917 



























































Cellar Window— 
Peters Cartri Co.: 
McKinney Mfs_ Os. : League, Black Powder 161 ieee eee noe 
a. oes 6.88 Referee, Geut-Gmohetess....... 1161 ene, watt Co: Tackte—Fishing— 
National ts upssesonvavaees — heed High Gun, Suobe. Onteage (Cell) "TS Aa BA 30% | Wise Sportsmans Supply Co. : 
a Os. -- 0 seen Premier «oo... Kee, | Morgan x aaa 36&5%| “tim Dandy” bait, per dos. .$6.00 
" — temingto , > 2 nd 
Knurled Pee etic RE ome doz., 7 Cartridge coe Cnion Metamec A ENE et 15% b Say “7 
Swan’s, Knurled, # gro........38.4 New Club Biack Powders... .. 11% Carriage, Wagon, Etc.— ~—— oe posters, etc....List + 54 
Regula tet Rivet— Nitro Club, Smokeless Powders. Om in. and larger: Per 100 Ib.| Copper Newnes Nalis— 
eaten .436| Arrow, Smokeless a a fur reserewe cual $6.0@ 6.50 corner F MM saupett ere. per tb, we 
GRE wcccccccces Ri 5 run jai ees 
~—T yp 10.8.8 dos.$8.00 SHOES—Horse, Mule, Etc.— Bright .....+0+. ye 2116509 7'00 See Iota Bag all - 
“eS oR OT rrr 2.00 , Bir . ' 4 Paint = . re. 
Special,” ae ob: @ ans. 32-50 |e) 8-2 Pistaboreh: 14s? Seat Sorina: per pair 75 @80¢ a 
cial, B dos........6. ‘ e, ; we eee : ‘ : 
Nos. ye , Oot’ 13.00 pS Iron or Steel. .per keg. .$4.75@5.00 a x 4 Di kdscceas per pair 80@85¢ Double Pointed Tacks...........10¢ 
No. 5, @ 4 ® doz. .16.50 | * 2434 28...... per pair $1.20@ 1.25). neg Hig cna 
° Wh osctia ened 24.00 SPRI Thumb Tack Displa 
McK — eng 25-lb. t E ee ie a sortment No. 22..... rofe f 3a5 50 
cKinney Mfg. Co. : v0 FM Ty one ogy gen pea Ee ale 25 @ 20% 
Japanned per ~ Eee proe. > ond at Ne eth ain $2.65 60s 2 $8. 90! 4 og Nos. 1, TAPES—Measuring— . 
afi 19.50@821.25| Buck’ O UGE. on wives: $2.50 8, $2.5 Gavkey Asses’ Skin 
* Ry See 22 50 25.3 Egor ve we een ere Kas 10s oboe tee ?, 56 "aten _eathe oe 
@$25.25 Chilled edbeieneescab cer enevs en a Weed «recat es, 
os kewtadaeee cee mae $2.75] Nicke ~ufte : eeeeenke ee, $3 
SHARPENERS—Knife— lowe of Plot, sre ond Iron. .334%4% eteel & Esser Co.: 
z.F. Johnson Rule Mfg. Co.: SHO T-Bevels ry Squares and Metallic 
obnson Keel, per doz... $4.00 VELS, SCOOPS eee Bae ae eee ean, 404% Asses’ 8 
Johnson Keel Knife Strop, per SPADES— irae aa. Try Squares and 7- Lufkin Rule Co.: 
OB. sccccescsccevesveses 1.20 CVEIS wecccccsece’ % 
nemerierat i tanita: ae on ’ sereeeveccccccees 304% Asses’ Skin ....... 225 5 ‘ 
Kwikway, @ dos........... $2.00 First grade ... 2 ) Sera. 2054 “Tainan pea a or A Shei Buea a: S@20% 
Second grade ........ bs 4 | peat » + 25% a and Bend, Leather... . 10% 
Razor Blade— H St cy lg a aR RNS Te 104 5 OG SO 45% tn ag Cor cervessceccess 20@ 25% 
Hyfield Mfg. Company: ourth grade . List | SQUEEZERS—Lemon— Ponape RS sete an 20@ 25% 
Hatfield Machi : ead, | Back Str ( ou **/ 189) Wood Porcelat ae 5 le ente & Hilger: 

Sram an | Pa Sn od Hl Back "|W Reet Lil | Per) a en nat 
SHAVERS—Beef— Second grade aia eRe j Good nk OR i tiene 31:50 15% 
Hoterprise Mfg. Co......... asasog| Third grade .........cesceees Os) Tinned Iron: ; 

Fourth grade .....sseceeeess List ai CHOGG 9.0 vo ene seesenenes 90¢ ; 
Miedwum 
SHAVES—Spoke— preee Snow Shovels— , ae i Fe ceae ss os 1.85 rar Di 
S oaletwe ace ..doz. $1.50| Long Handle, steel bi G ron, Porcel : 8, Dies and Taps. 
td ..--doz., 2% in. $3; 3 in. $3.75| ood and Mall. D vrondi atte a $1. 75@2.00 “ 
lers Falls Co.: STALLS—Cattle— TEETH— 
Nos, 1, $7.40; 2, $12.05 net $4.50@5.00 | tunt-Helm-Ferrig Co. : Steel, ro ggatage eter 
Star, Steel ...... a or headed, 4% 
siemens nett nen nee 202+ 220% and arger, per 100 Ib. $00 05825 
o~Gest —_ ot Hunter's Imitation, per doz $1.00 STANCHIONS—Cattle— 
Best ......$3.25 3.65 4.05 eat Hunter’s Genuine, per doz.....$1.25 Helm, Ferris & Co.: Fas Con Eee den 
Good ..... $245 275 3.00doz.| Sieves, Seamless, Metallic— Ee viaweaneuse cesuphves ee 20% » ase, Cabinet, Flange, Dairy, 
Parse coe spun 1.35 1.50 doz. Peony sates STAPLES SSO UCERC Hone OSS OCE COE CCeS 104 
traight Trimme rs, &¢.: Mesh “4 weit re 
SM nee 16 1 a e 
gost Quality Jap—, , Iron Wire ...$1.05 1.05 > P : eens Se ere rere per Wb. 126 12¢ aed —_ be fy tongy 
0 in. ; . 20) iT  sistepese'aeas i ce : . 
Ede te ee ee ee Bright, $2.10; a ieeietber 
Best Quality Nickel— Sieves, Wooden Rim— pLalvenized $2.95 f.0.b, Pittsburgh Rubber Head Nails, per gro., Nos. 
$5.25 6.00 is ws” Nested, 10, 11 and 12 Inch oultry Netting ...... In bulk, 6/4¢ 0, 50¢; 1, 45¢; 2, 35¢; 3, 25¢ 
‘lors’ Sh , 0.95 |Mesh 18, Nested.. 2.$0.90 @ ; 
te ln OF. la) Meth Melicg teea ata | She Sh eae 
— 2, Conway Con: ~~ Mesh 24, Nested... ..dos.$1.40@1.50 Chatillon's -. . List net ; 3: 
ieee a Plate g vmneee, Foster Bros.’,.......-++++ Sia aot ae a. Tp ‘peg gro., Nos. 
$200 (= oe 9 in, SINKS—Steel— STEELYARDS— 23: Bones! 6 % 
Jap Handles & N. P. Blades i ye ope Iron, Conny t, Peck, Stow & Wilcox Co........ 15% | TSR ewe eeneee ies 
$2: 70 Ary 8 in. 9 in. smatle x 36 ane bat hee Oa 
3.40 3.70 # on. painted, : TP Raat * Sob. %o 
pee Brand Bent Trimmers i a, ted, ebro a —e a oe Se S. Cheney — 
= — = ie. SS Lalance & Geuchenn : ai 0% Hand’ Taps grvsudannasiensas sees BOD. sees teeeceee 50% 
$3.00 A 47 Yin. L & GMS. eeeee eee eeeeeeees 25% | M. S. Taper Fane. cians 085s 
dap Handles & X. P. Blades evere.: bccn re Sa. 
ce i Bench— unt, Hel . 
5003.20 8.50Ss« 8.8 | SKATES—Ice— Morrill’s : Harvester and Peerless Tay Fork 

Pruning— Conron-McNeal Company "Nos, 1 2 Carriers .........-.. birt 

Pexto No. R 70, per doz., $10.25; Extension Rocker and ‘Hockey : Per doz. $8.00 $10.00 20% — Track Hangers and Brack 
No. 50, $4.25; No. 60, $8.00; No. iS See Pe. per gas Harvester and Peerless Sling ‘ 
Polished and plated... +2 99:00 STRAPS—BOX— riers, Pulleys, Forks, ete. car % 

Scissors— Tempered, polished ‘and | Acme Embossed, case lots 20% "dae Pers” Gon cbyprtten: 

John J. Conway oR eee 1.50| Cary’s Universal, case lots.:..:: one ork  Unloaders; Myers 
Bo ieken ine Sharp Point Scissors, Prine lexibte ppt meet 2.50 “penne Twinrold, “ease: lots. 1.20% ata "Leat’ and Fault. 
ickel Pla yy my Git cae Sooke ees eet 50. “ ° 4 ne ‘auit 
4 in. 4% in, Bin. 5% in Gin, in and Ladies’, per pair: | | |STRETCHERS—Wire Fence— a oe 
2. 28 Oa ee ~~. -— eee ? anlonders os ooo ewe e ee i % 
a 5 — Handle and N. p a Bo “and — aw Jor os £ Co. ¢ ane” and Cross D — a ox 
: des, I Dlw« od, per doz.......+- $6.50 teel Tre k EA EE ow 
$2.80 2.90 3.00 3.10 38.20 Seni Hockey” al kinds,” pee 00] Biwood. Pattern, per doz. . :.$6.00 arsenate © 
Tinners’ Snips— amen eae an vga nap 2.50] Star, No. 462. Plain Beating’ $8.50 My crs nd wets, Sings, Pet 
Steet Blades .....cccceseoss 45&5% Star, No. 482, Roller Bearing. $9.00 ’ oe 
Stoel Léid Blades......----+0.: 403 | SNAPS—Harnese— F. J. Townsend : Simond’s Improved ' 
wpaiew & Griffin Mfg. Co.'s om GEFMGN ..ocecececccrscees 154 ‘Townsend's Wire Fence Stretcher, Simonds’ Crescent erhtoneaae 
ments Original aiken 1 SR RIE RS REN Se 10854 POP GOB. oc cccccccccccsccs $7. 20 . Turning— see 30% 
. Samson.........30& y ames Swa A 
Smith & Hemenway ¢ Go., “Ine “soci0% Scena Metal Stamping Works:| STUF FERS—Sausage— - igpectuaaiai as: 
SE acowdeneseeaien 30% rness and Rope....40%| Enterprise Mfg. Co. : 
SHE operas ii ectiealincd Keeton 
LLS—Brass, Empty— a 7% % | Hammers, Engin 
’ Grass Scyth ° ne, ® doz...... $4.50 
ge to toa | a ee oe OE a 
are “| Bissell Carpet . Gasoline Blow Torch " 
Fie Quanit 1 all gauges. . . . 405% SNIPS—Tinners— Grand Napiie Gee RD, jan $2000 ee. 8, $16.50; No. 21, P2900; 
ub, 10 and 12 gauge......! 10&4% |See Shears. — “ey Cyco B.B. Nic 29.00 Feast ee nf 10, $40.00 
go co, B.B. Ni v Cree teeter eeenenee . 
Paper—Empty— A ic... 80.00 
meen, 
Peters Cartridge Co. : SOAP—Automobile— Eile, Cyco $ 3 Ric: Mie. 34.00 
League, 10 and 12 gauge....+8% | ‘arris Ofl Co.: “arlor Queen, C 44 B. a Nic. 35.00] TRACK— 
League, 16 and 20 gange.... eyed Harris Motorear Soap, bhis —- oe .B. N * 38.00 Barn Door, &c.— 
Target and High a ata 14% and a Seu perm, iene ae Meh BB, Nie. 41.00 sane Door, Painted Iron, per 
ROP net . tins, . ‘ he » & -B. Jap...... 38.00 S pub hee ten encereee . 
men Gartria Arms - Union ‘ietaitie finn "$2.007'5 %. tins, 81.15 [| Gulvereal Gyco Bearing’ Nic 41.00| Grittin’s: coe 
estetige Go. : each. » $1.15 | aj Duiversal, Creo Bearing Mic. 37.00) X2X. W 100 ft. I 16 i 
Arrow, 10, 12, 16 and 20 gauge, Iniversal, Cyco BB. Jap... 24.00 : 1% x 5 ee 
nite f, Th RE: Standard,’ Jap'a Fittings ....22.00| Hinged ita x 3-16 in.,, 96,50. 
ub, 10, 12 16 and 20" Half a Standard, Nickeled Fittings. 25.00 3-16 fos Ba 100 ft. ; x 
New Club. 10 and 12 gauge. ee: wie sila aaah sng] MERE Vecoum  Swecpee, ere * 3-16 in 
d 12 ganee. .+ 8% wepidecenesé 
New Club, 14, 16 and 20 gauge, | | SPOONS AND FORKS— Birxells Vacuum Cleaner, psa net ite, Cy ee 
cial 414% Silver Plated— Sak yes: haber: 56.00| 20th Century, round, per 100 ft.. . 
—— G 4 
Blech Powder .............. ig >A capaho ee tebe nl eat ck os ae eee ene: is 
BR et Diets anatee! nb b96006 0060008 454 with Bree i... cscs » 56.00 MeKieney Mfg. Company : 
aes Senin, medion ssomg| ...... Misceltaneous— mae? ites “wine el “See eee 
‘mokeless ‘Powder, high grade 30864 Gorman Siler... ooo c oaccccs 415854 quantities. os S56 tigen ere at 
mokeless Powder, 410 gauge, Tinned tron— SWINGS—Law Trolley Track...» aesael 35% 
sli Dhieeh tes 158108| Tea ..... 2.20 p nand Porch— | Myers’-Stayon ‘Track. iyers, New 
‘comt aia tari, Diy een er gro., $2.10| Myers Low Down R Way and Giant Tubular Track 
PRD areal per gro. $4.201M oller........85% d 
.. $4.201Myers Porch Swing %\ and Hercnles covered ....--: 30% 
tt eeeerene 35% | Faultless self-cleaning ......---40% 
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EDDIE 
DARIO RESTA JOHNNY RICKENBACHER 
writes: ‘‘I thank AITKEN writes: ‘‘I shall 
you for the won- (en iuses Dixon's any use Dixon's Gra- 
derful lubrication Graphite Auto- phite Automo- 


given by Dixon’s 
Graphite. I can- 
not praise it too 
highly.’”’ 


bile Lubricants, 
particularly No. 
677, in all future 


races.”” 


nobile Lubri- 


‘ants exclusive- 


HAIL! 


The Racing Champions of 1916 


DARIO RESTA JOHNNY AITKEN 
EDDIE RICKENBACHER 


In all of their gruelling, nerve-racking races against time, the 
greatest factor they had to overcome was FRICTION 


IXON‘ 
D gerne S 


LUBRICANTS 
Were Their Able Assistants in Every Race 


498 cars started in the 1916 races. 


491 of these were lubricated with Dixon’s Graphite Automobile Lubricants. 
238 cars finished. 


231 of these used Dixon’s. 





























Resta says—‘Dixon’s Graphite Automobile Lubricants give wonderful lubrication. I can 
not praise them too highly.” 


Johnny Aitken uses Dixon’s exclusively. 


Eddie Rickenbacher says—“I shall use Dixon’s Graphite Automobile Lubricants, particu- 
larly No. 677, in all future races.” 


This is a little sermon that all car ownets should profit by, and should be conclusive evi- 
dence that Dixon’s Graphite Automobile Lubricants eliminate friction and prolong the 
life of every car. 


Dealers! Have you told your customers what the above figures mean to the life of their 
cars? If not, why not? 


Send for dealers’ proposition and booklet No. 40-G. 















Made in JERSEY CITY, N. J., by the 


JOSEPH DIXON CRUCIBLE COMPANY 
LOS ESTABLISHED 1827 KO¥ 
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National Mfg. Co.: 
Braced Rail, per 100 ft...... $5.00 
Storm-Proof Rail, per 100 ft.$18.00 
Richards-Wilcox Mfg. Co.: 








Dn cuuns de peog evans ae 40 
— Hinged Hanger Rail, No. 
<eedbescoveteecotd $4.50 
Py Screw Rail. No. 65.2.2 40% 
Gauge Froliey Track, a ft., Nos. 
1, 32, 37%%: No. 3 37 i % 
Nos. 61, $3.60 ; "62, $3. 
$4.25; 64, 5.00: 68, $5 m0: 
69, $6.00 
Hero, Adj. Track. No. 19....40% 
Adjustable ‘Track ‘Yaudem ‘trol 7 
nh. Bey Bos btevcgwts 0% 
Royal Adjustable Track No. 122, 
40% 
TRAPS—Fiy— 
Balloon, Globe or Acme, doz., 
1.10@1.25 ... ..gro., $10.50 
Harper, Champion or Paragon 
we Fe eee $12.50 


Gas Globe Company: 
per doz. $0.85 
per gross $9.60 


Safety Wire 
Columbus Sanitary. . 


Game— 

Niagara Falis Metal Stamping Wesmes 
OE. ba cds vb 00d rb wb 
Clincher 7 Sacto © 

Oneida Community ‘Ltd. 

per doz. 
wee TO Disictewaseens $1.13 
Oneida Jump No. 1........ 1.44 
Newhouse No. 1....... - 2.38 








$1.2 


Victor, 





Triumph Trap Company, Inc : 
Less than 

Triumph Bbl. lots Bbl. 

No. 0 per doz. $0.90 $0.95 

No. 1 1.05 1.10 

No. 1% 1.60 5 

No. 2 2.25 

No. 3 5.00 , 

No. 4 3.50 3.70 

Less than 

Kangaroo Case lots case lots 

No. 0 per doz. $1.15 $1.20 

No. 1 1.35 1.40 

No. 1% 2.00 2.10 

wess than 
Bb. lots Bb 1. 

No. 2 $2.80 

No. 3 3.75 

No. 4 4.45 
These prices are with chiins. 

Mouse and Rat— 
Mouse, Wood, Choker, doz. holes, 
14@ 18¢ 
Mouse, Round or Square Wire 
doz. 45@50¢ 
Lovell Mfg. Co.: Per doz 

St eee o® $1.25 

SUOe BS cucssvavewces 1.00 

fs eer ‘ reo 

Deed Basy Rat ....cceccee 75 

Sure Catch Rat ...... a8 G0 

Dead Easy Mouse ..... ee 

Rex Mouse ob 6 eatin oh a 

Sure Catch Mouse ane bo 

Delusion Mouse ci ae 

Mascotte Mouse vase eee 

Tin Choker Mouse .......  —& 

Wood Chokers, doz. holes 14 
Niagara Falls Metal Stamping 

Works; Enticer Rat...... 50% 
Oneida Community Ltd. : 

per doz 
ee TEED 66 vi ctikinnwaee $.15 

Hold Fast Mouse...... oo 15 

Seer re 60 

SS eee : 60 

Official Rat rhe aeene we BS 

Tin Choker Monse...... .70 

Wood Choker Mouse, dozen 

- eee ‘i. 

P. 8. & W.: 

Hopper per doz » $1.40 

Hector, No. 1, with Chain, per 

re Rs .w< $1.15 

TROWELS— 
Wm. Rose & Bros. : 

Phil. Pat. Wd. Hdls. 

$10.35 10.75 11.50 11.90 

10 10% 1 11% in 

Wide Heel, Wd. Hdles 

$10.65 11.05 11.80 12.20 

10 10% 11 11% in 
E. C. Atkins & Co.: 

Plastering cisvebhs ened ae 
TRUCKS—Warehouse, &c.— 
McKinney Mfg. Co each, net 

No. 1, $17.50; No. 2, $15.50; 

No. 3, $12.50 

re 
d per doz. 
a 0 1 2 3 
Galvanized ....$7.00 8.50 9.50 11.00 
‘Cypress— 
waaie Woodenware Mfg. Co. : 
1 3 
$13.50 12.00 10.50. . .25% 
Fibre— 
Cordley & Hayes: 

Fibre, per doz. No. 0, $32.00; 

No. 1, $25.80; No. 2, $22.40; 

No. 8, $20.20 

Less 25% 
TURNBUCKLES— 
National Mfg. Co. Screen Door, 

No. 195, Japn’d, per dozen. .$1.00 
TWINE—Miscel'aneous— 

Flar. % and %-/lb Balls: 

Ms ab oh Jaks} & 0's = db wee eae 
ee eh caveat 
RUM od 6 Lo sug b dal a cn 6 
Ci ede s be viceweavens 32144 


rere rrr. 


P. rg 9 and 10... 


WAGONS—Coaster— 
—, Helm, Ferris & Co.: 


riand and Star ......... 40% 
WAITERS—Dumb— 
Sedgwick Machine Works...... 20% 


Parker's: 


15&20% ; 


Cotton Seine, 
Soft Laid thread—6 38'4¢; 9, 36¢; 


Millers Falls Oval Siide Pattern, 
31 


per lb.| WARE— 





‘ 4 Satant 
ist 175 228 3.2: URRY 


Regular, 
on 


@ 25% 


Pure 


coccccce Gao 





Enameled— 


Be, As CG sc ccccvcevunth 3442¢] Lalance & G rosjean Mf; Co.: 
Medium Laid thread—6, 45¢; 9,| Agate Nickel Steel Were... -15% 
26; 12, TVG; 15 to @, BaGt TBE ce ccccsccesscccccces 0% 
le al hed oa ts bre xe 384¢ All white Enameled eevee és 15% 
Hard Laid thread—é, 51¢; 9, 34¢;| Vollrath Co. : 
12, 40¢; 15 to 42, 36146; larger, New Ideal Kettles, Cast =. 
6¢. 3 & 10% 
Staging, 2 to 4 oz. balls, in bar- Imperial Hollow Ware, Cast ~~. 
rels, 31¥%2¢ in 5-lb. sacks, 32¥4¢; : , ‘ . 6 
Trot Line, in balls, ¥%4 to 3 1b., gna White halen y Gheat 
in barrels, Nos. 1, 2 and 3 ib., Blue, 30&10%. 7 
SOD oss ckzi-cnss ccatigs 31ly“e¢ 
Cotton Wrapping. white, 5 balis 
aa 8 WASHERS— Bibb— 
CORRE  occcvcccvacses .30¢| Durst Mfg. Co. : 
GOOD sivccocccvcccosccnecenel 34¢} Dumaco, all sizes, per 100..... 60¢ 
otton Wrapping, variegated, 
OF COE 0 Diwcinccs cxrcens 38¢ WASHERS—Cast— 
ge ag Ms 2-Ply Hemp, % and lovey Y-inch, barrel lots, 
Yl ee ete ccrcecsionsees ¢ per ib., 3%4¢ 
American Ply Hemp, 1-1b. Balls, 0 or Steei— 
2te 
, Size bolt. % H% 
India 3-Ply Hemp, 1%-lb. aes 
(Spring Twine) weet nm Washers p40 630 530 5.00 4.80 
India, 3-Ply Dark Hemp......... 17¢ The above prices are based on 
India, 3-Ply Light Hemp......... 18¢ | $4.00 off list. 
2, 3, 4 and 5-Ply Jute, 4-lb. Balls, Jn lots less than one peg add 
, 18@21¢ Fee per lb.; 5-ib. bores add 44 to 
Common India, No. 18........... 19¢ | last. 
\ ‘ ay Mattress, “%4 and % tb. Leather, Axie— 
alls, according to quality, ea 75& 104 
; ; TOOT PUNE 4... 202s. ssncceees -.. 80&10% 
cet ond Ieation, Ne. Wo. o2 ds Lou: ! 1 $id jaca 
talian, A, ib., No. 18, 42¢; B $e : Wiis Foe 
Wool, 3 to 6Ply......+...:-12@14¢ Ht I per ben 
WASHING MACHINES— 
See Machines—Wasbing 
VarnisHes— 
Moller & Schumann Co.: — — 
Hilo Flat Finish, per gal -$3.50 WASTE—Cotton a 
Hilo Floor Finish, per gal... 3.25 White per lh. Colored per Ib. 
less 25410% | No. 1.....13¢ NO. J3o 0002684 
Montauk Paint Mfg. Co No. 2...... 2¢ POs Bi cdick 8¢ 
Di-mel-ine Furniture Varnish, No. 3......1%¢ WO Bivasss 746 
Per gro., $10.20} Jn 5 Ib. bags Trviyier tt ee i7¢ 
Di-mel-ine Vernish Stain, ~ . 
Per gro., $10.20 WEDGES— 
Se PME + Khevsedeenen lb., 4@4%¢ 
VISES— 
Solid Box WEIGHTS—Sash— 
Under 100 Ib... 2.110000 +- 40&N0F} Per ton 
Oat BO Biers sec ccvanesvenden 40%| Eastern Market............++ $35.00 
ee eee $32.00 
Hand— 
Athol Machine Co.: — 
Hand Vises ......... settee 25% inne nee 415854 
Parallel— 
Athol Machine Co. ;: WHIPS— 
Simpson - Deas Top Whips, per doz.. .80¢ 
Standard sete e tr ereeeed Str’t Buggy W hips, per doz...... 90¢ 
Starrett, Imuroved ... Featherbone Whip Co. : 
Vise Attachments, Taper. Drop top rattan. ner doz. £04 
600 Line, Stationary Jaw Straight Rattan Boney MWe 
600 Line, Swivel Jaw.......-. Drop Top ‘‘Featherbone”’ $1 40 


Straight ‘‘Featherbone” RB 
“‘anti-whalebone,"’ 


WHITE LEAD AND OXIDES— 


National Lead Co.: 
White 


Lend, Dry 


Combination Pipe 10@: sOnlOn, and in 
TH cosevccres .50@ 508109 ee ewes each ¥" 
In 100, 250 and noo th hanes: 1%e 
Pipe— In 25 and 50 TH kegs 1” ee 
Athol Machine Co 7 In 12% th kegs ® ee 
Combination .. -50&10% In 1, 2, 8 and 5 ™ cans. as 
Parker's Combination : sorted’ (100 tb in a case). .12%¢ 
87 Series. 5O@50&10%: 187 On lots of 500 
2 : fi pounds or more, a 
Series, 40%; No. 870, 40%, discount of %¢ rer pount is al 
Competitive ¢ ‘ombination, lowed 
0&10 % : 
J. H. Williams & Co.: oe Dry, Red Lead and Litharge: 
Vulean Chain Pipe... . .30&10% In 100 ™ kegs . -19%¢ 
In 25 and 50 ™ kegs.. -10%¢ 
Wood Workers— In 12% ™. kees....... co 
Athol Machine Co.: Red Lead in On 
SEED -5 5% even chba eon aren 35% In 100 EGP ee ‘ 11l¢ 
BtawGarG 2. ccvscccsvccsseves 35% In 25 and 50 ™ kegs lie 
In 12% ™ kegs............ 11%¢ 
On lots of 500 pounds or more, 
VULCANIZERS— fisconnt of % cent per ionad ta. Ms 
Lazarus Mfg. Co.: lowed 
2 In 1, en. $2.50 Jess 60% Red Tead and Litharge, in bbls, 
Lazeo (Ford Size), ea. $1.5 and % bbls. same price as in kegs. 
= 40% wy 
C. A. Shaler Company : to aie 
Tube-Kit for Fords...... net $1.10 laa 
ve ME net 1.25 Fence— 
ee eae -enet 1.75 Market 100 Ib. Bundies— 
VOR iviccesvovenercs net 2.251 See Market Report. 
Motorist’s Electric Heated Bright and Annealed: Per 100 Ib. 
Model ......5+. $12.50 less 25% 6 and 9 L.c.l. 1000 
and over to retailer. .. base $3.25 
Smaller sises take fence 
extras: for smaller 
quantities, viz.; to 999 
lp Pe and ay Mid 499 Ib. 
. extras are charged. 
Price Per M. List Galvanized, subject to same 
‘S i es ve eeeeee fL35 | 4 CURE wh castohncace base $3.95 
B. z. "9 and 10.....cscocee 165 2] Coppered, aed to same 
'p | ray TE hs CONGINONE 0 avovcnic esi base $3.75 
Tinned, _subject to same 


Stone— 


Less than car loads to retailers. 
Bright "a aa al 


17 
Per 100 tb, 14.85 5.0000. on. 55 Pry 70 
Small lots out of or 


Nos 19 20 
Per 100 ib, VAs 7s $8.20 $8.70 $9.25 


uggy 1.87 


7.00 


Brass and Copper.. 
Retailers’ Assortment 
WIRE GOODS— 
Brass Wire Goods. 


Wire Goods Co. : 
Bright Wire Goods 





No. me. 
Gilbert & Bennett M 
—- *Peari,"’ 


Ex. 


sq. 

New York Wire Clot 
Screen Cloth galyv., 
owe Zine Coatec 
$2.45; 14 mesh, 


**Peari,' 


Genuine Stilison 





B0&10% ; 
35% ; 
40%. 


Auto, 

tern, 

Bright, 
Steel Handle Nut 
Combination Black 
Merrick Pattern 





Steel Wire Goods.... 


Cup and Shoulder Hooks. 


Socket, Se 


Spooled— 
Annealed and Tinned. 


-45@ 15& 10g 
Pie ga. 204 
5, Per box. .$4.25 


c¥ 854 
/5&10¢ 
70& 106 


SOk1O% 





Brass Wire Goods. . T5&10% 
Cup and Shoulder Hooks 15% 

WIRE CLOTH AND NET. 
TING— ade 

Caivanised Poultry Netting 
Before Weaving ....... 105 208 5% 
After Weaving .. 705108244 

Screen Cloth, 12 Mesh, Per 100 5q. 
ft.; Painted Black, $2.00; Gai. 
vanized, $2.50; 14 Mesh, Bronze, 
$10.00. 

Standard Galv, Hardware Grades; 
100-jt. rolls, 24 to 48 in. wide, 
Per 100 sq. ft 

No. 
4v0. 
No. 
No. 
No. 
No. 
No. 7 


fm. Co.: 


bet, per 


tet, 


bh Co.; 

per 100 sq. ft. 

1, 12 mesh, 
$2.85; 16 





WM hes devant. ‘ . -$3.30 
Reynolds Wire Co. 
AluminA Rustproof galv., per 
100 sq. ft., 12 mesh, $2. 55; 
14 mesh, $2.95; 4 n esh, $5.40 
Sun-Red Selvage Black . 
$1.90; 14° , mesh ; 
mesh, $2.7 
WRENCHES— 
Agricultural ..... 0554 
ane or Crocodile. 6% 
ep Forged S..... 4 45% 
sf son pattern 067%4% 


OOS 10: S35 


Athol Mucuine Co.: 
Rapid Transit ...... 25% 
Bemis & Call's: 
Adjustable S, 30&10% Adjust- 
able S Pipe, 30° ; Str't Had'le 


Briggs Pat- 
Combination 
s0K&10% 


40&10% 
10&10% 


Motor No, 80 ‘ 30&10% 

Steel Handle Screw 1&7 Wo “e 

Wood Handle Screw 40&7 9 % 
Coes’ Genuine Knife Hdl 33 ts Jo 
Coes’ Genuine Steel Hdl 33's % 
Coes’ Genuine Key Model 33 4g & 
P. 8. & W.: 

No. 100 ... 33 \4 %e 

No. 25 10&10% 

Agric “altura. 6545 % 
Lakeside Forge Co.: 

Drop Forged - 45% 

Adjustable oe 50% 
Frank Mossberg Company: 

Sterling No. 1, N. P 23¢ 


t $2.00; No. 


. io. 7 
10, $5.34; No. 14, $8.00; 
a eer : $12.00 
No. 1 General Service, Set, 
COCR 2 nccccsee ..-59¢ 
No. 4 Garage Set, Full Finish, 
each .. $1.37 
No. Socket Wrench, * 
$2.67; No. 17 $1.34 
Niagara Fulls Meta! Stamping Woras: 
Single _ Donble End Vestpokit- 
| ee 374% 
Richards Wilcox Mfg. Co. 
Shark Adjustable Pipe... 60% 
Wizard Adjustable Ratehet 10% 
Whitman & Barnes Mfg. Co.: _ 
Agricultural . ++ 10% 
Alligator Pattern. gull Dog 70% 
Machinist, case lots. 10&714% 
Less than eae lots De), 40% 
a mad Special, case lots 
Railroad 8} ‘oat 6% 
: Less than cave lots 40% 
J. H. Williams o.: 
Agrippa Chain Pipe dane 
yroved Chain ’ipe 
Vulcan Impr h10% 
WRINGERS—Mop— 
Eagle Woodenware Mfg. Company: 
Eagle Mop Wringer and Bucket 
Combined : 
Domestic 10 qt. per doz - 1 
Standard 14 qt. per doz..-- aS 
Janitors 22 qt. per doz...-. 18 
White Mop Wringer Co.: 
Household per doz. : 
No. 2 Small Size, Wood - $188 
No. 3 Family Size oo 
No. 4 Fam. Size, All Iron... 24 
onto, per doz. 
No. 0 Extra Laree seeee 08 


No. 1 Hotel Size. 


WROUGHT GOO 








No. 8 Hotel, All 1 an 240 
Note,—Slightly higher for extrem? 
West. 


Hasps, Staples, &c. 


DS— 0m 
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0% 
0% 
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.UULLONS EUAN Qk ee 


Uf | APPLICATION 


Patented " May 30, 1916 


A Winter A Summer 
Necessity Nicety 





MT TA 


Be actetraed  56/é ¥y _ Step Plate. 
YPEL a || a lf Ty 


Stanwood Equipment Co. 


Ut 





The Stanwood Safety Step 
Plate for Automobile Run- 
ning Boards absolutely de- 
stroys the danger of slipping 
when alighting. It adds to 
the comfort of winter driving 
by keeping the driver's feet 
clean from ice, slush, snow 
or debris, thus aiding clutch 
and foot-control manipulation. 


A serrated metal plate, rust- 
proof and containing replace- 
able rubber segments makes 
an effective foot-hold and 
foot-cleaner. 


Our dealers’ proposition is of 
interest to every wide-awake 
hardware man. Our prices 
and your profits are fair. Con- 
sult your jobber at once. 


436 Plymouth Court 
CHICAGO, ILL. 





i NN HATTA 











Double Your Bumper Sales 


sialic ataaiaaidite errr enenmnteeel 
IIUQYNQOLIEQULN UE 0200011 UU | JIINURELUITOOOOUAL Ls 


123 










By selling a rear end bumper every time you sell 
one for the front end. It’s just as easy to sell the 
two—thereby doubling your bumper profits. Then, 
too, bumpers are now demanded, so that the sell- 
ing is made easy. 


Car owners are fast becoming educated to the 
fact that it’s cheaper to invest a few dollars in 
bumpers than to buy a new pair of lamps and a 
new fender every now and then, and have the car 





TRACE MARK 


laid up for several days while repairs are being 
made. 
If you’re not already making good profits selling 
bumpers, ask your jobber about ,Gemco Bumpers, 
or write us. They fit all cars dnd are furnished 
in diamond, channel or spring bars. Quickly and 
easily attached. 
GEMCO MANUFACTURING COMPANY 
672 So. Pierce St., Milwaukee, Wis. 
Popular Automobile A ccesgorses. 


End Thrust 
BUMPERS 


























Lilao Mlanifold 


Completely Vaporizes Gasoline 


A Big Winter Seller 


Because :— 


It heats and completely vaporizes gasoline so 
that gasoline and air in correct proportions enter 
cylinders as a light, superheated mixture with com- 
bustion quality developed to the highest degree. 


It increases gasoline mileage 42% to 54% by 
actual official A. A. A. tests. 


It insures the complete utilization of every 
particle of gasoline in the form of clean, full- 
power gas. 

Provides a warm mixture at the first few turns 
of the motor. Gets the car away immediately with 
all cylinders hitting. No stalling, no bucking, no 
back-firing through carburetor. 


Insures a smoother running motor at all speeds. 
Makes a four as flexible as a six. Makes an old 
motor and carburetor work effectively without 
having to overfeed gas. 

Insures virtually same increased efficiency from lower 
grades of gasoline as from costlier grades. 

Enables motor to run on a 50-50 mixture of kerosene 
and gasoline without smoke, vapor, odor or engine trouble. 

Abolishes virtually all valve and carbon troubles. Tests 
show practically no hard flint carbon deposits on pistons 
or around valves, even after a year’s use. 

Through complete vaporization and utilization of every 
particle of gasoline, no minute globules of liquid gasoline 
are left to trickle down into the lubricating oils to destroy 
their effect. 

Saves the cost of having engine frequently cleaned 
and freed from carbon. Keeps down cost of new parts 
due to carburetion troubles. Increases car’s utility where 
carburetion efficiency is concerned. 

Keeps the car in commission throughout the winter. 


A big winter seller. 

Made in various sizes. Retails from $7.50 (Ford size) 
to $15, according to make of car. 

Attached in thirty minutes with a monkey-wrench. No 
holes to bore. 

Extensively advertised in the leading national publi- 
cations. 

Write for results ofconclusive official tests, prices, and 
for selling proposition. 


The Whittier Company 
First National Bank Building, Chicago, Ill. 
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“‘The simple word ‘DOMINO’ has 
more meaning than most players of 
the little game understand. It has 
come to us from the Three Hills of 
Caesar’s City and means: ‘I rule— 
I am superior—I am lord—I domi- 
nate.’ ”’ 



















FAAHARAAKESS ON so, the great com- 
mercial game of World Dominoes 
goeson. Masters in their craft are 
arising on every hand. In their 
Master Craftsmanship they domi- 
nate; and, dominating, they are a 
potent power for good.”’ 











From an article by Elbert 
Hubbard which will appear 
in the World Wide 


‘‘SPRING BUYING 
NUMBER” 


of 
HARDWARE AGE 
to be published FEBRUARY 
3. 


Advertising forms close 
Wednesday, JANUARY 24. 


The leading manufacturers 
and wholesalers in all lines 
of hardware, house furnish- 
ings, farm equipment, auto- 
mobile accessories, etc., will 
use the advertising pages of 
this great issue to show the 
quality of merchandise and 
quality of service wherein 
they dominate. 


Thousands of the largest 
and most important buyers 
in the United States,Canada, 
South America and abroad 
will receive, study and con- 
stantly refer to this issue 
for months. 
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Ten big motor truck manufacturers stand out prominently as 
those whose products find the biggest use among large con- 
cerns who buy carefully. The stability of these ten manu- 
facturers is assured—the combined capitalization is $250,000,- 
000. The value of their yearly output runs high in the millions. 


Each builds the bést truck he can. Each offers guarantees 
backed by tremendous resources, tremendous manufacturing 
facilities, big strong organizations, established business repu- 
tation. In essential specifications established practice is 
closely adhered to. Eight build trucks in excess of four-ton 
capacity. All build from one to four ton. Yet with all the 
tremendous competition, with the tremendous manufacturing 
efforts to build the best, SERVICE motor trucks stand out 
among the ten with certain definite marked advantages of big 
value to purchasers. 

Gale one of the ten furnishes tires on all types equal in size 
to SERVICE. Only one other is built to operate with 
perfect safety at the same high speed. SERVICE is the only 
one of the big ten using the vacuum feed system, assuring 
maximum fuel economy, steady uniform fuel supply. Eight 
use the worm drive, but SERVICE worm drive is the 


G Sizes of Service Trucks Wait to Do Your Work 


Whatever your average load—a SERVICE motor truck is 
ready to give you the strongest construction— most economi- 
cal service—greater reliability in hauling minimum or maxi- 
mum loads—over the shortest or longest routes. And the 
model you select, regardless of the rated capacity — offers 
you distinct advantages in construction and in price over any 
other of the ten trucks now recognized as leaders. 


= Send for our big illustrated Thirteen Point Booklet. It is a concise compilation of 
olmn oo e facts of tremendous importance to you in your selection of motor truck equipment. 


Motor Trucks 
10 Dominant Manufacturers Build Extra Well 


strongest that manufacturing joqanulty can device. Nine use 
pressed steel, but in the SERVICE motor truck pressed steel 
frame, width of flange, depth of frame, uniform distribution 
of load assure maximum resistance to driving stress and 
strain. Five use motors of the same power as SERVICE, yet 
SERVICE shows a 114 higher power rating than the other 
four trucks of equal capacity. 
In chassis SERVICE gives greater loading length than any 
other of the ten. This means a larger loading platform— 
reater carrying Ccapacity—greater even distribution of load. 
et with these points of leadership and with every other 
feature of construction duplicating even the most expensive of 
the trucks manufactured by these ten big manufacturers, SER- 
VICE presents a lower initial cost than any of the other nine. 


1 tom truck - - $1,375|34 tom truck - - $3,900 
nH” * + = 1950/34 ” % (Sethe) 3,250 
2 ’ ” a m 2,250 | 5 ” ” = pa 4,000 
And the big feature that stands out prominently in the his- 


tory of the SERVICE truck is the fact that in each year’s 
business 60% of the sales are re-sales to satisfied customers. 


Service Trucks are enduring — in owner satisfaction and 
mechanical stability—designed to meet the hardest working 
conditions—to stay in service day in and day out without time 
lost for repairs, to operate with minimum mechanical atten- 
tion, with freedom frum necessity for replacements. They 
are an engineering achievement, particularly built for big, 
practical service. 


Service Motor Truck Company 


Main Office and Factory 
Wabash, Indiana 
Dept. G-1 
SERVICE MOTOR TRUCKS ARE SOLD IN ALL LEADING CITIES 


fhicege, im. Omaha, Neb. Bafialo, N. Y. 
New York, N. ¥ Boston. Mass. Salt Lake City, Utah 
Norfolk, Va, Brooklyn, N. Y. Milwaukee, Wis. 

St. Louis, Me. Newark, N. J. idgeport, Conn. 
Louisville, Indianapolis, ines, lowa 





Baltimore, Md Pittsburgh, Pa. Philadelphia, Pa. 
Columbus, Ohic Washington, D. €. Rochester, N. Y. 
Cincinnati, Ohio Savannah, Ga. Talsa, Okla 
Youngstown, Ohio New Orleans, La. Detroit, M 
Canton, Ohio Hoboken, N. J. Denver, 
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COMPLETE ACCESSORY STOCKS 
DEMAND THESE GOGGLES 


The calls are many when you stock the new auto- 
mobile or shooting goggles which we manufacture. 
A flexible spring center piece prevents cutting and bind- 
ing behind the ears, the bows are covered with yellow 
fibre tubing preventing metal from coming in contact 
with the skin, and they can be worn with comfort 
over glasses. 

Get our catalogs. For other styles, also workmen’s 
goggles, order through your jobber. 


Chicago Eye Shield Co, 


2300 WARREN AVE. Chicago, Ill. 



























No Thief Can Unscrew This! 


Goodrich Lock Switch 


With Yale Lock for Fords 


With the key turned off, a metal guard is thrown 
over each of the countersunk screws. 


This pick-proof lock takes the place of your Ford 
Ignition switch. You switch off your current and 
lock your car with the same motion. It absolutely 


protects your car. 


Price $3.25 ($4.50 in Canada) 
GOODRICH-LENHART MFG. CO. 


Succeeding Goodrich Accessory Association, 


1123 Widener Building, Philadelphia, Pa. 














STICK! 


OU can stand back of Lock- 

tite Tire Patch—guarantee 
it never to leak, pull loose or 
burn off. Put on cold as easily 
as court plaster—tools and heat 
unnecessary. 


OCKTIE 
TIRE PATCH 


Sold in four sizes—$1.50, $1.00, 
50c. and special garage size. Dollar 
outfit, for instance. contains enough 
Locktite to repair 150 punctures. 
Liberal discount to dealers. Write 
today for particulars. 


Locktite Patch Company 
1022 Bellevue Ave., Detroit, Michigan 


Makers also of the well-known Lock- 
tite Rubber Patch for household use. 
Splendid for mending rubber boots, 
water bottles, etc. Se. outfit saves 
many dollars. Money maker for deal- 
ers. 












































Reichet 





OIL AND The Cups 

EMPRESS GREASE CUPS shown repre- 

; sent only a 

9 De Luxe levisible Ratchet >t Comp part of our 

Plain No. 299 Leather Packed Short Pat. Marine line. 
BOWEN MFG. CO. 
AUBURN, N. Y. Write for full 
CATALOGUE ON APPLICATION Wire Lock 
information. 
4 2 i , Rea 4 Ask for 

Se. Soc. Poy Oc. oe. Py, Oc. “K" Oc. = nc. oc Wing To Catalogue L. 
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UTHER 
VISES 


Clinch the Business 


Make your store headquarters for the well-known 
Luther Vises and you'll soon have a regular monop- 
oly on the vise trade all around you. 

The “Luther” gets the business because it’s the 
quality vise at the medium price. Stands head and 
shoulders above others in strength of construction, 
yet sells at a price that meets all competition. 
Impossible to “spring’’ or get out of alignment 
because meving jaw slides on steel guides. Clamps 
are extra wide and heavy and jaws are corrugated. 
A size and design for every class of work. 


Write for Special Dealer Proposition. 


Luther Grinder Manufacturing Co. 


Largest and Oldest Tool Grinder Manufacturers in the World. 
972 Point_Street Milwaukee, Wis. 








v17 
A good, general-pur- 
pose vise for all-around 








light and medium vés 

weight work. 1% inck A medium weight bench vise. 
Heavil built throughout. 2% 

jaws—2% inch extea- inch jaws—3% inch extension. 


sion. Weight 3% Ibe. Weight 8% Ibs. 














Do 


Typically 


“Ludlow-Saylor’ 


“The Perfect Brand” 
Hexagon Poultry 
Netting is made from 
selected steel wire of 
standard gauge, heav- 
ily coated with refined 
spelter before it is 
woven, has three- 
strand twisted wires 
in the selvage, is 
uniform in mesh and 
wire, and accurate as 
to length and width. 
Place a trial order 
with your Jobber, pro- 
tected by our guaran- 
tee—‘‘Perfect.” 


Ludlow-Saylor 
Wire Co. 


ST. LOUIS MO. 


BRANCH OFFICES 
20 East Jackson Bilvd., 
Chicago 
Mills Bidg., El Paso, Texas. 
Felt Bidg., 
Salt Lake City, Utah. 









































































The McKINNEY 
Shelf Bracket 


‘*The right kind of a hold-up’’ 





HY is it that this shelf 
bracket, the McKinney 
No. 1925, holds up under 


strains that crush ordinary 
brackets ? 





For answer you have only to 
look at the brace. You will 
notice that it is tube-shaped 
and everyone knows that a tube 
of steel is much stronger than 
a flat piece of steel. 


It’s the safest bracket to 
use and sell. How about your 
stock ? 


McKinney Manufacturing 
Company 
Pittsburgh - Penna. 











LARGER PROFITS—— 


Hardware dealers can increase their profits by 
selling our fireplace fixtures. Contractors and 


home owners buy this material throughout the 
entire year. 











Send for our new 1590 catalog, showing an se-te- 


date line of dampers, ash drops, chimney thimb ‘d 
cleanout doors, andirens, fir ik _ ¢ 
screens, etc. [a oO Sa o 


rs 
5] 
Other Goods We Make - 
* $ - 
Builders’ hardware, kitchen hard- ,* Ro - 
ware, stove trimmings, wind mills, & ¢ = 
feed mills, ensilage cutters and »? hs aoe 
ss 
+ 


gasoline engines. Ps % 2 , * 

< a 
Stover Mfg.& Eng. Co. Fe a? a 
710 East Street oe *, a oe 
FREEPORT, ILL. ¢ £.¢ 




























} 
i 
1 
i 
4 
4 
‘ 
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pa ceria eS ten 
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Increased Profits 
on Sash Cords 


Our “ALBA” and “STAR” Brand Sash 
Cords make quick sales, satisfied cus- 
tomers and MONEY FOR YOU—and 
they will back up your statements every 
time. 





hold the 
trade you 
now have— 
and help you 
get more besides. 


PARKER EXPANSION S0LTS 


**Can’t Turn in the Hole’’ 












Stand more strain than heavier cords 
and work freely. 








The quality is there—the prices are low 
because these cords are made for wear 
and have no spots or fancy frills 
increase manufacturing cost and add 
nothing to their strength. 






We will be glad to send you prices and 
samples—write now 


ESTES MILLS 


FALL RIVER, MASS. 
CLOTHES LINES SASH CORDS 


MOPS 
WICKING MACHINERY WASTE 








If we can prove that statement, you re inter- 
ested, aren't you? 














Well, just write that you're interested, and 
we will prove it—to your satisfaction. 








Parker Supply Company 


Makers of PARKER PRODUCTS 
NEW YORK CHICAGO 

























Grand Rapids All 
Steel Sash Pulleys 


Have a reputa- 
tion for quality 






and time-saving 
features. 


Made» 89 | “Katz Floor Hinges 


\ different styles, 
jany finish. are slow acting, with a positive holdback 
feature when opened to ninety degrees; will 


Your jobber | Insure Against Accident- 


can supply you. —al closing of doors. 


Samples _ sent “KATZ” HINGES represent Quality, 
_ Durability and Design. 


A BETTER HINGE with A BETTER PROFIT 
Our Catalogue No. 19 tells the rest—write for it. 














fm free on request. 
} Get our thirty- 
one-page cata- 






No. 5—Ball Bearing 


No. 105—Cone Bearing _—log. Lawson Mfg. Company 


qRAdE MARK 










Main Office and Branch Office: 


Grand Rapids Hardware Co. Factory: 
4 CHICAGO (QRSeaES NEW YORK 


520 Eleventh St., Grand Rapids, Michigan 
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Competition forbids increas- 
Suh ing profits by raising prices, 

but it doesn’t forbid increas- 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 
you sell 





THE FINISH 


on Wells Pipe Wrenches is not a 





matter of merely taking off the 
rust and scale of the steel. All 
parts are polished on five emery 
wheels, giving a high polish and 
excellent finish, just such as you 






would be proud to hand over your 





Made a little different— 
a little better than others, 
cost no more, sell easier and 
oftener. Our catalog shows 
a long line of profit makers 
—pumps of special design 
construction and  adapta- 
bility. 


counter. 


HAA 





F. E. WELLS & SON CO. 
Greenfield, 





Mass., U.S.A. = 








— 





HAYES PUMP & PLANTER CoO. 


GALVA , ILL. 











American Brand 
QUALITY j SERVICE 


Screen Wire Cloth 





| Nationalizing the 
Sandpaper Demand 





vdbproinpeialian: oeadiangnns Lasts Longer — Looks Better 
- We had to teach people to consider sandpaper 
in a class with any trade marked, widely-adver- also 
tised commodity. And this educational work ‘ 
has cost us lots of time and money. . American Bronze, 
Sandpaper always used to be a buy-as-you- R ; , 
need-it-never-mind-what-kind sort of proposi- Galvanoid Enameled, Painted, 
T tion. Bright Galvanized 
But not . Tod istent ° 
of sandaanine tueeses thas ‘i> an ae wis All Meshes and Widths 
standard sandpaper quality whenever and 
wherever he buys it. ; 
y He asks for U. S. SANDPAPER. American Wire Fabrics Co. 
° Chicago, III. 
. United States Sandpaper Co. peda 


Clinton, lowa Mt. Wolf, Pa. Niles, Mich. 














‘ Williamsport, Pa. 
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SCREW AND DROP FORGED WRENCHES 


ALL KINDS—PROMPT DELIVERIES 





Y 


THE WHITMAN & BARNES MANUFACTURING CO. 


ESTABLISHED 62 YEARS 


General Offices: AKRON, OHIO 


New York Store: 64 Reade Street 


Factories: Akron, O., Chicago, Ill., St. Catharines, Ont. 











35 Years 
of Butterfields 


We have gained at least two things from 
our long experience in manufacturing taps. 
One is the ability to make keen cutting, accu- 
rate taps that retain their qualities thru long 
service. The other is a knowledge of the needs 
of the trade. 


Stock Butterfield’s and you will be equipped 
to meet the needs of the most exacting cus- 
tomer, in taps, dies, reamers, screw plates and 
allied tools. 


Get our catalog today. 


Butterfield & Co., Inc. 


Derby Line 
moh Steres: 
ty Bt, New Yerk Oi 
56 ‘Ondine’ St., Detroi 
11 So. Clinton St., 


Two of 
Hammer’s 


Best Sellers 


Hammer patented malleable iron hand 
lamps represent the best value on the mar- 
ket. They will prove a profitable item in 
your store. 

The Clamp is strong — built like an I- 
beam. Quick-action screw, universal- 
jointed face plate. Great seller. 

Hammer goods include many Specialties 
of Malleable Iron, including: Adjustable 
Clamps, Hand Lamps, Hanging Lamps, 
Engine Torches, Oilers, etc. 

Write. 


Hammer & Co., Branford, Conn. 








Forgings 





PITTSBURGH, PA. 


Wagon Hardware 

— Nuts — Rivets — Bolts 

— Washers — Crowbars — Wedges — 
— Picks — Mattocks and Grub Hoes 


— Telephone and Telegraph Pole Line Hardware 
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Highest 
Award for Files 
and Rasps 


GOLD MEDAL OF 
HONOR 





PANAMA PACIFIC 
INTERNATIONAL 
EXPOSITION 


SAN FRANCISCO 
CALIFORNIA 








HIGHEST QUALITY 


REASONABLE PRICES 


MAKES 


SATISFIED CUSTOMERS 


PROFITABLE SALES 


‘ O / 
Every Tool Depend, lable 


Guaranteed iceries 






Union Caliper Co. 
Bates Mfg. Co. 
Tool Business of Hill Standard Mfg. Co. 


MANUFACTURERS OF 

CALIPERS DIVIDERS, TAP WRENCHES, 

N TS. CENTER PUNCHE s, 

TEMPERED STEEL RULES 

COMBINATION SQUARES, 

HACK SAW FRAMES, KEY SHAT RULE BLOCKS, 
THREAD GAUGES, THICKNESS GAUGES. 


ve Line of Tool Holders for 


Turning, a Boring, Shaping, Slo etting. Cutting-Off, Side 
Outting, Tareas Key Seating, om Dogs, Dr at Hol lders, 
Machine Vises and Screw Machine Produc 








Selling Ye ee 74-76 Murray &t., 


Dunn & ig 
ty; 3 i Clin A 8t., Chicago, Ti. 





WHITAKER -GLESSNER | 
COMPANY : 


Manufacturers 
BILLETS, SLABS, 
SHEET BARS, 
BLUE ANNEALED 
SHEETS, BLACK 
and GALVANIZED 
SHEETS AND 
FORMED ROOF- 
INGS. 


PORTSMOUTH 
WORKS: * OHIO 


PORTSMOUTH 











'SAND PAPER 


| IN REAMS AND ROLLS 


FLINT PAPER 


GARNET PAPER AND EMERY PAPER 





EMERY CLOTH 
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You Will Need a Stock of 


Insert the jaw with the narrow opening i D 
between the 2%4and 34 or 34 and 4th 7 iz 
Jh\ coil of the spring pac 













Vichek Valve Lifters 
















SEASON. 













Use the yaw with the wide opening 


positive action. No chance of tool slipping. 





CLEVELAND, OHIO 















ROSE WIDE HEEL No. 221 


WRITE FOR CATALOGUE H 


Wm. Rose & Bros. 


WIEBUSCH & HILGER, Ltd. 
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THIS SPRING. ORDER NOW TO INSURE 
YOUR SALES DURING THE REPAIR 





A drop forged tool giving greatest strength. 
Method of spreading the jaws gives quick and 







The most popular Valve Lifter on the market. 


The VLCHEK TOOL CO. 








Who sells your customers 


their ROSE Wide Heels? 


The handy Rose Wide Heel is 
superseding narrower brick trowels. 


As never before, advantage lies 
with the superior make because 
greater width makes any forging but 
the most accurate feel awkward to 


Sharon Hill, Pa. a skilled man. For this reason the 


110 Lafayette St. 


New York City ROSE. 



























NTERESTING 
NSTRUCTIVE 
NSPIRING 


story on 


DOMINATION 

































Iron Grindstone Frames 


Especially salable to manufacturers, farmers 
and carpenters. Made of best quality cast iron 
with babbitt lined bearings, adjustable tool rests, 
truing attachments and water guards. In four 
styles for stones from 14 to 42 inches in diameter. 


Get full particulars from Catalog 31 
ATHOL MACHINE CO,, ‘vas.’ 





store of the hour is the store with « a 










' The world wide “Spring Buying Number” of 
Hardware Age will be published February 3d. 
It will contain among other things the great 
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ORDER STANLEY fe 3000 
“‘Twinrold” Self-Tightening 


COILED DOUBLE—Pat. Sept, 26, 1911 & Nov. 5, 1912 


BOX STRAPPING 


ae 
ae Pee 


habe 





Pita ths 2S 4 " ba A 
at tt ee 





133 





How to Care for a 


Stock of Hardware 


Use one in your stock room—for mov- (No. 4 of the Series) 
ing heavy barrels, cases, tubs, coils of 
rope, anything that has to be moved. 


Use another in the store proper in place . oe : 
foag oo pander sig eg tages Goods are kept fresh by frequent renewal. 


Easter to handle. Better on the Soer = Rapid turnover results from frequent sale ; 
and absolutely noiseless, being ==> but sales of goods which are not displayed, 
equipped with Clark's Anti-Friction and which are hard to find, are rare. If you 
Casters, Ask for catalog B-12. want to keep your stock fresh and your 
The Geo.'P. Clark Company bank account growing, install 





Warren’s Standard 
Hardware Store 
Fixtures 


Write for “How to Make More Money in 
the Hardware Business.” It’s Free. 














J. D. Warren Manufacturing Company 


Masonic Temple, Chicago 









































BIFURCATED RIVETS 


Established 








Bifureated and Tubular Rivets, Metal Specialties and Rivet Setting Machines. 
ORNAMENTAL SPOTS Write for Catalog and Prices OUTSIDE PRONG RIVETS 








Main Office and Factory 
JUDSON L. THOMSON MFG. CO. f | | 
Walth MM i, abt 
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FOR BIGGER PROFITS 


With the next cold snap 
automobile owners in your 
territory will make a grand 
rush for something to pro- 
tect their radiators.  In- 
crease your profit by selling 
them 


McKinnon 
Radiator and Hood Covers 


Dependable goods that you can offer with confidence 
that they will give perfect satisfaction. We supply 
them for all cars, carrying a stock of the best sellers 
for immediate delivery. 


McKinnon Dash Compan 
Buffalo, N. Y. ed 




















FOR 
FORD RADIATORS 
ELIMINATES ALL 
CAP TROUBLES 
SLIGHT PRESSURE AT BOTTOM OF CATCH 


RELEASES CAP. 
NO BURNT FINGERS—NEVER LOST. 


INTERESTING PROPOSITION TO 
DEALERS. SAMPLES POSTPAID $1.25 


PALMYRA MANUFACTURING CO., INC. 
PALMYRA PENNSYLVANIA 











”, 
? 


Hot Corn in a Cool Popper 


That’s Why They Sell 


The Keep-Cool Handle of the Del- 
phos Corn Fopeer makes _corn-popping 
comfortable. That is why Delphos Corn- 
P ts sell rapidly and at a handsome 
proat for the dealer. 


Investigate! 


Delphos Mfg. Company 


Delphos Ohio 




















Domination 


“Today the master in commerce 
is not satisfied until he excels, 
is supreme, Dominates in his 


branch of business” 


The World’s Greatest Hardware Paper will 
furnish the answer February third 
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Double Dasher Bea‘ ers. 
Dover Egg Beatters, 


The latest and most im- 


ean types of egg 
ters. A full variety of 
styles, sizes and prices, to 
meet every requirement. 


THE TAPLIN MFG. CO. 
New Britain, Conn. 


New York Office: 
143 Chambers Street 





A Profitable 
Hose Mender 


Of which patents belong to us ex- 
clusively. 





You can see from its construction that this hose 
mender makes a permanent union quickly. The 
kind of goods that makes customers and holds them. 
Made in all diameters. 

Get our catalogs on Hose Couplers and Lawn 
Sprinklers. There's profit in it. 


STUBER & KUCK CO., Peoria, Ill. 


New York Office: 154 Chambers St.. J. M. Sherwood, Mgr. 
Sam Francisco Office: Rialte Bidg., Wm. P. Horn, Mgr. 








PREPAREDNESS 4°, ¥%%, ready (to 


_HORSE SHOE BRAND 





Every wringer tand deck 
m an ufactured "Se pe 
by us is fur- , a 
nished with a v om 





s T “ 


THE AMERICAN WRIN 


CO. new Yoru Gity 





GER 








pe, ~MILBRADT 
kee) LADDERS 


selves in a short time 
by enabling you to 




















wait on more trade, 
save the wear and 
tear on your fixtures 


and goods, as well as 
bring the appearance 
of your store up to 
date. 

Write for catalogue 





showing a large 
number of styles 
suitable for all kinds 
of shelving. 


Milbradt Mfg. Co. 
2410 N. 10th St. 
St. Louis, Mo. 

















The “Air Distributing” Funnel 


Does not bubble or slobber the 
liquid like the old style funnel be- 
cause it has an air releasing collar 
and spout to conduct the air from 
the container. 


Practically Constructed 
— Strong and Durable 








Heavy Galvanized Funnels. 
Made in all sizes. 














12 inch diameter, 3 inch straight top... ...... $1.00 each prepaid 
10 inch diameter, 2 inch straight top... ..... -85 each prepaid 
8 inch diameter, 1 inch straight top.... ..... -50 each prepaid 
6% inch diam., without straight top..... .... .30 each prepaid 


We also make heavy measuring cans and carry- 
ing buckets for oil wagon use. Write for prices. 


THE WM. H. SIGLEY MFG. WORKS _ Sylvan Grove, Kansas 











more profit in selling 


The White Mop 
Wringers 


than on the’ aver- 
age goods in your 
Store, because 
you can turn your 
money quickly. 


White Mop Wringer Co. 
FULTONVILLE, N. Y. 











BICYCLE 


Step Ladders 


are made in 
many styles 
and to fit 
all kinds of 
shelving. 


Send for catalog giving 
full description and prices. 


THE BICYCLE STEP 
LADDER COMPANY 


62 W. Randolph St., Chicago, Ill. 



























Our Counter- 
Sunk Caster 


The hollow. steel ball—of 
chrome alloy steel—moves silent- 
ly in any direction without tear- 
ing the rug or carpet or marking 
the floor. 


“Acme” Ball Bearing Casters 
cannot rust or bind and they ab- 
sorb all of the strain involved 
in the moving of furniture. 


Write at once for prices and 


particulars concerning our com- 
plete caster line. 


THE SCHATZ MFG.’CO., Poughkeepsie, N. Y. 
Agents: J. C. McCarty & Co., 29 Murray St., New York City 
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Perfection Extension Ladders 
“The One Man Ladder” 


Lightest and strongest ladder 
made, averaging only two 
ds to the foot. 

ides made of the best quality 
spruce lumber with hickory 
rungs. Fittings of the best 
malleable iron, 

Write for prices and our Gen- 
eral Catalog of Tinners’ Hard- 
ware and Roofers’ Supplies. 


Berger Bros. Co. 
Office, 229-231 Arch St. 
Warereems and Factory, 100 te 114 Bread St. 

PHILADELPHIA 


Store, 237 Arch St. 








Genuine NEY Haying Tools 
STANDARD FOR FORTY YEARS 

THE COMPLETE LINE WRITE FOR CATALOGUE 

THE NEY MFG. CO. Canton, Ohio 











Imperial Lawn Edge Trimmer 


Sells on sight. See how easy it works. 
Note the clean, even edge. No moving parts. 
Very durable. Price is right. Good profit. 
Most jobbers will supply you. 


IMPERIAL BIT AND SNAP CO. 


oS 


PATENTED JUNE 28, 1910 


Racine, Wis. 








Townsend Gave to the World 
The Ball-Bearing Lawn Mower 


Golf 
Mowers 


Horse 


All other manufacturers now make Ball-Bear 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. TOWNSEND & CO., Orange, N. J. 








The Worcester Lawn Mower Co. 
Worcester, Mass. 
Have their NEW CATALOG 


in COLORS ready for mailing. 
Ask for it. 


SELLING AGENTS: 
J.C. McCarty & Company, 21 Murray St., New York 








44-Caliber Men 


not 22’s—are the sort who give and 
get positions through our Want Sec- 
tion. Do you wish to establish con- 
nections with these top notch firms 
and individuals? They are worth 
knowing—and having. Of mutual 
benefit is 


The Want Section 


HARDWARE AGE 
239 W. 39th St. New York 





Protect Your Own Reputation 


v, (ee &x B' 


OFM E Vi yAce Ms motiieamb (casters 


always gives satisfaction, which. is a guar 


antee to the dealer that he will have ate) 
come bac ks” if ate handle wire netting 


of our manutacture 


The Gilbert & Bennett Manufacturing Co. 











co. 
UNION HORSE Ae oO. a. 




















Sell This One 


An “5S” wrench for use in 
corners and tight places 
where a common wrench 
won't work well. The thumb 
adjusts the jaws instantly. 
The name B. & C. sells it. 
Nothing better. Prices and 
details sent for the asking. 


Bemis & Call Hdw. & Tool Co. 
Springfield, Mass. 















Fresh Air and Protection! 


The [ves Window 
Ventilating Lock 


A Safeguard for Ventilating 
Rooms, allowing windows to be 
left open at the top, the bottom, 
or both top and bottom, with ea- 
tire security against intrusion. 


Descriptive circular mailed 
on application. 


THE H. B. IVES CO. 


Sole Manufacturers NEW HAVEN, CONN. 
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Perfect Clinching Hose Mender 


EF 


THE POPULAR 10c. SELLER 
SMOOTH, STRONG, TIGHT, EASY TO APPLY, 
AND PROFITABLE 


Furnished with brass or steel one-piece tubes. 


ecial clamp construction prevents cutting 
the hose. 


Send for Catalogue of Hose Accessories. 


L. R. Nelson =i Peoria, Il. 


Exclusive Licensee Under Patents. 






















How’s your file stock? If low, sort up 
on a few REX Files. 


You'll find REX Files mighty fast sellers, 
simply because — are mighty fast cutters. 
Good profit. S for details. 


The Rex File & Saw Co. Newcomerstown, Okie 



























DUO NOZZLE 


COMBINED HOSE NOZZLE 
AND LAWN SPRINKLER 


1 ATLOWEST PRICE 
EVER ASKED FOR 
EITHER ONE 


Saves labor. Delivers more 
water. Cannot leak. Saves 
hose from bursting. Wider 
spray. Longer Stream. Sam- 
ple sent postpaid for 15 cents. 

















Ask Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 
Gate Hooks, etc. 


MADE BY 


Covert’s Saddlery -Works 


INTERLAKEN, N. Y., U.S. A. 


































[ : : 
Edward Darby & Sons Company 


Brass, Copper, Steel, Iron and Galva 
nized Wire Cloth. © Bronze, Galvanized 
and Painted Window Screen Wire 
Cloth. © Galvanized Farm Fencing. and 
Gates and Poultry Netting. € Wire 
Work, Iron Railing and Window Guards. 


( Wire and tror (,00d of every de 


35 ARCH STREET 
AD ST., PHILADELPHIA, PA 


HARDWARE AGE 


January 13, 1917 











Red-Hot No. 61 


The No. 61 Red-Hot Fire Pot is 
without doubt the best coil Fire Pot 
ever produced. The tank is made 
of heavy seamless drawn steel with 
all fittings welded in, making it ex- 
tra strong and durable, and it will 
outwear several of the ordinary 
makes. It is fitted with heavy up- 
rights and top plate, large filler plug 
= funnel—a great convenience in 

ing. 


_ Try the No. 61. We guarantee 
it to please you. Jobbers will sup- 
ply at factory prices. 


Send for free catalog. 


= — >» Ashton Mfg. Co. 


No. 61 Red-Hot Fire Pot NEWARK, N. J., U. S. A. 














THE TACK 





Robertson’ Horse Shoe Magnet’ Hammers 


a high grade line with @ good profit to dealers and 
jobbers. Catalogues and discounts on request. 
Silver medal (Highest Offered) Panama-Pacific Exposition 


ARTHUR_R. ROBERTSON, 144 Oliver St., Boston 











“so. American and 
Griswold 


Bale Ties 


oo OLD AND TRIED ties have passed 
through years Of refinement in manufacture 
and trial in actual use until they are now standard 
of the world. 
Complete descriptive catalogue sent free for the asking 
Made by 


American Steel & Wire Company 


Chicago New York Cleveland Pittsburgh Worcester Denver 
Export Representative: U.S. Steel Products Co., New York 
Pacific Coast Representative: U.S. Steel Products Co. 

San Francisco Los Angeles Portiand Seattle 


You Can Secure 


industrious, capable clerks, salesmen or 
managers, by advertising for them in 
the Opportunity Exchange of Hard- 
ware Age. This Department receives the 
earnest consideration of many ambitious 
men who aspire to more responsible 
positions. $1.00 pays for one insertion of 
a fifty-word advertisement. Try this 
department, now. 


Hardware Age, 239 W. 39th St., New York 








LEBANON tres 7 tucs BIT 


This bit will do 50% more 
work because of the Rapid 
Lead Screw Point, and the 
center of the Dit being made 
thin and the sides thick. The 
Lebanon High Speed “Z” 
Twist Bit will not choke. This 
is a decided improvement in 
auger bits. You should inves- 
tigate. 


THE LEBANON MACHINE CO. 


Lebanon, New Hampshire, U. S. A. 








<Koue> 


COLD ROLLED STEEL 
BOX STRAPPING 


300 feet to a coil. 20 coils ina 
case. Great Tensile Strength. 


No Sharp Edges or Rivets. 
Write for Catalog. 


Manufacturers of 
Flexible Steel Door Mats, 


Corrugated Fasteners 
Acme ‘‘Dot Embossed’’ 


ACME STEEL GOODS COMPANY 


2840 ARCHDR AVB., CHICAGO 
Atlanta, Ga. New York City. San Francisco, Montreal, Quebec. 








: is more sure than your own 
No Contagion belief that you can turn out 
high grade merchandise. Put that belief into your ad- 
vertisement in Hardware Age, and our readers will not 
fail to “catch” it. Right there is the beginning of 
business for you. 


HARDWARE AGE 
239 West 39th St., New York City 
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GENUINE ARMSTRONG STOCKS AND DIES 
Threads PIPE, BOLTS, BRASS PIPE 
MALLEABLE IRON HINGED PIPE VISES 


Sizes 
PIPE CUTTERS 
HAND AND POWER PIPE MACHINES 


Manufactured by 


The Armstrong Mfg. Co. 
290 Knowlton Street, Bridgeport, Conn. 
We make prompt delivery 














PTTL al 


DIETZGEN 4 
MEASURING #2). 
TAPES Ve 


are a guaranteed product— 
backed by a quality firm. 







Your trade will value the Simplified-Reading feature. 
Send for Tape Catalog “‘H’’ 


Eugene Dietzgen Co. 


Manufacturers 
New York San Francisco New Orleans 


Philadelphia 


Chicago 
Pittsburgh 






0 210 | 1 ee 


PITT 


FOU 





If its DROP FORGED 
WRENCHES jyou’re 
after, remember 
that P-S Quality 
is Guaran- 
teed, rae 











Page-Storms Drop Forge Co. 
CHICOPEE, MASS. 





“STAR EXPANSION BOLTS” 


A PLEASURE TO SELL 
STANDARD THE WORLD OVER 





Lag Screw Wood Screw Machine Machine 


Toggle 
Type Bolt Bolt Bolt 


pe 
STAR EXPANSION BOLT COMPANY 


120 W. Lake Street, CHICAGO 147-149 Cedar St., NEW YORK 











C. E. Jennings’ Arrow Head 
Tool Chests, Tool Cases, Tool Kits 








Tool Case No. 75 Tool Case No. 85 


Write for our new catalog of Tool Chests, Tool 
Cases, Tool Cabinets, Boys’ Tool Chests for Holiday 
Trade. Write for our new booklet of Machinists’ 
Tool Cases, 


C. E. Jennings & Co., 71-73 Murray St., New York 








Profit by our Advertising! 


Our budget is expended to bring wrench users 
to your store. We don’t reduce that service by 
allotting any large portion to publications they never 
see. Rest assured we cooperate fully to increase 
your “Grand Prize” wrench sales, and no one can 
offer you an equivalent’ in quality, output or 
demand. 
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Prompt Shipment on Receipt of 
Your Order 


Ferrules, Copper; Bars, Copper; Bottoms, Copper; Burns, _Cop- 
per; Conductor Pipe, Copper; Crimped Sheet, Copper; Eaves 
Trough, Copper; Elbows, Copper; Gaskets, Corrugated Copper ; 
Hammers, Copper; Mitres, Copper; Nails, Copper; Rivets, Cop- 
per; Roll Copper; Shoes, Copper; Sheets, Copper; Soldering, 
Copper; Spikes, Copper; Washers, Copper. 

our selling needs are listed above, write us at once. 
ittsburgh Copper and Brass Rolling Mills 


Cc. G. HUSSEY Co., Patiqpere®. Pa. 


If 
P 
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ROCK ISLAND AUTOVISES 


Number 241 vise is swivel, weighing 80 lb., and is adapted for 
automobile and heavy repair work. 0. 231 vise is same in design, 
but is stationary, weighing 32 Ib., and is suitable for the individual 
automobile owner. These vises are a combination of vise jaws, 
pipe jaws and anvil. 


ROCK ISLAND MFG. CO. 33 Rock Island, Il. 


SEND FOR NEW CATALOG OF LARGEST AND MOST PN ee a 
241—Autovise COMPLETE LINE OF VISES MANUFACTURED 











MEASURING TAPES 


UFAIN "nisi 


which, together with other noteworthy improvements, was origi- 
nated by uss ACCURATE, DURABLE, TRIED & PROVEN 


THE [urnn fpuse C0. SAGINAW, MICH. New York 








AMERICAN 


Sickle Edge Hay Knife. 
The original sectional edge 
hay knife. Write for 
prices. They are in- 


THE NEY MFG. CO., Canton, Ohio teresting. 








P LI E R hy ESTABLISHED 1826 
NIPPERS #&  . Round and Oval Punches 


AND OF SUPERIOR QUALITY 


PUNCHES ; C.S. Osborne & Co. 


Send for Catalog Newark, N. J. 











TRADE CHECKS suits tires 

RAISED LETTERS 
Metal Trade Checks are coming more and more into use, and 
deservely so, as they are the most convenient and sanitary device 


known for the purpose. We make any denomination wanted, plain 
lettering or design. 


- ~ ss 4 Samples and Price List 22-H on request 
NIAGARA. FALLS METAL STAMPING WORKS, Hardware Specialties, Niagara Falis, N. Y., U. S. a, 





S-94 





Diack and Galvanized Sheets roa 


APOLLO-KEYSTONE Copper Steel Galvanized Sheets ug | 
Demand this material coteinet FOR CULVERTS, FLUMES, TANKS, ROOFING, SIDING, and all forms of ex sheet metal f 
work—highest in quality, durability and rust-resistance. We also manufacture APOLLO Corrugated and Formed ng Products, 
Black Sheets of every description, Electrical Sheets, Special Sheets, Bright 7’ Tin Plates, Keystone Copper Steel a Tin, Eee. : fe ; a 


_ OR SHEET AND TUN PLATE Carey, General Geteses | ene mn ene,  Punehange, Pe. 




















Do you want a better position? 


Look over the Help Wanted Advertisements in the Opportunity 
Exchange of HARDWARE AGE. You will find many good openings 
listed there, but if you don’t find what you want, just ask for it, by 
means of a 25-word Situation Wanted Advertisement which we will 
insert for you for soc per time. 


HARDWARE AGE, 239 West 39th Street, N. Y. 
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MANUFACTURERS OF 


BRAIDED CORDAGE 
AND COTTON TWINES 
BOSTON 





SAMSON CORDAGE WORKS 


SASH CORD, CLOTHES 
LINES, SMALL LINES 
ETC. S40 /0R LAVALOG 


MASS. 











SPcHEN 
PRUN ta 


= KNIVES 8% 





New Haven Oyster Enife 
ROBERT MURPHY’S SONS CoO., Ayer, Mass. 








Al" SaiaSa a 
H mt Xe to 


ee ee ee ee a a 
















HILL’S 


Famous Clothes 


Dryers Order Now 
Hill Dryer Co. 
Worcester Mass. 


Mf?’rs of Hustler Ash Sifters 















Agr 


ER FAUCET 


WAGE OF LEAB,IROW.OR OTHER INFERIOR METALS, TINNED OR HICKELED. 


OMMERS PEERLESS FAUCETS) 


BEST BLOCK TIN K 
MAPLE WOOD "BODY! HIGHLY POLISHED 


Onuy THE GENUING ARE STAmPco 1m TRE WOOD with 
TRADE MARK MALTESE CROSS (a8 Pee cur) 
(ee 


BEWARE OF IMMITATIONS 


Cenreat Ave 





THE PEERLESS HANDCUFF 


positively cannot become 
locked in the pocket yet is 
self locking on the culprit’s 
wrists. 








PEERLESS HANDCUFF CO., 














BROOKS 


WIRE GOODS 


Bright Iron and Brass. Special 
Wire Goods Made to Order. 


M. S. BROOKS & SONS 
CHESTER, CONN. 





TACKS ‘exc! NAILS so BOLTS 


Cobblers’ Nails, Bed Screws, Glasier Points 


Sond for new illustrated cateleg mal scien 
compr shonsive. 


SHELTON CO., (Estab. 1836) 


SHELTON, CONN. New York, 06 Warren St. 





















in a box or 12 on a display card. 


ra oe ASO NA cot 
yooe aa: OT | 
og 


“ANSONIA” NAIL CLIP 10c. 


Made by the makers of the ‘‘Gem’’ nail Clipper. Twelve 





Fast ten-cent sales. 








Big Profit 
Write 


H. C. COOK CO. 
aa Ansonia, Conn. 








WAGNER Door flanger 


me your go and pay you 
he right profit. Acknowledged the 










best from every standpoint—convenl- 
ence, durability, ease of adjnstment. 
Self-cleaning, bird-proof, trouble-proof. 
Write for 96 page catalog showing full 
line of Ws uer Door angers, Coaster 
Wagons, Sleds and Hardware Specialties. 


WAGNER MFG. CO. 
Dept. D Cedar Falls, Iowa 























WORCESTER 


Parker Wire Goods Company 


Manufacturers of 


General and Special Wire Hardware, 
Wire Goods and Stampings 





MASSACHUSETTS 





THE VERY LATEST. 


bargains in the way of hardware stores are 
offered for sale in the “Opportunity Ex- 
change” of this issue. They hold valuable 
investments for you. Why not look them 
up—now? 








has been given. Twice the 


856 Woodward Avenue 


nearer THAN PLATINUM 


NEW ERA Indestructible SPARKING POINTS 
For All Coils, Magnetos and Vibrators 
Price only $1.00 & 75c (according te size) and Guaranteed for life 


We tee to ce without or 
Point BA, Where ‘purchased or what abuse same 
regular discount to dealers. 


any New Bra 


NEW ERA SPRING & SPECIALTY CO. 


Detroit, Michigan 








STEVENS LINE LEVEL 


for mechanics, farm- 
ers, masons, ete. 
Made of aluminum, 
weighs % oz., accur- 
ate and _ reliable. 
Write for further de- 
talls. 


Frank B. Hall 


Newton Falls, Ohio 

















Big Sel 
H. K. PORTER 





Na 


PORTER’S “NEW EASY” BOLT CLIPPERS 


All sizes, as _ bao peur. Jaws Special Steel. 
Good profit. Write for prices. 


Everett, Mass. 


ROP E 


MANILA and SISAL 


LATHYARN, HAY and HIDB 
ROPE, and SPECIALTIES 
Manufactured by 


E, T. RUGG & CO. 





NEWARK, OHIO 
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J. S. DEUSE 


Manufaeturer of 
Auger, Gimlet, Countersink, Screw Driver Bits, 
Gimlets, Countersinks, Reamers, Nail Sets, 
Punches, Ice Picks and Chisels, 


= 


Write for Catalogue 
CHESTER, CONNECTICUT 


GRAY IRON CASTINGS 


LIGHT AND MEDIUM WEIGHT 


Three Complete Foundries Merit Your 
Consideration 
Which We are Bound You Will Receive 


S. CHENEY & SON, MANLIUS, N. Y. 











Perfection Grinders 


Increase your sales with Star 
Vises, Perfection Grinders and 
Ford Accesseries. Write for par- 
ticulars. 


Star Specialty Mfg. Co. 
227 Weat Erie Street, Chicage 


New Yerk Office: 37 Warren Street 


140 Years’ Continuous Business 


LARGEST ASSORTED STOCK IN THE WORLD > 
H Grade Only 


ighest 
JOB T. PUGH :: : Phila., U.S.A. 








High Grade Hand Made 
STEEL 
ALPHABETS 
AND FIGURES 


THE SCHWERDTLE STAMP CO., Bridgeport, Cona. 








THE (CHAPIN-STEPHENS C0. 


UNION FACTORY 
PINE MEADOW, CONN., U. &. A. 








ELEVATORS AND DUMBWAITERS 


Made to be sold by the Hardware 
Trade. Can be placed in position 
by any carpenter. 


Send for Catalog No. 24 


ENERGY ELEVATOR CO. 
214-216-218 New St. Philadelphia, Pa. 





Estas.:sneo 1850 


— & per -— 


JOHN HASSALL. ie. 
Rivets. 
ESCUTCHEON PINS 
SPEGcIAL WirE NAILS 


Cray ano Oancano Sreeers 
BROOKLYN, NY 


aoe at s 


Iw Ace Meracs —, 



































Send for new catalogue Neo. 10 


“VICTOR”? BOLT CLIPPER 
Send for Catalog 


ROBERTS MFG. CO., Semerville Statien, BOST)N, MASS. 














WILMINGTON, OHIO 
OF EVERY 


ICE TOOL DESCRIPTION 


Used by large harvesters, 
dairymen, butchers, cream- 
eries, etc.; also for peddling 
and in hotels, restaurants 
and wherever ice is used. 

Write for Catalog and prices. 


Works: Hudson, N. Y. 


Gifford-Wood Co., “xe, “sii, 








Saw Sets, Hand Punches, 
Nail Pullers, Box Openers, 
Seal Presses, Bench Stops, 
Liquid Soap Dispensers. 


Chas. Morrill, Manufacturer 
REG. U.S,PAT.oFrF. 102 Lafayette Street New Yory 

















“Modern business is the simple game of dominoes with a 
college education,” says Elbert Hubbard in the essay on 
DOMINATION to appear in the Spring Buying Number 
of Hardware Age, to be published Feb. 3. 


Advertising forms close Jan. 24. 
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Stays spick - pe through sun and storm 


t on wi 


WHITING. ADAMS 


BRUSHES 


PATENTED ALWAYS SUIT—NEVER FAIL 


Especially adapted to Marine Work. 
The vitality of the high-grade tough and elastic 


GRIFFIN’S wine 4DAMS RUSHES 


The velvet softness of ends of bristles in these 
ives to work done with them a surface 


as ee polished metal. Gend for Lllustrated 
Literature. 
Garage Door Holder JOHN L. WHITING-J. J. ADAMS CO. 
BOSTON, U.S. A. 
No. 1914 Brush Manufacturers for Over 100 Years 


Whiting-Adams Brushes awarded Gold Medal and Official Blue 
Ribbon, the highest award at Panama-Pacific Exposition, 1915, 











ABOVE CUT SHOWS HOLDER IN OPERATION 


THE GRIFFIN MAN’FG CO. 


"Now Tork” ERIE, PA. d+ — 




















Opened and Closed Wire Rope Sockets 


Drop forge and weldless. There 
is not a rope made strong enough 
to break these Opened and Closed 
Wire Rope Sockets. We have tried 
it. Made in many sizes from 1% 
inches to 2% inches diameter of 
rope. 

Send for illustrated catalog show- 


ing over 1500 articles of Marine 
Hardware, etc. 


Thos. 
Laughlin 


Portland, Me. 



































aren ree ee 








ie atl a Ry aR OG a oe we 





ee 



































































HARDWARE AGE 





January 13, 1917 





MaLons, 

Opportunity Exchange, Harpwanrs 
New York. 
Gentlemen :— 


insert my ‘‘ad’’ for one week. 
Yours truly, 


WM. W. E 





Enclosed please find $1.00 for which please 


43 Morton St. 


CHAPTER IIl—The Advertisement CHAPTER III-—The Result 
Hagpwaas Aon, 43 a, 
BR. ¥. New York City. Malone, N. Y. 

oon YOUNG MAN, 25, married, 3 years’ ax- oa Law late, 1 you wold 
perience as clerk and stock man, seeks po- withdraw ‘my "OO." 84 whiee la We appear 
sition with some Western New York house, ae 2 1 py oe ay 
where reliability, energy and sincerity count. ererereee th =  tatusnce of 
At present employed. Would consider trav- Fab. 19th. offe came just I had 
cling. Habits very good and can furnish | Ht 18 My pocon® Vad” results ob 
and | can assure you I am a@ staunch 


ING, 








best of references. Address ‘‘O. 0.,"" care 
Harpware Aop, New York. 


“A STORY IN THREE CHAPTERS”’ 
CHAPTER I—The Order 















Help Wanted 


Situations Wanted 


Situations Wanted 











Original letters of reference should 


not be imclosed with replies to ad-jand ability wants position with man- 
vertisements appearing in these col-| ufacturer. 
umns, as they are frequently misiaid| in the Middle and 

rs copy of the refereace|on wholesale and retail trade. 
of references; age 38, and well ac- 


and los:. 
will serve the purpose. 





IF YOU ARE DESIROUS of in- 


SALESMAN OF EXPERIENCE 
Eleven — experience 
Best 


uainted. Address “B. R.,” care 


appware Acg, New York. 


outhwest calling] city. 






YOUNG MAN, 22, with 
rience of hardware and su 


ress “P. P., 
New York. 


ood ex- 


FOR SALE—Stock of hardware 
and plumbing materials; located in 


ine, degires inside position in this} Eastern New York; will sell or rent 
lean-cut American, educated|the building with dwelling. 
and intelligent; desires responsible} hardware store in town located in a 
sition. lary $20 to start. Ad-| large dairy section, nearest business 
” care Harpware Acz,| of the kind in ten miles. Have been 


Only 


here fifteen years; poor health rea- 
son for change. n excellent o 








creasing your earnings, write for 
terms on 


Scales, something that every carpen-;/- UNUSUAL D 
der will be glad to|HIGH GRADE 

get and use. Write early and secure;/NOW—WHAT K 

that you/JOPPORTUNITY 


ter and stair-bui 


exclusive right to territor You 

will be able to handle. Address R.|AFTER? WE RECOMMEND 

C. Smyers, Mt. Union, Pa. THIS SECTION FROM “PAST 
PERFORMANCES.” 





Sollers Self-Calculating |THERE SEEMS TO Be AN 


York. 


Expert Metal Japanner desires to 
FOR take charge of department; 
rienced on small work. Address 


MAN 
ex 
MEN RIGHT op RR.” care Harpware Acr, New 


rtunity to take up a well est: 
fished business. il inventory 


cially $5,000. Address “C. L.,” care Harp 


ware Ace, New York, 











WANTED—Salesmen to sell on 
commission the best and cheapest 
Waste Paper Baler made. Every 
merchant needs one. Commission 
large. Address Hercules Baler Co., 
Miffiinburg, Pa. 


HERE 18 THE PLACE FOR 
° 





FOR IT 


TO WH 
YOUR SERVICES. 





MANUFACTURER of full line 
household specialties wants local rep- 
resentatives in all important cities to 
handle line on commission. Depart- 
ment stores, hardware dealers, in- 
stalment houses, premium concerns 
are all big users. State experience, 
lines handled and territory covered. 
We want none but those who can 
“make good.” For such our propo- 
sition is an excellent one. Address 
“S, H.,” care Harpware Acs, New 
York. 





SUPERINTENDENT WANTED 
in large factory employing five hun- 
dred people manufacturing edge 
tools, and Tight hardware specialties. 
Old reliable concern, and wants a 


Chicago and Central West. Give par- 


wants to hear from manufacturers 
making products sold to hardware 
and auto accessory dealers, territory 


MANUFACTURER’S AGENT as manager of a 


POSITION WANTED b 


centl M changed hands. 
“« P, Q Rad 
York. 


youn, 
man with seven and one-half years 
experience in on prrewers, twoITHE THOUSANDS OF EXEC. 
and one-half yeare of this time sPentluTIVES THROUGHOUT THE 
Address} HARDWARE TRADE WHO 


care Harpwarg Ace, New|READ THIS PAGE? 


IF YOU WANT A POSITION 
WHY DON’T YOU SAY SO TO 





ticulars. ddress Box 369A, care 
Harpware Ace, 1505 Otis Bldg., 
Chicago, Ill. 


ING MAN open for position at 
once, Young and energetic. Sam- 
ples of work on request. Best of 
references. Address “P, F.,” care 
Harpware Acgz, New York. 


YOUNG MAN, five years’ experi- 
ence in hardware, wholesale, retail, 
traveling; energetic, hard worker, 
good salesman, excellent habits 
seeks advancement. Address “‘P. G..,’ 
care Harpware Ace, New York. 








YOUNG MAN with seven years’ 
experience in retail hardware store 
would like position in hardware 
store in Boston or vicinity. Address 
“P, H.,” care Harpware Ace, New 
York. 
ATTENTION 
TO RETAILERS 


CATALOG AND ADVERTIS-/ p, 


first class facto 
ing the Jobbing 
enver, Col., and the Pacific 


At present employed. Strict 
class proposition. Ref ces. 


New York. 





CESSORIES, hardware sw 


accessory jobber. Particulars on 
quest. Address “P. U.,” care 
ware Ace, New York. 


EXPERIENCED HARDWARE 

SALESMAN is desirous of — 

connections sell-| pnlumbi inni ’ 

rade_only west on plumbing and tinning shop, Full! 

oast. inti 

Will consider position as sales man- a. apoeee muawere Ce., 

ager or factory representative in the} — 

ast—hardware or oporting goods, 
ya high 

“hi li high 
dress “P. T.,” care Harpware Acz, ana menieure an at ae 


———| jewelry trade. 
BUYER AUTOMOBILE AC-|Cconnection with another non-com- 
lies,| peting line. 
*} would like to connect with reliable| tories open for men who can 1r0- 


WE OFFER our retail stock of 
hardware for sale, with or without 
articulars furnished upon request. 
Warsaw 





GOOD MONEY can be made sell- 


basis to retail hardware, drug and 
Can be carried in 


Several good terri 


re-| duce results. Experience with line 


Harp-| not necessary but preferable. Ad- 


dress “P. C.,” care Harpware Act 
New York. 





old and married; 6 years’ har 


company store. 
care Harpware Acz, New York. 


SALESMAN, not an order taker, 
wishes to connect with a hardware 
or manufacturing house, 28 F eae sppresent us on,8 straight commis- 

1 . sion basis, to sell our line of stand- 
experience; at area es ard well advertised cream separators 





WANTED—Individua!l or firm tc 


to dealers only. 
We carry the accounts, make our 
own collections, furnish complete 














high class man. 


mechanic, technical education and 

experience in handling employees/all sides of the hardware field, 
very necessary. If you are a igh wants position as manager, with 
class man and can fill the bill, replyja retail hardware merchant. Am ay 


stating age, nationality 


and reference. 


terview. Address “O. 
Harpware Ace, New York. 





WANTED—A good reliable man 
who can do tinning, plumbing, steam 


and hot water heating, also 
furnace work, 


figure on work. State wages wanted 


and give best of references. 
dress T, Frank Ireland Co., 
ing, Mich. 


Must be a thorough 


experience 
All references will 
be treated as strictly confidentialjonly c der 
and will not be used until afi 


One who is able to| able. 


an organizer and producer. 





an 
offers a career as well as a fa 


A hustler and wide awake hard- 
ware man, age 27, acquainted with 


shrewd buyer, a capable executive 


Wil 


that 





fourteen years’ 
ot air) nm 
Factory 


Ad.-| dress Box 368-A, 
Beld-| Ace, Otis Building, Chicago. 


SERVICES of a salesman with 
experience in sell- 
retail hardware trade now avail- 
line preferred, but 
will consider jobbing connection, Ad- 
care Harpware 


ter in- ir com- 
care} pensation. Address “P. A.,” care oy — Ba 7 . 
[ARDWARE Ace, New York. Can give the st of reference. Ad- 
sicaia = pie dress “O. S.,” care Harpware Ace, 








SALESMAN WANTED—Youn 
personality an 
One with some ex- 
perience in the hardware, rubber or 
preferred. 
Experi- 
graduate of any 


man of pleasin 
good address. 


engineer supply line 
State lowest eeeey to start. 
ence preferred. If 

technical college give name. 


Machinery & upply, Co., 21 Walker} jarge retail hardware 
nm ¥. am at present acting 
would prefer outside} $13,000; 


St., New York, 





partner (working interest). 





ware and Pp 
ears as manager. 
Newton, Kan. 


Strong 


and selling; 
as manager; 


WANTED—Position as managing 
Eight- 
een years’ experience in retail hard- 


t » te 
G. E. Lehman, 


YOUNG MAN possessing execu- 
tive ability desires new connection; 


has had nine years’ a with 
ouse buying|heart of the corn belt in Illinois. 


SALESMAN of experience and 
Jan. 1 to travel the Southern terri- 
tory. Have had sixteen years’ con- 
tinuous service traveling the South 


ers in the East, previous to that 


New York. 








for one of the largest manufactur-| 28 


side 


ent, 
The f 
New En 
York, Coforad 
Give full particulars in first letter 
Swedish Separator Company, 


line by 


TRAVELING HARDWARE| °utfit, sample machine, etc. 
Commissions are due and payable 


ability wishes to make connection| When goods are shipped. 
his proposition will take all or 


part time and can 


be handled as 2 
good manufacturer's 


ollowing territory is open 
land, Pennsylvania, New 


o and California. 


51S South Fifth Avenue, 


Chicago, Illinois 





Business Opportunities 





IF YOU 
buying, selling or exchanging a stock 
of hardware we can be of great 
service to you on account of our 
intimate knowledge of these matters 
in every section of the United 
States. Address “R. W. S.,” care 
Harpware Ace, New York. 


FOR SALE — Long established 
hardware business, located in the 


Stock and fixtures will invoice about 
$25,000 yearly business. 


_ACME PAINT—Account discon 
tinuing paint offer complete stock 
Acme House Paints—121 gals.; 122 


ARE DESIROUS of|halves; 157 q 
condition. 


ts. fresh stock, good 


First offer $1.70 per gal- 
“Pp, D.,” care 


lon gets the stock. 


cate 
MA 


ute. 


“pin 
kES of 
ALLY at the rate of one every min- 


the large 


Can als 


steel keys. 


Harpware Ace, New York 


We want jobbing connections ip 


cities for the only 


AUTOMATIC key-duplicating ma 


~~ s|chine on oe i et. a és li 
i k or J 
“Of locks -AUTOMATIC- 


locks 


o be used to cut flat 
For further informa 


SIDE LINE SALESMEN, every- 
where, calling on hardware store, de- 
partment store and china and crock- 
ery store trade, can make $2 to $6 
ver day selling our High Class 
Household and Kitchen Specialties. 
i covered, 


Give references, territor 
rst letter. 


lines now handled, in 


roposition in any line; can furnish 
est of references. Address “P. 
L.,”” care Harpware Ace, New 
York , 
WANTED—Position as manager 
and buyer or floor salesman by man, 
age 40, married; 16 years’ hardware 





Good clean stock. 
cent discount to cash buyer. 


failing health. Address 
care Harpware Ace, New York. 


ill give 10 per 


tion address Precision Key Machine 


This 
is a real bargain and will not be on Co., Allentown, Pa. 


the market long. Reason for selling. 
‘ D.,” 





"\“WE GOT THE MAN WE 
WANTED.” IT’S THE SAME 





PROSPEROUS STORE in up-to- 


OLD BUT NEVERTHELESS 
GRATIFYING STORY THAT !§ 


The Home Craft Shops. 
in Specialties, Toledo, Ohio. 


Specialists 


dress “P. K., 
New York. 





WANTED — SALESMAN 


calls upon retail hardware trade, to 
line our poultry|ing for an advancement. 
L. Stiles, gpree. 


sell as a_ side 
bands. Address Chas. 
Columbus, Ohio. 


who 





Address “P. M.,” 
Tarpware Ace, New York. 





care! deal. 


experience; best of references. Ad-| date Middle West town of 1000, in 
” care Harpware Ace, 


YOUNG MAN with five years’ ex- paint, stoves, furniture. 
perience as buyer and meaner look-| ing business combined. Did $35,000 
Now em- 


heart of fine farming district; paved 
streets, electric lights, good schools, 
etc.; stock of hardware. 
Undertak- 





business last year Must be cash 





Address “B. F.,” care Hanp- 
ware Ace, New York. 


TOLD TO US WEEK IN AND 
WEEK OUT. 
THAT AN AD IN THIS SEC- 
TION IS THE EASIEST AND 
CHEAPEST METHOD TO GET 


YOU'LL FIND 


COMPETENT MEN 















-~ 


January 18, 1917 


HARDWARE AGE 
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OR SALE—Long | established 
nardware, stove and gelnt busines 
in Central Missouri city 0 £5.00. 
Stock and mo = ae 
about $10,000. iurno ‘ one 
incipal owner and founder seneon 


» tay “Pp. L,” care Haapware Acz, 


New York. 








>. . + >. 
Simplifying Your Bookkeeping 
BERNHARDT’S DATE NUMBER INDEX SYSTEM 
AND BILL BOOK enables you to keep track of your 
debts, stock and bills; instantly recognize your slow 
moving stock from your quick sellers. Tell when you 
bought it, on what bill number and what you paid for 
it, by a glance at the index number and code on the 


stock. Price 60c. M. Bernhardt, 31 Curtis Pl, New 
Brighton, N. Y. 











ALE—In Central Florida 
in f tse agricultural district, a 
well established hardware, empleo 
ment and pi 
ver forty thousand dollars. 
Stock bas turned five times 
annually. Reason for selling due r 
4eath of principal owner. 5 
business as a whole, or the hard- 
ware and implement bapinese, sepe- 
rate, or vice versa; or will sell con- 
trolling interest in the whole busi- 
ness. Will consider trading for 
city business properties or real 
estate investments (not farms). Ad- 
dress “L. C.,” care Hanpwane Acez, 
New York. 








OR SALE—An excellent oppor- 
fo for a young man with small 
capital to get in the hardware busi- 
ness for himself. Small stock of 
hardware in one of the best resi- 
dence sections of Indianapolis. No 
close competition and | ‘ood reasons 
for selling, Address “P. N.,” care 
Haroware Acs, New York. 





REPRESENTATION of _hard- 
ware, tools and cutlery manufac- 
tures desired by an efficient, reliable 
salesman, having wide acquaintance 
among hardware trade in New York 
City and vicinity. Excellent refer- 
ence. Address “P. O.,” care Harp- 
ware Ace, New York. 





YOU HAVE OF COURSE THE 
NEWSPAPERS IN YOUR CITY 
THAT YOU CAN USE TO 
OBTAIN A POSITION; BUT 
iF YOU WANT TO GO AFTER 
IT IN A NATIONAL WAY 
USE THIS SECTION—IT MAY 
cOsT YOU A “LOWER” IN A 
“PULLMAN,” BUT IT WILL 
PROBABLY GIVE YOU A 
WORTH-WHILE “BERTH.” 





WANTED—Manufacturers nt 
with established trade wants to hear 
from manufacturers of short lines 
for hardware and implement trade 
who want representation in Illinois 
c Iowa. C. R. Vertrees, Bushnell, 





FOR SALE—An unusual oppor- 
tunity to buy a hardware business 

ted in best industrial town in 
Pennsylvania, population 25,000. 

¢ best room and fixtures in city. 
Only two other stores. Trade al- 
most entirely cash, at good profit. 
Price $6,500. Illness of owner rea- 
son for selling. Address “N. Y.,” 
care Hanpware Ace, New York. 





When You 
Need Men 


consult the Opportunity Ex 
change of the Hardware Age— 
men—the right kind—are al 
ways open for opportunities t: 
advance themselves. Do you 
want the ambitious kind—th: 
kind that can do things? 

# words at one dollar per in 
tertion will put you im toucl 
with such men. 


Oppeortanity 
Exchange Dept 


THE HARDWARE AGE 








W. 39th St., New York 


Aim High 
The fellow who aims the high- 
est hits the highest, if his gun is 


strong enough. He certainly won't 
hit any higher than he aims. 


It’s just about the same in hard- 
ware, if you aim for a big position, 
you will get one; if not, there's no 
use in praying that a big position 
will grow small enough for you. 


But let's take your individual case. 
Isn't it about like this? You're plugging 
away with all your energy, trying to ad- 
vance yourself in the estimation of the 
boss. He appreciates your work and 
ambition, and now and then he shows it, 
but a bigger position doesn’t seem to be 
even in the distance. It is simply because 


all the big positions in your firm are 
already filled by capable men. 


Get after a real job. What if it is away 
from home? Show your mettle by mak- 
ing good in a new community. Now 
listen! Here's the tip. The Opportunity 
Exchange of HARDWARE AGE is the 
great market place for hardware men. 
Read it and you may find just the posi- 
tion you want. If not, an ad. of your own 
costs only fifty cents, with two more for 
each word over twenty-five. Don't be 
afraid to aim high,—to “Hitch your wagon 
to a star.’ You'll find the Opportunity 
Exchange makes mighty good harness. 

















Are There 


Any Averages? 
















We often hear of 
the “average” pur- 
chaser, the “typical” 
customer — books on 
salesmanship are full 
of this Law of Av- 
erages. 

But you are not 
dealing in averages! 
An individual to you 
is an individual. He 
is not a member of 
any class or clan. His 
wants are peculiarly 
his own. 

He needs a file, for 
instance. His brother 
Bill is building a boat 
and so John comes to 
you for a coarse wood 
rasp, one that will 
rough down the keel 
to its proper displace 
ment. 

What sort of “laws’ 
can you apply here? 

The logical, the 
sensible procedure is 
simply to talk to John 
in his own language: 
talk boats. Ask about 


Bill. Your Deltas 
will sell as a matter 
of course 


The Delta 
File Works 


Philadelphia, U.S. A 



























The Classified Directory appears 


HARDWARE AGE 


In the first lesue of each month 





January 13, 1917 
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Boston 


Nozzle 


OST people demand this nozzle 

—but even if an occasional cus- 

tomer just says, “I want a nozzle for 

my garden hose,” you are sure to close 

the sale right then and there if you 

hand out this nozzle and say, “Here 
is the Boston.” 


This nozzle is solidly made of fine cast brass, 
being extra heavy at the outlet to withstand 
the severe knocks caused by dropping the 
hose on stone or brick walks. It has a large 
barrel, thus enabling the stream of water to 
form before leaving the orifice. The special 
point in its favor is that it is easily and 
quickly regulated, a simple turn of the wrist 
changing the straight full stream to a coarse 
shower, to a fine spray, or to a finer mist. 


The shut-off is complete. Being simple and 
strong in construction, the Boston Spray 
will not wear out or get out of order. Every 
nozzle is tested before it leaves the shop. 
Packed in paper boxes containing one dozen. 
Twelve boxes in a wooden case. 


You can make more money trading on the 
name “Boston” than against it. 


Ask Your Jobber 
He has always sold them 


Boston Woven Hose & Rubber Co. 
Cambridge, Mass. 















